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Settlement of GM Strike is Offing; 


Board Recommends a 17'2% Wage Boost 


Further Talks 


Held Needed to 
Clarify Issues 


U. S. Report Declares 
Firm Can Up Pay 
Without Price Relief 


| Sparks | — 


As far as automotive industry 
prosperity is concerned, the sta- 
tus quo has become the status 
whoa. 

a * * 

From the way factories are sus- 
pending operation, it certainly 

looks as if the unions have finally BULLETIN 


got the closed shop. ee NEW YORK.—General Motors 
* * * a & . Se eee rejected the 19%-cent 
Pressure Politics (oe . ¢ 5: an hour wage increase proposed 
Pfesient Truman is urging the board President C: i Wiles 
public to put the heat on Congress. | | a the beards com 
ember when OPA Boss Ches- a > S eee 
wles got so mad because the 


s were unsound, but left the door 
wrote to their congress- ‘ a % 


deale 
men: 


open for further UAW negotia- 
tions by declaring GM’s previous 
offer of 18% cents still stands. 
eo. 2.2 THE KAISER— newest entry | in the low-priced automotive field. Named for Heary a Kaleor, chip a. for on: 

‘ i to: le, e Kaiser-Frazer Corp., combines a great number 0 - 
Sunning It Out Fincering ndvances. Tt is the “iret Amesteon car in the low- riced field to have front wheel drive. The body is full-sized, By Mac Gordon 


ed six- Staff Writer 


Down in Cincinnati where the} 


tool and die men are striking for 
what employers call an unreason- 
able wage increase, at least one 
small shop owner told the union 
that, when it was ready to be 
reasonable, to send a wire to Flor- 
ida and he would come back to 
open up shop. 

* e * 


Truck Discounts 


OPA is conducting a study of 
truck-dealer operations for the pur- 
pose of determining cost absorption 


by cutting dealer discounts if |‘ 


necessary when the new truck price 
regulation is issued. 


The survey is being conducted by 
accountants, and covers 1936 
through 1944 and 10 months of ’45. 
The study is official and directed 
by OPA chiefs in Washington. 


Report from Front 


Following cancellation of the 
UAW contract by GM, several 
workers called company personnel 
offices to report they were on 
strike against the strike and want- 
ed to come back to work. 

Unfortunately, says our man on 
the picket line, the so-called “or- 
ganized” workers aren’t really 
organized to carry out their own 
wishes. They are afraid of what 
is laughingly called their own 


organization. 


ghtweight, six-passenger and has a 117-inch wheelbase. e, es 
cylinder Continental engine, independent ‘‘torsionetic suspension’’ on all four wheels and a “‘monocoque”’ body. 


Front-Wheel Drive Set 
For the New Kaiser 


WILLOW RUN, Mich. — Kaiser- 
Frazer Corp.’s entry in the low- 
price field — the Kaiser, named 
for Henry J. 
Kaiser — com- 
bines a large 
number of design 
and major engi- 
neering develop- 
ments, it was re- 
vealed last week. 

Production is 
expected to start 
in May on the 
Kaiser, and the 
Frazer, compani- 
on car announced 
recently, will go 
in April, Kaiser 


Henry Kaiser 


into production 
said. 

In his first announcement dis- 
closing details of the new car, 
Kaiser, chairman of Kaiser-Frazer 
Corp. and West Coast industrialist, 
said that the car will be a full- 
sized, six - passenger automobile 
with sleek new body lines and the 
following outstanding features: 

It will be the first American 

car in the low-priced field to 


Ford Cites Wide Frontier 


In Human Engineering 


By Pete Wembhoff 

Editor, Automotive News 
DETROIT. — Listing six articles 
of faith for industrial peace, Henry 
Ford II told the Society of Auto- 
motive Engineers here last week 
that “if we can solve the problem 
of human relations in industrial 
production, I believe we can make 
as much progress toward lower 
costs during the next 10 years as 
made during the past quarter 
Century through the development 
f}the machinery of mass-produc- 
C. Buckendale, vice-president 
in| charge of engineering at Tim- 
m-Detroit Axle, was installed as 
= president before a _ record 


ddressing the SAE banquet, the 


eT) 


young president of the Ford Motor 
Co. pointed out “how badly we 
have taken the human factor into 
account” and called on manage- 
ment and labor to agree on these 
principles: 

1. That the job of American in- 
dustry — management and labor — 
is to make at lower and lower cost 
more and better products to sell 
for lower and lower and lower 
prices. 

2. That the only way that job 
can be done is through understand- 
ing and sensible cooperation be- 
tween management and labor. 

3. That the spirit of that coopera- 
tion must be a sense of joint re- 
sponsibility. The public is the “boss,” 

(Continued on Page 48, Col. 1) 


have front-wheel drive. The six- 
cylinder 85-hp Continental engine 
together with the clutch, transmis- 
sion and final drive assembly form 
a single “packaged power unit” 
forward in a manner which makes 
it possible for the engine, trans- 
mission and differential to be lifted 
clear for easy service, it is said. 


2 Unlike other types of front 
wheel drive made in the U. S., 
the Kaiser engine is placed for- 
ward of the front driving axle, thus 
maintaining a more constant center 
of gravity and resulting in better 
traction on hills and under all 
driving conditions, it is said. 


The Kaiser is said to be the first 
mass production passenger car 
in America to have independent 
“torsionetic suspension” on all four 
wheels. Twisting action of heat- 
treated steel bars is designed to 
give new smoothness of ride at all 
passenger loads. Hydraulic shock 
(Continued on Page 8, Col. 4) 


Incentive Idea 
Included in 


K-F Contract 


DETROIT.— Kaiser-Frazer Corp. 
will set into motion today (Jan. 14) 
its wage agreement with the UAW- 
CIO, which allots each non-striking 
worker a dollars-and-cents stake in 
every car produced. : 


In addition to the incentive bonu: 
plan, Kaiser-Frazer will pay a basic 
hourly wage rate of approximately 
$1.39 an hour. 


The wage figure amounts to 
the $1.19 rate paid at Ford Rouge 
plus the additional 19% cents ex- 
pected late last week to be the 
settlement figure in the General 
Motors dispute. 

K-F’s new contract with the 

(See CONTRACT, Page 55, Col. 1) 
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her engineering features include a specially desi 


New or Used 1946s 


May Go at Same Price 

WASHINGTON. — Sellers of 
used 1945 and 1946 model year 
passenger cars may use as ceil- 
ing prices the price paid at re- 
tail for the cars when new, OPA 
ruled last week. This action, 
OPA said, is a temporary meas- 
ure. At an early date a schedule 
of dollar-and-cent ceilings for 
1945 and 1946 cars will be in- 
cluded in the used car regula- 
tion. 

Action establishing such prices 
as ceiling prices for used 1945 
and 1946 cars becomes effective 
dan. 14. 


Text of Report 
By U. S. Board 
On GM Case 


WASHINGTON. — Following is 
the text of the recommendations 
with which President Truman’s 
fact-finding board concluded its 
report on the General Motors 
strike: 

Since it is apparent that the par- 
ties cannot reach an agreement, it 
falls to this Board to recommend a 
specific figure in the hope that it 

(Continued on Page 2, Col. 1) 


DETROIT. — General Mo- 
tors and the UAW-CIO were 
expected to resume negotia- 
tions early this week, with 
prospects dim for an early 
settlement of the strike on the 
wage basis proposed by the Presi- 
dent’s factfinding board Thursday. 

While the union’s executive board 
and local representatives appeared 
ready to accept the finding recom- 
mendation of a 17% percent raise, 
the corporation was unlikely to 
welcome a wage plan based on 
“ability to pay” and a pledge 
against further price rises. 


1946 Lincoln prices on page 52. 


Meanwhile, Ford and the UAW 
resumed negotiations Thursday fol- 
lowing a holiday recess. Wages 
were “seriously discussed,” it was 
reported, and the talks continued 
Friday. 

Disclosure of the factfinding re- 
port came as wage negotiations in 
the steel dispute got underway in 
New York City. Big Steel, having 
won a substantial price increase, 
was expected to grant wage boosts 
approximating 20 percent to the 
United Steel Workers-CIO. 

Should these discussions break 
down over the weekend, 700,000 
CIO steel workers from coast to 
coast were to strike todey ‘Jan. 
14). All auto and truck assem- 

(Continued on Page 54, Col. 1) 


Strikes Hit Everybody 


Big Financial Losses 


Suffered by Makers, 


Dealers and Workers 


By Mel Humphrey 
Associate Editor 

DETROIT.—Giant financial losses 
are one common factor shared by 
automobile dealers, manufacturers 
and labor. as a result of strikes 
throughout the industry since V-J 
Day. Production, curtailed from an 
expected 500,000 units in 1945 to 
only 82,445 cars, represents a loss 
of $334,044,000 in new car sales for 
the manufacturers. 

The dealers’ share would have 
been $83,511,000, based on an aver- 
age retail price of $1,000 per unit, 
and a 20 percent discount for the 
dealer. 

Labor, meanwhile, has rolled up 
a total loss in wages of an esti- 


mated $500,000,000 during all strikes 
connected with the auto industry 
since V-J Day. The current 59-day- 
old General Motors dispute has cost 
the strikers a minimum of $64,000,- 
000, based on a UAW-CIO esti- 
mate of more than $8,000,000 in 
weekly wage losses. 

Following are estimated losses 
suffered by automobile dealers and 
labor as a result of the strikes: 

DEALERS’ LOSS 

1, 417,555 new cars not produced. 
Production of new models was ex- 
pected to hit 500,000 units by the 
end of 1945, while total output was 
only 82,445 to Jan. 1. 

2. $83,511,000 in commissions from 

(Continued on Page 45, Col. 1) 
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U.S. Report 


on GM Case 


Text of Board’s Findings Calling for 
174% Wage Boost 


(Continued from Page 1) 


will afford a basis for bringing this pay would further 


prolonged conflict to a prompt and 
peaceful end. 

Taking into account all the cir- 
cumstances, the Board has conclud- 
ed that a general wage increase of 
19% cents, or 6 cents above the 
company’s offer, would be fair and 
consistent with the public interest 
in the maintenance of a stabilized 
economy. 

* +. om 
Comments 

To each of the parties we make 
the following comments with re- 
spect to this recommendation. 

To the company we have this to 


say: 
1 The award is within the prob- 

able range of the loss of take- 
home pay which will result from a 
shorter average work-week in 1946. 
If we have underestimated the 
probable extent of overtime in 1946, 
there is an element of loss of earn- 
ings through downgrading and de- 
motion which, thought it cannot be 
measured, should in our judgment 
be given some weight along with 
loss of earnings through shorter 
hours. 
> The proposal is in line with the 
national wage-price policy. 
3 It is reasonably related to ad- 

justments which have already 
been made by some portions of 
American industry. 

As a leader of American indus- 
try, General Motors ought to stand 
in the foreground of those employ- 
ers who are doing what they can 
to cushion for their workers the 
economic shock of the transition 
from war production to civilian 
production. 

4 The company faces a period un- 

precedented in its history, when 
the demand for its products will 
in all likelihood exceed its maxi- 
mum capacity to produce. 

The company will go into this 
period in a very favorable posi- 
tion: with a more efficient work- 
ing force, as experienced workers 
return from the war and take the 
place of newcomers to industry; 
with new and up-to-the-minute 
plant facilities, which will come 
into operation in the latter part 
of the year; and with an increas- 
ing productivity through techno- 
logical advance which can be ex- 
pected to make itself felt signifi- 
cantly at least toward the end of 
the first year of operation. 


7 on ~ 
To the Union 


To the union and to the workers 
we have this to say: 
l If, as we believe is probable, the 

hours worked in 1946 will aver- 
age a fraction over 40, based on a 
normal 40-hour week, the amount 
here recommended would make up 
the entire loss of earnings from re- 
duction of the wartime hours 
worked in 1944. 

If the hours should average close 
to 41, the loss would be more than 
made up, and overtime premium 


increase the 

effect of the benefit. 

9 If in this respect our judgment 
should prove faulty and the 

hours should average 40 or less, the 

loss would still to a very large ex- 

tent be made up. 

President Truman said on Oct. 
30, 1945, “We cannot hope, with a 
reduced work week, to maintain 
now the same take-home pay for 
labor generally that it has had dur- 
ing the war. 

“There will have to be a drop. 
But the nation cannot afford to 
have that drop too drastic.” If 
there should be a drop in this case, 
we do not believe that it would be 
a drastic one. 


* * +” 


Observations 

We conclude with these general 
observations: 

1. There is laid upon us an obli- 
gation not to recommend an in- 
crease which we believe would have 
inflationary consequences. We have 
satisfied our conscience on that 
score so far as the company is con- 
cerned. (See foot note.) 

2. So far as the rest of the auto- 
mobile industry is concerned, it is 
recognized that the settlement in 
this case will affect the wage levels 
of all automobile companies, not 
necessarily identically or all at 
once, but fairly speedily and more 
or less to the same extent. 

It is well known that General 
Motors has consistently been the 
most profitable of the automobile 
companies. Only one other com- 
pany approaches it in this re- 
spect. Except in the case of Gen- 
eral Motors, however, published 
data on hours, wage rates, ma- 
terial costs, income and profits 
are meager. 

We have examined them and are 
unable to come to any clear con- 
clusion, but one fact stands out, 
and that is that all the companies 
produced in 1941 much less in pro- 
portion to their capacity than Gen- 
eral Motors, and therefore, under 
the peak demand to be expected in 
1946, they are likely to be able to 
operate at a proportionately higher 
volume in relation to 1941 output 
than General Motors. 

Under these circumstances we 
do not think that there would be 
any occasion for considering a 
downward adjustment of the pro- 
posed General Motors wage in- 
crease on the ground of price 
consequences to the industry. 

3. So far as industry generally is 
concerned, we wish to emphasize 
as sharply as we know how the 
fact that we have endeavored to 
decide this case upon its own par- 
ticular merits. We have not evolved 
any formula or set of rules to be 
applied in other cases. Each case 
must stand upon its own footing 
and be judged accordingly. 


Specific Points 
1. We recommend that the com- 


There’s Only One 


Automotive News 


Through the thoughtfulness of Arthur E. Summerfield, NADA di- 
rector from Michigan, reader confusion on trade paper names was 
pointedly brought home again to Automotive News last week. 


Summerfield had received from the general sales manager of an 
auto company a clipping from “Automotive News, December, 1945” 
carrying an article “Bowles Liberality Surprises Dealers.” Shocked at 
such an article after the gallant fight Automotive News had waged in 
the recent discount battle, Summerfield wrote Automotive News he 
couldn’t understand our change in stand. 


We at Avuromotive News couldn’t understand it either—for the arti- 
cle had NOT appeared in “The Newspaper of the Industry.” Upon 
investigation, the article was found to have appeared in the December 
issue of Automotive News of the Pacific Northwest, the official house 
organ of the Portland and Oregon auto dealers associations. 

This makes it necessary for us to point out to the auto industry— 
Automotive News, the Newspaper of the Industry, published in 
Detroit, has NO CONNECTION whatever with Automotive News of 
the Pacific Northwest, nor with Autonews, another publication, pub- 
lished in Los Angeles. Automotive News is independently owned and 
operated by Slocum Publishing Co. and has no connection, financial 
or otherwise, with any outside publication, company or individuals. 





pany grant a general wage increase 
of 19% cents an hour. 

2.In line with the customary 
practice of American industry in 
similar situations, we recommend 
that the status quo prevailing be- 
fore the strike be restored by the 
reinstatement of the 1945 contract 
between the parties, which the 
company canceled on Dec. 10, 1945 
(as it had a right to do). 

3. We recommend that after the 
reinstatement of the contract and 
pending its expiration on Apr. 28, 
1946, the parties settle by collective 
bargaining the remaining issues be- 
tween them. 

4. We recommend that the strike 
be called off and that the em- 
ployes be returned to work without 
discrimination because of their par- 
ticipation in the strike. 

5. We recommend that the man- 
agement, the union, and the work- 
ers join in a wholehearted effort to 
restore production as speedily as 
possible; to continue it without in- 
terruption; and to lift it to new 
levels of efficiency and capacity in 
the interests of all the people. 

LLOYD K. GARRISON 
MILTON 8S. EISENHOWER 
WALTER P. STACY 

+ * * 

Footnote 

In satisfying ourselves that, in 
our judgment, the company can 
pay, in the first 12 months, after 
the resumption of production, the 
recommended wage increase with- 
out increasing prices, we have as- 
sumed that (A) General Motors 
will sell its products at its 1942 
schedule of prices, (B) productivity 
will be no greater than in 1941, 
(C) aggregate volume of produc- 
tion will equal that of 1941, (D) 
material costs to General Motors 
have increased 15 percent since 
1941 and may increase more, (E) 
total payrolls have increased and 
will increaze proportionately with 
wage increases and (F) selling, 
general and administrative costs 
will be somewhat higher than in 
1941. 

Cites Calculations 

Our calculations show that, un- 
der these assumptions, the com- 
pany can earn, in the first 12 
months following the resumption 
of production, profits in excess of 
those of the base period used by 
the Office of Price Administration 
for pricing purposes. 

Such a result is possible princi- 
pally because (A) prices of Gen- 
eral Motors 1942 models are 
slightly more than 12 percent 
above 1941 models, thus yielding 
a substantial increase in income 
on an equal volume of production, 
and (B) General Motors’ 1941 
profits were the highest in the 
history of the company. 

It does not follow, of course, that 
the company will not apply for 
price increases; nor do we attempt 
to forecast what the Office of Price 
Administration would do should an 
application be made after such ap- 
proval by the National Wage Sta- 
bilization Board as might be re- 
quired. 


OPA Not Consulted 

We have not felt it proper for 
us to consult the Office of Price 
Administration on this matter. 

It is because of continued short- 
ages of materials and other uncer- 
tainties in production that we have 
not felt justified in estimating for 
the first 12 months following re- 
sumption of work a total produc- 
tion in excess of that achieved by 
General Motors in 1941. 

We recognize, of course, that 
General Motors will gradually 
achieve higher and higher out- 
put, only the time factor being 
in question. 

Certainly as General Motors’ new 
plants come into operation, it may 
exceed in 1947 its 1941 production 
by as much as 50 percent. This de- 
sirable development will greatly in- 
crease the company’s profits and 
will give it the pleasant task of 
determining how such profits shall 
be distributed—to stockholders, to 
reserves, and to consumers gener- 
ally in the form of higher quality 
and lower-priced products. 


Reinhold Succeeds Bobb 


On Ohio License Board 

CINCINNATI. —R. E. Reinhold, 
Nash dealer here, last week was 
appointed by Gov. Lausche to a 
three-year term on the Dealers’ and 
Salesmen’s Licensing board. 

Reinhold takes the place of 
George C. Bobb, Columbus, Chev- 
rolet dealer. 


At SAE Banquet... 





Automotive News Photos by Marty Pierc 

PRINCIPAL SPEAKER at the SAE’s annual banquet in Detroit last week wa 

Henry Ford II (center), president of the Ford Motor Co. At left is J. M. Craw 

ford, of General Motors, who was SAE president in 1945. At right is Maj. Ger 
G. M. Barnes, chief of research and development service, Army Ordnance. 





HENRY J. KAISER (left), chairman of Kaiser-Frazer Corp., made his 
appearance at an SAE banquet, and is shown here chatting with O. E. H: 
executive vice-president of General Motors. 





NEW PRESIDENT of the SAE is L. Ray Buckendale (right), vi 
in charge of engineering at Timken-Detroit Axle Co. At left is J. M 
of General Motors, who was president in 1945, while in the center i: 
Christopher, president of Packard. 





OTHER EXECUTIVES at the annual SAE banquet included, left to right 
Joseph W. Frazer, president of Kaiser-Frazer; R. H. McCarroll, executive engi- 
neer, Ford, and L. J. Fageol, president of Twin Coach Co. 





AT SPEAKER’S TABLE were, left to right, A. W. Herrington, chairman o 
Marmon-Herrington; A. W. Phelps, president of Oliver Corp., and R. J. Water 
bury, chairman of SAE Detroit section. 





d around the hall at the SAE banquet 


AMONG AUTO LEADERS grou 
last week were these: Front row, left to right: W. Plate, assistant oped! 
Fruehauf Trailer Co.; Jack Lawrence, Goodyear Tire & Rubber Co.; C. Bed- 
ford, vice-president, Kaiser-Frazer Co. Second row, left to right: I. T. O’Brien 
assistant general manager, Chrysler Corp.; J. G. Hunsacker, professor, M.I.T. 
C. B. Thomas, president, Chrysler Export; E. J. Thomas, president, Goodyear 
Back row, left to right: Chas. Jacobsen, assistant to general manager, Chrysle 
Corp.; Forrest Akers, vice-president, Dodge; Ken Brown, Dodge dealer; 
Phil Coe, sales executive, Goodyear. 
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HAD lunch with a dealer the 

other day. He had an idea for 
stopping both wars and _ strikes. 
Perhaps you are interested. He may 
have something. 


His formula for stopping war is 
merely having each of the United 
Nations agree, in the event of 
another war, to put every man 
over the age of 50 in the armed 
forces. His thought, of course, is 
by the time a man arrives at 50 
he has either become a useful 
citizen or a failure. But in either 
case as a casualty, on the aver- 
age, he will only loose 20 years of 
his life. His plan is to save our 
young men for the perpetuation 
of the species. The young man, 
who becomes a casualty, loses 
50 years of his expected life. 

His reasons for killing off the old 
and saving the young in case of 
war goes a little bit further. He 
said young ones are not responsi- 
ble for the conditions that bring 
about war. Young ones have to pay 
the cost of war. Therefore, old men 
should fight it. He is certain this 
plan would work out. The states- 
men and politicians who decide and 
declare wars are usually above the 
50 mark. If they knew they would 
have to fight the war, they would 
find some other means besides war 
to overcome difficulties. 

+ 


Cut Off Salaries 
Of Union Leaders! 


IS FORMULA for reduction of 
strikes is simply to ask the 
unions to pass a resolution that no 
union officer receive a salary from 
the union during the strike period. 


Just Among 
Dealers 


Curton Dennarp (Chrysler), Dal- 
las.—born Sept. 9, 1893, in Sadler, 
Tex. At 20 years of age he was a 
cashier in a deal- 
ership and work- 
ed progressively 
up to the position 
of managing 
partner.This year 
he is president of 
the Dallas Auto- 
mobile Dealers 
Assn. He served 
in the past as di- 
rector and vice- 
president of the 
state association. 
He has been ac- 
tive in the Salesman’s club and the 
Dallas Historical society. He is 
president of the Baraca Bible class 
of the First Baptist church. Dur- 
ing wartime he served as chairman 
for the automobile industry di- 
vision of War Bonds, War Chest 
and the Red Cross drives. 

aw ea 7 








C. Dennard 


WituamM StTau. (Packard), Mon- 
terey, Calif—born Aug. 26, 1894, in 
Northern Europe. His first experi- 
ence in the indus- 
try was in 1920 as 
a service depart- 
ment worker. He 
took on the Pack- 
ard line as a deal- 
er in 1928 and 
has continued 
since. He is pres- 
ident of the Mon- 
terey Peninsula 
Automobile Deal- 
ers Assn., secre- 
tary of the North- 
ern California 
group, and a member of the Na- 
tional Advisory council of Packard 
Motor Car Co. 

om 





William Stahl 


* * 


H. R. Conner (Ford), Bemidji, 
Minn.—born Jan. 24, 1895, in For- 
est City, Ia. He entered the field 
as a salesman in 1926. He is a 
past president of the local Ro- 
tary club and past director of the 
Minnesota Automobile Dealers 
Assn. During wartime he was 

(Continued on Page 35, Col. 1) 


He claims that, 


would be utilized. 


I know of no automobile dealer 
who is putting any pressure on 
his factory to get the strikes 
ended in spite of the loss they 
are suffering. They feel that the 
factories are perfectly competent 
to handle the situation. They re- 
gret the millions of dollars that 
is being lost every day by labor, 
and by themselves through loss 
of car sales. Not only by General 
Motors workers and dealers, but 
by the employes of other indus- 
tries that were forced to close 
on account of the General Mo- 
tors strike. The loss of these 
workers is appalling. The nation 
is suffering generally on account 
of it. What we need now to get 
ourselves rolling as the top nation 
is production and more produc- 


tion. 
+ . * 


Making Mistakes 


Of Labor Barons 


ALTER REUTHER, I am 

afraid, is making the same mis- 
take now that the labor barons 
made several decades ago when 
they imported Pinkerton Pugs to 
frighten strikers, or run them out 
of town. 


The pendulum in industry and 
labor relations has now swung to 
the extreme left, as far as it was 
to the right in the old days. 
Everyone wants labor to do well. 
It is in the interest of the na- 
tion. There is a very fine adjust- 
ment between the income of cap- 
ital and labor. The delicate bal- 
ance cannot be disturbed if the 
standards of living are to be in- 
creased for everyone. 

Only a prosperous industry can 
increase wages and thereby pur- 
chasing power. Labor and capital 
have to work together like a well- 
run football team. Each must co- 
operate harmoniously to the reali- 
zation of a common ideal, if we are 
to reach our goal of a strong na- 


tional economy. 
* * * 


Capital, Labor Need 
Each Other 


T MAY be well to set down some 

simple facts to remind us that 
capital and labor are dependent 
upon one another. Both need each 
other. Each must find areas of 
agreement rather than stir up 
prejudices and class hatred. Before 
labor has a chance to contribute, 
capital must furnish first the 
ground on which the plants are 
located. They must furnish the 
buildings, must supply the machine 
tools, the jigs, templates and con- 
veyors. To make the equipment 
efficient the right materials and 
parts must be supplied. Only when 
this has all been done can labor 
be utilized. 

Then we need management and 
“know-how” to make production 
possible. But all of this is without 
avail unless capital employs capa- 
ble sales departments and dealers 
to find markets for the products. 
This last contribution of capital 
is often the most important. Sales 
effort is a necessary ingredient 
to assure physical equipment and 
manpower employment. 

While the automobile strike was 
planned a long time and announced 
immediately after V-J day, I still 
believe it will be settled very sud- 
denly. It will end in a compromise. 
The settlement must be based on 
sound economics so that labor 
peace will be of long duration. 
Democracy means flexibility and 
compromise. That is the only way 
all of us can be free. 


Acquires Property 


City Garage (Chrysler), La| Tow 


Marque, Tex., headed by T. J. 


Bogatta, has acquired property for | to 


the construction of a new build- 
ing. 


if union leaders 
were cut off from incomes, strikes 
would be less frequent. Instead of 
strikes, negotiation and arbitration 
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Dealers Feted 
Fargo-Moorhead Assn. 


Dines New Dealers 


FARGO, N. D.—The Fargo-Moor- 
head Automobile Dealers Assn. 
gave a stag dinner to the many 
new automobile dealers in this area 
at the Moorhead Country Club 
last week. 

Jacob Kieffer, president, and 
Martin Bearson, secretary, planned 
the meeting. Dave Kelly, Grand 
Forks, past president of NADA, 
was guest speaker. Addresses were 
made by local dealers. About 35 
attended. 


Wis. Dealers Try 
Again for Flat 
Tag Fee 


MADISON, Wis.—Early efforts to 
pass a uniform motor vehicle reg- 
istration fee law in the 1947 Wis- 
consin legislative session were re- 
vealed last week by Wisconsin 
Automotive Trades Assn. 

The association will sponsor a 
conference here early next month 
to discuss the uniform fee pro- 
posal which has been vainly ad- 
vanced in each Wisconsin legis- 
lature for the last decade. 

Louis Milan, executive vice-pres- 
ident of the association, said that 
highway user groups and others 
interested in the fiscal phases of 
state and local highway administra- 
tion would be invited. 

During the last few legislative 
sessions the association attempted 
to pass a $10 or $12 flat fee law 
for automobiles, but fears about 
the effects in revenue reductions 
prevented success. At present autos 
are registered on the basis of size 
and weight. 

Although political party plat- 
forms have repeatedly pledged li- 
cense fee reductions in recent 
years, their promises were over- 
looked because of the exigencies of 
state financing. One $5 fee bill was 
vetoed by Gov. Goodland. 


Philadelphia Dealers 


Pick °46 Committees 

PHILADELPHIA.—The Philadel- 
phia Auto Trade Assn. last week 
announced the personnel of its 
committees for 1946 as follows: 
Executives, L. C. Krisher, chair- 
man; H. Bauer, William L. 
Greer, R. R. Sonneborn, J. E. Wolf- 
ington; finance, E. H. Bauer, chair- 
man, L. C. Krisher, H. H. Martin; 
membership, Russell E. Nittinger, 
chairman, Ernest Jones, Edward J. 
Ronan. 

Audit, E. J. Powell, chairman, 
John P. Crisconi, Albert Jacobs; 
meetings, A. R. Wenzel, chairman, 
George Gorson, Walter Townsend. 





Mont. Dealers Balk 


At OPA Truck Query 

HELENA, Mont. — Montana 
Automobile Dealers Assn. last 
week urged members to report 
to it or to NADA, Washington, 
any instances of OPA investiga- 
tors asking to see the dealer 
books to ascertain profits or 
costs of doing business. 

The government representa- 
tives have been asking dealers 
for profit figures on heavy 
trucks for the purpose of obtain- 
ing facts to be used in deter- 
mining the prices of new trucks, 
according to the association. It 
states that the OPA does not 
have the right to delve into a 
dealer’s books for profit infor- 
mation. 








WASHINGTON. — The long-time 
seriousness of the parts shortage, 
made more acute by work stop- 
pages in the past few months, re- 


Pleads for Parts 


NADA Asks Faster Surplus Disposal 
To Relieve Shortage 


most common errors of omission 
or commission which should be 
guarded against are: 

1. Filing inadequate credit re- 


sulted in action by NADA last week | ports 


to speed up the disposal of surplus 
parts. 

Association officials said that 
they had been in contact with the 
Surplus Property Administration 
and requested that every effort be 
made on the part of disposal agen- 
cies to expedite delivery of surplus 
parts ordered and purchased by 
dealers. 

A government official pointed out 
that delays are frequently caused 
by the dealers themselves. The 


Watch Out! 


New Racket Costs 


Dealer $4,500 


CINCINNATI. — Henry Frolich, 
partner in the Commercial Auto 
Sales, 3101 Reading Rd., was robbed 
of $4,500 in a new type of postwar 
racket which has been pulled in 
several cities recently, according to 
police. 

Answering an advertisement of- 
fering a 1941 car, Frolich went to 
the address listed. A man at that 
location told him the car was being 
demonstrated but would be return- 
ed shortly. The dealer waited in a 
nearby restaurant. When he came 
back another man, purportedly a 
dealer from another state, was 
making an offer for the car. 

Frolich then raised his offer to 
meet the competition and stated 
he had the cash in his pocket. 
Both of the men drew guns and 
proceeded to bind and gag him. 
They took $4,500 in cash, a $175 
ring, glasses, a wrist watch, card 
case and cigaret lighter. It was 
more than an hour before he at- 
tracted aid. 


Boyle New Chief 
In Springfield 


SPRINGFIELD, Ill. — Sherman 
L. Boyle, of the Illini Motor Co., 
has been elected president of the 
Springfield Auto Dealers Assn. for 
the coming year. 

Jerry Dial, of Modern Motors, 
was named vice-president. Other 
officers elected are Wilson Graff, 
Jack Eversole and R. S, Lindburg, 
directors, and W. F. Dagon, secre- 
tary-treasurer. 

R. S. Lindburg was named a 
state director of the Illinois Auto- 
motive Trade Assn. 


Columbus Dealers Join 
To Supply Cars to City 


COLUMBUS, O.—Members of the 
Columbus Auto Trade Assn., Inc., 
have notified the city council that 
they will cooperate in supplying 
the city with approximately 200 
trucks and cars. Money for the 
purchase was provided in a $575,000 
bond issue approved at the Novem- 
ber election. Special funds will pro- 
vide any additional moneys needed. 
The dealers will not ask for trade- 
ins. 


Robert T. Oestreicher, a member 
of the city council, and an automo- 
bile dealer, was instrumental in 
bringing about the arrangement. 
Mayor J. A. Rhodes said: “The 
dealers have come to the rescue of 
the city and we appreciate their 
civic-mindedness and their guar- 
antees.” 
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2. Failure to fill out applications 
properly. 

8. Designation of specific trade 
name which the agency can supply 
only on an interchangeable basis. 

From Nov. 5 to Jan. 5, the RFC 
Surplus Automotive Parts Office is 
reported to have sold $40,000,000 
worth of parts. But dealers report 
that the supply is still thin. 

Some Washington observers are 
said to feel that the situation has 
been aggravated by politics, point- 
ing out the many changes that 
have been made in the administra- 
tive end of disposal in the past 
several months. 


Casey Elected 
Head of N. Y. 


Auto Dealers 


NEW YORK.—John D. Casey 
was elected president of the Auto- 
mobile Merchants Assn. of New 
York, Inc., at a meeting here last 
week of the board of directors. 

Casey is the president of Royal 
Motors, Inc. (Cadillac-Oldsmobile), 
White Plains, N. Y., and is the first 
dealer from Westchester County to 
be elected to this office. The asso- 
ciation was founded in 1909. 

Other officers are D. F. Jennings, 
owner, Fordham Motor Sales, 
Bronx, first vice-president; L. F. 
Jacod, president, L. F. Jacod & Co., 
New York, second vice-president, 
and Charles Schnurmacher, presi- 
dent, Manhattan Pontiac Corp., 
New York, secretary-treasurer. 

Joseph W. Farlow continues as 
general manager of the association 
and Herbert G. McLear as chief 
counsel. 

Casey has been in the auto busi- 
ness in the New York area since 
1910. He started with Pierce-Arrow 
and remained with it until 1935 at 
which time he was vice-president 
and general manager. 

The 10 new directors elected are 
C. F. Benell, Park Motor Sales Co., 
New York City; C. M. Bishop, 
Bishop, McCormick & Bishop, New 
York City; W. H. Foster jr., Foster 
Automobile Corp., Pleasantville, N. 
Y.; Ralph Horgan, Raiph Horgan, 
Inc., New York City; E. B. Libbey, 
Packard New Rochelle, New Ro- 
chelle; Nelson K. Mintz, South 
Shore Midway Garage, Great Kills, 
Staten Island; Vernon Murray, 
Murray Pontiac Co., White Plains; 
A. Rosenberg, University Chevro- 
let, Inc., Bronx; Joseph J. Schmid- 
lein, Crest Motor Sales, Mt. Vernon, 
N. Y., and H. A. Stein, H. A. Stein 
Motor Co., Mt. Vernon, New York. 


Guaranteed 
Marin Dealers Sign 
Quality Pact 

SAN RAFAEL, Calif. — Marin 
County Motor Car Dealers Assn. 
last week announced a guaranteed 
service plan for motorists in this 
area to counteract unscrupulous 
operators. 

In a movie and newspaper adver- 
tising campaign, the association 
states: 

“All transactions, whether they 
be buying, trading, selling, repair- 
ing, financing or insuring your car, 
are guaranteed by this association. 

“Remember, as a sign of identi- 
fication, look for the dealer mem- 
bers who display this emblem: The 
Sign of a ‘Good Deal.’ The emblem 
is a ‘circular shield.” 


Rudy Vallee Loses Suit 


Against U. C. Dealer 


LOS ANGELES. — Rudy Vallee, 
radio and screen star, lost his suit 
to recover triple damages of $1,200 
in an alleged overcharge on the 
purchase of a 1941 Buick convert- 
ible coupe from Moss Motor Co., 
used-car dealer. Municipal Judge 
C. Newell Carns ruled in favor of 
the defendant. 

Moss is said to have been fined 
several times for selling above ceil- 
ing price and has been given a 
suspended jail sentence as well as 
having his dealers license revoked, 
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AUTOMOTIVE 
4 : OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


UAW Okays Incentives 


N VIEW of the UAW-CIO’s long-standing opposition to 

incentive pay systems, the bonus feature of the new 
contract with Kaiser-Frazer Corp. points up an interesting 
about-face for the union. The bonus feature provides that 
$5 for each car produced be placed into a fund to be distri- 
buted annually to workers, who have not participated in 
wildcat strikes or stoppages. 


Obviously, the size of the fund will depend considerably 
on the productivity of the workers because the more cars 
produced the more money donated to the “kitty.” Also the 
size of the fund will depend a lot on the absence of work 
stoppages, which the contract mitigates against by denying 
benefits to wildcatters. 


Standing By 


ee ING by while labor-management disputes block 
full-scale production in the automobile industry takes 
a lot of stamina — the kind of stamina America’s auto 
dealers displayed throughout the war and are displaying 
now during this current economic crisis. It’s fitting that 
dealers, who are interested in seeing a job done right, should 
stand by now despite long lists of new car orders and wait 
for a thorough settling of labor issues. Dealers, like our 
war heroes, know that the only real peace is a lasting peace. 
They know too that it took all-out production to win the 
war and that it will take all-out production to restore a 
prosperous peace. One doesn’t mind waiting when there’s 
something worth waiting for. 


And that’s why dealers are standing by now, and will 
continue to stand by until a lasting labor-management 
peace restores 100 percent automotive production. 


The New Frontier 


— weeks the column gossips have been hinting at a rev- 
olutionary labor plan which Young Henry Ford II would 
announce in his speech before the SAE. As it turned out, 
there is nothing revolutionary about it. 


Ford’s approach is simply a very sensible one, and is an- 
other indication that he is capable of meeting his great re- 
sponsibilities on a sound basis. 


No one could quarrel with the articles of faith he sets 
forth. No one can quarrel with his objective. And he, like 
GM’s C. E. Wilson, also recognizes that labor must not create 
chaos by invading management’s field of operations. 


Dear Mr. Brunnier: In driving 
1,500 miles, even under the most 
ideal conditions, you get plenty of 
time to think, but when you are 
slowed down by icy pavements, 

sleet and rain 
AN 


OPEN LETTER week ago, 


as we were a|** 
you 


TO THE AAA have even 2a}; 
greater opportu- |; : 
nity for reflection. This then is| \< 


the result of some of my observa- 
tions on the road which I think 
you, as president of the American 
Automobile Assn., might appreciate 
as coming at least from a veteran 
tourist and a dyed-in-the-wool en- 
thusiast for the open road. 
- * a 

Perhaps I should tell you in ad- 
vance that I have probably lost my 
amateur standing because I have 
driven a good many thousand kil- 
ometers over the roads of England, 
France, Germany, Italy, North 
Africa and the Scandinavian coun- 


tries. I say this not boastfully but |. 


because I want you to know we 
have had some experience with the 
operations and facilities of the 
many fine associations of automo- 
bile owners and enthusiasts 
other countries. As I stated in this 
column on my return from Europe 
the year before the war, the ser- 
vices which the rival automobile 
clubs (of which there are two in 


in| ig 


England) give their members is |; 


outstanding. Many of the facilities 


which they offer could be very well bie: 


adopted by the three As in this 
country and, by the same token, 
we have some facilities here which 
they might well adopt. What I have 
to suggest therefore is in the spirit 
of constructive suggestions and is 
not to be construed as criticism. 
* * - 


My first suggestion would be that 
your organization immediately re- 
scind all AAA certifications to ho- 
tels, restaurants, tourist camps, ser- 
vice stations, etc., until such time 
as your own investigators can re- 
check the facilities offered. You are 
probably aware of the fact that the 
end of the war found most hotels 
and tourist accommodations in a 
deplorable condition. Some of the 
more aggressive proprietors are 
making every effort to rebuild and 
refurbish their properties, but I 
seriously doubt if 5 percent of the 
accommodations which now boast 
an AAA sign are entitled to the 
recommendation which it guaran- 
tees. To notify every present holder 
of an AAA certificate that all signs 
must be removed until such time as 
you have had an opportunity to re- 
inspect the premise and reappraise 
the facilities offered would in itself, 
I believe, be the greatest induce- 
ment for many thousands of recom- 
mended establishments to put 
themselves in condition to merit 
reinstatement. 

~ + * 

Of course, Mr. Brunnier, I am 
fully appreciative of the magnitude 
of this undertaking but I sstill 
believe it is a responsibility to 
your tens of thousands of dues- 
paying members which you cannot 
very well avoid. It occurs to me 
that there might be hundreds of 
young men or women, incapaci- 
tated by the war for heavier duties, 
who would find this a most pleas- 
ant and health-restoring occupa- 
tion. It might well be that their 
medical allowances, or as an edu- 
cational factor under the GI bill of 
rights, would make it possible for 
you to give these men or women 
employment at a time when it 
would actually cost the AAA less 
than in some later period. 

= > > 


I assume that I am not the only 
one of your members who is un- 
aware of the actual procedure by 
which you issue recommendations 
and the privilege of displaying the 
AAA sign. In your route books, I 
do notice advertisements and bold- 
face listings of establishments 
which I naturally assume pay 
something for this service. By all 
means, Mr. Brunnier, I would re- 
move even the possibility of preju- 
dice in favor of any place to which 
you give AAA recommendations. 
Under no conditions should AAA 
accept one penny for donations, 
gratuities, advertising or for the 
signs or certificates themselves. If 

(See EDGEWISE, Page 12, Col. 1) 


; WITH THE FOG ROLLING 
. IN THICKER AND THe 

7 WAVES ROLLING HIGHER, 
. GET THAT LANTERN UP 
INTO THAT LIGHTHOUSE 
ET IT Blaze! 


ma Ts 


‘Rumor Mill Grist ....’ 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


What Now? 


I would like for you to answer 
the following questions in your 
newspaper if possible. 

I heard it rumored that the 
Graham-Paige Corp. was going to 
build two lines of cars like the 
Kaiser-Frazer Corp. and name one 
line the Graham and the other 
Paige. Is the Hupp Motor Co. 
going to build a new line of cars? 

Is the Reo coming back on the 
market with a new line of cars 
and the American Bantam, too? I 
heard rumors to the effect that the 
Willys-Overland is going to put a 
six and a V-8 on the market carry- 
ing the Overland name to compete 
against Ford and that they were 
going to revive the Willys Knight 
cars and build a high grade line 
of cars carrying the Stearns name, 
and that Willys-Overland also were 
going to make a car in the Mer- 
cury, Dodge and Pontiac class call- 
ed the Falcon. 


Is it true that Briggs Mfg. Co. 
is going to build a line of cars and 
the Murray Corp., too, and the 
Aviation Corp. going to build cars, 
too, and the American Control Co. 
going to build the Auburn, Cord, 
McFarlan, and Lexington cars? 

I heard rumors to the effect that 
the Buick was going to build a 
medium-priced six and call it the 
Flint car and that Chevrolet was 
going to make a V-8 line of cars 
and that Pontiac was going to 
make a smaller six called the 
Grant, named after the General 
Grant tank that GM built and that 
Oldsmobile were going to make a 
light twelve and Cadillac were go- 
ing to build twelves and sixteens 
again and that GM was going to 
build a new medium high-priced 
car and call it the Allison. 

That Nash was going to build a 
new medium high-price eight and 
call it the Mason after George 


Mason, the president of Nash, and 
that Studebaker was going to build 
a@ new medium price car between 
the Champion and Commander and 
name it the Hoffman after Paul 
G. Hoffman, and that Hudson was 
going to bring out a low-priced car 
and revive the Essex name. 


Also that Packard was going to 
build a twelve and a small six on 
116 inch wheelbase, and also that 
Henry Ford II was going to make 
a small four about the size of the 
Willys and call it the Ford Model 
T and make it as popular as his 
grandfather did his Model T and 
that Ford was going to build a car 
to compete with the De Soto and 
Olds and name it the Zypher and 
also that Lincoln was going to 
make a medium-priced eight and 
that Ford was going to build a 

(Continued on Page 29, Col. 4) 


Coming Events 


JANUARY 


M627 Calease (Hotel pherens). Forty- 

al conventio 

Road Builders Assn. 7. 

13-17 — Cincinnati (Hotel Netherlands 
Plaza). Annual meeting of American 
Trucking Assns. 

18—Omaha (Paxton hotel). State con- 
vention of Nebraska Automobile 

ers Assn. 

14-17—Chicage (Stevens hotel). Annual 
convention of American Road Build- 
ers Assn. 

| Sevens). Fifth 

eeting 0 - Trai 

Manufacturers San = _ 

29-Feb. 1— Oklahoma City. American 
Assn. of State Highway fcials. 


APRIL 
1-8—Chattanooga, Tenn. (Hotel P 
and Reid House). Spring ‘meeti oe 
American Society o Mechanical “Bn- 
gineers. ; 
3-5—New York (Hotel New Yorker). 
SAE National Aeronautic meeting. . 
2-5—Atlantic City. (Public Auditorium). 
tion sponsored 


Packaging Exposi 
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SCIENTIFIC RESEARCH CONTROLS 


_. GOODALL 





FABRICS 





Pe Tate. OT 


: From fiber to finished product 
GOODALL laboratories supervise 
all operations to give you 
the finest quality fabrics 


Because Goodall has pioneered in the blending of 





various fibers into superior fabrics, its technicians 
have achieved more experience and training 

in the science of manipulating fibers. 

Of course Goodall hasn’t depended only on 
experience for leadership. Over the years special 
laboratory equipment has been developed and 
new techniques have been applied so that Goodall 


is constantly able to present superior quality 
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fabrics—Blended-for-Performance. 
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*Goodall specializes in blending fibers and yarns 
Scores of scientific ; . 
3 7 to create exclusive fabrics...each to serve 
instruments in 
the Goodall 
laboratories help 


control quality. 


a special purpose supremely well. 


One example is 
the Photo- 
Micrometer which 


gives precise 
measurements of 


fiber diameters. 
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Offices: New York, Chicago, Los Angeles, Boston, Detroit : 
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6 
F ar-Reaching Verdict ... 


Vet Seniority Ruling 
Nears in Nash Suit 


By Mac Gordon 
Staff Writer 

DETROIT.—Must employers re- 
tain war veterans who return to 
prewar jobs, even if it means firing 
workers with more seniority? 

This question, vital to the job 
futures of thousands of dealers and 
industrial employes, will be answer- 

ed this week by Judge Arthur F. 
Lederle of Federal District court 
here in one of the first tests of the 
employment clauses of the Selective 
Service act. 

Four parties are involved in the 
case, which ultimately is expected 
to go before the U. S. Supreme 
court. They are the government, 
representing the plaintiff, War 
Veteran Arnold Droste, and 
Nash-Kelvinator, which is being 
helped as defendant by the UVAW- 
Cro. 

The facts in the suit are as fol- 
lows: 

Before Droste entered the Army, 
he was employed as a grinder at 
the Nash war plant in Lansing, 
Mich. Discharged after a year’s 
service, Droste was rehired by 
Nash at his old job. 

Veteran Downgraded 

Later, however, as government 
cutbacks reduced production, the 
company was forced to lay off sev- 
eral grinders. Droste was laid off 
and downgraded to a lower paying 
job, inasmuch as his previous seni- 
ority plus the credit for his Army 
service was exceeded by the seni- 
ority of other grinders. 

Early in 1945, Droste quit Nash, 
allegedly ‘disgusted” by the low- 
pay position. He returned after 
a brief lapse and was again hired 
as a grinder, contending that his 
Army service entitled him to be 
retained as a grinder. This was 
in July, 1945. 

In October, Droste filed suit 
against Nash for the pay differen- 
tial during the period he was down- 
graded. Although the wages sought 
total no more than $1,000, the 
government immediately took up 
the case as having far-reaching 
aspects and assigned Morris Zwer- 
dling, assistant federal district 
attorney, to plead for Droste. 

Nash accepted its role of de- 
fendant at the request of the gov- 
ernment. Grant L. Cook, company 
counsel, said Nash would continue 
with the case in an effort to clarify 
the job rights of veterans. 

UAW Sides with Nash 

The UAW, which fears the effects 

a decision for Droste would have 


on the seniority rights of thousands 


of old-line workers, was granted 
permission to intervene in the pro- 
ceedings on behalf of Nash. Ernest 
Goodman was the union’s attorney. 

Both the government and the de- 
fense, while agreeing to the facts 
in the case, clashed on two major 
points at the hearing before Judge 
Lederle Tuesday. They were: 

1. Does a layoff constitute a 
discharge? 

2. Are veterans to be restored 
to their old jobs with top senior- 
ity, or with like seniority? 

Disputes over these points, which 
are in effect the gist of the case, 
arose from ambiguous wordage in 
the Selective Service act. 

The Nash counsel called on Judge 
Lederle to interpret the clause de- 
claring that the reemployed veteran 
can “not be discharged from such 
position” for a year’s time. 

Cook contended that while Droste 
was laid off for lack of sufficient 
seniority, he was not discharged 
and held his position on the seni- 
ority list. 

Prosecution Lashes Back 

This argument, backed up by the 
union, was vigorously assailed by 
Zwerdling. He pointedly asked the 
court: 

“Did Congress intend to give 
the veteran merely status or a 
position on a seniority list — or 
did Congress want to give vet- 
erans jobs? 

“Can Congress have contended 
that a veteran’s right to a job be 
dependent upon existing labor 
contracts?” 

In enacting the Selective legisla- 
tion, Zwerdling said, Congress 
plainly indicated that the veteran 
was to be rehired and retained 
for a year and that “the man who 
stayed behind would have to do 
the shifting” to another position. 

Goodman argued for the defense 
that such a “super-seniority” was 
inconsistent with the act as stated. 
He asked that the issues be con- 
fined to those in the Droste case 
specifically and urged the court to 
avoid basing its decision on emo- 
tional or patriotic grounds. 

Although Congress stated in the 
act that employers are to “restore” 
veterans to their former jobs, the 
defense pleaded, the lawmakers 
failed to say whether the vets 
should be “maintained” for a year. 
Thus, the layoff embodying reten- 
tion of “like seniority” rights was 
legal, Cook said. 

Judge Lederle took the case un- 
der advisement and promised a 
decision within 10 days. 





Postwar Packard Taxicab 
Goes on Display in N.Y. 


NEW YORK.—What is said to be 
the first postwar taxicab went on 
display last week in a Packard 
showroom here. 

Packard has taken its Clipper 
body shell and developed a new 
seating arrangement, which en- 
closes the driver with a plexi-glass 
partition and provides forward- 
facing seats for five passengers 
without the usual “jump seats.” 


A front seat, wide enough for two 
passengers, is hinged on the right 
center pillar. 


It has a wheelbase shorter than 
the modified seven-passenger cars 
now being used generally for taxis 
here and will effect a saving of 
three miles in curb parking space 
in New York. 

The cab has been inspected and 
approved by fleet operators from 
Boston, New York and Philadel- 
phia. Final touches are now being 
incorporated and production is 
scheduled for early spring, the 
company states. 





PACKARD ANNOUNCED last week its first postwar taxieab. The 1946 
Clipper Six model cab features a new seating arrangement with forward facing 


seats for five passengers with full 
with ending 
parts 

@ power operated rear 


sedan roominess. A plexi-glass partition, 
el, separates driver from passengers. Many important chassis 

engineering. One novel note of a new ventilating system is 
iow with control button on the dash. 
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When the Wheels Stop .. . 


Fliers’ Radio 
Light, Compact Model 
' Announced by Lear 


GRAND RAPIDS, Mich.—A new, 
light, compact, two-way radio navi- 
gational instrument, the “PX’er,” 
was announced last week by Lear, 
Inc., as ready to come off its pro- 
duction line. 

Not much more than six inches 
square, weighing less than 15 
pounds with all its accessories, it 
will supply the private flyer with 
facilities for radio communication 
to control tower and other com- 
munication; keep in contact with 
range station broadcasts and beam 
signals; permit him to listen to 
traffic instructions on landings and 
takeoffs. With the addition of an 
AML loop, it will serve as an 
aural-null direction finder. 






Many Factors 
Halt Swedish 


Motoring 


STOCKHOLM, Sweden.—Gas ra- 
tioning in Sweden was cancelled 
last November but this does not 
mean that everybody can start for 
a pleasure trip right now because 
there is a bottleneck on tires. The 
rubber industry of Sweden has 
great difficulties in getting enough 
raw material, and it will take some 
time to get the import going on a 
prewar scale. 

An arrangement with the United 
States will perhaps brighten the 
situation a little when transporta- 
tion can be arranged. 

Another bottleneck is the number 
of inspection officers. There are too 
few of them to make the inspection 
sufficiently effective. All cars 
brought into use after the six-year 
period of war will have to undergo 
a retest whether they have been 
equipped with ® charcoal burner 
or not. 

In mid-November the first dirt- 
track motor race since 1939 was 
held at Norrkoeping. This contest 
comprised five categories: experts, 
juniors, Army vehicles, sidecar mo- 
torcycles and a special class with 
a Jeep competing with a sidecar 
cycle. 


Mack Sets Goal 
Of Over 22,000 
Trucks in 1946 


BINGHAMPTON, N. Y.— Motor 
truck orders sufficient to keep 
Mack plants busy for six months 
are on hand, with every indica- 
tion of peak production after that, 
George W. Borthwick, vice-presi- 
dent of Mack International Motor 
Truck Corp., said last week. 

He said Mack has enough factory 
capacity to build between 22,000 
and 25,000 trucks during 1946. “We 
expect to do this provided labor 
conditions throughout the indus- 
try permit,” he added. 

“Mack is in better position than 
many manufacturers in this re- 
spect, because we make a relatively 
large proportion of products in our 
own factories.” 

The company will allocate avail- 
able production to the greatest 
number of future owners and op- 
erators in preference to acceptance 
of large orders of 300 to 500 trucks 
for any one purchaser, he asserted. 





Pa. Dealers to Receive 
Distinctive Tags in °46 

HARRISBURG, Pa.—As a result 
of requests by Pennsylvania Auto- 
motive Assn., new motor vehicle 
dealers having a selling agreement 
with manufacturers will be issued 
a distinctive classification of deal- 
er tag. The tags will bear the 
inscription “New Car Dealer” and 
three numbers preceded by the let- 
ter “A” and followed by another 
letter. 

Used motor vehicle’ dealers, 
whose principal business is the 
purchase, sale or exchange of used 
vehicles, will receive tags bearing 
the inscription “Used Car Dealer” 
and three numbers, preceded by 
the letter “B” and followed by 
another letter. 


French Pontiac Moved 
French Pontiac Co., New Orleans, 
has moved to its new home, 2120 
Canal St. 


HERE’S YOUR 1946 MODEL CAR. “‘Not a creature was stirring’? when this 


hoto 


s typ eal of the strike-bound plants of General Motors where all 
has been halted by the UAW-CIO walkout. 
lants and facilities is also at a standstill while America’s transportation 
m becomes more and more paralyzed through the loss of 4,000,000 passenger 


a. and trucks 
o 

sys 
cars junked since the war started. 





h was taken at the Flint plant of the Fisher Body division. This scene 


roduction of 
conversion 


RECONVERSION HALTED. Here is a representative view of reconstruction 
and reconversion work in General Motors strike-bound plants—at a standstill. 
The strike has not only shut down automotive output, but also has halted a vast 
amount of reconversion work, all of which will have to be completed before full 

roduction can be reached. Pictured above is a phase of critical new work at a 


hevrolet plant in Flint. 





TIED UP FREIGHT. Hundreds of freight cars, loaded with equipment for 


new automobile 
nant trans 


roduction, lie idle in the yards at Flint. Typical of the stag- 
rtation is the view above of lines of cars filled with material con- 


them is one string of 58 cars 


signed to General Motors plants in Flint. Amon 
. rishable sheet intended for fenders and similar stampings, now deterio- 
rai 


g under snow and sleet. Beause of a strike called by the UAW-CIO in 


General Motors plants, the mountains of material cannot be unloaded to release 
the freight cars for vitally needed reconversion transportation. 


Wisconsin Eases Rules 
On License Tag Renewals 


MADISON, Wis.— The time re- 
quired for the processing of appli- 


R. I. Will Have Plates, 


Official Says Now 

PROVIDENCE, R. I.—(UTPS)— 
Two new plates will be issued Apr. 
1, the beginning of the registration 
year in Rhode Island, Motor Ve- 
hicles Registrar Laure Lussier an- 
nounced last week. 

An earlier announcement by Lus- 
sier that the old plates would have 
to last another year met a storm 
of protest. He said he didn’t have 
the money to supply new plates. 
Newspapers, automobile clubs, pol- 
iticians and the citizens who pay 
the bills put up such a kick that 
all of a sudden Lussier found 
enough money and Warden Cranor 
of the state prison said he had 
enough labor and plenty of alumi- 
num was available for the new 
plates, it is reported. 


cations for renewal registrations 
under the drivers’ license law has 
been halved since the reorganiza- 
tion of the motor vehicle depart- 
ment staff recently, Commissioner 
Ben Marcus said last week. 


Applications are now being re- 
newed in two weeks, instead of the 
average of four weeks required 
earlier, he said. 


The department again pointed 
out to motorists that they will be 
notified when they are required to 
apply for renewal under the law. 
A renewal is technically required 
at four-year intervals, but the 1945 
legislature arranged for a stagger- 
ing of the renewal registrations. 


Once the new licensing system 
has been completely installed, re- 
registration will be handled on a 
daily basis, with a steady flow of 
about 1,300 renewals being sent out 
each day. There are about 1,300,000 


registered drivers in the state now. 
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‘‘New as 1946!” America’s motorists will want Hewitt Restfoam, newest development in riding comfort, 
in the seat cushions and upholstery of their long-awaited new cars... because body designers and engineers have discovered 


that this new latex foam material is 


Comfor table. . . yields to every contour of any person’s body, yet offers firm natural support. 
Sanitary. .. odorless, washable, vermin-repellent. 
Keeps Its Shape. . . always returns to its original shape; nothing to pack or mat down. 
light Weight. . . weighs much less than ordinary cushioning materials. 


Cool. . . self-ventilated by millions of tiny interlaced air cells. 


yrt 
RESTFOAM 
“SEAT 


ee eeeeeenwGW _ 


© 1946, HEWITT RUBBER CORPORATION. BUFFALO, N.Y. 


- : WHEREVER YOU SIT... 
ry? 


WHEREVER YOU SLEEP. 
To serve the automotive industry 
in the development of Restfoam 
products, Hewitt is represented 
by George P. Hooper, 919 Fisher 
Building, Detroit 2, Michigan. 


Made by HEWITT RUBBER of Buffalo... Quality Rubber Products for 86 Years 
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THIS PHANTOM VIEW of the new Kaiser car shows the new ‘‘packaged power’’ front-wheel-drive and the new 
“torsionetic’’ suspension, two of the outstanding features of the new car. 
engine (1), clutch (2), transmission (3) and final drive assembly (4) in a single unit which can be lifted clear of the 
integral body-and-frame for —- service. The new ‘“‘torsionetic”’ eee, develo 

nging for each wheel through spindle 


years, provides — spr 
(C), anchored at (D). The springin 
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—brings synchronized 


Regardless of how good the rest of the tractor or trailer 
braking system may be, brake balance and synchronization 
between the two vehicles can be no better than the trailer 


relay valve that is used. 


The new Bendix S.C.V. Trailer Relay Valve is the fastest 
operating trailer valve on the market. Fast opening and 
closing valves reduce operating time to the last split-second. 
Large ports and air passages allow fast, free passage of air 
to and from the power chambers, Close graduation gives the 
driver accurate contro] of brake application. 


Make your trailer brakes do their share of the work. Elimi- 
nate objectionable trailer brake lag, as well as overbraking 
—common causes of costly and dangerous wheel slides, skids 


or poor stopping. 


Include the Bendix S.C.V. Valve in your tractor-trailer brake 
modernization. For further details, write: BENDIX PRODUCTS DIVI 


he “‘packaged power’ assembly combines 


d and tested during the past four 
(A), supporting arm (B), and torsion-bar spring 

— is achieved through the twisting action of the steel bar. Hydraulic shock 
absorbers are included in the assembly. 


Output Due in April ee 


Front-Wheel Drive Set 
For the New Kaiser 


(Continued from Page 1) 


absorbers complete this unique 

assembly. 

4. Body and chassis form a single 
unit of the type known as “mon- 

ocoque” construction, said to elimi- 

nate strain, shifting between body 

and frame and body squeaks. 

“Throughout the past four 
years,” Kaiser said, “every engi- 
neering principle now embodied 
in the Kaiser automobile was 
submitted to rigid tests and we 
now have completed the whole 
by adding a most beautifully de- 
signed body. 

“Our engineers on the West 
Coast and engineers of Kaiser- 
Frazer Corp. at Willow Run con- 
centrated on the goal of providing 
the American people with the 
finest, roomiest and most progres- 
sive automobile in the history of 
low-cost transportation. I believe 
we have now achieved this goal in 


The S.C.V. Valve—a new 
Bendix B-K Product 


ne marke 


d trailer 


Coal . 
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” 


S270) i 


AVIATION CORPORATION 


an automobile to which I am proud 
to give my name.” 

The Kaiser car will be shown to 
the public at premier showings 
this month in the Waldorf Astoria 
hotel, New York. At the same time 
the Frazer, named for Joseph W. 
Frazer, president of Kaiser-Frazer 
and Graham-Paige Motors, will be 
unveiled as a new entry in the 
medium-priced auto field. 

The new Kaiser was designed 
by stylist Howard A. Darrin. Its 
body lines are characterized by a 
single sweep from front to rear 
fenders, what is said to be the 
lowest silhouette in the industry, a 
wheelbase of 117 inches and unusu- 
ally wide front and rear seats. 

The engine is new and was 
developed by Continental Motors 
and Kaiser-Frazer engineers. The 
forward drive also eliminates the 
tunnel obstruction on the floors. 

Other features of the new Kaiser 
car include: new-type, trigger-ac- 
tion outside door handles; conceal- 
ed push-button inside door con- 
trols; wide-base wheel rims for 
longer tire life; a pressure-cham- 
ber ventilating system eliminating 
drafts; chrome, plastic and lucite 
interior knobs and _ escutcheons; 
new-type, equalized and self-center- 
ing, four-wheel brakes; large rear 
window contoured to the curve of 
the body in all direction; two-tone 
broadcloth upholstery; large lug- 
gage compartment and _ recessed 
license plate space, and concealed 
hinges on all doors. 


At a press conference Thursday 
Frazer announced the appointment 
of Edgar Kaiser, eldest son of 

Kaiser, as_ vice- 
president and 
general manager 
of Kaiser - Frazer 
Corp. Kaiser, who 
will headquarter 
at Willow Run, 
headed up sever- 
al of the Kaiser 
West Coast proj- 
ects, including 
the Bonneville 
Dam and the 
Edgar Kaiser Shipyards at 
Portland, Ore. 

Frazer said the new Kaiser car 
will weigh around 2,700 pounds, or 
about 20 percent below the Ford 
and Chevrolet. The Frazer will 
weigh about 3,400 pounds. 

He revealed that already the 
corporation has appointed distri- 

butors and dealers to cover the 
principal cities of the country. 
Ultimate goal to handle the 300,- 
000 anticipated annual output of 
Kaisers and Frazers is around 
3,000 dealers, including about 200 
distributors. 

Kaiser revealed that the car car- 
rying his name was a modern 
adaptation of principles used in the 
Citreon, which 
has a front-wheel 
drive and torsion 
springing. He 
said the new car 
has no frame or 
driveshaft, thus 
eliminating con- 
siderable weight. 

He expects the 
Kaiser price to be 
only slightly 
higher than those 
of the “Big Three. J. W. Frazer 
He said a deal is 
now on for the leasing of a RFC 
plant near Los Angeles for pro- 
duction of Kaiser cars later on. 

Frazer revealed that the company 
expects to produce 2,500 Rototillers. 
in February, with tractor produc- 
tion coming along later. He admit- 


Se Oe aie iinet tts ile ancien ed that Engineer William B. Stout, 
on loan from Consolidated Vultee, 


The Ideal Trailer Power-Brake System for HYDROVAC equipped tractors ae a neeginaland ane ty ane 
said it was anybody’s guess if 


e Kaiser-Frazer would bring out such 
AIR CLEANER—K VACUUM RESERVOIR rm 
die, dost and ener ane at i: —Built to take the hardest Ce 4S] WX a car next year. 
relay valve. kind of usage over the years. ee ee 
0 7 G Hickman Rejoins French 


POWER CHAMBER : EMERGENCY CHECK VALVE Wallace Hickman, formerly of 
—for every Truck, Tractor and Trailer 


—A rugged diaphragm- . — Snaps shut when the connecting 
type power chamber hose is broken. Trailer brakes 
requiring no lubrica- Gutomatically applied in the event 
tion or maintenance. of a break away. 


the French Dodge dealership in 
San Francisco, will replace Wiley 
House as manager for French at 
Berkeley, Calif. House is forming 
an agency in Richmond. 
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SAE Highlights 


Stout Sees Rear-Engine Car by 1947; Short 
Discusses Aircraft Application 


must be guided in large part by 
competitive economics. 

H. E. Churchill, P. G. Hykes and 
M. Z. Delp, of Studebaker, jointly 
discussing the fundamentals of sus- 
pension, said that the basic ob- 
jective is to provide mental as well 
as physical comfort and safety for 
the occupant of a vehicle. They re- 
ported that modern design trends 
have been toward moving passen- 
ger seats closer to the vehicle’s 
center of gravity, which itself is 
being lowered, and predicted that 
continuation of this trend might 
necessitate rear-mounting of en- 
gines to gain the necessary space 
for seats. 


Output Detours Charted 

Engineering detours of increased 
materials, labor and other produc- 
tion costs were mapped at the Pro- 
duction session Thursday. 

One comprised the recommended 
use of air-operated fixtures said to 
increase some operations in pro- 
duction by more than 100 percent. 
The other provided for extensive 
application of modern honing tech- 
niques to save time, material, labor 
and expense; to improve product 
quality, and to assure reproducibil- 
ity in processing. 

S. Johnson jr., Bendix-Westing- 
house Automotive Air Brake, de- 
clared that air-operated fixtures 
not only increase production per 
manhour, but contribute to work- 
ing safety. He described the appli- 
cation of air-operated fixtures to 
pneumatic inspection tests on relay 
valve assemblies, with resulting in- 
crease in production of more than 
100 percent. 

Modern honing machines and 
techniques permit of precision 
sizing, according to Lawrence S. 
Martz and Douglas T. Peden, of 
Micromatic Hone Corp. They re- 
ported that the objective of .0005 
uniformity, long a challenge to 
industry, has been achieved by 
honing techniques which consist- 
ently hold operations to .0008 and 
even .0002. 

Industrial utilization of atomic 
fuels and energy as future supple- 
mentary sources of power was fore- 
cast before the SAE Junior Student 
session. 

Dr. John R. Dunning, of Colum- 
bia university, said that the tre- 
mendous energy and billions of de- 
grees of temperature inherent in 
atomic power can be utilized, after 
research and development, for sta- 
tionary power plants, ships and jet- 
propulsion of large planes and 
rockets. Current limits to such ap- 
plications were reported to be heat 
transfer problems and high temper- 
ature properties of available alloys. 

“It seems unlikely that atomic 
power ever will really replace 
our common fuels in most appli- 
cations,” Dr. Dunning said, ad- 
ee that prophecy is danger- 

Ss. 

“The new fuel is likely to be a 
supplement to existing methods. 
The immediate applications seem to 
be in the premium fuel field, and 
where the special advantages of 
atomic power outweigh costs.” 


Future Buses Pictured 

Motor buses of the future were 
described before the society as pos- 
sessing, among other attributes: 

Pressurized, air-conditioned pas- 
senger compartments; individual 
radio sets; circulating ice water; 
retiring rooms; inside destination 
signs operated by push-button; 
polaroid windows; turbine-electric 
drive; speeds of 100 miles per 
hour on suitable highways. 

The future vehicle was pictured 
by L. H. Smith, engineering vice- 
president of General American 
Aerocoach Co., as an engineering 
possibility. He suggested that atom- 
ic energy ultimately might be used 
for propulsion, but for the imme- 
diate future directed attention to 
turbine-electric drive combinations 
operating on two fluids mixed in 
transit to comprise safe and pow- 
erful fuel. 

He proposed such additional fea- 
tures for tomorrow’s motor coach 
as: power steering, hydraulically- 
operated doors, electric defrosting 
of windows, individual draft con- 
trol, public address system and 
built-in automatic fire extinguish- 
ing system. 

Modern commercial motor ve- 


DETROIT.—Following are high- 
lights of papers presented last 
week at the Society of Automotive 
Engineers’ annual session here: 

Possibility of producing, by 1947 
or whenever public demand devel- 
ops, a rear-engine passenger car 
possessing the economy of small 
models and the roominess of large 
vehicles, was reported by William 
B. Stout, of Consolidated-Vultee 
Aircraft and Graham-Paige. 


Stout told the Passenger-Car 
Body session that such a car 
could have interior floor space 
6% feet wide and 11% feet long, 
accommodating comfortable 
lounging chairs, couch or bed, 
and table. He proposed that the 
body be made of glass or equiva- 
lent fibre plastic with an impact 
strength several times that of 
steel. 




























































Stout suggested such changes as 
removable engines equipped with 
sleeve, slide, or cuff valves and im- 
proved connecting rods, bearings 
and crankshafts. Better heat and 
sound insulation, greater economy, 
lighter weight, and lower costs all 
are possible with the use of new 
techniques and materials, Stout as- 
serted. 

Operation of an experimental car 
for 200,000 miles in eight years, 
Stout added, has demonstrated the 
practicability and the advantages 
of rear-mounting of engines and 
of suspension which puts the ve- 
hicle’s center of gravity below the 
level of support. He said that rear- 
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Wm. B. Stout H. E. Churchill 
mounted engines make for better 
traction and easier steering, and 
permit of such better utilization of 
body space as to give large-car 
roominess to small vehicles. 

Air Technique Cited 

Application of aircraft design 
and construction techniques to mo- 
tor vehicles offers possibilities of 
reducing weight and of improving 
the structural use of materials, par- 
ticularly in body design, the body 
session was informed. 

Mac Short, of Lockheed Aircraft, 
and W. E. Miller, Lockheed con- 
sulting engineer, said that aerody- 
namics is limited in its application 
to motor vehicle body design chiefly 
to drag reduction, which is not of 
paramount importance because of 
slow vehicle speeds. 

“In the cases of reducing weight 
and making better uses of mate- 
‘rials, they said, aluminum alloy 
sheets and castings customarily 
utilized in aircraft can be employed 
for secondary body parts and hard- 
ware. Engine hoods and baggage 
compartment lids were cited as 
practical applications. 

Suggestion was made that glit- 
tering bumper assemblies, now 
weighing up to 100 pounds, could 
be replaced by formed dural sec- 
tions weighing only half as much. 

“Whether light metals could be 
successfully employed in body con- 
struction anywhere near like in 
aircraft,” commented Short, “only 
the factors of development and 
adaptability toward the reduction 
of weight will foretell. It depends 
on how long you wheel about 3,000 
pounds of material to carry one or 
two people an average of 40 miles 
an hour.” 

Speakers at a symposium on 
suspension described how engineer- 
ing problems are complicated by 
styling, explained the effects of de- 
sign changes upon springing and 
steering, and proposed that efforts 
be directed toward making the 
driver feel safe, as well as be safe, 
when operating his vehicle. 

Spring types, designs and their 

requirements were reviewed by 
Robert Schilling, of General Mo- 
tors, who declared that none is 
superior in all respects and said 
that the suspension designer 









hicles appear to be approaching 
the ideal of the “one hoss shay’— 
operating until collapse—it devel- 
oped at the Transportation and 
Maintenance session Tuesday. 
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THIS IS THE first postwar air view of the Ford Motor Co.’s Rouge plant at Dearborn. In the foreground is the 
Aircraft Engine building with its white-coated test cell stacks. 




























Symposium on retirement of 
commercial vehicles disclosed 
that reasons for retirement are 
multiple, and complicated by. di- 
verse factors. The proposal was 
made that SAE undertake prep- 
aration of wear standards for the 
guidance of fleet managers con- 
fused by vehicles which, running 
for hundreds of thousands of 
miles, seem to spurn time, dis- 
tance and wear. 

Gavin W. Laurie, of. Atlantic Re- 
fining Co., reported that preventive 
maintenance keeps motor vehicles 
in safe operating condition for 
more than a decade and a million 
miles. He declared that reasons 
other than mechanical failure and 
wear must be found for retirement, 
among them changing economics 
and service requirements. 

Howard L. Willett jr., of the Wil- 
lett Co., described the functioning 
of a system of evaluating depreci- 
ation on a weekly basis so that a 
vehicle can be replaced when the 
cost is recovered. He explained that 
service conditions vary greatly; 
some vehicles may be retired after 
80,000 miles, others will run for six 
or more years. 

Competition was reported by 
W. A. Taussig, of Burlington 
Transportation Co., as the perti- 
nent factor for retirement of mo- 
tor buses. Haussig explained that 
the public will patronize lines 
which offer more luxurious, com- 
fortable, and modern equipment, 
and thereby will force the retire- 
ment of vehicles still capable of 
long service. He expressed the 
opinion that obsolescence is the 
primary factor in retiring motor 
buses. 

Several of the multiple factors 
for retirement were discussed by 
Donald K. Wilson, of New York 
Power & Light Corp., who de- 
scribed the urgent and growing 
need for reliable methods of evalu- 
ating the economic life of com- 
mercial vehicles and component 
parts. He asserted that develop- 
ment by SAE of parts wear stand- 
ards would provide fleet managers 
“with motor vehicle actuarial tables 
which would be proper yardsticks 
for mechanical condition and pro- 
vide clues to retirement.” 

Highway Plans Disclosed 

Realistic plans for future devel- 
opment of two- to six-lane high- 
ways designed to satisfy the type, 
purposes and volume of motor ve- 
hicle traffic were revealed by Her- 
bert S. Fairbank, of the Public 
Roads administration. 

Fairbank described the plans as 
visualizing city streets, main high- 
ways and rural roads as elements 
of a nationwide highway system 
unaffected in its natural develop- 
ment by political boundaries and 
partitioned administrative author- 
ity. He said that present studies 
contemplate, under the Federal 
Highway act of 1944, such complete 
coordination. 

Future highway plans, Fair- 
bank reported, call for arterial 
throughways instead of by-passes 
to serve both intercity and local 
traffic, 224- to 300-foot rights of 
way, shoulders sufficiently wide 
to accommodate halted vehicles, 
flat slopes on wide embankments 
for safety, and extended sight 











































distances for higher travel speeds. 

Practical but prolonged work of 
evolving systems of rating brakes 
for motor vehicle and other instal- 
lations was reviewed by R. K. 
Super, of Timken-Detroit Axle Co. 

Objective of the undertaking, 
Super said, is predetermination of 





























John Collyer 


Super 


the required size of a brake and 
the area of its lining, whether for 
motor vehicle, airplane or station- 
ary installation. He recommended 
that serious consideration be given 
to the evolution of a_ universal 
method of rating brakes. 


Tin Dearth Holds Peril 


Warning that a continuing short- 
age of tin threatens extensively 
serious affects in the United States, 
which consumes 40 percent of the 
world supply and produces none, 
was sounded last Monday. 

Cc. E. Heusnner and E. T. John- 
son, of Chrysler Corp., outlined 
methods, many of them developed 
by the SAE War Engineering 
board, whereby reduction of tin 
consumption could extend the sup- 
ply. They indicated that there is, 
as yet, no really adequate substi- 
tute for this commodity, one of the 
rarest of base metals. 

Current total stock of tin in 
the United States, which has been 
prospected in vain, was estimated 
at 95,000 tons, or slightly better 
than one year’s supply at present 
restricted of consumption. 

Extension of the supply appears 
largely to be a matter of conserva- 
tion, especially economical use, it 
was reported. Consumption per 
motor vehicle was said to have 
been reduced to two pounds, or less, 
from four pounds in 1940. Recom- 
mendations for additional savings 
were listed as: redesigning parts 
to eliminate tin, improvement of 
processing to minimize the demand, 
and development of domestically- 
produced alternate materials. 

Obstacles were classified as met- 
allurgical, involving difficulties in 
finding suitable alternates; eco- 
nomic, resulting from increased 
cests, and psychological, represent- 
ing the natural human resistance 
to change. 


Synthetic Oils Bared 


Manufacture of new synthetic 
lubricants containing no petroleum 
oils and the approaching develop- 
ment of a rubber surplus equiva- 
lent to twice the world’s annual 
needs were also announced Mon- 
day. 

The new lubricants were said to 
excel German products, from which 
they differ chemically. The rubber 
surplus was described as a problem 
involving national security. 


Research initiated nearly 25 years 
ago has produced two series of syn- 
thetic lubricants from natural and 
other hydrocarbon gases, it was re- 
ported by J. C. Kratzer, of Linde 
Air Products Co.; D. H. Green, of 
National Carbon Co. and D. B. 


Williams, of Carbide and Carbon 
Chemicals Corp. 















The new lubricants were de- 


scribed as the LB series, insoluble 


in water and adapted to lubrica- 
tion of machinery, including in- 
ternal combustion engines and as 
the 50-HB series, soluble in water 
and satisfactory for lubrication of 
metal, rubber and other materials. 

Laboratory and road tests of 
automotive lubricants, known as’ ~ 
LB-300 and LB-550, were said to ~~ 
show cleaner engine operation be- : 
cause of solvent action, easier 
starting at low temperatures, and 
smaller than normal deposits. 

Tests with military engines were 
reported to disclose that the syn- 
thetic lubricants assure greater 
freedom from sludge and varnish 
formation, better starting and op- 
eration in cold weather and only 
slightly greater leakage. 

Potential world production of 
3,000,000 tons of rubber annually, or 
better than twice the estimated 
annual consumption of 1,500,000 
tons, was characterized by Presi- 
dent John L. Collyer of B. F. Good- 
rich Co., as contributing to a com- 
plicated world surplus rubber prob- 
lem which is a legacy of war, “com- 
prises a whole new set of circum- 
stances and demands satisfactory 
solution.” 

Closely involved, he said, are 
military security, consumer value 
and expansion of rubber uses, all 
factors both of the problem and 
its solution. 

Collyer proposed these guiding 
principles for shaping future rub- 
ber policies: 

1 Rubber is a vital factor of mili- 
tary power; peace-loving nations 
cannot afford to risk freedom 
through rubber famine. 
> American and other consumers 
are entitled to the highest qual- 
ity rubber products at the lowest 
cost at which they can be economi- 
cally provided. 
3 The approaching problem of a 
world rubber surplus must be 
constructively attacked. 
Urges National Stockpile 

Collyer recommended that, for 
purposes of national security, the 
United States accumulate a stock- 
pile of natural rubber, and, further, 
maintain in operating condition 
plants capable of producing 600,000 
to 700,000 tons of synthetic rubbers 
annually. He proposed that at least 
200,000 tons be kept in production 
regardless of economic factors, the 
output to include approximately 
100,000 tons of special purpose syn- 
thetics, including the butyls. 

Many of these synthetic products 
should be consumed by the military 
and other agencies of government, 
he said. 


Explaining that estimates place 
America’s rubber needs for the 
next five years at an average of 
825,000 tons annually, or 25 per- 
cent over 1940, Collyer said that 
after providing 200,000 to 300,000 
tons of security synthetic rubber, 
there will be left an average of 
525,000 to 625,000 tons, with choice 
of materials to be governed by 
competition. 

Constructive attack upon the 
world rubber surplus problem was 
said to call for expansion of rubber 
uses and consumption. Collyer pre- 
dicted that if average annual con- 
sumption for the rest of the world 
could be increased to two pounds 
per capita—it is now eight-tenths 
(See SAE, Page 38, Col. 5) 
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N THE autumn 
of 1792 a young 
fur trader from 


Montreal set out - 


by canoe to find 
the Pacific Ocean. 


He had little to guide him—some vague Indian rumors, a 
crude and fanciful map or two... and his reading. 


For Alexander Mackenzie was ever a tireless reader. 
Wherever he went in the vast Canadian wilderness, his 
books went with him. At Fort Chipewyan, 3000 miles from 
civilization, he had a library that was famous throughout 
the fur country. 


And, during the long sub-arctic winters, young Mackenzie 
read. He pored over the accounts of explorers ... men who 
had sought the Northwest Passage—the way to the Western 
Sea. His imagination fired by his reading, Mackenzie de- 
termined to do what no man before him had ever succeeded 
in doing—to go across the Continent to the Pacific. 


And so, on a chill fall morning 154 years ago, he left 
his fort on lonely Lake Athabaska. With him went eight 
other white men, three Indians—and a case of books. 


Mackenzie followed the rivers to the Rockies. He scaled 
the mountains, shot turbulent streams in his eggshell 
canoes, fought hostile Indians, braved famine and sickness. 


And, at long last, on a bright July morning in 1793, he 
climbed a sheer rock overlooking the Pacific, and scrawled 
in red paint: ALEXANDER MACKENZIE, FROM CANADA, BY LAND 
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On a bright July morning in 1793, Alexander Mackenzie and his hardy little band inscribed upon a sheer rock overlooking 
the Pacific the record of their historic trek, through uncharted wilderness, to the Western Sea. 


ST across the Continent... 


After 300 years of searching, the quest for the Western 
Sea was ended. For the first time in history, the continent 
had been crossed. 


Reading Opens New Vistas 


The knowledge and inspiration which reading brought to 
Alexander Mackenzie, it has brought equally to hundreds 
of history’s great. For it is the impression value of what 
one sees that registers indelibly and is never forgotten. 


This, to a unique degree, explains the extraordinary power 
and influence which The American Weekly exerts on men, 
women and children in more than 8,000,000 homes from 
coast to coast. 


In its pages is gathered the whole crowded panorama 
of life as we live it. Love... sacrifice ... conflict . . . achieve- 


HE 


Greatest 
Circulation 
in the World 


ment and heartbreak . . . laughter . . . tragedy . . . adventure 
and romance. And with them go the beauties of art, litera- 
ture and religion... the wonders of science and invention. 
Two recent articles—‘ Misadventures of the Boy Bride- 
groom,” a case history of child marriage, and “No Farewell 
to Teeth,” a report on an amazing new dental technique— 
give some idea of the wide range of subjects contained in 
each and every issue of The American Weekly. 


Distributed through a group of great Sunday newspapers, 
The American Weekly brings the entertainment and en- 
lightenment of good reading, in words and pictures, regu- 
larly before the largest single family group in the world. 


The manufacturer who associates his product or his 
company’s name with such an influence is tying in with 
the most powerful known force in advertising. 


MERICAN 


EEKLY 


MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N. Y. 


BRANCH OFFICES. 5 Winthrop Sq., Boston 10 + Arcade Bidg., St. Lous 1 + Hearst Bldg., Chicago 6 + 101 Marietta St., Atlasta 3 
Hanna Bidg., Cleveland 13 + General Motors Bidg., Detroit 2 + Edison Bidg., Los Angeles 13 + Hearst Bldg., San Francisco 3 
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Public Misinformed 
On Plastic Uses 


By A. H. Allen 


PLASTICS SHOW sponsored by the Society of Plastics 
Engineers last week in Detroit’s Convention Hall was a 
colorful affair, with thousands of plastic products, ranging 
from rowboats to radio cabinets, set up in extravagantly 
decorated booths. Simultaneously, a series of technical 
papers were being read in 
sessions at the Rackham Me- 
morial where a second show 
was being staged under supervision 










Edgewise 
(Continued from Page 4) 


any inducement is to be offered, it 
should be in the form of a discount 
to AAA members. Your listing of 
establishments and your recommen- 
dations of their facilities should be 
100 percent neutral and your in- 
vestigators unbiased by ahy condi- 
tions whatsoever. ' 


* * * 






























As you well know Mr. Brunnier, 
this tourist business is one of the 
greatest producers of spdnding in 
the United States: The only fig- 
ures I have available indicate that 
in 1941 54,000,000 persons made 
overnight or longer tours requiring 
16 million automobiles and that 
they spent $6 billion for gasoline, 
repairs, lodging and other expenses : i 
of travel while on tour. The job of Modern Plastics magazine. 
of the AAA is to protect the in- The plastics industry, including 


terest of your members, and I think PAUL B. DAVES adie tntamn 06 Cbs. citeek Given tied suppliers of basic materials, build- 
. » general sa » an . 
you and your present organization Newton good luck = the first truck haslaway of new passenger cars left | ©™S of equipment and the molders 


have a grand opportunity to re-| the factory last week. Previously, all automobiles since the company began | themselves, is somewhat unusual 
appraise, and if necessary to re-| Production Jan. 2 had been shipped by rail, iin that the bulk of the promotion 






the nation’s in- 
dustrial designers 
in the effort to 
expand the appli- 
cations for plas- 
tics. 

In one respect 
this has worked 
to the disadvan- 
tage of the in- 
dustry, because 
some designers 





vamp your program with this sin- industry appraised of your plans behind the materials has been fur- 
gle purpose in mind. I want to] ¢o, eo Gatene. 7 P Martin Moves Soon nished by the producers of these A. fh. Allen cat ton te “all 


assure you, Mr. Brunnier, that the; You have a grand opportunity Martin Motor Co. (Chrysler),|materials and not the users; and 
‘ . : 7 : : : terials, thereby 
columns of Automotive News will| and we wish you a noteworthy suc-| Delhi, La., is preparing to occupy |further these materials suppliers ] 
always be wide open to keep the! cess.—G.M.S its new building in the near future. |for years have worked closely with eS impressions 
y . P "SS. MLS. ; in the public mind as to the 
——<$<$$$_— proper place for plastics. Steps 
are now being taken to correct 
these misapprehensions by a more 
careful “engineering” of plastics 
applications. 





Actually plastics are not so much 
competing materials alongside met- 
| als like steel and aluminum as they 
are complementary, providing the 
means for enhancing appearance 
and performance of metals. The 
actual tonnage of metals displaced 
by new uses for plastics has been 
insignificant, and metals suppliers 
themselves do not regard plastics 
as any serious competition. This 
viewpoint is not shared by the pub- 
lis at large, however, which sees 
in plastics the means for eventually 
displacing practically all metals. 

Herbert S. Spencer, advertising 
director for Durez Plastics & 
Chemicals Corp., holds to a sane 
long-range viewpoint on plastics 
applications, recognizing the im- 
portance of thorough engineering 
study both of future applications 
and of special properties which 
may be “built” into his products. 


* * * 


Jet Exhibits 


Draw Interest 

EXHIBITS of jet propulsion 
power plants at the SAE meeting 
drew a lot of attention from engi- 
neers, many of whom had never 
been privileged to examine one of c 





The purr of the engine 
will be music to their ears 
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these units at close range. 

The German Jumo 004, an ad- 
vanced design, reflected the usual 
clean and ingenious German 
manufacturing and design prac- 
tice, while the General Electric 
I-40, one of the first of the U. S. 
designs for jet-propelled air- 
planes, also appeared to be well- 
built. 

Unfortunately, it is difficult to 
visualize the operation of these 
units by merely glancing at their 
exterior. Offhand, they would seem 
a long way from any practical 
utilization in automotive-type ve- 


Ane that smooth 






Delco Ride tells them 


hicles. 
“THAT'S FOR US!’ a 
SOARED FEW PEOPLE realize the high 


jlevel of basic automotive hourly 
wages now prevailing, particularly 
when compared with other indus- 
tries. The basic rate at the Ford 
|Rouge plant, for example, is given 
jas $1.19 per hour, while the basic 
| rate in the steel industry, by com- 
| parison, is only 78 cents. 

In other words, the automotive 
industry already is paying basic 
rates 53 percent higher than the 


In the smooth, balanced ‘“‘Delco Ride,’’ car owners enjoy the benefits of 
Delco Products’ close cooperation with the engineers who design America’s 
leading makes of automobiles. Delco Products’ engineering background and 


expanded manufacturing facilities are better qualified today than ever to 


carry out this important assignment to the automotive industry. Delco : steel industry, and still is being 
a) L ; asked for an additional 30 per- 
Products Division, General Motors Corporation, Dayton, Ohio. | cent. 


Should the steel industry find 
some way to give the discussed 18 
|percent increase, it would lift the 


There is a patented Delco Hydraulic Shock Absorber to meet every : , 
| basic rate to 92 cents, while a com- 






requirement of springing and suspension: Single Acting, Direct parable increase in automotive 

Acting, Double Acting and Inertia Control—and special appli- |rates would lift the basic figure to 

cations for cars with Individual Wheel Suspension. around $1.40 per hour, by all odds 
the highest rate paid anywhere 
anytime. 





Erecting ‘New Home 


DELCO Hydraulic Shock Absorbers et eter 







at Carrollton, Ga. 
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Automobiles shipped by EVANS AUTO-LOADER* 
arrive undamaged, undriven—Ready to sell! 
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Shop or showroom? Where do your 


new automobiles go when they arrive? 


It usually depends on how they’re 
shipped. If they come by EVANS 
AUTO-LOADER?* you can bet they’re 


ready for the showroom. They’re clean, 





undriven, undamaged—and ready to 


Ask for freight car deliveries—via Loading Division 


EVANS AUTO-LOADER. They EVANS PRODUCTS COMPANY 


arrive right, right on time! 
“ae DETROIT 27, MICHIGAN 


* T. M. Reg. U. S. Pat. Off. 
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‘Union Tax on Profits’ 


Principle-Finding 


Board Is Needed, 


Dorothy Thompson Says 


(Eprror’s Note: We consider the 
following analysis of the GM- 
UAW dispute by Dorothy Thomp- 
son in her syndicate newspaper 
column worth reprinting.) 


What is needed in the war be- 
tween General Motors and the 
UAW-CIO is not a Government 
factfinding commission, but a prin- 
ciple-finding commission. 

What is at issue is not the 
financial status of General Mo- 
tors — its “ability to pay” — but 
the question on what principles 
wages are to be set. 

That is the source of the dead- 
lock, and that is why the matter 
cannot be settled by “collective 
bargaining.” It is not susceptible of 
bargaining. Bargaining always im- 
plies a prior acceptance of certain 
basic principles by both parties, 
within the framework of which 
adjustments can be made. 

In the present issue, however, 
each party has flatly rejected the 
principle of the other. Walter P. 
Reuther has, in fact, rejected the 
principle which has been as basic 
to trade unionism in the past as it 
has been to employers. General Mo- 
tors and Reuther cannot both be 
right, or both be partly right. 

One view or the other must pre- 
vail. Either the principle will be 
settled by government or the courts 
or it will be settled by test of force 
—which side can hold out longest. 


If it is settled on Reuther’s 
principle, a radical innovation 
will have occurred, with certain 
inevitable results, some of which 
may logically be foreseen. 

The “facts” are not obscure. Fact- 
finding” is just a slogan. General 
Motors is not a secret society. It 
could not, if it wished, conceal the 
details of past profits—they are on 
record for tax purposes, for the 
OPA, the SEC, and stockholders. 

Reuther is asking for data avail- 
able to neither owners nor govern- 


> 


ment, without suggesting that GM 
is deceiving either. 

A hunting expedition among 
the books can do no more than 
supply further irrelevant argu- 
ments for an attack on the pre- 
vailing principle. 

Past or accumulated: profits are 
irrelevant. GM, during the war, 
made radical conversions and pro- 
duced, not for consumers, but for 
the government. 

In the boom, all shared. Excess 
profits were determined by govern- 
ment and taxed away. Stockholders 

did not strike nor sue GM for 
retaining undistributed earnings 
for reconversion purposes. 

Now what Reuther is asking is 
that, in the future, labor shall be 
granted the right to tax such 
earnings and add the tax to its 
wage. 

Nothing so rational as _ profit- 
sharing, in which labor, over and 
above its wage, participates in 
profits or losses under some such 
system as that just introduced by 
Eric Johnston is demanded. 


Demanded is that the existing 
system of fixing wages shall be 
abandoned, and that rich, highly 
capitalized and efficient members 
of industries shall pay on princi- 
ple a higher price for labor than 
others. 

This is a break with all previous 
trade union policy. 

Unions have worked toward fix- 
ing uniform rates of wages for all 
members of an industry. Histori- 
cally, they have insisted that if a 
producer wants to stay in business, 
he must meet the going wage, and 
it has been considered proper to 
let those who could not do so retire. 

But they have seen danger in a 
situation where the more efficient 

producer is asked to pay a higher 
rate than others. Policy has not 
been to break everybody except 
the most efficient producer. It has 
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Close-up—Warners Bros. 





Production 


ratoga Trunk" 


abe hgpelee 


31,000 MOTION PICTURE WORKERS 


Everyone knows that 


greatest motion picture producing center. 


Los Angeles is the world’s 
However, 


many do not realize that behind the glamor portrayed 
on the screen are more than 31,000 unseen wage earners 
whose earnings exceed $200,000,000 annually. Yet, this 
is but one of Los Angeles’ nine nationally high ranking 


major industries. 


In the vital city and retail trading zones of this tre- 


mendously rich market, 


the Herald-Express reaches 


thousands upon thousands more families than any 
other daily ... a fact worth remembering. 





Largest Daily Circulation in the West's Largest City 


REPRESENTED 


NATIONALLY BY 


PAUL BLOCK AND ASSOCIATES 








GENERAL TIRE has announced a 
new seat cushion for automobiles. In- 
flated by two valves, the cushion is de- 
signed to give both comfort and utility. 
Deflated, the cushion may be carried 
handily in the glove compartment and 
may be used at picnics, circuses, or 
athletic contests. 


been to stabilize on reasonable 
averages. 

GM is doubtless accurate in say- 
ing that the principle enunciated 
by Reuther will work toward mo- 
nopoly. For the wage rate of GM, 
calculated on its particular ability 
to pay, will prevail with other 
members of the industry, regard- 
less of their ability to pay. 

Weaker producers will be under 
hardship. 

On principle, the OPA grants 
price increases to cover costs that 
cannot otherwise be met. Weaker 
producers, trying to meet an ability 
to pay wage level without price 
increase, will have to raise the 
price of cars or produce worse cars 
for the same price, in unequal 
competition. 

GM, confronted by higher costs 
and having to absorb past profits, 
will think itself able to do so only 
through absorbing a larger share 
of the industry and the market. 
Smaller producers will be priced 
out. 

Why anyone should think this 
will benefit labor as a producer 
or consumer in the long run is 
difficult to see. 

The ability of Sloan and his cor- 
poration to pay is reflected in the 
fact that he and it, pay more 
actually and percentually in public 
taxation than does Joe Doakes, or 
weaker corporations. 


But Sloan must not pay more 
for a loaf of bread than Joe 
Doakes, nor should his corpora- 
tion pay more for the services 
of an office boy than Joe Doakes’ 
union must, though GM might 
well share on a bonus basis. 

The issue is hardly a matter of 
“fact,” but of principle. 





Ford Promotes 


Wedge, Robinson 


DEARBORN. — M. L. Bricker, 
vice-president in charge of manu- 
facturing for Ford, last week an- 
nounced promotion of E. J. Wedge 
to general superintendent of the 





H. Robinson 
Highland Park, Mich. plant, and 
Harold Robinson to general super- 


intendent of tractor manufacturing 
and assembly. 


Wedge started with Ford in 1915 
as a toolmaker and machinist. 
Since then he has ‘held numerous 
positions at Highland Park and in 
the Rouge plant. During the war 
he served as superintendent of the 
aircraft engine building where 
nearly 60,000 twin-row, 2,200-hp 
aircraft engines were built. 

Robinson joined the company in 
1922 after five years with Lincoln. 
He has served as superintendent of 
the Lincoln plant and held various 
executive posts. 

The plant manufactures paint, 
artificial leather, body trim and all 
service parts. It also houses tractor 
manufacturing and assembly oper- 
ations. Combined employment is 
approximately 11,000. 


E. J. Wedge 





Fewer Batteries Predicted 
If Lead Remains Tight 


TOLEDO.—“Unless governmental 
restrictions on lead now controlling 
automotive battery production can 
be lifted or eased during the next 
few months, the American motor- 
ist will be faced with an increas- 
ing shortage of batteries during 
1946,” Royce G. Martin, president 
of Electric Auto-Lite Co., said last 
week. 


Auto-Lite is the parent company 
of Auto-Lite Battery Corp., one of 
the nation’s leading storage battery 
manufacturers. 

Martin said that allocations of 
lead for the first quarter of 1946 
will allow the battery industry to 
produce a quantity equal to 22 per- 
cent of the total replacement bat- 
teries produced in 1944. 


While this lead allocation is 
slightly in excess of the correspond- 
ing period for 1945, he said, it is 
not as favorable as the allocations 
for the third and fourth quarters 
of last year. 

Lowering of lead allocations plus 
the fact that the replacement bat- 


Ford Purchases 


Georgia Lumber 


SAVANNAH, Ga.—According to 
Jack Gregory, superintendent of 
the Richmond Hill plantation, ar- 
rangements have been completed 
for the sale of approximately 6 
million board feet of lumber from 
the plantation to the Ford Motor 
Co. 


This lumber represents the en- 
tire estimated cuttings for the 
coming year, Gregory stated. He 
said that the sale had just been 
completed to a Ford Motor Co. 
representative who had spent sev- 
eral days in an inspection of the 
timber stands of the plantation. 


resenting 





tery market is inflated approxi- 
mately 40 percent will contribute to 
a critical situation in the months 
to come, he said. 

“We,” Martin concluded, “and I 
am sure other battery companies 
are doing the same, are urging our 
dealers to offer the best possible 
battery service to their customers 
in order to prolong the life of bat- 
teries now in operation, especially 
during the cold months when bat- 
tery service calls are most prev- 
alent.” 


N telawns Heads 
Eastern Sales 


For De Soto 


DETROIT.—Appointment of Ar- 
thur B. Nielsen as eastern sales 
manager was announced last week 
by J. B. Wagstaff, 
general sales 
manager of De 
Soto. 

Nielsen will 
supervise the re- 
gional offices in 
Boston, New 
York, Philadel- 
phia, Charlotte, 
Atlanta, Mem- 
phis, Cincinnati, 

a Pittsburgh and 

Syracuse. 

So Wagstaff and 
Nielsen last week met with De 
Soto regional managers in Syra- 
cuse, Boston, New York and Phil- 
adelphia. Other regional offices in 
the Eastern territory will be visited 
the week of Jan. 21. 

Nielsen has been in automobile 
sales work since 1924. Prior to this 
appointment, he had been serving 
in an important executive capacity 
in the home offices. 


BURDs sew 





STANDARDIZED PACKAGE 





Burd’s entire line of “Graf-Flox” Piston Ring “Engineered for 
Results” Combination Sets and open stock is now available in 


new eye-appealing, easy-to-remember, easy-to-use cartons. 


By 


standardizing the boxing of all types of Piston Rings, Burd adds 
distinction in packaging to its reputation for quality of product. 
Watch for the striking new carton and ask for Burd ‘“‘Graf-Flox” 
Piston Rings when ordering for your next re-ring job. 








Burd “SUPER Hi-Speed” Oil 
Rings are scientifically engineer- 
ed to restore new-car pep and 
economy to badly worn engines. 
The cast iron segment is “Graf- 
Flox” weated for quick seating. 





GRAF-FLOX 


/STON RING 


Burd “Hi-Speed” Compression 
and Oil Rings are “Graf-Flox” 
treated — a0 run-in required. 
They effectively seal highest 
compression pressures aad main» 
tain accurate oil fle. 


BURD PISTON RING CO. © ROCKFORD, ILLINOIS 








ST oor 


B 


cane 


ES 


sche Sead 











ry ST a2 ORD mM not 


AUTOMOTIVE NEWS, JANUARY 14, 1946 














You know that a newspaper reaching 8 out of 10 homes in 
a prosperous, growing city of more than a half-million really 
“has something.” If you lived in Seattle you’d know “that 
something” is confidence—built through years of helping the 
family folks of Seattle. THE SEATTLE TIMES is on the same 
friendly terms with the people of Seattle as are the corner 
grocers, druggists and others who supply the wants of this 
great market. No wonder THE TImEs is first advertising 
medium for local and national advertisers alike! 


Represented by: O'MARA & 


ORMSB 








* NEW YORK 
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Trailer Builders 
Meet in Chicago 
January 28-29 


CHICAGO.—tThe fifth annual 
meeting of the Truck-Trailer Mfrs. 
Assn. will be held at the Hotel 
Stevens here Jan. 28-29. 


Speakers at the first day’s ses- 
sions will be Arthur Butler, direc- 
tor of the National Highway Users 
Conference; Richard T. Purdy, 
manager, motor truck division, 
AMA; E. J. Lucas, president, 
TTMA; Walter W. Belson, direc- 
tor of publicity, American Truck- 
ing Assn. 

The annual banquet Tuesday eve- 
ning will be addressed by Dr. 
George S. Benson, president, Hard- 
ing College. 


They Do Exist 


But Ga. Can’t Control 
‘Traps,’ Arnall Says 


ATLANTA, Ga.—Speed traps, as 
charged by some motoring publi- 
cations, do exist in Georgia, but 
the state, per se, is helpless to 
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combat them, Gov. Ellis Arnall has 
just admitted. 

Arnall said he had received nu- 
merous complaints which seem to 
be true relative to a speed trap on 
the coastal highway in Bryan coun- 
ty between Savannah and Bruns- 
wick. 

Out of 4,137 automobile accidents 
that have occurred in Georgia dur- 
ing the first 11 months of this year, 
out-of-state motorists were in- 
volved in only 14 percent. Out of 
9,679 cases for speeding made by 
the state patrol, only 6 percent 
were made against out-of-state 
drivers, according to Maj. W. E. 
Spence of the state bureau of 
investigation. 


Goerlich Adds 
Mich. Plant 


DOWAGIAC, Mich. — The pur- 
chase of a new plant here to pro- 
vide additional facilities for Goer- 
lich mufflers and pipes, was an- 
nounced last week by John Goehr- 
lich, of Goehrlich’s, Toledo. 

The new plant is a three-story 
structure of reinforced concrete, 
with a total floor area of approxi- 
mately 110,000 square feet. 


Here’s a fish story that isn’t ‘’fishy’— 
it’s backed-up by the U. S. Dept. of In- 
California’s commercial catch is 
more than double that of the 5 New 
England states or of Alaska. 

In fact it averages % of the yearly 
catch of the U. S. and Alaska combined 

- and of this squirming total, almost 
half is landed by Los Angeles fishermen 
and processed in Los Angeles canneries. 

In prewar Los Angeles, Fishing em- 
ployed 4299 commercial fishermen on 


terior: 


OPA Omits 4% Slash 


On Appendix B U. C.’s 
W. GTON. — In issuing 
the revised price list for used 


cars, OPA has not listed the 
units in Appendix B to reflect 
the 4 percent reduction now re- 
uired. 


q 

It is suggested that dealers 
use the prices for cars and 
equipment shown in guide books. 


Anderson to Build 
$400,000 Plant 


ANDERSON, Ind.—John Ander- 
son, president of the Anderson Co., 
which has operated since 1922 in a 
building at 10th and Garfield Sts., 
has obtained a building permit for 
the erection of a new auto equip- 
ment factory, which fully equipped 
will represent an investment of 
nearly $1 million. Cost of the struc- 
ture itself will run in excess of 
$400,000. 

The plant is expected to be ready 
early next summer. The main pro- 
duction building will be 338 by 294 
feet and will be made of reinforced 
concrete. 


*Los Angeles Fish Pack, 1943 
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New 3-Wheel Car 


Production of Vehicle Selling at $350 
Planned for Next Summer 


NORTH HALEDON, N. J.—Emil 
Buehler announced last week that 
he hopes to have a three-wheel car 
in mass production by summer. 
The new model, to sell in two 
models for $350 and $500, will be 
finished in a few weeks, he said. 

The next step will be construc- 
tion of a 40,000 square-foot building 
for $100,000 on Route 17, at the 
Lodi boundary in Hackensack. 
Buehler purchased the city-owned 
land last week through the real 
estate office of Harold Nixon, Inc. 


Buehler said he has been having 
his greatest difficulties arranging 
for substitute materials in view of 
present shortages. 


Last year’s model had two stand- 
ard front wheels and a smaller 
rear wheel. The new model has 
three standard size wheels. The 
engine will be a two-cylinder, hori- 
zontally opposed engine with half 
the horsepower of standard sized 
cars. The engine would be air- 
cooled, rather than liquid cooled. 


boats and ashore, 5158 in canneries and 
an estimated 2500 in related industries. 
Juggle these figures as you will, they 
still add up to another of the walloping 
payrolls that make Los Angeles such an 
attractive market. 


We'd like to show you how much more 
this market will likely grow in the next 
decade, and we'll do so at the drop of a 
postcard to The TIMES or to our repre- 
sentatives. 
"An Eye to the Future.” 


Write for the little booklet 


It could not freeze in the winter. 

Average utility of the car is ex- 
pected to be 10 years or 100,000 
miles, and maximum speed would 
be about 50 mph., according to 
Buehler. Wheels, tires, and brake 
system would be standard to facili- 
tate operation in all parts of the 
country. It would provide mileage 
of 75 miles to a gallon and will 
weigh only 500 pounds, he added. 

Buehler said the first year of the 
company’s existence it should pro- 
duce 10,000 cars. In a few years 
that should be up to 25,000 with a 
maximum thereafter of 50,000 an- 
nually. 

Buehler said he is building up a 
file of subcontractors who are in- 
terested in handling various phases 
of the work. “I do not intend to 
produce this vehicle as a competi- 
tor to the major motor companies. 
I regard it more as an auxiliary 
automobile, for deliveries, house- 
wives, for sports use or the beach.” 

It would carry two passengers 
and their baggage. 

All orders, some of which have 
been for cash on specified delivery 
dates, are being rejected until 
spring, Buehler said, 

During the war he employed 60 
persons in a Wood-Ridge radar 
shop. Prior to that he had an avia- 
tion school in Newark and was a 
consulting engineer for 23 years. 
He specialized in stress analysis. 


Four Auto Firms 
Consider Sites 


In Canada 


TORONTO. — Four more United 
States auto manufacturers are un- 
derstood to be negotiating for fac- 
tory sites in Canada to manufac- 
ture and assemble their cars in 
the dominion. 

They are Studebaker, Willys- 
Overland, Nash and Kaiser-Frazer. 
Studebaker and Willys have had 
factories in Canada before, and 
Nash has been in Canada for some 
time with a plant of its Kelvinator 
division at London, Ont. 

No definite announcements by any 
of the companies have been made 
as yet as to what war plants they 
are purchasing in Canada. 

Their entry into Canada will give 
the dominion seven automotive 
plants. General Motors, Ford and 
Chrysler now have production fa- 
cilities in this country. 


Truck Leasing 
Moves in Chicago 


CHICAGO.—Expanding activities 
have necessitated National Truck 
Leasing system to move to larger 
quarters at 111 W. Jackson Blvd., 
Chicago 4, Martha Dunlop, execu- 
tive secretary, has announced. 

The organization has scheduled 
its annual meeting Jan. 24-25 at 
the Hotel Sherman here, according 
to Charles P. Clark, president. 
Plans and policies for the organi- 
zation during 1946 will be formu- 
lated at this meeting. 


War Dividends 
Raybestos Book Lists Gains 
From U. S. Work 


BRIDGEPORT, Conn.—The an- 
swer to the question “What Good 
Is a War Record Now?” is given 
in a booklet published by Raybestos 
division of Raybestos - Manhattan, 
Inc. 

An 11 by 14 four-color presenta- 
tion, the book tells of the Raybestos 
war manufacturing records and of 
the projection and the use of re- 
search, engineering production skill 
towards developing new products 
and processes to keep Raybestos a 
leader in the brake lining industry. 

Copies are obtainable on request 
from the merchandising depart- 
ment, Raybestos division, Post Of- 
fice Box 1021, Bridgeport, Conn. 


Somers to Move 
Somers Motor Co. (Chrysler), 
Pocomoke City, Md., is seeking a 
new location in the downtown 
section there. 
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TODAY millions of thinking Americans are 
asking—out of such dramatic developments as peni- 
cillin, blood plasma, radar, jet propulsion, and atomic 
energy—“What will all this mean to ME?” and “Where 
do we go from here?” : c 


SCIENCE ILLUSTRATED is designed to meet the 
needs of these modern, inquisitive, science-hungry 
minds. It will translate, in a dramatic new format of 
text and pictures, the effect of these, and the greater 
scientific developments to come, upon our daily lives. 
It will discuss the products of science in terms of their 


impact upon man’s health, pleasure, comfort, working 
hours, and future earning power. 


SCIENCE ILLUSTRATED will report what modern 
scientists are doing in research . . . what manufac- 
turers are planning in new and better products and 
services resulting from today’s amazing achievements 
in the fields of science, mechanics, discovery. 


SCIENCE ILLUSTRATED in brief, will interpret 
the vast new horizons of scientific progress in simple, 
understandable language. It will be edited for alert, 
intelligent, forward thinking people. 
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The editorial staff of SCIENCE ILLUSTRATED is 
made up of science writers with lon ience in the 
general magazine and newspaper field. They will have 
access to, and assistance from, the country’s leading 
scientific authorities. ; 


They will have at their command all of the resources 
of the McGraw-Hill Publishing Company . . . 196 
technical editors as consultants . . . a skilled research 
organization ...2 world-wide clearing house for 
scientific news ... in short, the complete physical and 
financial resources of the world’s largest technical 
and scientific publishing house. 
Annual subscription price $3.00. 
* 


Advertising forms close February 10. 
First issue on the news-stands April 1946. 
Initial print order 500,000 copies. 


ALERT ADVERTISERS. will want to know what this new and different 


magazine offers in audience potential. A representative will be: glad to supply you 
with all of the facts. Write to Science Illustrated, 330 West 42nd Street, New York 


18, New York. Or ‘phone your nearest McGraw-Hill office. 
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‘Ferguson Named 
Head of Packard 


e . 

Engineering 

DETROIT. Appointment of J. 
R. Ferguson as director of auto- 
motive engineering of Packard 
Motor Car Co. 
was announced 
last week by Geo. 
T. Christopher, 
president and 
general manager. 

Ferguson 
recently com- 
pleted his duties 
as chief produc- 
tion engineer of 
Packard's war 
output of more 
than 55,000 air- 
craft engines and 
now takes up his new work in the 





J.R. Ferguson 


Coon-Goering Builds 
Coon-Goering Motors (Chrys- 
ler), Glens Falls, N. Y., plans to 
occupy its new building early 
next year. The lot on which it 
will be constructed is 109 by 125 
feet. 
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alone of all Cincinnati 


ment Store advertising. . 
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Latest available Media Records’ figures for the 
first ten months of 1945 show the Times-Star 
newspapers, 
among the first 10 newspapers of the nation 
in General Advertising linage 
In 1945 the Times-Star was FIRST in Cincinnati 
in Tota! Display, General, Retail .and Depart- 
and FIRST in Daily 





expanded peacetime development of 
Packard cars of the future. 

Ferguson has been affiliated with 
the automotive industry since 1909. 
He joined Packard, in the com- 
pany’s truck division, in 1911 and 
advanced to truck engineer before 
promotion to chassis engineer of 
the passenger car division. 

During his service in the truck 
division, he participated in devel- 
opment of the Liberty aircraft 
engine of World War I, and the 
first Twin Six automobile engine 
produced by Packard. 

When Packard began production 
of the Rolls-Royce aircraft engine 
in 1941, Ferguson left his executive 
position as assistant chief automo- 
tive engineer to direct aircraft 
engine production. 

Following Germany’s collapse, he 
spent two months in England, 
France, Germany and Austria at 
request of the Air Technical Serv- 
ice Command for the purpose of 
studying Nazi war materials and 
manufacturing methods. 

In his new position, Ferguson 
will direct engineering for the 
largest automotive production pro- 
gram in Packard’s history. The 
company has set a goal of 200,000 
cars annually, a total double any 
previous production peak. 
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For Bigger Bodies 
New Rotors Up Power 50%, 
On Stamping Engines 


CLEVELAND.— (UTPS) —Engi- 
neers at Reliance Electric & Engi- 
neering Co. have perfected the 
pressure-casting of what is believed 
to be the largest aluminum rotors 
in the world. 

The rotors are being made for 
Fisher Body Co. and will be used 
in motors which power the presses 
for stamping out automobile bodies. 

The new rotor is 30 inches in 
diameter, compared with a 5-inch 


model produced sometime ago. 
When the 12-inch size was per- 
fected later, engineers thought 


they had achieved the impossible. 
The new unit makes motors 50 
percent more powerful than any 
used before and therefore automo- 
bile bodies can be pressed out in 
larger “chunks,” it is reported. 





Bellmyer to Represent 


Chrysler at Remsen 

Cc. J. Bellmyer, Remsen, Ia., has 
been appointed Chrysler-Plymouth 
dealer. He has been a dealer for 
the past 18 years. 
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Auto Wreckers Meet 


Future of Industry Theme of Convention 
Starting Today in Chicago 


CHICAGO. 


— The nation’s auto; Wrecking and Replacement Parts 
and truck wreckers will convene | Industry.” 


Abe Berg, of Mutual 


here today (Jan. 14) through Wed-| Truck Parts, Chicago, will preside 


nesday to plan how they can con- 


at the opening luncheon, when Ex- 


tinue this national service in the|ecutive Secretary E. Ames Alden 


postwar years. 


will respond to Mayor Kelly’s ad- 


Retiring President Sam Glass-|dress of welcome. 


man, Cleveland, declared that Na- 


Panel discussions will be con- 


tional Auto Wreckers Assn., Inc.,|ducted with the following industry 


members have a big job to do for|members taking part: 
months and years to come in the | panel, 

replacement | Denver; 
parts for older model cars. It was|Nat Miller, 


provision of scarce 


rebuilder 
chairman, Marvin Mintz, 
industry representative, 


Boston; scrap panel, 


estimated that considerable time|chairman, Jacob B. Sclar, Smyrna, 
will elapse before the auto industry | Del.; industry representative, Har- 


is able to fill all new-car demands. 

The third annual convention will 
be held in the Sherman hotel with 
leading industry members in at- 
tendance. Mayor Edward J. Kelly 
will welcome the delegates today 
and the principal address at the 
annual banquet scheduled for the 
evening of Jan. 16 will be given 
by Sydney J. Harris, Chicago news- 
paper columnist. 

Theme of the convention will be 
“The Future of the Auto and Truck 
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HULBERT TAFT, President 
and Editor-in-Chief 
NEW YORK 17, N. Y. 
60 East 42nd Street 

Albert H. Parker, Mgr 


CHICAGO 1, ILLINOIS 
333 North Michigan Ave. 


Fred D. Burns, Mgr 
WEST COAST REP: CHICAGO 11 
John E. Lutz 
435 North Michigan Ave. 


old Weinstein, East Chicago, Ind.; 
new parts panel, chairman, Louis 
C. Blumenthal, Auto Save Yard, 
Inc., Boston; industry representa- 
tive, Nate De Woskin, Chicago; 
truck parts panel, chairman, Louis 
Moed, Mott Haven Truck Parts, 
Inc., Bronx, N. Y.; industry rep- 
resentative, William Goldstein, Gol- 
die’s, Inc., Quincy, Mass.; surplus 
property panel, chairman, Mrs. 
Anna Salawich Behrman, Balti- 
more. 

The annual election of officers 
will be held on Jan. 15, following 
the financial report by Treasurer 
Morris Kaplan, of Cambridge, 
Mass.; the publication report, by 
Hal. J. Miller, managing editor 
and advertising director of The 
National Auto Wrecker and Re- 
placement Parts Journal, and a 
new business discussion led by 
Vice-President A. J. Harris, of Har- 
ris Auto Parts, Denver. 

New officers will be introduced 
by Harry I. Goodman, San Antonio, 
and the convention will conclude 
with an outline of programs and 
policies for 1946 by President-Elect, 
Ben Solomon, of Ben’s Auto Parts, 
Toledo. 


Canadian Official 
Sees Little Crude 
Rubber in °46 


MONTREAL. — Paul C. Jones, 
president of the Rubber Assn. of 
Canada, declares that political dis- 
turbances, shortages of technical 
staff and plantation labor, and 
destruction of production equip- 
ment and transportation facilities 
render a resumption of large scale 
shipment of crude rubber from the 
Far East unlikely for some time. 

Consequently, there is little pros- 
pect of a substantial increase in 
the crude rubber available to the 
Candian industrial for _ several 
months at least, and for the better 
part of 1946 it will have to depend 
chiefly on synthetic rubber, he said. 

However, the cessation of war 
production has released some crude 
rubber and much equipment and 
labor for civilian production. More- 
over, considerable plant expansions 
started in 1945 will be completed 
during 1946. 

If production permits, the rubber 
industry hopes to resume in 1946 
the war-interrupted export trade 
essential for a high level of em- 
ployment and prosperity in more 
normal times. 


British Weigh 
N. Y. Showroom 


NEW YORK.—Britain’s Society 
of Motor Manufacturers and Trad- 
ers is considering a plan to set up 
a permanent showroom near New 
York’s Broadway, the Transatlan- 
tic Daily Mail announced last week. 


Latest Britain types of automo- 
biles would be on continuous dis- 
play in the center. The show would 
be fully representative of the Brit- 
ish trade and would be a com- 
munal effort by the various manu- 
facturers, it was said. 





Portland U. C. Dealers 


Name Sagner President 
PORTLAND, Ore.—Max Sagner 
was elected president of the Port- 
land Used Car Dealers Assn. Other 
officers are vice-president, Fred 
Green; secretary, Art Scheufler: 
treasurer, George Hoffman, and 
sergeant-at-arms, P. T. Hobbs. 
Named directors were Frank 
Vaughn, Frank Bouthillier, Jimmy 
Douglas, Ed Williams, Tom O’Neal, 
Fred Johnson and Bill Roberts. 
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of work is presented in a compact, easy-~" 
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READY NOW. 









How many prospects for you are 
there in New York City today? 


How many families in each borough, 


district and economic group? 


What changes have occurred here 
since 1940? 


These and many other questions are 


answered in The New York Times “Blue- 
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print for Sales,” the new market census 


just completed. 


To get market facts, accurate and 
up-to-date, The New York Times research 
staff traversed every street in New York 
City, combed through stacks of statistics, 
tabulated, analyzed, checked and- 
checked. Now the result of those.montt 





to-use form—’Blueprint for Sales.” 64 pages—15x20 inches 


Athaghthenmbarctommt Bie Nowg Hock Bimes 


be limited in these days of paper short- 
Se “ALL THE NEWS THAT’S FIT TO PRINT” 
age, every interested group and individ- 
val will be given the earliest possible 
opportunity to see and make full use of 
this material. For further information 
please write or call: The New York Times 
Advertising Department—Times Square, 


New York 18, N. Y.—LAckawanna 4-1000 
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Warehouse Assn. Ordered 
To Give Up Van Control 


The decree was entered with the 
consent of the Department of Jus- 
tice and the defendants after a 
hearing before a special expediting 
three-judge court for the purpose 
of hearing objections to the decree. 

The decree requires the National 
Warehousemen’s Assn. to divest 
itself of all control or ownership 
in Allied Van Lines, Inc., within 
six months, cancels the contracts 
between Allied Van Lines, Inc. and 
its members, eliminates restrictions 
on the operations of the individual 
carriers and warehouse companies 
and permanently enjoins the de- 
fendants from agreeing upon or 
adhering to charges, rules, or reg- 
ulations for the transportation of 
household goods and accessorial 
services performed in connection 
with such transportation. 


Chrysler Dealer Back 


Clyde H. Martin has returned to 
the Chrysler dealership in Spring- 
field, Mo. He was in the Army for 
four years. 


WASHINGTON.—Atty. Gen. Tom 
C. Clark last week announced the 
entry by the United States District 
court at Chicago of a decree in 
the antitrust case entitled United 
States v. Allied Van Lines, Inc.; 
et Allied Van Lines, Inc., 
The National Furniture Ware- 
housemen’s Assn., and approximate- 
ly 550 warehouse and trucking 
companies, members of the associa- 
tion. 

The complaint filed Jan. 11, 1944, 
alleged that the National Furni- 
ture Warehousemen’s Assn., an or- 
ganization of about 550 warehouse 
companies in over 228 principal 
cities throughout the United States, 
through its wholly owned subsidi- 
ary, Allied Van Lines, Inc., entered 
into contracts and agreements with 
common carriers of household 
goods by motor vehicle operating 
throughout the United States for 
unified control of their activities 
with the purpose and effect of un- 
reasonably and unlawfully restrain- 
ing competition among carriers. 





if you want to get RESULTS! 


Undoubtedly the advantage lies with the fellow who gets around. The same 


thing is true of advertising. The more your messages get around the better they 


You’ve got to make calls 
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N. Y. Supreme Court 


Upholds Ceiling Law 
ALBANY, N. Y.—Constitu- 
tionality of New York City’s lo- 
cal law imposing penalties for 
violation of OPA price ceilings 
more severe than those provided 
in the state’s war emergency act 
was unanimously upheld last 
week by the state Court of Ap- 


The state law provides maxi- 
mum penalties of $25 fine and 
five days in jail for both retail- 
ers and wholesalers. The city 
ordinance, known as the Shar- 
key bill, which became law July 
29, fixes a maximum penalty of 
$100 fine and 30 days in jail for 
retailers, and $500 and 90 days 
for wholesalers. 

The high state court’s opinion 
held that the differences be- 
tween the state and local law do 
not make them inconsistent with 
each other. 


Garage Worth $65,000 


Utter Motor Co. has set a valua- 


tion of $65,000 on a one-story 
brick garage, now in process of 
construction at 2nd and Adams 
streets, Spokane, Wash. 


do. That is, if they are seen by the best prospects. 


With 2'4 million subscribers, Farm JouRNAL will take your advertising to half 
a million more homes than any other rural magazine. And all of this circulation 


lead is in the nation’s high income counties, where farmers collected 81.4 percent 


of the U.S.A.’s farm cash income last year. 


Bari JOUrmal wore: recs: cura mroazine 


GRAHAM PATTERSON, Publisher 





Automotive Patents 


2,390,169 — Valveless Engine — Vit- 





Complete copies of the patents 
mentioned below may be obtained 
for 10 cents each from the Com- 
missioner of Patents, Washing- 
ton 25, D. C. 


2,390,044 — Piston Ring — Thomas A. 
Bowers, assignor to Power Research 
Corp., Bos n. 

This piston ring is made from a 
strip of sheet metal reversely bent to 
form crowns and connecting webs. The 
crowns are I-shaped. 

* * * 


2,390,058 — Gas Producer by Solid 
Fuel, and Suitable to Feed Gas Motors, 
and Especially Auto Motors—Eduardo 
U. D’Accadia, Milan, Italy, vested in P 
the Alien Property. 

This patent covers the special parti- 
tions in a gas producer used to sepa- 
rate the fuel storage space from the 
combustion space and to control the 
flow of generated gas. 

* * . 


2,390,1483—Controlling or Re ting 
Device for Internal - Combustion En- 
ines—Guido Wunsch, Berlin-Wansee, 

ermany, vested in the Alien Property 
Custodian. 

The instant patent relates to an air- 
fuel control device wherein manually 
and simultaneously controlled main air 
and fuel valves are provided, while 
pressure Ag gets means independ- 
ently move the main air valve in clos- 
ing direction when an auxiliary air 
valve is fully open. 


, 
torio Pogioli, Milan, Italy, vested in 
the Alien Property Custodian. 

This engine has a rotating shaft with 
ducts formed in it to register succes- 
sively with associated compressor cyl- 
inders and working cylinders. 

s * > 


2,390,198 — Automobile Roof — Karl 
Tandetzke, Berlin, Germany; vested in 
the Alien Property Custodian. 

This roof has lateral channels form- 
ed thereon, girders engaged with the 
channels throughout the length of the 
roof, and front and rear mounting ele- 
ments for the girders. 

* * + 


2,390,218 — Motor Vehicle — Ernest 
- Lamb, Grosse Pointe Park, and 
Robert H. Duff, Detroit, assignors to 
Chrysler Corp., Highland Park, Mich., 
a corporation of Delaware. 

The patented vehicle has its engine 
at the rear thereof and means for 
effecting air flow past the engine, in- 
cluding a specially shaped air outlet 
housing for creating a suction effect 
when the vehicle is moved forwardly. 


2,390,231 — Steering Mechanism — 
Chester C. Utz, Magnolia, Mich., as- 
signor_to Chrysler Corp., Highland 
Park, Mich., a corporation of Delaware. 

A steering mechanism including a 
steering chuck mounted adjacent a 
wheel, a pitman arm operated by the 
chuck, and special connecting means 
for connection to tie rods, is disclosed. 


2,390,260 — Automotive Vehicle — 
Harold A. King, Birmingham, Mich. 

King’s patent relates to a ‘‘no-draft’’ 
window construction wherein a later- 
ally inwardly projecting ledge is pro- 
vided on the door at the forward 
section of the window. 


2,390,268 — Truck Elevator — Ray- 
mond A. Penny, ae ee assignor 
to St. Paul Hydraulic Hoist Co., Min- 
ages, a corporation of Michigan. 

The patent covers a load raising and 
lowering mechanism including a verti- 
cally movable load handling device 
coupled to a member movable longi- 
tudinally of the vehicle, the load han- 
dling device being adapted to be locked 
in any given lifting position to relieve 
the actuating means of Strain. 


2,390,271 — Window Operator — An- 
ton Rappl, Buffalo, and Erwin C. 
Horton, Hamburg, N. Y., assignors to 
Trico Products Corp., Buffalo. 

In the patent, mechanism for operat- 
ing a window ns having one vertical 
panel edge shorter than another is 
shown, and it includes a bracket arm 
and carriage associated with the short- 
er side of the panel. | 


2,390,279 — Internal-Combustion En- 
gine — Harold G. Smith, Chicago, as- 
signor to the Buda Co., Harvey, Ii, a 
corporation of Illinois. 

is patent covers a water pump, its 
= and connection to a combustion 
engine, and the remainder of the cool- 
ing system. 




















* * 
2,390,289 — Self-Aligning Piston — 
James E. Beckwith, Kosmos, Wash. 
A bearing is secured to the piston 
of the patent and connects to the piston 
rod by an adjustable ball joint. 


2,390,303 — Bead Locking Ring — 
Frank Herzegh, Shaker Heights, 0O., 
assignor to the B. F. Goodrich Co., 
New York, a corporation of New York. 

The locking ring disclosed has a 
central, laterally bowed, flexible bridg- 
ing portion adapted to be flattened 
when the tire is inflated to increase 
the pressure of the ring on the beads 
of a tire. SAA 

2,390,311 — Hydraulic Brake — Harry 
P. Kupiec and Earle Stewart, Balti- 
more, assignors to the Glenn L. Martin 

Middle River, Md., a corporation 
of Maryland. 

A cylindrical backing member for 
brake blocks is disclosed and such 
member has _ grooves formed in its 
periphery with the elastic covers there- 
over so that fluid can force the covers 
radially outwardly to effect braking 
action. eres is 

2,390,317 — Steering Indicator Device 
for Vehicles — Daniel Michael O’Dwy- 
er, London, England. 

The patented steering indicator is 
for use on a trolley bus and is adapted 
to be mounted on the bus visible to 
the driver and be connected to means 
on the trolley shoe, 


2,390,343 — Piston — Irving E. Aske, 
Muskegon, Mich. 

Aske’s patent covers a ferrous metal 
piston with a center boss on its head, 
and a non-ferrous metal layer covering 
the remainder of the head and being 
flush with the boss, which non-ferrous 
layer is of high thermal conductivity 
and is intimately bonded to the head. 


2,390,431 — Piston Skirt Expander — 
Arthur W. Engberg, Madison, Wis. 

In the patent, a special turnbuckle 
is provided for expanding the split 
skirt of a piston. 


N. C. Limits City Tax 


On Vehicles to $1 

RALEIGH, N. C.—Atty. Gen. 
Harry McMullan ruled last week 
no county or municipality may levy 
any license or privilege tax in ex- 
cess of one dollar per year upon 
the use of any motor vehicle li- 
censed by the state. 

In addition to this dollar tax, 
cities or towns may levy a tax not 
in excess of $15 per year upon each 
vehicle operated as a taxicab in 
such city. 


‘*Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
opinions. 
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In this country, the quality of sales direction and sales 
planning has been going ever higher—a happy thing 
in an economy where distribution is such a vital factor. 


Now, however, comes an even greater need for com- 


pleteness in the reconnaissance of a 
territory and the briefing for action — 
the scanning of possible points of re- 
sistance and points of strength. 


In 1946, as never before, we shall need 
an intimate knowledge of the selling 
terrain. We shall need to know our giant 
markets and vital sales objectives in an 


informed and intimate way— in the way 


CALL THE H-A-S MAN 








Just drop us a note 
saying, ‘‘I’m interest- 
ed in your market 
information on (name 
your type of product)?" 
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that the newspaperman knows the town in which he 
works and lives. 


And that’s where the specialized, localized knowledge 
of the Hearst Advertising Service can be useful to you. 


Inthe ten key markets of thecountry listed 
below, H-A-S men —“‘reporters with a 
nose for sales’ — are constantly consult- 
ing with sales and advertising executives, 
collecting vital facts, keeping pace with 
current conditions in a score of different 
lines — equipping themselves to work 
with you in an intelligent, helpful way. 


Why not call the H-A-S man today? 


Hearst ADVERTISING SERVICE 


New York Journal-American 


HERBERT W. BEYEA, Manager 


Representing: 
Pittsburgh Sun-Telegraph 


Baltimore News-Post-American + Boston Record-American-Advertiser 


San Francisco Examiner 


Los Angeles Examiner - 





Chicago Herald-American 
Detroit Times + Albany Times-Union 


Seattle Post-Intelligencer 










pate Sie 
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Tourist Travel 
Shows Increase 


In Ontario 


OTTAWA. —Close to 2,100,000 
United States automobiles, exclu- 
sive of commercial vehicles en- 
tered Ontario up to the end of Sep- 
tember this year. This is a greater 
volume for the nine-month period 
than for any full year since 1941, 
according to Tom C. McCall, direc- 
tor of the government travel and 
publicity bureau. 

Of the 2,100,000 cars, 455,450 en- 
tered for stays of 48 hours or more. 

“Here is an indication of On- 
tario’s position in the tourist field,” 
McCall said. “More than 51 percent 
of the 688,210 motor cars that en- 
tered Canada for lengthy stays dur- 
ing the first nine months of this 
year, came to this province. Sep- 
tember was an outstanding month. 
More than 92,000 tourist cars came 
here, an increase of nearly 127 
percent over the same month in 
1944. 

“This volume even exceeded Sep- 
tember, 1941, before gasoline and 
tire rationing caused curtailment 
of Ontario’s extensive program of 
tourist development,” he added. 

Other Canadian provinces have 








PHILADELPHIA. ..‘'WORKSHOP OF THE WORLD’ IN WAR, PEACE AND RECONVERSION 
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shown substantial increases in vol- 
ume of U. S. tourist traffic. British 
Columbia had an increase of 107.4 
percent over the first nine months 
of 1944, he said. 


Idaho Gas Sum Rises 

BOIISE, Ida.—(UTPS)—Idaho motor- 
ists paid nearly 175 percent in gasoline 
taxes during 11 months of 1945, com- 
pared with 12 months of 1944, George 
Thiessen, Idaho director of motor fuels 
tax, said last week. Total for the 11 
months last year was $6,135,888, as 
compared with $4,661,771 for all of 1944. 


Rolfe Rejoins Fisher 


William A. Rolfe has rejoined 
the Joe Fisher Dodge - Plymouth 
dealership as general sales man- 
ager. Recently discharged from the 
Marine Corps, he was with Fisher 
as sales manager at the time he 
entered military service in 1943. 

- * * 


Marion Walker will open a new 


auto accessories business in East- 
man, Ga. 


Will Meet in Chicago... 
Private Truckers Set 


Parley for Feb. 7-8 


WASHINGTON. — The organized 
private motor truck owners of 
America, said to operate 87 per- 
cent of all the trucks in the United 
States, will meet at the Stevens 
hotel, Chicago, Feb. 7-8, to discuss 
postwar problems under the aus- 
pices of the National Council of 
Private Motor Truck Owners, Inc. 


Top-ranking industry represen- 
tatives, it is stated, will present 
problems vital to the operation of 
private motor trucks by businesses 
in industry, agriculture and trade. 


Reduction of highway accidents 
and the promotion of wider, more 
efficient and economical distribu- 
tion of goods and services in the 
maintenance of an expanding econ- 
omy will occupy positions of prom- 
inence at the meeting, according 
to the advance announcement. 

President Paul G. Hoffman of 
Studebaker will be featured as 
luncheon speaker on Thursday. 
Hoffman’s speech will be followed 


at the afternoon session by a high- 
way safety forum in which mem- 
bers of the Council’s Highway 
Safety committee and other lead- 
ing highway safety experts will 
participate. 

General Manager George Rom- 
ney of the Automobile Manufac- 
turers Assn. will be the luncheon 
speaker Friday. 


ASME Schedules 
Regional, National 
Meets for °46 


NEW YORK. — The American 
Society of Mechanical Engineers, 
through Ernest Hartford, executive 
assistant secretary, has announced 
1946 resumption of its full schedule 
of national and regional meetings, 
which was interrupted by the war. 

Programs are already being lined 
up, Hartford said, with technical 























Just as 1945 was dedicated to 
the winning of the war, so 1946 is 
dedicated to the winning of the 
peace. 


It’s the year of reconversion . . . 


the year in which mounting civilian. 


production is expected to make the 
first big strides toward meeting the 
pent-up consumer demand for peace- 
time goods and services. 

As the Nation moves forward into 
this vital adjustment period, the 
tempo of selling will be accelerated. 
Many war-swollen markets will 
cease to be important, and the ac- 
cent again will fall on stable metro- 
politan centers like Philadelphia. 


With more population and in- 


-“Year of Reeonversion 


come than it had prewar — and no 
major reconversion problem — Phil- 
adelphia has the people and the pur- 
chasing power to buy what you have 
to sell in 1946. 

Equally important, it has a sales- 
tested newspaper combination that 
will give you direct access to both 
the liberal and conservative seg- 
ments of this $214 billion market 
at the same time. 

That combination is “The Record 
and One Other”. It’s the only ad- 
vertising buy that offers complete 
coverage of America’s 3rd Market. 
And linage figures prove it pays out 
in volume sales for leading Quaker 


City advertisers. 


~~ PHILADELPHIA RECORD 


QUARTER MILLION DAILY « HALF MILLION SUNDAY 


Represented Nationally by George A. McDevitt Co.—New York. Chicago, Philadelphia, Detroit, Cleveland 





sessions sponsored by the 19 pro- 
fessional divisions of the society. 

The spring meeting, first of the 
national gatherings, will be held in 
the south this year, at Chattanooga, 
Tenn., Apr. 1-3, at the Hotel Patten 
and Reid House. 

The regional aviation meeting, 
sponsored by the aviation division 
of ASME, will again be held at the 
University of California in Los 
Angeles, June 3-6. Although limited 
in scope because of the convention 
ban last year, when held at the 
same place, this meeting drew 2,200 
western aviation men in 1945. Next 
summer’s meeting is expected to 
exceed all previous records, accord- 
ing to Dr. John E. Younger, of the 
University of Maryland at College 
Park, secretary of the division, who 
arranges the program. 

Detroit has been selected for the 
semi-annual meeting, June 17-20, 
with headquarters at Hotel Statler. 

The fall meeting will be held in 
Boston, at the Statler, Sept. 30- 
Oct. 1-2. 

The annual meeting, held in New 
York, will open at the Hotel Penn- 
sylvania Dec. 2-6, 1946, resuming 
its full five-day schedule. 


Borg-Warner Unit 
Moves to Ohio 


MILWAUKEE. — Operations of 
B-W Superchargers, Inc., a Borg- 
Warner subsidiary, will be moved 
from here to Cleveland where facil- 
ities of the Pesco Products Co. will 
be made available for continuing 
production, R. J. Minshall, presi- 
dent of the subsidiary, announced 
last week. 

The Milwaukee organization will 
continue to operate under its pres- 
ent identity. The transfer will prob- 
ably take place late this month, ac- 
cording to Minshall who also is 
president of Pesco. “Due to con- 
traction of business brought about 
by the cancellation of war con- 
tracts,” explained Minshall, “it is 
not economical to continue opera- 
tions in the present Milwaukee 
plant.” 


4 ‘ 
Motel 
Single Unit Will House 


225 Rooms, 300 Cars 


BUFFALO. — Planned to provide 
drive-in hotel accommodations for 
postwar tourists expected to visit 
this section in unprecedented num- 
bers, a hotel, combining hotel and 
garage under a single roof, will be 
built at Delaware avenue and Sher- 
idan drive next spring at an esti- 
mated cost of $1,250,000. It will be 
the first of its kind in western 
New York. 


The 10-story structure will con- 
tain 225 guests rooms and accom- 
modations for 300 automobiles, ac- 
cording to George K. Hambleton, 
president of Hambleton Realty 
Corp. 





Hambleton said that three floors, 
two underground, will be set aside 
for cars. There will be a large park- 
ing area for customers shopping 
at the business center. 





aes 


a 


ed clan it, di te ee 


onan aA a 


oe © oft YY os & & me me me oe 


oof = 


a +} 


Oo tre he oo 


MmMoOWwAMRnAMmMAA4000 a 


Sw wos oc 


pats 


onra.o 


ms ps 


h- 
n- 
ay 
d- 
ill 


n- 
\C- 
on 


1e 


of 
p 
i 
ll 


is 
i- 


Ht 
3- 
)- 


is 
1- 
l- 
is 
i- 


ai- 
i- 
C- 


ty 


je 
ic 


| 


a 





WASHINGTON.—President Tru- 
man announced last week a $12 
billion slash in the tentative U. S. 
budget for the 1947 fiscal year, 
which starts next July 1. The pro- 
posal brings planned expenses from 
$50 billion down to $38 billion. 

This slash would narrow the gap 
between anticipated government 
expenditures and income to about 
$8 billion, the lowest deficit in more 
than four years. 

In making the announcement, it 


CAA Assigns 
Type Listing to 


Stinson Plane 


WAYNE, Mich.—Civil Aeronau- 
tics Administration engineer- 
ing representatives have completed 
tests for a type certificate for the 
four - place Stinson Voyager 150, 
and have assigned it type certifi- 
ficate No. 767, James C. Welsch, 
sales manager for Stinson division, 
Consolidated Vultee Aircraft Corp., 
announced last week. 

This is said to be the first type 
certificate to be issued to a single 
engine airplane under the new 
postwar manufacturing standards 
prescribed in PART 03. of the Civil 
Air Regulations. 

The plane is licensed in both the 
normal category for cross-country 
flight and the utility category for 
flight training, Welsch said. It is a 
high-wing monoplane powered by 
a 150-hp six-cylinder horizontally 
opposed engine. It is soundproofed 
and cruises at 125 miles an hour. 

Welsch’s resignation was an- 
nounced last week. 

He has been in aviation sales for 
more than 20 years. During World 
War II he represented Vultee Air- 
craft Corp. and Consolidated Vul- 
tee in England for 18 months. His 
immediate plans are to take a va- 
cation, his first since entering avi- 
ation. 


Morrison Picked 


By Utah Tire Men 


SALT LAKE CITY.—I. R. Morri- 
son, of Salt Lake City, was elected 
president of Utah Tire Dealers 
Assn. at a meeting here of dealers 
from Utah, Idaho and Wyoming. 
He succeeds R. C. Henderson, also 
of Salt Lake City. 

Other officers are first vice-presi- 
dent, Joe Garrison of Ogden; sec- 
ond vice-president, Enos Brimhall 
of Provo; treasurer, C. W. Brewer 
of Salt Lake City, and secretary, 
Walter H. Manthe of Salt Lake 
City. Directors are A. M. Evans of 
Salt Lake City, Lloyd A. Hoover of 
Ogden, W. A. Bailey of Salt Lake 
City, E. L. Peterson of Logan, D. R. 
Norton of Provo, L. N. Hunt of 
Cedar City, Wayne Johnson of 
Price, and Henderson. 


Fine Idea, But 
It Won’t Work Now, 
Official Says 

BUFFALO.—Although he believes 
the idea of melting snow on pave- 
ments by utilizing heat from auto 
exhausts is worth exploring, City 
Traffic Engineer Henry Osborne 
visualized the plan, which was pro- 
posed in Chicago, as one entailing 
many difficulties. 

First, he explained, the heat from 
the tail pipe of most cars is neg- 
ligible because most motors are 
designed to retain the heat as an 
aid to combustion. 

He added that a different type 
of tail pipe would be necessary to 
dissipate the heat over a wider 
area so dangerous ruts would not 
be melted in the traffic lanes. 

“During a lull in traffic, an excess 
accumulation of water, coming 
from snow and ice melted by auto- 
mobiles, would return to ice and 
then we’d have a worse condition,” 
he said. 





Wilkinson Builds 
J. H. Pace has been awarded a 
contract to build a $30,000 auto- 
mobile display building in 17th 


St., near Arctic Ave., Norfolk, Va., 


for the Wilkinson Auto Go. 


$12 Billion Slash 


Truman Cuts U. S. ’47 Budget to $38 Billion; 
Balance Seen in 1948 
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appeared here that Congress and 
Truman are united in an effort to 
bring government spending to a 
new low and balance the federal 
budget by 1948. Barring further 
tax cuts and lowered industrial 
activity, U. S. income next year is 
expected to be about $30 billion. 


Truman withheld views on fur- 
ther tax cuts but he is expected 
to oppose any immediate reduc- 
tions. Expenditures for war vet- 
erans is said to be running high, 
and the interest on the national 
debt is nearing $5 billion. 


In planning the budget, it was 
revealed that Truman had been 
thinking in terms of about $50 
billion a few weeks ago. That fig- 
ure would have been $20 billion 
lower than the estimated spending 
for the current year and $50 billion 
less than the wartime peak in 1945. 

Details of the proposed 1947 fiscal 
year federal budget are expected 
soon, with Congress ending its holi- 
day recess today, Jan. 14. 
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CAPT. STANLEY RAY jr. (center), of the First Troo 
got delivery on a brand new 1946 Mercury last week at 
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Royal Auto Club 
Votes Against 


Canada’s Gas Tax 


MONTREAL.—Abolition of Can- 
ada’s 3-cent tax on gasoline, the 


an | ear-marking of motor vehicle taxes 


Carrier Command, 
he Clay-Dutton Co., 


New Orleans. Others in the photograph are, left to right, Tom Dutton, partner 
of Clay-Dutton; John Graham, assistant New Orleans branch manager of Ford 


Motor Co.; George P. 
Halbedel, manager of Clay-Dutton Co. 


Montagnet, manager, New Orleans branch, and Harry 





United Motors 
Expands in K. C. 


KANSAS CITY.—To aid in han- 
dling its expanded business, which 
has risen two and a half times 
over the level when it first occupied 
a new 40,000-square-foot building, 
erected in 1940 in the Fairfax dis- 
trict of this city, United Motors 


Service is adding 20,000 square feet 
more. 

H. W. Zimmerman said last week 
that completion is expected in 
about 60 days. With equipment, 
the expansion will represent an 
investment of about $75,000, he said. 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 


for highway improvements only, a 
pre-arranged policy of winter road 
maintenance, a scientific study. of 
traffic problems in Montreal’ atid 
adoption of provincial legislation 
on highway safety were approved 
at the forty-second annual meeting 
of the Royal Automobile Club last 
week. 


The following officers were’ fe- 
elected: Percy R. Walters, presi- 
dent; deGaspe Beaubien, vice-presi- 
dent; Theodore G. Morgan, chair- 
man of the executive committee; 
J. J. Meagher, honorary solicitor; 
George A. McNamee, secretary- 
treasurer. 


Directors reelected for a term 
of three years are Armand Chaput, 
Dr. C. A. Peters,. Air Vice-Marshal 
Adelard Raymond, Col. F. M. Mc- 
Robie. In addition to the above, 
George F. Benson jr., was elected 
to replace John Bassett, resigned. 





FRAM Means Profits 


Siae, 


“VAM 
All Down 


the line! 


Car factory, car dealer, service station and motorist 
.-. all benefit from Fram Filters! Here’s why: 


Factories Profit because Fram means smoother perform- 
ance, longer engine life, an extra sales and merchandising 
feature, more dealer profits. Moreover, the experience of 
several manufacturers has shown that when Fram filters 
are adopted as standard equipment, the factory profit 
from resale cartridges more than offsets original equip- 


ment costs. 


Dealers Profit because Fram builds sales for accessories 
departments through the big steady market for Fram 
replacement cartridges. 
backed by constant, aggressive national advertising in 
the Saturday Evening Post, Life, Country Gentleman, 
Farm Journal and other magazines . . . in thousands of 
daily and weekly newspapers the country over. With 
Fram on your line of cars or trucks, you’ve a selling point 


Moreover, 


that’s known from coast to coast. 


Service Stations Profit because the Fram line, with its 
regular sale of replacement cartridges, is an established, 
recognized money-maker. The tested Fram phrase, 
“‘How’s your oil filter?’’, gets service station men under 
the hood for sales of oil, fan belts, spark plugs and other 
profit items. 


No engine 
is complete 
without an 

Oil Filter 





AMERICAN FIRE APPARATUS 
AMERICAN-MARSH PUMPS 


Filters embodying the 


aoe ARNOLT MorTor Co. W.S.DARLY & Co. 

Fram principle of fil- ATLAS IMPERIAL DIESEL Dart TRUCK Howe FirE APPARATUS C 

tration are used on AUTOCAR DIAMOND T fapemta, Browns Mrc. C 
AVAILABLE FATE-ROOT-HEATH NSLEY MANUFACTURING 

some or afl motors B. F. AVERY & SON FEDERAL MOTOR TRUCK Co. JENSEN Bros. Mrc. Co. 

made by these manu- Barpco MF6. Co. ForD KERMATH 

facturers: , BECK BUSES GEHL Bros. Mrs. Co. LINCOLN 

BIEDERMAN MOTORS GENERAL DETROIT CORP. Mack 


CHRIS-CRAFT 


CLARK 


CONTINENTAL 


Motorists Profit because Fram saves them motor 
trouble, breakdowns, repairs and money. Everyone bene- 
fits from Fram! 


FRAM CORPORATION, Providence 16, R. I. 
In Canada: J. C. Adams Co., Ltd., Toronto 


Fram filters are 





ro 


Oil & Motor 
Cleaner 





THE MODERN OIL FILTER 


BUDA 
EQUIPMENT Co. 


CoRBITT 


CouUSE LABORATORIES 
CROSLEY CORPORATION 


GRAMM 
GRAY MARINE 
GUIBERSON DIESEL 
HERCULES MoTorR Corp. 


HILL DIESEL 
FRANK G. HouGH Co. 


MARMON-HERRINGTON 
Maxim MoTor Co. 
MERcuRY MPG. Co. 

D. W. ONAN 


HIGGINS-TUCKER MOorTorR Co. 


Osco MoTOR CORP. 
PaciFIC MARINE 
PETER PirscH & Sons Co. 

oO. REO 
oO. SCHRAMM 


SCRIPPS 
R. H. SHEPPARD Co. 
STAR MARINE 
STUDEBAKER 
SUPERIOR COACH CORP. 
Toro TRACTORS 
UNIVERSAL MOTOR 
WESTERN-AUSTIN 
THE WHITE Moror Co. 
K. R, WILSON 
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In the Hopper 


New York Plans 
Early Start for 
Six-Lane Road 


ALBANY.—Plans for the start of 
construction early in 1946 on New 
York state’s long-projected motor 
“thruway,” a $202,000,000 six-lane 
express highway from New York 
City to Albany to Buffalo to the 
Pennsylvania line, were disclosed 
last week by State Public Works 
Superintendent Charles H. Sells. 


Sells said the first digging on the 
486-mile project will begin in 
Ulster, Greene, Onondaga and 
Chautauqua counties, and that 
work in Ontario county might get 
under way at the same time. 

With spurs to Connecticut, Mass- 
achusetts and Canada, the thruway 
system will be built to handle both 
commercial and passenger traffic 
at speeds up to 70 miles an hour, 
and is foreseen as the state’s most 
important engineering project since 
the Erie Canal was opened 120 
years ago. 

Demonstrating the big project’s 
economic importance is the fact 
that its terminal cities and a belt 
30 miles each side of its route in- 
clude 90 percent of the state’s pop- 










ulation, 81 percent of its cars and 
86 percent of its trucks and buses. 

The whole project will be new 
construction. The surface will be 
of concrete, three lanes each way, 
with opposing traffic separated by 
a 20-foot safety mall in the middle. 
There will be no traffic lights, no 
cross traffic, no grade crossing. 
Each broad curve will have radius 
of at least 2,800 feet, and normal 
visibility ahead will be at least 
1,000 feet at any point. 


Million Tires Needed 
By Dominion Drivers 

MONTREAL.—William Funston, 
president and general manager of 
Firestone Tire and Rubber Co. of 
Canada said last week a conserva- 
tive estimate of the number of 
tires needed to fill requirements 
of all motorists in Canada was 
1,000,000. 

George Davis, president of Ham- 
ilton Garage Operators Assn., pre- 
dicted that only motorists whose 
tires were unsafe would get first 
supplies. “Experience with other 
articles, such as gasoline,” he 
added, “has shown that demand 





drops rather than increases, as 
soon as the public knows the prod- 
uct is no longer rationed.” 


It’s silly— 


| love it! 


It’s silly— 


| wouldn’t have it. 





Enabling Act Defended 


By Fair Trade Council 
YORK.— Leslie Gary, 
executive vice-president of the 
American Fair Trade council, 
has 
against a Federal Trade com- 
mission report criticizing the 
Miller-Tydings Enabling act. 

Resale price maintenance con- 
tracts valid under local or state 
laws are exempted by the Miller- 
Tydings act from the prohibi- 
tions of Section 1 of the Sher- 
man Antitrust act. 

Assailing the FTC charges 
that the Miller-Tydings act is 
unfair to the consumer and 
tends to encourage price fixing, 
Gary stated: “The very fact that 
the fair trade laws have been in 
force for many years in 45 states 
and none have been repealed is 
perhaps the best evidence that 
they do not work hardship on 
the consumer and that they do 
benefit the retailer.” 





Building Start Nears 
Cleveland Motor Co. will begin 
shortly on the construction of a 
building to house its sales and 
repair service at Cleveland, Ga. 


SAME WORDS— opposite meaning! One reason 
why you have to talk women’s talk to women if you 


want their understanding. And that holds when 


you're discussing automobiles, too—in the show- 


room, or in magazines. Women just naturally look 


for the messages that interest them in — 


CADES WOME 








THE MAGAZINE WOMEN BELIEVE IN 






U. S. Labor Provisions 


Proposed for R. I. 


A bill proposing a state wage- 
hour law for Rhode Island was in- 
troduced last week. It would estab- 
lish a 30-cent minimum wage, with 
time and a half for overtime in 
excess of 48 hours a week. The 
minimum would be increased to 35 
cents an hour after the first five 
years. ‘ 

* 


Union Control Proposed 
Again by Mass. Signers 

Two initiative petitions proposing 
more stringent control of labor 
unions were sent last week to the 
Massachusetts legislature by Sec- 
retary of State Frederic W. Cook. 
One petition would prohibit labor 
organizations from making polit- 
ical campaign contributions. The 
other would require labor unions 
to file a statement signed by the 
president and treasurer setting 
forth the union’s officers, aims, 
scale of dues, fees, fines, assess- 
ments and the salaries of officers. 

It was announced that both peti- 


tions would be referred to the leg- 
islative committee on labor and 
industries for hearing. The bills, 
which now are part of the petitions, 
were rejected by the 1945 legisla- 
ture. If again rejected this year, 
the 10 original signers of the peti- 
tions must obtain 5,000 additional 
signatures to have the petitions 
appear on the November state elec- 
tion ballot for acceptance or rejec- 
tion. 
* . * 


Stricter Hit-Run Statute 


Backed by R. I. Governor 


A bill introduced last week in 
the Rhode Island legislature would 
classify hit-and-run drivers as 
felons, and make it mandatory for 
courts to sentence them to jail. 


In his message to the legislative 
session, Gov. John O. Pastore urged 
that legislation be enacted to make 
hit-and-run driving a felony as a 
means of eliminating such drivers 
from the highways. 

ee ¢ e@ 


State Wage-Hour Law Sought 
By Governor of Mass. 


A state maximum hour and min- 
imum wage law was advocated by 
Gov. Maurice J. Tobin to the 1946 
Massachusetts legislature last 
week. He also proposed that un- 
employment compensation benefits 
be increased from $21 a week for 
23 weeks to $25 a week for 26 
weeks, plus additional family pay- 
ments graduated on the number of 
dependents. 


Establishment of a State Fair 
Emplovment Practices Commission 
to administer a law prohibiting 
racial or religious discrimination 
in employment also was favored 
by the governor. He recommended 
a state constitutional convention 
to revise the state’s “archaic” tax 
laws. 

* e * 


20, Sales Tax Advocated 


By Va. Counties League 


Enactment of a 2 percent retail 
sales tax, with the yield to be 
divided one-third to the state and 
two-thirds to the localities, to be 
used for schools, was advocated 
by the League of Virginia counties 
as part of a program recommended 
last week to the 1946 Virginia leg- 
islature. 

It was estimated that such a tax 
would yield $17 million on the basis 
of 1944 sales, of which $5.666.000 
would go to the state, and $11,333,- 
000, or about $4 per capita, would 
go to the localities. 

e* ¢ 8 


Asks Tags Be Limited 
To Proof of Paid Tax 


Enactment of legislation provid- 

ing that proof of payment of 
property taxes on automobiles be 
shown before state licenses are 
secured each year was urged last 
week on the 1946 South Carolina 
legislature by Organized Business, 
Inc., of South Carolina, a group 
representing more than 10,000 busi- 
ness enterprises in the state. 
: “It is estimated,” the group said, 
‘that only about 50 percent of 
taxes on automobiles are collected 
each year. This is not fair to the 
taxpayers who pay promptly and 
willingly. A proposal now before 
the House, H.B. 12 by Thomas and 
Greever, contains the basis for 
remedial legislation.” 


N. Y. Grinding Perfects 
New Sanding Disc 


Greater economy, increased pro- 
duction, and reduction in opera- 
tional hazards are claimed for the 
Pekay Flex-Disc, an improved type 
of abrasive disc for metal-finishing 
for portable sanding units. 

Departing from the conventional 
form of a single layer of abrasive 
particles on cloth or paper, New 
York Grinding Wheel Corp., 623 
Bergen St., Brooklyn, N. Y., has 
produced a modernized dise which 
combines greater tensile strength, 
a wider range of compound mix- 
tures and abrasives , augmented 
durability, and reduction in the 
number of operations, the company 
states. 
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Maremont Names Fandrei 


District Representative 


Maremont Automotive Products, 
through its direc- 
tor of sales, C. A. 
Klaus, announces 
the appointment 
of Fred J. Fan- 
drei as_ district 
representative in 
territory No. 11 
comprising Min- 
nesota, North and 
South Dakota, 
western part of 
Wisconsin and 
the northern part 
of Iowa. 

Fandrei has covered this terri- 
tory for many years. His headquar- 
ters will be at the Minneapolis 
warehouse of Maremont, 1904-06 
Lyndale Ave. 

oe 





F. J. Fandrei 


* e 
California Research Corp. 
Headed by Vesper 


Coincident with announcement of 
a $2 million expansion program at 
the Richmond and El Segundo lab- 
oratories of California Research 
Corp., the selection of Howard G. 
Vesper to head the corporation was 
made known by R. G. Follis, presi- 
dent of Standard of California. 

Three other personnel changes 
were announced. Alois Kremser 
leaves as vice-president to become 
Follis’ personal adviser on research 
matters. L. P. Elliott, formerly as- 
ristant director of the Richmond 
laboratories, takes over Kremser’s 
duties. A. L. Lyman, who was in 
charge at Richmond, becomes di- 
rector of all laboratories, with the 
title of vice-president. 

* * 


Lister Succeeds Ostendorf 


In War Plants Corp. 


George H. Lister, former Buffalo 
manager of Oldsmobile, has been 
appointed district manager of 
Smaller War Plants Corp. Lister 
served as assistant manager of the 
Buffalo office of SWPC. 

He succeeds Renwick Ostendorf, 
former Buffalo automobile execu- 
tive who resigned to reenter the 
automobile business. 

7 * * 
Spicer Appoints Simonds 
To Sale Engineering 

Spicer Mfg. Corp., Toledo, an- 
nounces the addition to its sales- 
engineering staff of L. B. Simonds, 
until recently deputy chief in the 
Tracked Vehicle section of the 
Office of Chief of Ordnance-Detroit. 

Simonds went to Washington in 
December, 1941, to take a civil ser- 
vice position with the Ordnance 
department and was later trans- 
ferred to the Detroit office, where 
he was with production and pro- 
curement of tank and combat ve- 
hicles. dea 


Tidewater Export Post 


Assumed by Parsons 


Dr. L. W. Parsons, has been ap- 
pointed manager of export sales, 
eastern division 
of Tidewater As- 
sociated Oil Co. 

Dr. Parsons was 
manager of the 
company’s Wash- 
ington office dur- 
ing the war. Prior 
to that he was 
chief technologist 
in charge of re- 
search and devel- 
opment of the 
eastern division, 
and later head of 
sales engineering for the wholesale, 
export and industrial products de- 
partments, eastern division. 

+ = = 


du Pont Combines 2 Units 


To Form New Division 


Consolidation of two divisions of 
the Organic Chemicals department 
into a single unit under the name 
of the Petroleum Chemicals di- 
vision was announced last week 
by E. I. du Pont de Nemours and 
Co. 

The merger combined the former 
Alcohol and Tetraethy] Lead divi- 
sions, operating plants at Deep- 
water, N. J., and Baton Rouge, La. 
J. L. Stecher, who was manager of 
the Tetraethyl Lead division, was 





Dr. Parsons 















appointed division manager, while 
William F. Krug jr., formerly man- 
ager of the Alcohol division, was 
named assistant manager of the 
new unit. 


Sabina, technical director; Dr. J. 
M. Herndon, division production 
manager; E. M. Fanning, assistant 
sales manager for petroleum chem- 
icals. G. T. Barnhill jr. will remain 
as sales director for alcohol and 
camphor. 


Pelton, Los Angeles, Names 
Venn Vice-President 


vice-president and director of Pel- 
ton Motors, Los Angeles distribu- 
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Other appointments include: J. R. 


+. * 


Stewart Venn has been named |. 


round behind the cars, of the point in a tie where the 
the Ohio. The meeting was conducted z H. M. L 
in front of the right front fender of the Lincoln. 
right, described the Lincoln-Mercury advertising program. 


tors, George Pel- 
ton, president, 
said last week. 
Venn has held 
many important 
executive posi- 
tions with auto- 
mobile companies 
— starting as a 
retail salesman in 


or of all Willys manufacturing op- | cities to a network linking 60 cities 
erations, including both the mili-|in 22 states. 
tary Jeep and the postwar model fe 


now on the assembly lines. He will Harvey of Los Angeles 


be succeeded as chief inspector by Retired A fter 24 Years 


Clarence Reynolds. 
* * *& With a record of 24 years ae 
se continuous service with Chrysler 
de Sherbinin Heads Far East and its predecessor, Maxwell- 
For Studebaker Export Chalmers, eS E. rere, Snes 
Ingvar E. de Sherbinin, veteran | ™anager for Chrysler’s ngeles 
anet official, has been named spe- | region, retired Dec. 31. He will be 
cial far eastern representative by |66 Jan. 17. Harvey joined Maxwell- 
Studebaker Export. Chalmers in December, 1921, as 
A veteran of two wars, de Sher- | S2les representative in Kansas City 
binin served most recently as sec- and in July, 1923, was transferred 
retary to the important Canadian | to California in the same capacity. 


Muniti Assignment committee,| Chrysler dealers in the territory 
— ae e tendered Harvey a party. 


Cc. Dew B: 
Promotion of Bohrman ey Brown represented 


dealers in handling the arrange- 

Announced by Perfex ae - ogg Angelus Mo- 
ors, s Angeles, was master of 

Perfex Corp., aan cae x ceremonies, with A. S. McFadden, 
G. Bohrman vice- 


Chrysler dealer in Anaheim, as his 
president 


assistant. 

harge of sin ae ae 
e 
Radiator division,| Lewis on Bank Board 

A veteran of 20 Arthur H. W. Lewis, treasurer 
years in the in- of Howard & Lewis Motor Sales, 
dustrial engine| Inc. (Ford), Providence, R.I., has 
industry, Bohr- been elected to the board of di- 
man was associ-| rectors of the Union Trust Co. in 
ated with Her-| that city. He and Albert W. How- 
cules Motors asj 2rd organized’ the dealership in 
assistant chief en-| 1931. Prior to that time he was 
gineer before] in the investment banking bus!- 
joining Perfex in 


ness. 
1941 as a sales engineer. 
* : 7 


Personnel Changes Listed 
By Bendix-Westinghouse 


F. L. Wheaton, sales manager of 
Bendix - Westinghouse Automotive 
Air Brake Co. Elyria, O., an- 
nounce the following appointments 
last week: assistant sales manager, 
S. Johnson jr.; eastern regional 
manager, A. R. Leukhardt; south- 
eastern regional manager with 
headquarters in Atlanta, E. W. Mc- 
Kay; A. E. Wolfe assumes regional 
managership with the following as- 
sistant managers: W. L. Collins, in 
charge of the western region; J. F. 
Shumaker, in charge of the central 
region, and J. V. Ralston, in charge 
of the midwest region. 

At the general offices in Elyria, 
D. H. Robinson assumes the post 
of service manager, H. W. Jackson, 
assistant service manager and D. er. 

W. Scott, advertising and publicity Nessen Chief Designer 


manager. << + ; Walter F. Nessen has been ap- 


pointed chief industrial designer 
Larger Pacific Office 


for Product Designers of 230 N. 
Established by Detrex Michigan Ave., Chicago, W. Casner 
New and larger Pacific Coast 


Nichols, managing director, said 
region offices of Detrex Corp., De- 


last week. Nessen previously was 
troit, have been established at 112 engaged in development and de- 
W. Ninth St., Los Angeles. 


sign work for General Motors, 
S. B. Crooks, Pacific region man- 



































for Chevrolet in 
sasbaiccien St. Louis. He was 
then appointed Pacific coast region- 
al manager for Packard and man- 
ager of Earl C. Anthony’s northern 
California operation. 

* © * 


Truck Leasing System Keeps 


Miss Dunlap as Secretary 


National Truck Leasing system, 
with headquarters at 540 N. Mich- 
igan Ave., Chicago, has retained 
Martha D p as executive secre- 
tary to further implement its na- 
tionwide truck-leasing service. 

Miss Dunlap has been identified 
with the trucking industry for over 
10 years, during which period she 
served as editor and advertising 
manager of a nationally circulated 
trade magazine directed to the 
storage and moving industry. 

. + * 


American Brake Promotes 
Works Manager Dean 


Horace A. Deane, works manager 
of the Brake Shoe and Castings 
division of American Brake Shoe 

. has been appointed a vice- 
president of the division. 

Deane is in charge of operations 
in 18 of the company’s 57 plants, 
and is responsible for the produc- 
tion of brake shoes and miscellane- 
ous iron castings. 


Boos Named President 


Of U. S. Rubber Export 


L. C. Boos has been elected presi- 
dent of United States Rubber Ex- 
port Co., Ltd., and Herbert G. Kies- 
wetter has been elected vice-presi- 
dent, it was announcéd by Herbert 
E. Smith, chairman of the board 
of directors. 

Boos, formerly vice-president of 
the export company, will continue 
as general manager and Kieswetter 
will continue as assistant general 
manager. 









I. G. Bohrman 






s 


Warehouse Sales Head 


Promotion of Max J. Pischke, 
formerly Pittsburgh district’ sales 
manager, to manager of warehouse 
sales, Allegheny Ludlum _ Steel 
Corp., was announced last week 
by Russell M. Allen, vice-president 
and general sales manager. 

* s © 


Palmer with Fairchild 


Fairchild Engine & Airplane 
Corp. announced last week the ap- 
nointment of Richard C. Palmer, 
Washington, D. C., as special as- 
sistant to its president, J. C. Carl- 
ton Ward jr. For the last year 
Palmer has been general manager 
of the Aircraft War Production 
council, Washington, and is a vice- 
president of the National Aero- 
nautics Assn. in charge of its air 
defense council. 

















































* * 
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Smith Appointed Chief 
Of Philco Engineering 

David B. Smith, director of the 
Philco research division since 1941, 
has been appointed vice-president 
in charge of engineering of Philco 
Corp., it was announced last week 
by John Ballantyne, president. 

Smith joined Philco in 1934, after 
receiving the degrees of S.B. and 
S.M. in electrical engineering from 
the Massachusetts Institute of 
Technology, from which he was 
graduated in 1933 with high honors. 
Serving first as a patent engineer 
on radio, television and other ap- 
plications of electronics, he was 
later placed in charge of a special 
advanced studies group in the 
Phileo research and engineering 
department. 7 





Budd Mfg. Co. and Sears Roebuck 
Co. 


ager, is supervisor. * ¢ @ 


. 
Rick Gets 10-Year Renewal New Position for Pick 
A. J. Pick has been named to the 
As Eastern Airlines Chief newly created post of buyer and 
Renewal for a 10-year period of |merchandiser of autos and home 
the management contract of Capt.|supplies for the Pacific division 
Eddie Rickenbacker, president and |of B. F. Goodrich Co., with head- 
general manager of Eastern Air| quarters in Los Angeles, C. T. Mor- 
Lines, Inc., has been announced by |ledge, manager, auto and home 
Eastern’s board of directors. Rick-|supplies, said last week. 
enbacker became general manager “2 
Auto Club Picks Lee 


of the Eastern Air Lines division 
of North American Aviation, Inc.,| ppomas L. Lee, general manager 
of Rochester Products division of 


in 1934 and became president in 
1938 when the present company | General Motors, was named vice- 
president of the Auto Club of 


was organized. 
Rochester. 










Willys Appoints Bluth 


Assistant Works Chief 


George F. Bluth has been ap- 
pointed assistant works manager 
of Willys-Overland Motors it was 
announced last week by William E. 
Paris, operations manager in 
charge of manufacturing. 

For the past four years Bluth 
has served as general chief inspect- 










During that period Eastern has 
increased its route miles from 3,358 oe 


to 8,000 and its revenue passengers IHC Promotes Hayes 


from 47,026 to an annual rate of 
more than 1,000,000 passengers. Its}; Stanton A. Hayes, a 30-year serv- 
ice man with International Motor 


service has been extended from 23 















MERCURY-LINCOLN presentation to dealers in the Pittsburgh area. Note the photographic mural 
onongahela and the Allegheny rivers 
dgard, branch manager, who is seated a 
orman Berry, of the J. Walter Thompson Co., seated at 


im the back- 
flow in to form 
the center front table, just 
Lidgard’s 


Truck and until recently a lieuten- 
ant-colonel in the Army Signal 
Corps., has been appointed branch 
manager of International’s Minne- 
apolis truck division with head- 
quarters at 2727 University Ave., 
S.E. He succeeds Chet Samuelson, 
who has been transferred to the 
St. Louis branch. 
* + * 


Wilson Appointed 


A. Clayton Wilson has been 
named comptroller of White Motor 
Co. of Canada, Ltd. with head- 
quarters in Montreal. Wilson joined 
the company after four years with 
the Wartime Prices and Trade 
Board in Ottawa where he was a 
senior officer coordinating prices 
and subsidy policy. Announcement 
of his appointment was made by 
L. M. Hart, president of the com 
pany. 

* s * 


Gray with Twin Coach 


George S. Gray, former transit 
controller, department of munitions 
and supply, has been appointed 
manager of Twin Coach Co., Cana- 
dian division, with headquarters in 


Toronto. 
* 


* . 
Caley Joins Carley 
John G. Caley has joined the 

Carley Trailer & Equipment Co., 
College Park, Ga, CG D. Carley 
announced last week. Caley was 
formerly southeast regional direc- 
tor for ODT and vice-president of 
the American Trucking Assn. At 
one time he was manager of the 
Carolina Freight Carriers Corp. 

* * - 

K-F Appoints Lavers 
Appointment of Albert W. Lavers 

as chief engineer of the Graham- 
Paige Farm Equipment division 
was announced last week by H. C. 
McCaslin, director of engineering. 
Lavers will have charge of engi- 
neering for the Rototiller, the 
Frazer tractor, and various farm 
implements, McCaslin said. 

© * * 


Wagner Elected 


C. H. Wagner jr., secretary of 
Parker Appliance Co. has been 
elected vice-president, it was an- 
nounced last week by S. B. Taylor, 


president. 
~ ” 


Scalbom Named 


John D. Scalbom has been ap- 
pointed sales engineer for Bendix 


-| airlines-type of radio equipment for 


executive planes, according to 
George Myrick, director of per- 
sonal aviation sales for the Radio 
division of Bendix Aviation Corp. 

s e 


DeLamarter Named 


Louis J. De jr. assist- 
ant to the superintendent of Grand 
Rapids Motor Coach Co., and su- 
perintendent of maintenance of 
Yellow Cab Co., Grand Rapids, 
Mich., has been elected to the board 
of the Coach Company. 


ao a ae 
Taylor Appointed 
Appointment of J. G. Taylor, as 

assistant eastern division manager 
for General Tire & Rubber Co., has 
been announced by Howard A. Bel- 
lows, division manager. 

a 


Starkweather Joins AP 
G. C. Starkweather, holder of sev- 
eral muffler patents, has become 
associated with AP Parts Corp. 
Toledo, O., in an executive capacity, 
according to R. G. Rule, president. 
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Favored Classifications .. . 








Priorities on Trucks 


Explained by NADA 


WASHINGTON. — NADA last 
week presented additional informa- 
tion intended to clarify the special 
priority for trucks. 


Producers of the following com- 
modities are eligible for priorities 
for new trucks: Coal production 
east of the Mississippi river; clay 
building products, common or face 


brick, structural tile and clay 
sewer pipe, streptomycin. 
Castings: Malleable iron cast- 


ings, grey iron castings, including 
cast iron soil pipe and railroad car 
brake shoes. 


Lumber: Applicable only to 
trucks required for use in logging, 
saw mill or planning mill opera- 
tions; establishments known in the 
trade as distribution yards engaged 
in either retail or wholesale busi- 
ness are not eligible. 


Application forms can be ob- 
tained by the above list of pro- 
ducers from the CPA offices, Wash- 
ington, and at postoffices in cities 
where WPB or CPA formerly had 
district offices. 


Dealers will honor these priori- 
ties as presented, but the regula- 


5 Oil Men Get 
Legion of Merit 
For War Work 


WASHINGTON. — Five members 
of the wartime staff of the Fuels 
and Lubricants division, Office of 
the Quartermaster General, have 
been decorated with the Legion of 
Merit for their contributions to the 
adequate provision of fuels and 
lubricants to American and Allied 
land armies during the war. 

They are Lt. Col. Joseph M. Sills, 
Lt. Col. Benjamin F. Hake, Comdr. 
Clarence J. Livingstone, Maj. Her- 
bert M. Fish, and Capt. Herbert E. 
Schnur. Maj. Fish and Capt. 
Schnur are still on duty with the 
division; the other three have re- 
turned to private industry. 

The awards were presented by 
Brig. Gen. H. L. Peckham, chief 
of the division. 


Tire Supply Low 
In Minneapolis — 


MINNEAPOLIS. — Tire-hungry 
Twin Cities residents have little 
chance of replacing worn-out rub- 
ber in the near future, dealers and 
wholesalers agree. “Stocks are so 
low they will last only a few days 
after rationing is lifted,” H. W. 
Jenkins, manager of General Tire 
Co., predicted. “Most dealers have 
incomplete lines now and only a 
few tires in sizes they do have,” 
he said. 

A gloomy future for tire supplies 
was foreseen by V. J. Gibbs, owner 
of Lexington Tire & Battery Co., 
St. Paul, wholesaler and retailer. 
“My entire stock is 20 tires,” he 
said. 


Street Tax 


Parking Meter Receipts 
Flayed in N. J. 

TRENTON, N. J.—New Jersey’s 
Supreme court has ruled that a 
municipality may not “under the 
guise of regulation lay a license or 
privilege tax upon the use of the 
streets.” 

The opinion affirmed a state lo- 
eal government board ruling that 
Newark could not use parking- 
meter revenues for special purposes 
and that such monies be included 
in the city’s general budget. 

Newark had appropriated $10,350 
in its 1945 budget for motorcycles 
and equipment as part of the “ap- 
propriations for dedicated parking 
meter purposes. Ruling that the 
items were “not applicable to park- 
ing meter purposes,” State Local 
Government Director Walter R. 
Darby ordered them stricken from 
the budget and, upon appeal, di- 
rected that “all revenues and ap- 
propriations relating to parking 
meters be included in the general 
budget.” 


tion does not require the priority 
to be surrendered by the holder. 


Dealers upon sale will put the 
following certification on the order 
and have it executed by the pur- 
chaser. The dealer may rely on 
this certification unless he knows 
or has reason to believe that it is 
false. 


“The undersigned purchaser 
hereby represents to the seller and 
to the CPA that he is entitled to 
apply the preference ratings indi- 
cated opposite the items shown on 
this order and that such applica- 
tion is in accordance with Priori- 
ties Regulation 3 as amended, with 
the terms of which the under- 
signed is familiar.” 


This statement is followed by the 
name of the purchaser, its address, 
the signature and title of a duly 
authorized officer and the date. 


Jack Weed’s Truckin’ will give you some 
interesting views. 
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N. H. Driver Total Hit 
By Liability Law Soars 
NCORD, N. H.—(UTPS)— 
New Hampshire’s accident rec- 
ord has increased to a point 
where 55,992 motorists are re- 
quired to provide evidence of 
financial responsibility each 
year before they can register 
or operate automobiles, it has 
been revealed by State Motor 
Vehicle Commissioner Virgil D. 
White 
The commissioner cited a big 
increase in motor vehicle insur- 
ance since the state financial 
responsibility law went into ef- 
fect in 1987 — 89 percent of the 
state’s vehicles now being in- 
sured against property damage, 
compared with 27 percent eight 
years ago. 





Hose Facts 


A new folder on its gasoline 
hose and fittings has been publish- 
ed by B. F. Goodrich Co., Akron. 
It is available upon request. The 
folder describes the operating ad- 
vantages of its tank truck hose 
with oil and gasoline proof syn- 
thetic rubber tube and cover, as 
well as all the fittings needed for 
its use. 








Wis. to Spend $81,000,000 
On Road Program 


MADISON, Wis. — In its 15th 
biennial report, the Wisconsin 
state highway commission de- 
scribes the magnitude of the road 
reconstruction job that faces the 
state. 

The first group of postwar 


Milne Appointed 
Vehicle Controller 


MONTREAL. — Appointment of 
Eward T. Milne as motor vehicles 
controller, succeeding E. R. Birch- 
ard, who has accepted an appoint- 
ment as vice-president in charge 
of merchandising of War Assets 
Corp., was announced last week 
by Hon. C. D. Howe, minister of 
munitions. 

Milne previously was deputy mo- 
tor vehicles controller, but the an- 
nouncement did not name a suc- 
cessor to this post. Milne joined the 
munitions department in March, 
1942, leaving his position as assist- 
ant manager of the Winnipeg 
branch of Ford-Canada. 


projects on the program contem- 
plates an expenditure of $81,000,- 
000, it was disclosed. 

Most of that expenditure will 
be fer new construction, to re- 
place roads that are worn out or 
obsolete and to put new routes 
where present day traffic trends 
show they are required. Many 
miles of road will have to be in- 
creased in capacity and improved 
in safety features, the report de- 
clared. 


New Torrington Book 


The Torrington Co., Torrington, 
Conn., and South Bend 21, Ind., an- 
nounces publication of a new 153- 
page manual—a combined catalog 
and engineering and application 
data reference volume for design- 
ers and engineers. Entitled “Tor- 
rington Needle Bearings” and listed 
as Edition No. 32, it supplies all 
pertinent engineering information 
on the various Needle Bearings 
identified as Types LN, DC, NCS, 
AT and RC. Copy of the new Cata- 
log No. 32 will be sent on request. 
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Specialist 


Repeated Expansions Reflect 
His Wisdom 


EUGENE, Ore.—Two policies 
have contributed to the success of 
H. Coak Potterf, who operates 
Coak’s Radiator Service here. First, 
he has stuck strictly to radiators. 
Since he never competes with gen- 
eral repair garages, they are glad 
to bring him their radiator jobs. 

Second, even during the war, he 
took care of his regular customers 
first. He did not let an occasional 
tempting job lure him away from 
his “bread and butter.” 

Potterf’s policies have paid off, 
for his business has grown to the 
point where he is erecting a $20,000 


N. C. Assn. Forms 
Safety Group 


RALEIGH, N. C.—North Caro- 
lina Motor Carriers’ Assn. has 
formed a safety committee, it was 
announced last week. 

J. T. Outlaw, executive secretary, 
said a 20-point program of safety 
activity will be carried out by the 
committee, ranging from training 
for truck drivers to bulletin serv- 
ice for members. 


building especially designed and 
equipped for radiator work. His 
original establishment when he en- 
tered business eight years ago was 
a 10 by 20-foot shop. 

Three years ago he moved to his 
present location, 40 by 59 feet. His 
new building will be 69 by 90 feet. 
It will be the largest and most 
complete establishment of its kind 
outside Portland, it is said. 





Briggs Filtration 


Succeeds Clarifier 


BETHESDA, Md.—The engineer- 
ing and manufacturing enterprise 
founded in 1933 by Chase Donald- 
son and S. W. Briggs as the Briggs 
Clarifier Co. took its final peace- 
time form Dec. 1, when the busi- 
ness was acquired by Briggs Fil- 
tration Co. 

Officers of the new company are 
Chase Donaldson, president; S. W 
Briggs, vice-president; R. C 
Zschiegner, treasurer; W. E. Furey 
secretary-counsel; Cecil Hopkins, 
assistant secretary. Directors are 
Donaldson, Briggs, Richard P. 
Dunn, Bradley J. Gaylord and 
Clark W. McKnight. 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 
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Auto Insurance Change 


Planned in Canada 

MONTREAL.—Private passen- 
ger automobiles used for “plea- 
sure only” will pay a lower in- 
surance premium rate than cars 
used for business after Jan. 1, 
it was reported here last week. 
Under a new rating system, 
adopted by tariff and non-tariff 
insurance companies, premiums 
will be calculated according’ to 
the general purpose for which 
the car is used. 

Premiums on pleasure cars for 
collision, public liability and 
property damage are expected 
to be about 20 percent lower 
than on cars used for business. 
Fire and theft insurance rates 
are not affected, it is said. 


Hercules Calendar 

“The Spirit of °46,” Hercules 
Powder Co.’s 1946 calendar paint- 
ing, which conveys the spirit of 
peace, demobilization and recon- 
version, is being offered to indus- 
try in large poster-size copies, it 
was announced last week. Posters 
may be obtained by writing Her- 
cules Powder Co., Wilmington 99, 
Del. 





In This Corner 


(Continued from Page 4) 


five-cylinder small six about the 
size of the Nash 600 and call it 
the Rocket after the Burlington 
Rockets. 

I also heard rumors to the effect 
that the following names were go- 
ing to be revived and be back on 
the market, such as the Elcar, 
Peerless, Davis, Roamer, Stutz, 
Jordan, Durant, Marmon, Pierce- 
Arrow, Premier, Standard, Sterling, 
Courier, Cunningham, Mercer, Na- 
tional, Ace, Anderson, Austin, Cole, 
Columbia, Atlas, Diamond, Liberty, 
Chalmers, Mitchell, Acme, Key- 
stone, Henderson, Haynes, Kline, 
Bell, Maxwell, Kurtz, Apperson, 
Winton, King, Knox, Ranger, Re- 
public, Gardner, Star, Emerson, 
Howard, Allen, Comet, Abbott, 
American, Simplex, Gray, Majestic, 
Vulcan, DeLuxe, Alco Car, Bruns- 
wick, Dixie, Lewis, Globe, Sampson, 
Earl, Meteor, Kissel, Moon, Chand- 
ler, Franklin, Vogue, Monroe, Nor- 
walk, Wasp, Rayfield, Westcott, 
Elmore, Pavoy, Pilot, White, Inter- 
State, Wolverine, Stephens, Bell, 
Belmont, Crow, Monarch, Ogren, 
Curtis, Kelsey, Marshall, Cavalier, 
Brewster, Belden, Detroiter, Kee- 





| better tires for better cars requires complete 


coordination of technical skill — smooth, time-saving liaison 


between tire manufacturer, car manufacturer and the 


car driving public. 


Through “U.S.” Coordinated Engineering, the specialized knowledge yo 


of tire designers, textile engineers, compounders, laboratory 


technicians, test supervisors is constantly available 


to the automotive industry. 


‘This coordination is another reason why U.S. Royals are the 


original eauipment choice of America’s leading manufacturers 


of automobiles, trucks and automotive equipment. 





Ser ving Shrough Scvence 


Listen to “Science Looks Forward” — new series of talks by the great scientists of America — on 
the Philharmonic-Symphony Program. CBS network, Sunday af‘ernoon, 3:00 to 4:30 E.S.T. 


R.UBBER COMPANY 


1230 Avenue of the Americas 
Rockefeller Center - New Yor'x 20, N. Y. 


ton, Crowford, Carter, Saxon, 
Brush, and Selden.—L. P. H., Bor- 
ton, Il. 

Eprror’s Note: We surrender. 


To Homes 

Kindly enter our subscriptions 
for seven of our employes at their 
home addresses. — Mag A. Tuomas, 
Kinney Motors Inc., Brooklyn, N.Y. 


Enjoyed 

I certainly did enjoy Automotive 
News while I was in the Army. It 
kept me well-versed on what was 
going on in the automotive indus- 
try. — WiiuiaMm G. Rowrer Jr., Roh- 
rer Chevrolet Co., Camden, N. J. 


5-Year Road Plan 
Would Cost N. Y. 
$285,000,000 


NEW YORK.—A program call- 
ing for construction of arterial 
highways and parkways in New 
York City at a cost totaling $285 
million in the next five years, with 
$100 million of the work scheduled 
for 1946, was outlined in a report 
submitted last week to Mayor La- 
Guardia by City Park Commission- 
er Robert Moses. 

Moses said agreements had been 
reached with the federal and state 
governments providing for sub- 
stantial aid for the program. 

Figures appended to the report 
revealed that this federal - state 
assistance would cut the city’s 
share of the total cost to $170 
million. 


Freight Rates 
Hiked 9% in Ark. 


LITTLE ROCK, Ark.—The State 
Public Service commission has ord- 
ered an increase of approximately 
9 percent in interstate and intra- 
state rates for Arkansas motor 
carriers, effective Feb. 1. The car- 
riers had filed notice of cancella- 
tion of lower interstate rates now 
in effect for out-of-state shippers 
to and from points in Arkansas. 

According to Commission Chair- 
man Charles C. Wine, the increase 
was granted by the commission in 
November, to become effective 
when the lower rates for shippers 
into the state were cancelled, to 
preclude discrimination against Ar- 
kansas shippers. He added, how- 
ever, that the new tariff is subject 
to suspension by the Interstate 
Commerce commission. 


OPA Agents Guilty 


Auto Conspiracy Nets Fine 


For Texas Pair 

FORT WORTH, Tex.—In what 
is reported to be the first case of 
its kind in the southwest, two 
OPA agents have been fined $3,- 
500 and $2,000, respectively, fol- 
lowing pleas of guilty on charges 
of conspiracy to violate the sec- 
ond War Powers Act. 

The agents are J. Warner Zim- 
mer, former district OPA ration- 
ing executive of this city, and 
T. C. Whitley, former examiner 
for the OPA in the Temple area. 

Zimmer was charger with ob- 
taining by “false representation” 
an automobile last Feb. 19 from 
Texas Motors, a local automobile 
concern, and delivering it to 
Whitley, who in turn delivered 
the car to Mayor W. Guy Dra- 
per of Temple, who paid him a 
sum in cash, alleged to have 
been an “over-ceiling” price. May- 
or Draper was no-billed by a 
Federal grand jury. 


Label Catalog Ready 

More than a quarter million 
copies of Ever Ready Label Corp.’s 
revised edition of “Tools of Busi- 
ness” are now ready for distribu- 
tion. This compact, colorful 32-page 
stock label catalog gives hundreds 
of new ideas for efficiency and 
economy through the use of labels, 
available for spot delivery from 
Ever Ready’s stock. Copies may be 
obtained by writing Ever Ready 
Label Corp., 141-155 E. 25th St., 
New York 10. 
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Dealer Doings 


tive brochure that narrates the his- 
tory of the firm and describes its 
merchandising policy. Harry H. 
Brown is president and treasurer, 
Harry H. Brown jr., vice-president | 
and general manager; John A. 
Rifkin, general manager. 
* * + 


Briscoe Announces Plans 


To Construct Building 


Plans have been completed for 
the construction of a new building 
to house the Moore-Briscoe Motor 
Co. (Willys-Overland), Spring and 
Fourth Sts., Atlanta, Ga. 

According to Jack Briscoe, a 
partner in the firm, the new build- 
ing will contain approximately 12,- 
000 square feet of floor space. The 
one-story structure will be con- 
structed of concrete blocks and 
brick veneer and is expected to be 
completed between Feb. 15 and 
Mar. 1. 





Eastern Motor’s Record 


In Atlantic City Cited 


Eastern Motor Co., Atlantic City, 
has been handling Dodges ever 
since the first cars built by the two 
brothers rolled off the assembly 
line in November, 1914, according 
to a story on the company in 
National Public Affairs, a New 
Jersey bimonthly. 

Headed now by Harry Leiby, 
president, and Charles Demberg, 
treasurer and general manager, 
Eastern Motor was started in 1911 
and handled EMF and Abbott- 
Detroit cars before Dodge. 

* * * 


Oliver Acquires Property 


To Construct Building 


Sewell K. Oliver, president of the 
Oliver Motor Co. of Columbia, S. 
C., (Chrysler-Plymouth), has an- 
nounced the purchase of the prop- 
erty at the corner of Main street 
and Elmwood avenue for $35,000. 

Oliver plans to remove the build- 
ings now on this lot and erect a 
building to house his sales and ser- 
vice departments. 


Fox Truck to Build 


At Americus, Ga. 


Fox Truck & Tractor Co. has 
opened at Americus, Ga. The deal- 
ership is located on West Forsyth 
street. A new building is being 
erected to house the line of Inter- 
national trucks, tractors and farm 
implements, G. L. Fox, owner, said 
last week. 















$30,000 Building to Be Ready 


For Cove Car Shortly 


Cove Car Co. (Chrysler), Holi- 
day’s Cove, W. Va., will move into 
its new building, 79 by 119 feet; 
soon, according to L. D. Conner. 
The building cost $30,000. 

* 


* o 


Dealer Patterson Expands 


Facilities in Cincinnati 


L. T. Patterson Co. (Chrysler), 
Cincinnati, has purchased property 
at Walnut and 12th. Later the firm 
intends to erect a building. 

Additional room has been rented 
on Gilbert Ave., to house the entire 
parts operation. 

* * * 


McClure-Nesbitt Buys 
Additional Property 

McClure-Nesbitt (Chrysler), Co 
lumbus, O., last week announced 
plans for an extensive expansion 
program. Two pieces of property 
have been purchased. It intends to 
start construction in the near fu- 
ture. 

The dealership also has an op- 
tion to purchase the building it 
now occupies at 611 E. Broad St. 

+. * + 


Dyson Elected to Head 


Calgary Service Assn. 


Albert Dyson has been elected 
president of the Calgary, B. C. 
Automotive Service Assn. 

Others elected were: Cyril Cart- 
er, vice-president; J. C. Drummond, 
treasurer; G. E. Watt, secretary. 

* + o 


* * 


Davis Motor Mart in N. H. 


To Be Reopened Soon 


Davis Motor Mart (Chevrolet), 
Farmington, N. H., which was 
closed three years ago when the 
manager, Albert N. Davis, enlisted 
in the Navy, is being repaired and 
enlarged for reopening soon. 

* * * 


Willys Appoints Nunn 


As Lakeland Dealer 


Warren A. Nunn, 118 Main St., 
Lakeland, Fla., has been named a 
dealer for Willys, and has a civilian 
Jeep now on display. 

Nunn was formerly associated 
with a Ford dealership in Lake- 
land as sales manager. 

e * * 


Merner Named Distributor 


For Kaiser-Frazer 


N. B. Merner, vice-president of 
the Nebraska-Iowa Motor Co., will 
have charge of the distribution of 
Kaiser and Frazer cars in eastern 
Nebraska, western Iowa and south- 
ern South Dakota. 

Merner will also distribute the 
Rototiller. His temporary office is 
in the City National Bank build- 
ing in Omaha. 


* * * 


Brown & Thomas Sells 
Cadillacs for 40 Years 


Brown & Thomas, New Haven, 
Conn., is commemorating its for- 
tieth year as Cadillac dealer and 
thirteenth for Oldsmobile. 

The dealership is marking the 
occasion by distributing an attrac- 


Ginsberg Constructs 
Building in Miami 

Sidney Ginsberg, who formerly 
had a Ford dealership in Detroit, 
is constructing a building on N.E. 
15th St. at the entrance to the 
Venetian Causeway, Miami, Fla., 
to house his new Nash Miami Mo- 
tors, distributors in the Miami ter- 
ritory. Meanwhile Ginsberg has his 
new Nash cars on display under 
a canopy. 

The modernistic building is 175 
feet long and 105 wide. Promises 
to be one of the most striking in 
Miami. It will be of reenforced 
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A 30-YEAR DEALERSHIP was honored by Studebaker in York, Pa., when 


the Anderson Motor Co. was given an appropriate & 
assistant Stu 
Frank, head of the dealership; and R. E. Hively, secretary and ser- 


tation are, left to right, J. A. Haslem 
Henry H 
vice manager for 20 years. 


steel and concrete. James Deutch, 

formerly in the automobile busi- 

ness in Chicago, is sales manager. 
* ” + 


Harris, of Roxbury, Mass., 


Starts Expansion Plan 


An extensive expansion program 
is underway for L. F. Harris 
(Chrysler), Worcester, Mass. An 
additional building, recently ac- 
quired, will be used for new-car 
get-ready and service work on 
demonstrators and cars delivered 
to associate dealers. 

The dealership is said to be con- 
templating the purchase of addi- 
tional property for sales and dis- 
play. 


Happy Day 
Dealer Marks Birthday 


On V-8 Day 


Young-Johnson Co. (Ford), Long 
Beach, Calif., celebrated the twen- 
ty-second anniv=2rsary of its found- 
ing on the same day that it dis- 
played the 1946 model. 

The dealership used a full-page 
newspaper ad to tell the community 
that V-E Day and V-J Day had 
passed, and invited them to see the 
new car on V-8 Day. 

A renovation and expansion pro- 
gram was recently completed, ac- 
cording to H. H. Young, president. 
Ltj Col. Leland Johnson, vice-presi- 
dent, has returned from the Army. 
Carl Bathke, with the firm for 20 
years, has been appointed sales 
manager. 


* * 


Villa to Spend $40,000 
On Expansion Plans 


Through additions on both sides 
of his auto supply store, Henry Vil- 
la has added 100 feet in frontage 
and obtained space for show rooms, 
parts and service departments, and 
a tire recapping section. He holds 
the Studebaker dealership in Al- 
bany, Calif. 

Villa is investing approximately 
$40,000 for construction and new 
equipment. When the additions are 
completed, his building will have 
a frontage of 140 feet and a depth 
of 100 feet, according to Adrien 
Mosser, manager. He acquired the 
Studebaker dealership just prior 
to the outbreak of the war. 


* * * 


Lipman Named by Nash 


For Greater Hartford 


Lipman Motor Sales, Prospect 
Ave., Hartford, Conn., has been 
appointed Nash dealer for Greater 
Hartford. Morris Lipman, owner, 
is modernizing the entire building 
which was formerly the Prospect 
garage and has floor space of over 
25,000 square feet. Lipman has 
used part of the location for the 
past two years as a used-car and 
service station. 

Lipman announced last week 
that Sam Kleiman has joined the 
sales force. George Hanzelko has 
been appointed service manager. 

= a” * 


Packard-Bridgeport Moves 
To Larger Quarters 


Packard-Bridgeport, Inc., former- 
ly known as Mathisen Motor Sales, 
Inc., is now handling Packard at 
its new location, 386 Fairfield Ave. 
and 6 Harrison Ct., where exten- 
sive space and facilities are ready 
for the increased business when 
new Packards start to roll. 

Maj. George W. Smith, just out 
of the Army Air Corps after 3% 
years, is president and general 
manager, and Charles A. Schneider, 


ue. Shown at the presen- 
ebaker regional manager; 


secretary and treasurer. Their con- 
tinuous length of service in the 
auto business is close to 80 years. 

Packard-Danbury Inc. also owned 
and operated by the above men, has 
undergone extensive repairs and 
alterations. Fred J. Franke, with 
30 years’ Packard experience, is 


general manager. 
* * * 


Dealer Beatty Installed 


As Denver Kiwanis Head 

j E. Jack Beatty 
Hoskins - Beatty 
Motor Co. (Olds- 
mobile), Denver, 
was installed as 
the new president 
of the Kiwanis 
club last week. 


Beatty is a di- 
rector of NADA. 





E. J. Beatty 


* * * 


West Florida Co. Given 


Mack Distributorship 


West Florida Truck and Tractor 
Co. has been named distributor 
west of Apalachicola river for 
Mack trucks, trailers, semi-trailers 
and Marine engine sales and ser- 


vice. 
* +. ie 


Laughton Uses Page Ad 


To Fete 20th Anniversary 


Albert M. Laughner used a full- 
page newspaper advertisement to 
give a “Pictorial Review of Auto- 
mobile Business in Frankfort, Ind.,” 
from 1933 to 1942, as a feature of 
the 20th anniversary of the auto- 
mobile dealership. 

From 1925 to 1942 the firm sold 
and serviced Oakland and Pontiac 
cars. From 1933 to 1942 pictures of 
the Plymouth and Chrysler were 
presented showing the models for 
that year. The dealership has been 
in one location since 1932, at 306- 
312 N. Jackson St., Frankfort. 


Monarch Incorporates 


2 Firms in Louisville 


The Monarch interests of Louis- 
ville, for many years operating the 
Monarch Equipment Co., handling 
tractors and farm equipment, and 
the Monarch Auto Co. (Ford) have 
incorporated Monarch Equipment 
Co., Louisville, with capital of 
$200,000; and the Monarch Auto 
Co., capital $100,000. S. H. Giles, W. 
G. Giles and D. M. Haskin are the 
principals. i 

* 


Will Improve Facilities 
Peterson Motors, Inc., Chrysler 
distributor in Shreveport, La., has 
arranged for a new and completely 
modern building, 70 by 100 feet, 
which will be leased. 


* * * 


Trippe Lets Contract 


Materials have been procured and 
a contract placed for a new build- 
ing to house E. S. Trippe Motors 
(Chrysler), Pastrop, La. 

* 


* + 


Buhl Builds 


Matt Buhl (Chrysler-Plymouth), 
Wyandotte, Mich., has completed 
plans for a modern building, 100 by 
100 feet, and the contract has been 


let. 
* 


* * 
Shirley Is Remodeling 
Shirley Motor Co. (Chrysler), 
Duluth, Minn., is conducting an ex- 
tensive remodeling program that 
will include the parts department 
and office. Shop equipment will be 


rearranged for more efficient oper- 
ation. The showroom is to be re- 


decorated. 
* * 


+ 
Will Double Capacity 
Zimmerman Bros. (Chrysler- 

Plymouth), Mount Sterling, IIl., has 
made plans to double the size of 
its service department and to in- 
stall lifts for the benefit of me- 
chanics. 

: 7 * 


Dealer Incorporates 


North State Chevrolet Co., of 
Greensboro, N. C., has been incor- 


»|porated with authorized capital of 
+ ]$200,000 to operate an automobile 


repair shop. Principals: J. E. Miller, 
T. A. Williams and C. T. Boyd, all 
of Greensboro. 

+ * * 


Bolton a Dealer 


H. F. Bolton, Tifton, Ga., has pur- 
chased a building site on Ashley 
street. He will erect a building to 
house an automobile dealership. 

* * * 


Antuony M. Cipriano, recently 
discharged Army sergeant, has 
opened General Auto Parts, Mt. 
Morris, N. Y. He will feature parts 
for all cars and specialize in car- 
buretor, generator and starter re- 
pair service as well as all types of 
welding. He was a motor inspector 
in the Army. 

* o 

R. J. Jolin has resumed his for- 
mer post as parts manager of Syd 
Smith, Ltd., Kamloops, B. C. He 
has been in military service. 

= * 


After 30 months with the wom- 
en’s branch of the Marine Corp, 
Ida Kreuch has resumed her duties 
with Don Lee Co. (Cadillac), San 
Francisco. 

a * s 

M. and R. Motor Co. (De Soto) 
will soon reopen for business at 500 
Towson Ave., Fort Smith, Ark., 
Rutherford J. Ross, president, said 
last week. A $10,000 tile and brick 
addition to the present building is 
being constructed. 

* * * 

A certificate of partnership has 
been filed in Buffalo for Westcott 
Motors, 441 Walden Ave. Partners 
are Carl J. and Charlotte Westcott. 

oe + 


Montana Motors, 379 Niagara St., 
Buffalo, plans to erect an $8,000 
addition to its salesroom. 

+ * ” 

A business name has been filed 
for Occhino Motor Sales & Service, 
449 Vermont St., Buffalo, by James 
F. Occhino. 

* * * 

Rock Hill Motor Sales Co., Rock 
Hill, S. C., has been incorporated to 
deal in new and used automobiles, 
farm implements, household equip- 
ment. Officers are J. W. O’Neal jr., 
president; W. A. Nimmer, secretary- 
treasurer. 
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Dealer 


K-F Appoints McCartney 
In Fort Smith, Arkansas 


Paul McCartney, Fort Smith, 
Ark., will be dealer for Kaiser- 
Frazer. Articles of incorporation as 
Paul McCartney, Inc., were filed 
last week. Authorized capital is 
$50,000. 

The dealership will occupy the 
former General Tire Co. building at 
N. 10th and A Sts. after remodeling. 
The territory will include three 
eastern Oklahoma counties and 13 
counties in western Arkansas. 

* . * 


Kaye’s Acquires Property 


To Erect $40,000 Building 


Construction is expected to start 
soon on a_ $40,000 building for 
Kaye’s Auto Exchange, Albany, N. 
Y., operated by Carl Kaplan, Morris 
Kaplan and Mollie K. Wagenheim. 
The dealership’s new quarters will 
be located at a recently acquired 
site at 511 Central Ave. 

The site was reportedly pur- 
chased for $30,000. The new build- 
ing will be a one-story structure 
and is expected to be completed by 
May 1. — 


Blohm Named K-F Dealer 


In Caracas, Venezuela 


Carlos A. Blohm has been named 
distributor in Venezuela for all 
products of Kaiser-Frazer Corp. 
The dealership is located at No. 
1901 Apartado De Correos in Car- 





acas. 

Blohm has been associated with 
the automobile industry for several 
years. 1 on ed 


Willys Distributor Named 


For Central Ilinois 


Midtown Garage, 720 E. Adams 
St., Springfield, Ill, operated by 
Paul Weichenbacher and Andy Nel- 
son, has been appointed distributor 
for Willys. 

The area served by this distrib- 
utorship covers 22 counties in west- 
ern and central Illinois. The build- 
ing has been remodeled. 


Tobet Motors Enlarges 


Parts Department 


Tobet Motors Co. (Oldsmobile), 
5704 E. Washington St., Indianapo- 
lis, is modernizing its quarters. 

New shop equipment has been 
installed, including wheel align- 
ment. The parts department has 
been enlarged. Robt. Hopkins is 
service manager, Douglas Tinner, 
parts manager. 

* * * 


Anderson Buick, Seattle, 


Buys Additional Land 


Anderson Buick, Seattle, has pur- 
chased a 60 by 120 foot lot, adjoin- 
ing the dealership. The newly ac- 
quired ground will extend M. O. 
Anderson’s holdings the full block, 
along Seventh Ave. 

The firm has the adjacent build- 
ing on Westlake under lease, now 
occupying it for tire service. 

* * 


Stone Opens Dealership 


For Willys in Paducah 


Milton D. Stone, formerly of 
Chattanooga, Tenn., is opening a 
new automobile dealership in Padu- 
cah, Ky. He has had considerable 
experience in the field of automo- 
bile selling, having operated a deal- 
ership in Montgomery, Ala., for 
many years. 

He will represent Willys-Over- 
land in Western Kentucky. 

. 


New Garage, Body Shop 
Started by Holtsinger 


Construction has begun on a new 
garage and body shop for Holt- 
singer Motor Co. on Franklin street, 
Tampa, Fla., it is announced by 
George M. Holtsinger, president. 

The new building will be one 
story, fronting 129 feet on Franklin 
street, with a depth of 86 feet along 
Estelle street. : 

= 


Meeker Plans New Building 


For Ford Dealership 


Walter Meeker, named Ford 
dealer for Mt. Vernon, Lisbon and 
Mechanicsville, in Iowa, plans to 
erect a modern garage building. 
The building will be 60 feet wide 





Doings 


and 120 feet deep. It will have a 
front of Vitrolite, colored structural 
glass. The side walls will be of 
cement blocks. The roof will be 
built of concrete. 


Nathan Hale Completes 


Two Modern Show Rooms 


Nathan Hale Motors, Inc. (Chrys- 
ler), Waterbury, Conn., has remod- 
eled its two-story building so that 
each floor has a showroom. The 
building is 100 by 200 feet. The 
first floor display space runs the 
full width of the building. 

The second floor display quarters 
have the same modern appoint- 
ments as those on the main floor, 
Al. Nathanson stated. 


* = = 
Smith Named Distributor 


For K-F in Oklahoma 


Gomer Smith, Oklahoma City, 
has been appointed distributor in 
38 western Oklahoma counties for 
Kaiser-Frazer. E. L. Jones will be 
associated with Smith. The firm 
will also handle the farm equip- 
ment line. 

Smith has been prominent in 
Oklahoma politics for several 
years. 


Ohio Dealers 
Plan for Boom; 
Incorporate 


Judging from the large number 
of Ohio automobile dealers who are 
incorporating, dealers are getting 
ready for a big business as soon as 
cars become available. 

Cleveland Heights Packard, Inc., 
has been incorporated by M. B. 
Siegel, C. R. Frank and A. Pattin. 

Other incorporaters in- 
clude Kempthorn Motors, Canton, 
$100,000; Sam Dixon Motor Sales, 
Celina; Busam Motor Sales, Cin- 
cinnati, $50,000; Farr Motor Sales, 
Cleveland; Donaworth Motor Sales, 
Williamsburg. 


+ * 





= * 


Terminal Motor in Chicago 


Erects New Building 


Ground has been broken for the 
first postwar car dealer building 
along the northwest motor row, 
Chicago. The structure will serve 
as a new car salesroom and deliv- 
ery department of the Terminal 
Motor Sales Co. (Chrysler-Plym- 
outh). 

Nate Talman, president, said that 
plans call for occupancy of the 
building in April. It adjoins the 
present quarters of Terminal Mo- 
tor Sales Co., located at 2750 Law- 


rence Ave. 
* * - 


Steel City Chevrolet 


To Move February 1 


Steel City Chevrolet Co., Youngs- 
town, O., will remodel its property 
at 2519 Market St. 

E. J. Davis, manager, said last 
week that extensive remodeling will 
be done to provide sales, display 
and service departments. 

The dealership does not plan to 
move until February. 


” +. * 
Marsh Named Distributor 


For K-F at Hastings 


Guy Marsh, used-car dealer at 
Hastings, Neb., has been appointed 
distributor for Kaiser-Frazer. He 
will also handle the firm’s tractor 
and machinery line. 

Marsh’s territory includes 45 
counties. He will be loeated at 123 
S. Lincoln St. 


* * 


Two Oregon Dealers 


Take on Airplanes 


The | first airplane dealership 
listed in Oregon is that of Ken 
Hockensmith, of the Northwest 
Light Car Co, and Reg Ott, of 
Springer-Ott, who will operate as 
the Pacific Sky-Craft Inc. in Port- 
land. 

Northwest Light Car also han- 
dles the Crosley-American Bantam 
and British Austin cars. The new 
concern has the agency for V- 
model Culver Cadet in Oregon, 
Washington and Idaho, with head- 
quarters at 722 Southwest 18th Ave. 

Roy Burnett Motors (De Soto- 
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JAMES AND RAYMOND WORTH have opened a new Nash dealership in 
Culver City, Calif. The building, located at 9000 W. Washington Blvd., features 
new trends in modern streamlined construction typical of new Nash dealerships. 


Plymouth) has also become distrib- | Indianapolis 


utor for Cessna line of planes. Roy 
O. Burnett jr. is vice-president in 
charge of sales and Craig P. Povey, 
sales manager. 

* 


2 * 
Pettit, Charlotte, N. C. 


To Have 2 Buildings 


Pettit Motor Co. (Ford) has pur- 
chased two and one-third acres of 
land on N. Church and Liddell 
streets, Charlotte, N. C., as the site 
for a large expansion program. 
Ernest L. Hicks, vice-president and 
general manager, said last week. 

The dealership is located at 515 
E. Fourth St., and headquarter 
offices will be maintained there, 
while the newly-purchased property 
will be used for housing several 
new divisions. 

+ om * 


Nash Dealership Announces 
Opening in Daytona Beach 
Volusia Motor Co. (Nash) has 
opened for business in temporary 
headquarters in the Wilkinson ga- 
rage, 643 N. Grandview Ave., Day- 
tona Beach, Fla., according to 
Wade R. Sperry, owner. Sperry has 


held the Nash franchise for a year. 
* * 


Everett-Noble Dealership 


Formed in Mecklenburg 


Establishment of Everett - Noble 
Motors, Inc. (De Soto-Plymouth) in 
Mecklenburg, Va., was announced 
last week by John M. Blake jr., re- 
gional manager for DeSoto. The 
dealership will serve five other 
counties besides Mecklenburg. 

The new firm will be operated by 
R. E. Noble, president and general 
manager, and H. H. Everett. The 
dealership is in temporary quarters 
at present, and expects to occupy 
permanent quarters late this 
month. : 

* 


Building Near Completion 


For Vermont Dealer 


The new building for Noble J. 
Craft (Chrysler), Newport, Vt., is 
near completion. It will be modern 
throughout. 


* = e 
La. Dealer Expands 
Tensas Motor & Supply Co. 
(Chrysler), St. Joseph, La., has ad- 
ded 3,000 feet of floor space to its 
service department. A further ex- 
pansion for this department will 
be made within the next few 


months. 
* * * 


Hilsman Returns 


Hilsman Motors (Packard), Al- 
bany, Ga., will reopen about Jan. 
15 at 811 Pine Ave., where a one- 
story building is being constructed. 
Lt.-Col. Thomas H. Hilsman said 
that McLaughlin Motors handled 
the dealership during the war un- 
der terms of an agreement which 
returned the dealership to him up- 
on completion of his war service. 

. of 


Maden Remod. 


Maden Motors, Inc. (Chrysler), 
Bristol, Va., has completed exten- 
sive remodeling, along with new 
decorations in its showroom. 

7 7 * 


Norwalk for De Paolo 


Scion of one of America’s most 
famous speedway families, Danny 
De Paolo has become Norwalk Tire 
& Battery distributor in Hollywood 
and Beverly Hills, Calif. A former 
automobile race driver, himself, 
Danny grew up in the atmosphere 
of burning castor oil and high- 
powered motors. His older brother, 
Peter De Paolo, is former twice 
national speedway champion and 


winner, while his 
uncle, Ralph De Palma was one of 
the pioneers of the “roaring road.” 
7 + 


* 
Shepherd Moves 


Shepherd Motor Co. (Oldsmobile), 
has moved to a new location at 133 
N. Center St., Casper, Wyo. The 
new quarters have been completely 
redecorated and a well equipped 
parts stockroom is being installed 
as well as an efficiently arranged 
service department. W. M. Shep- 
herd, manager, has been in the auto 
business in Casper for 7% years. 


* * * 


Krell Buick Formed 


A new dealership has been or- 
ganized in Fargo, N. D., under the 
name of Krell Buick Sales and Ser- 
vice. Henry Krell, president, has 
been northwestern zone manager 
since 1930 for the Minneapolis 
Buick branch office. 

Associated with him is Russell 
E. Burrell, who has been Buick 
sales manager since he joined the 
Red River Motor Co. in 1929. 


+ + + 


Johnson Sells 


Roy Hellender and Ollie Klette 
are the new owners of Johnson 
Auto Parts, 207 First Ave. N., pur- 
chased from Walter Johnson last 
week. Hellender formerly owned a 
parts and automotive service in 
Beverly Hills, Calif. and Klette 
was associated with the North 
Dakota Highway department. The 
present firm name will be retained. 

* + . 


Lea Opens New Home 


Lea Motors Co., Ltd., has opened 
its new garage and showroom, 225 
Sixth Ave. W., Calgary, Alta. 

- : * 


Dalton in New Job 


Robert Embretson, president of 
Lyndale Tire & Automotive Co., 
709 W. Thirty-Sixth St., Minneap- 
olis, Hudson dealer and retail dis- 
tributor of Goodyear tires, has 
named James Dalton, veteran auto- 
mobile salesman, as general sales 


manager. 
= 7. * 


White Heads Sales 


Clarence Rexeisen, partner and 
manager of Midtown Motor Sales 
(De Soto-Plymouth), in St. Paul, 
Minn., announces the appointment 
of Lloyd E. White of Eau Claire, 
Wis., as sales manager. 

* = * 


Dealer Chartered 


Stillaquamish Motors has been 
incorporated for $50,000 by Millard 
Hovik, Albert J. Heiland and Mack 
L. Smith. 

* ” = 


Stein Handles Chrysler 


Carl F. Stein, Inc., of Perrys- 
burg, O., has been incorporated. 
The new concern will handle Chry- 
sler and Plymouth cars at 122 


Louisiana Ave. 
= * - 


Schott Appointed 
Walter E. Schott Willys Co., 2320 
Gilbert Ave., Cincinnati, has been 
named distributor for Willys Jeeps, 
cars and trucks. The firm is head- 
ed by Walter E. Schott. 
. . s 


Ind. Dealer Improves 
A. L. Kincaid (Chrysler), Leba- 
non, Ind., has completed a new 
showroom, 30 by 60 feet. 
7 +. +. 


A Good Show 


When a Wellsville, O., dealer was 
unable to find other accommoda- 
tions for exhibiting his 1946 model, 
he prevailed upon the management 
of the Liberty theatre and had the 
car spotted advantageously in the 
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lobby. The display not only brought 
out hundreds to see the new car, 
but it gave the house a big night’s 
business. . 

+ * 


Jensen to B 


A. B. Jensen (Chrysler), Audo- 
bon, Ia., will acquire property at 
the end of the year that will give 
the dealership an additional 200 
square feet. 

. an = 
Building Leased 

G. W. Shroyer building at 425-31 
N. Main St., Dayton, O., has been 
leased to Henry M. Rowell, Inc., for 
Chrysler-Plymouth sales and ser- 
vice. 

* * * 

W. C. McLain (Dodge-Plymouth), 
Anderson, Ind., has resigned as 
rent director. He has been a dealer 
for 25 years. He will devote his 
entire time to his dealership, he 
says. 

af +* * 


Appointment of S. M. (Sandy) 
Berenson as assistant sales man 
ager for Midtown Motors (Ford) 
San Francisco, has been announced 
by Cecil A. Whitebone, owner. Ber- 
enson was formerly in the insur- 
ance business and has an honor- 
able discharge from the Marines. 

* * = 

Marsh Motor Corp., with capital 
of 200 shares, has been incorpo- 
rated in Buffalo by Edward B. 
Marsh, Ruth C. Cott and Holland 
V. Williams, all of Buffalo. 

af * 7 

L. W. Troxler and C. C. Low- 
rance have purchased the Farm 
Equipment Co., Allis - Chalmers 
dealership in Salisbury, N. C. The 
company has been renamed the 
Southern Implement Co. 

* - + 

H. E. Aderholt, Jefferson, Ga., is 
having a brick and concrete build- 
ing constructed to house the Jef- 
ferson Motor Co. (Ford). 

* aa a 

Indian River Motors (Chrysler 
lines), Vero Beach, Fla., has added 
a repair department. Ernie Reeser 
is in charge. 

¥ . 7 

Brandes Motors, Ltd., has dis- 
posed of a branch business at 3500 
W. Fourth Ave., Vancouver, B. C. 


AUTOMOBILE 
DEALERS 


Opportunity 
for 


Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 











Labor 


Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 


Farm 


Require practically no service. 
Illustrated merc litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


Territories Granted 


Dairy Supply Co. 
881 Fourth Ave. 
New York City 
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Dealer 


Neher Plans Construction 
Of Office Building 

Don Neher Motors Co., reportedly 
the only firm in the west which 
completely rebuilds motors, has 
purchased 15,000 square feet of land 
preparatory to erecting an office 
building here. The building will ad- 
join the present plant which cov- 
ers approximately 60,000 square 
feet. 

Before the war, the firm special- 
ized in “short block” motors, but is 
now engaged in rebuilding com- 
plete motors after turning out thou- 
sands for the Army during the war. 
At present the company is concen- 
trating on Ford and Willys motors, 
and in addition is manufacturing 
some parts. 

Ba * * 


Dumas ( Ark.) Motor Erecting 
$18,000 Steel-Tile Home 


Construction work is going for- 
ward on an $18,000 steel and tile 
building to house the Dumas Motor 
Co., Dumas, Ark. Merle F. Peter- 
son is manager. 

A display room, offices, repair 
shop and service station will be 
included in the 68 by 112-foot build- 
ing, which is expected to be com- 
pleted and ready for occupancy 
within six months. 


* * % 





69 K-F Dealers 
Booked by 
Seattle Firm 


The newly-formed Hawthorne- 
Wilkins Motors, Inc., Seattle, dis- 
tributors for Frazer cars and farm 
equipment in western Washington 
and Alaska, and direct dealer and 
subdistributors for Kaiser cars, was 
host to 100 dealers last week. Fred 
R. Cooper, director of sales for 
Kaiser-Frazer, addressed the group. 

F. H. Hawthorne and Leslie C. 
Wilkins are the principals in a new 
firm making a $100,000 investment 
in the building at Melrose and Pike 
now occupied by the Seattle Pack- 
ard Co. When the Packard dealer- 
ship moves to its new building in 
about a month Hawthorne-Wilikins 
will take possession. 

Hawthorne states that 69 dealers 
have been appointed so far. Even- 
tually there will be 102 in the area. 

Russell J. Thor has been named 
manager of the automotive whole- 
sale division. 


* * * 
$35,000 Building Planned 
By Lado & Schulstad 


Cal Lado and Donald E. Schul- 
stad, partners in the newly-organ- 
ized automobile dealership, Lado & 
Schulstad (Nash), Tampa, Fla., an- 
nmounces plans for construction of 
building costing about $35,000 on 
the south side of Cass street, be- 
tween Central and Nebraska ave- 
nues. 

Lado said the new building will 
be modernistic in design, providing 
space for a large showroom, offices, 
parts department, an “island” for 
lubrication and quick service, lock- 
er room and lunch room for em- 
ployes, and storage space for cars. 

os * * 


Dealer James Completes 


Twenty Years in Business 

William F. James, president, 
James Auto Sales (Chrysler), 
Pompton Lakes, N. J., recently cel- 
ebrated his 20th anniversary as a 
Chrysler dealer. 

He entertained employes 
friends to mark the event. 


Cook, Lake City, S. C., 


To Move Soon 


A new building for Cook Auto 
Sales (Chrysler), Lake City, S. C., 
is nearing completion. 

It will be 60 by 100 feet. 

* * 


Dealer Williams Named 


By Nash for N. Ky. 

Williams Motors, 29 E. 16th St., 
Lexington, Ky., has been appointed 
Nash dealer for the northern Ken- 
tucky area. The new firm, a part- 
nership, will be operated by E. D. 
Williams and his son, H. E. Wil- 
liams. 


Both were formerly with the 
Nash organization for a number of 


and 





Doings 





years. The son is awaiting dis- 
charge from the Army Air Forces. 
* * * 


Two Dealers in Rochester 


Announce Plans to Build 


Main Motor Sales has_ been 
granted an application to erect an 
auto sales and service building at 
Main street, East and University 
avenue. 

Simmons Motors Corp. has received 
approval on an application for an 
addition to its building at 336 East 


avenue. 
* * * 


Fay Resumes Occupancy 


Of Prewar Quarters 


C. E. Fay Co. (Chrysler) has re- 
sumed occupancy of its former 
quarters at 750 Commonwealth 
Ave., Boston. The building, a four- 
story structure, was leased to the 
Army during the war. 

The dealership is headed by C. 
Norman Fay, former major in the 
Army Air Forces. Service shop of 
the dealership occupies 33,000 


square feet. 
of * * 


Carlin & Silbsby to Handle 


Dodge-Plymouth Line 


Appointment of Carlin & Silsby 
as Dodge-Plymouth dealer, 33 E. 
Baltimore Ave., Clifton Heights, 
Pa., was announced last week by 
E. C. Quinn, Dodge sales manager. 

Joseph J. Carlin has been an 
automobile dealer in his present lo- 
cation 16 years. Before the war was 
accustomed to sales of 400 new ve- 
hicles and a thousand used cars a 
year. Harry H. Silsby was with 
Atlantic Refining until 1939 when 
he began the operation of three 


super service stations. 
* + * 


Hefner Nash in Ark. 
Opens at New Site 


Hefner Nash Co. has opened for 
business in its new building at 314 
E. Third St., Hope, Ark. Byron Hef- 
ner, owner of the firm, has erected 
a large automobile showroom and 
service building. 

He came to Hope in 1941 to be- 


come dealer for Nash. 
oe ok * 


Forrest City Lets Contract 


For New Showroom 


Contract for construction of a 
sales and display room at the firm’s 
present quarters on Broadway has 
been let by the Forrest City Mo- 
tor Co., Chevrolet dealer in For- 
rest City, Ark. 


* * * 
Hendrix Motor Appointed 


Dealer for Oldsmobile 


Al Hendrix Motor Co. of Jones- 
boro, Ark., has been appointed 
Oldsmobile dealer. 

The firm is erecting a new build- 
ing on South Main street and is 
temporarily quartered at Flint and 
Strawn streets, in the Everett 
Smith building. 

* 


+. 


$50,000 Building Planned 


By Baker in Greenville 


Baker Motor Co., 19 Pendleton 
St., Greenville, S. C., Willys dis- 
tributor for the upper part of the 
state, will erect a new automobile 
showroom-garage in the 300 block 
of Pendleton St. at a cost of ap- 
proximately $50,000. 

W. S. Baker, general manager 





“Welcome to Higginsville, population 5,000, two banks, paved streets, 
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JAMES H. LASHER, New Kensington (Pa.) real estate dealer, received his 
first new Ford automobile since before Pearl Harbor recently on the 33rd 
anniversary of the Greenwald Auto Co. It was Lasher’s 19th Ford from the 
Greenwald company and was the first super deluxe four-door sedan to be de- 
livered by Greenwald’s since the war ended. Fred I. Lyle, president of Green- 
wald’s, is shown presenting Lasher with the keys to the car. 


of the firm, said the building will, has 100 shares of no par value 


be 60 by 147 feet and construction 
is scheduled to begin immediately. 
a + * 


Nash Names Distributor, 


3 Dealers in Toronto 


Nash Motors has named Breay- 
Nash Motors, Ltd., 100 Richmond 
St. W., as distributor for Toronto, 
and has appointed 1s Toronto sales 
and service dealers, Kingsway Auto 
Sales, Lyndhurst Motor Sales, Wil- 
son & Hargrave, Ltd., and Winder- 
mere Motor Sales. . 


Ford Boosts Territory 


Of McInnes at Canton 


Jay V. McInnes, 1900 Cleveland 
Ave., N. W., Canton, O., has been 
named Lincoln-Mercury distributor 
for nine Ohio counties. Prior to the 
war it covered only four counties. 

The firm will distribute cars in 
Atark, Carroll, Tuscarawas, Colum- 
biana, Wayne, Holmes, Ashland, 


Richland and Crawford counties. 
* *& Bd 


Bass Begins Erecting 


$20,000 Home in Fla. 


Construction of a $20,000 garage 
and sales building in Fort Pierce, 
Fla. has been started by Bass 
Motor Co., which will handle auto- 
mobiles and farm implements. 

x 


Schierbrock Completes 


Changes in 2 Cities 


Frank H. Schierbrock (Chrysler) 
has completed expansion and re- 
modeling projects at the outlets 
in Davenport, Ia., and Rock Island, 
Til. 

A remodeled building next to the 
original establishment in Daven- 
port will be used for parts whole- 
saling. New special tools have been 
ordered. ae 


McCarthy in Kokomo 


Jerry McCarthy and associates of 
Detroit, has bought the Carl C. 
Eikenberry Chevrolet dealership, 
Kokomo, Ind., and has changed the 
firm’s name to Jerry McCarthy 
Chevrolet, Inc. This change in own- 
ership marks the retirement of the 
Eikenberry family from Kokomo 
auto sales after about 40 years. 

ck a x 


Sherfick Chartered 


Articles of incorporation have 
been filed with the Indiana Secre- 
tary of State by Sherfick Motors, 
Inc., 415 Vincennes St., New Al- 
bany, Ind., formed to sell automo- 
biles and trucks. The corporation 


a dime store, and why in hell didn’t you stop at that stop sign?” . 


capital stock and the incorporators 
are Samuel S. Sherfick, Vada Sher- 
fick and William S. Baugh. 

* + * 


Taylor Expands 


Expansion of Taylor Automobile 
Co. (Chrysler), Northwood, Ia., will 
be completed in the near future. 

* « * 


Stock in Stocking | 
Schmidt Made Partner 


In Westcott Firm 


Rewarded for nine years of loyal 
service, Joseph K. Schmidt was 
presented a Christmas gift in the 
form of legal papers that will make 
him a partner in Westcott Motors 
(De Soto-Plymouth), Sycamore St. 
and Walden Ave., Buffalo. 

Carlton J. Westcott, head of the 
firm, made the presentation. 
Schmidt joined Westcott as an ap- 
prentice mechanic. For the last 
three and a half years he has been 
service manager. 

. * * 


Burns Returns to Firm 


After a hitch in the Army, Bill 
Burns, Berkeley (Calif.) Chevrolet 
dealer, has returned to the helm 
of his firm. He held the rank of 
captain in the Army. 

* * * 


Oak Hall Ready to Start 


Oak Hall Motors, Inc.. Oak Hall, 
Va., has been chartered to deal in 
motor vehicles. C. T. Trader is 


nresident. 
= 7 * 


Erects Theater 


Albert Tharn. Dunkirk, Ind.. auto 
dealer, is erecting an air-condition- 
ed theater in Albany, Ind. The 
theater will have a capacity of 550. 

* * 7 


Houser Motor Chartered 


Houser Motor Co., Shelby, N. C.. 
has been incornorated with author- 
ized canital of $50.000. Principals 
are E. A. Houser, E. A. Houser ir.. 
and D. L. Honser, all of Shelby. 

++ * = 


Russ Gill Incorporates 


Articles of incorporation have 
been filed in Indianapolis by Russ 
Gill Motors, Inc.. 215 S. Main St.. 
South Bend, formed to conduct 2 
retail automobile sales business. 
The corporation has 1,000 shares 
of no par value capital stock and 
the incorporators are Russell J. 
Gill, William T. Oare and James F. 
Thornburg. ‘ 

a 


Used Car Site 


The site of the historic old St. 
John’s Episcopal Cathedral, in Den- 
ver, which was destroyed by fire 42 
vears ago, has been purchased by 
Frank C. Gumaer, used car dealer. 

*~ * 


Adds Display Space 
B. F. Adams (Plymouth - Chry- 
sler), Stacyville, Ia.. has completed 
an addition for display purposes. 
- * * 


Beneke Builds 


Beneke Motor Co., Manson, Ia., 
has a building 46 by 90 feet under 
construction. It will be used for 
display and storage, J. H. Beneke, 


owner, said. 
* * 


Back from Annual Hunt 

Harry Mitchell, president of 
Mitchell & Cassell (Dodge-Plym- 
outh); Carl Moody, of Johnson- 
Moody (Hudson - Packard); Bill 
Keenan, of the Peoria Sporting 


Goods store; J. C. Brandaux, Coca 
Cola manager, and Dale Kidd, 
salesman for Mitchell & Cassell, all 
of Peoria, Ill., have returned from 
their annual pheasant hunt in 


South Dakota. 
+ aa * 


Vaughan Incorporated 


Vaughan Motor Co., Inc., of 
Lynchburg, Va., has been charter- 
ed with maximum capital of $50,- 
000 to deal in new and used mo- 
tors, automobiles, etc. William 
Conway Vaughan is president. 

* * ” 


Building Permit Given 


Dixon-DeSantis Motor Co., Nash 
dealer at Tucson, Ariz., has been 
issued a building permit for the 
pouring of foundations for a sales 
building at 137 S. Sixth Ave., Tuc- 


son. 
* 


* * 
S. & J. Starts Building 


S. & J. Motor Co., Kennewick. 
Wash., has started construction of 
a sales and service building. 30 
by 50 feet. It will have one story. 

* * * 


New Home for Padrick 


Padrick Chevrolet Co., Fort 
Pierce, Fla., has obtained a per- 
mit for construction of a dealer- 
shin on N. Fourth Street, esti- 
mated to cost $12,000. The build- 
ing is to be 61 by 65 feet, of con- 
crete block construction. 

+ * + 


Tex. Dealer Remodels 


Shirley Self Motor Co.. Wichita 
Falls, Tex., has completed remod- 
eling its building to provide a 


showroom. 
* * * 


Gunn Remodels 


Gunn Motor Co.. Bainbridge. Ga.. 
is remodeling the Fillman buildine 
for its new location for Plymouth, 
Dodge and Chrysler cars. 

se ¢ 


New Buick Dealer 


Wilse Martin, of the Gulf sta- 
tion, Moultrie, Ga., has been ap- 
pointed Buick dealer. 

= * * 


Distributor to Build 


Morton Ehrenrich, Studebaker 
distributor at Omaha, plans to 
build a new building west of its 
_ location at 3141 Farnam 

* + 


+ 
McCall Back in Hamilton 


Rodney J. McCall has returned 
from service in Japan with the 
Marines to resume management 
of the Bell, Hold & McCall deal- 
ership at Hamilton, Mont. 

* * * 


New Firm for Elkhart 

Articles of incorporation have 
been filed by Ball Service, Inc., 
201 W. Marion St., Elkhart, Ind.., 
formed to deal in motor vehicles 
and farm implements. Incorpora- 
tors are Joseph S. Ball, Helen L. 
Ball and Arthur H. Conley. 

” * * 


The two-story brick building and 
adjoining used-car and parking lot 
occupied by Rebsamen Motors 
(Ford), Little Rock, Ark., have 
been sold to Harry Tenenbaum, of 
St. Louis, who purchased it as an 
investment. 

Raymond Rebsamen, president of 
the firm, said the sale will not 
affect his firm’s lease and that the 
company will continue to occupy 
the property. 

* ” * 

James Fields, automotive sales- 
man, is in charge of Mack truck 
sales for the Springfield, Tll., deal- 
ership, the Midtown Garage, 720 
East Adams St. In addition to 
handling Mack trucks, Midtown 
garage is also distributor for the 
Willys jeep. 

s s 

W. T. Burton Motor Co. has been 
established at Bentonville, Ark., by 
Howard Burton of Blytheville, Ark. 

* * 


Herb Imholte, formerly of Hay- 
den Motor Sales, Inc., has been 
named manager of Dependable Mo- 
tors, Inc. (Dodge), St. Paul. The 
firm is planning to build a new 
showroom on Exchange street. 

+ * *x 


...Tapron Chevrolet Co., Tapron 

Springs, Fla., recently began oper- 

ations with Maj. E. P. Scofield as 

manager. Extensive repairs and in- 

terior changes have been effected. 
= * * 


A business name has been filed 
in Buffalo for Merit Motors, 1116 
Hertel Ave., by Louis Sternberg. 
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Steepest Fall in October .. . 
Auto Industry Sustains 


35 Pct. Shipment Loss 


The dollar,clined about 4 percent. 


WASHINGTON. — 
value of manufacturers’ shipments 
in October, on a daily average 
basis, was 3 percent below Septem- 
ber, the Department of Commerce 
announced last week. 

Inclusion of some billings not 
representing finished production 
tended to sustain the dollar totals 
when industry was engaged in a 
large-scale conversion of its facili- 
ties. 

Deliveries of the durable goods 
industries on a daily average basis 
were 5 percent below September 
and 25 percent below 1940. Deliv- 
eries of the nondurable goods in- 
dustries, on the other hand, were 
only 2 percent below October, 1944. 

Sharp decreases occurred in 
the value of shipments by former 
major war producing industries, 
notably the auto industry where 
the drop from September was 35 
percent. 

Downward trends in_ recent 
months in the value of deliveries 
of the electrical machinery and 
nonferrous metal industries were 
halted and increases of 3 and 7 
percent, respectively, were reported 
in October. 

Each of the nondurable goods 
industries reported a decrease with 
the exception of the “miscellane- 
ous” group, which rose slightly as 
a result of a 20 percent increase 
in shipments of the apparel indus- 
try. Of the major nondurable goods 
industries, petroleum refining re- 
corded the largest drop, 20 percent, 
as a result of the elimination of 
war demand. 

At the end of October, inventories 
were estimated at $16.6 billion, or 
$300 million above their value at 
V-J Day. The accumulation of $200 
million which occurred during the 
month was largely in raw materi- 
als needed for the production of 
civilian goods. 

Stocks of finished goods showed 
a slight decline during October. 
While undoubtedly there was 
some movement of civilian pro- 
duction items into this category, 
the liquidation of military items 
in the settlement of war con- 
tracts more than offset it, Com- 
merce department officials said. 

Inventories of the durable goods 
group as a whole reported a minor 
decline of 1 percent from the pre- 
vious month and a decrease of 7 
percent from a year ago. 

The largest decrease — one of 8 
percent — occurred in the non- 
ferrous metals industry. Stocks of 
the electrical machinery group de- 


Cadillac Appoints 


Niven, Donovan 


DETROIT.—W. H. Niven, recent- 
ly discharged from the Navy, has 
been appointed district manager 
for Cadillac in 
Washington, D.C., 
it is announced 
by Don E. Ahrens, 
general sales 
manager. 

Discharged with 
the rank of lieu- 
tenant command- 
er, Niven started 
with, Cadillac 17 
years ago and 
prior to going in- 
to service was 
district manager 





W. H. Niven 


at Atlanta. 

Ahrens also announced the ap- 
pointment of Bert F. Donovan as 
district manager in Cincinnati. 
Donovan was recently discharged 
from the Navy as a lieutenant 
commander following three years 
of service. 

The appointment returns Dono- 
van to the same post he held prior 
to the war. He joined Cadillac 13 
years ago. 


Mayberry-Hart Formed 

Mayberry-Hart Motors, Elkin, 
N. C., has been chartered with 
authorized capital of $100,000 to 
deal in automobiles. Principals 
are John S. Mayberry, Evelyn 
Mayberry, George A. Hart and 
Cleo M. Hart, all of Elkin. 





Phones for Vehicles 


To Be Tested Soon 


CHICAGO—The day when 
cars, trucks and boats can re- 
ceive and make telephone calls 
is getting closer. Last week the 
Bell System announced plans for 
tests for mobile radio-telephone 
service along intercity routes 
between Chicago and St. Louis, 
New York, Albany and Buffalo, 
and New York and Boston. 

When the service is estab- 
lished with receiving stations 
located along the routes, it will 
be possible to connect calls to 
and from moving vehicles with 
any telephone in the Bell Sys- 
tem, officials said. 


MADISON, Wis. — Because the 
many new main roads that will 
be built by the state highway 
commission must be wider and 
straighter to accommodate larger 
numbers of high speed motor ve- 
hicles, the commission is engaged 
in acquiring thousands of acres of 
right-of-way. 

Land acquisition for the wider 
roads, with broad shoulders, is cur- 
rently the principal activity of the 
commission. Actual road building 
has not yet begun, and probably 
will not be for many months be- 
9g of material shortages and 
. a igh construction costs. 

Buses Burn in Ky. Fire When the first concrete main 


LOUISVILLE.—One bus was destroy- | routes were laid in Wisconsin more 


Contrary to the general down- 
ward movement for the durable 
goods group, there was a 5 per- 
cent rise in the value of inven- 
tories of the auto and equipment 
industry — an accumulation ne- 
cessary for the subsequent pro- 
duction of automobiles. 


The estimated value of inventory 
at the end of the month for the 
nondurable goods industries was 4 
percent above September and 
slightly above the volume of Octo- 
ber, 1944. All of the industries with- 





: sat : ed and 15 others damaged in a $75,000 
in the group participated in the| >. “last week at the garage of South- than a quarter of a century ago, 
rise. eastern Greyhound Lines. the road surfaces were rarely more 
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|Heavy Wis. Land Purchases 
Required for Wider Roads 


than 14 feet in width. Shoulders 
were also narrow, so that the total 
right-of-way needed sometimes was 
only about 50 feet in width. 


The postwar road plans of the 
state commission, by contrast, em- 
body a 22-foot width standard for 
the road-bed, with proportionately 
broader shoulders. 

The right-of-way required for the 
roads that will have more than 
two lanes frequently exceeds 200 
feet in width, officials explain. 

Under Wisconsin law, the ap- 
praisals and negotiations for state 
trunk highway land acquisition is 
handled by county highway depart- 
ments. Purchase is made out of 
state funds, however, and in many 
instances federal aid monies are 
applied. 
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in full-color pages. 


JOE ADAMS ELLIOTT is the newly-appointed Associate 
Editor of The Progressive Farmer. Mr. Elliott’s name first 
came to the attention of Progressive Farmer subscribers just 22 
years ago when he attended the National 4-H Club Congress 
and International Livestock Show in Chicago as the outstand- 
ing 4-H Club boy of Montgomery County, Tennessee. Mr. 
Elliott is a specialist in animal husbandry and farm manage- 
ment with B.S.A. and M.S.A. degrees from the University of 
Tennessee. Since graduation, he has been a member of the 
Tennessee Extension Service for 13 years. His most recent posi- 
tion was Associate Extension Editor. As Associate Editor of 
The Progressive Farmer, Mr. Elliott will devote particular atten- 
tion to livestock farming and the adaptation of power farming 
equipment to Southern conditions, 


; 


The. 


Advertising Offices: 
MEMPHIS, DALLAS, 


Pacific Coast: 


ogr 


ITH the appointment of Joe Adams 
Elliott as Associate Editor, The Pro- 
gressive Farmer now has 14 editors, 16 staff 
contributors and many strategically-located 
correspondents serving nearly a million 
subscribers in the 14 Southern states. 


BIRMINGHAM, 
NEW YORK, 


Edward S. Townsend Co., San Francisco, Los Angeles 





The continuing improvement of its ser- 
vice to subscribers and advertisers is a fixed 
policy of The Progressive Farmer. One fea- 
ture of 1946improvement is a sizeableincrease 


Your advertising gets the attention it de- 
serves in a magazine which constantly im- 
proves its already high readership among 
the prosperous farm families of the South. 
More Southerners read The Progressive 
Farmer than any other publication. 





The South, Subscribes to 
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Wage regulations, which willjan inequity which would interfere|favorable rates and the only an- 
govern the new National Wage| with effective transition to a peace-|swer is to compare.” 
Stabilization Board, include pro-|time economy. * * ®@ 
visions that: 5. Wage increases based upon a/Trade Conference Planned 


1. Wage or salary increases in riod subsequent to January, 1941, : 
any amount are lawful except to| >i “be computed from NWSE|4s Test for UNO Session 


certain employes in building con-| Table of Proportionate Cost of Liv-| Those interested in the negotia- 
og a steel oa ing increases. tion of trade agreements for the 
ut NW must approve any in- 6. Payments for overtime, sick|Teduction of international trade 
creases to be used as basis for leave, vaseiions, shift bonuses and|2nd tariff barriers and restrictions 
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In Wage Stabilization 


By William Ullman 


The National Wage Stabilization Board is established as 
successor to National War Labor Board by Executive Order 
of Dec. 31, 1945. The new tripartite NWSB, an organizational 
entity within the Department of Labor, possesses “all the 
present powers, functions and responsibilities of the Nation- 


al War Labor Board relating 
to the stabilization of wages 
and salaries’ and retains the 
subpoena power conferred upon 
NWLB by Section 7, of the War 
Labor Disputes act. 

All dispute cases not finally set- 
tled by NWLB are to be returned 
by it to the parties and the new 
board will function in dispute cases 
only to extent of (1) continuing 
the operation of NWLB tripartite 
commissions for steel, textile and 
meat-packing industries, (2) ap- 
pointing arbitrators as necessary 
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under NWLB 
orders, or collec- 
tive bargaining 
agreements, (3) 
disposing of ap- 
plications to the 
board from Gov- 
ernment - oper- 
ated plants under 
Section 5 of WL 
DA and receiving 
notices of labor 
disputes under 
Section 8 of the 
same act. 
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price, rent or cost increases. 

2. Board may not consider ap- 
plications if increase “appears to 
be conditioned in whole or in 
part upon the granting of any 
increase in price or rent ceilings,” 
but this “does not bar considera- 
tion of an increase which is not 
to be put into effect until a 
determination has been made by 
the OPA as to whether an in- 
crease in price ceilings is re- 
quired. 

3. Wage increases in conformance 
with WLB G.O.s 6, 30 and 38 re- 
quire no approval nor is approval 
required for lawful increases ef- 
fective prior to Aug. 18, 1945. 

4. A 33 percent cost-of-living in- 
crease will be approved “in an 
appropriate unit” if average in- 
crease of straight time hourly earn- 
ings of all employes since January, 
1941, does not exceed such percent- 


age, and if the increase corrects 
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any extra payments not a part of 
regular wages shall be excluded 
from consideration. 


7. Wage increases to correct in- 
terplant inequities will be approved 
on a comparison basis with the 
“level of rates most commonly paid 
for a particular type of job” in 
the same industry or locality 
(bracket system is abandoned). 


8. Increase partly approvable as 
a cost of living adjustment may 
be approvable in remainder as an 
interplant inequity only to the 
extent that latter will continue to 
exist after first adjustment is 
made. 


9. Increase requests on basis of 
necessity to recruit additional per- 
sonnel in “bottleneck” industries 
will be entertained only where sta- 
bilization administrator has issued 
authorization therefor. 

* * e 


Employe Questionnaires 
Bring FEPC Liability 

To ask certain questions on em- 
ployment applications is dangerous, 
employers in jurisdictions that have 
adopted anti - discrimination laws 
are learning. Questions in this 
category are: (1) Place of birth? 
(2) What is your nationality? (3) 
Where do your parents reside? (4) 
To what church do you belong? 


The employer, to be safe, must 
in fact take care not to ask any 
questions which may impugn 
him with a motive to discrimi- 
nate. For instance, if he asks an 
applicant what newspapers and 
magazines the latter reads, and 
the applicant lists some which 
are read only by those of a cer- 
tain religion or nationality, the 
inquiry could conceivably be used 
as evidence of discrimination in 
event of a refusal to hire the 
applicant. 

Employers doing work on or in 
connection with government con- 
tracts are subject to jurisdiction of 
the Federal Fair Employment 
Practices committee. Those in New 
York and New Jersey are subject 
to state anti-discrimination laws, 
and those in Indiana and Wiscon- 
sin have such state laws, but with- 
out enforcement provisions. 

There is every indication that 
those favoring such legislation are 
going to continue their efforts to 
line up further states and to ob- 
tain passage of a Federal law to 
supersede the present executive 
order on the subject. 

* * * 


U. S. Bulletin Explains 
Small Business Loans 


How small businesses may obtain 
credit and capital for sound busi- 
ness ventures is explained in a 
bulletin just issued by the U. S. 
Department of Commerce. 

The private commercial bank is 
still the main source of business 
credit, according to the bulletin, 
and small businesses have even 
more reason to turn to their bank- 
er for credit help than have large 
companies which have increasingly 
relied on internal financing and on 
the issuing of securities to meet 
their capital and credit needs. 

The paper discusses in detail the 
types of credit extended by such 
diverse institutions as banks, in- 
dustrial banking companies, small 
loan companies, factors, sales fi- 
nance companies, miscellaneous 
finance companies, insurance com- 
panies, equipment manufacturers, 
wholesalers and similar suppliers, 
individual investors, investment 
bankers, corporations seeking af- 
filiates, branches or outlets, the 
Reconstruction Finance Corp., Fed- 
eral Reserve Banks, Smaller War 
Plants Corp., Federal Housing Ad- 
ministration and community in- 
dustrial development groups. 

The community banker, who 
more often than not is a small 
business man himself, may be more 
receptive to the needs of the small 
business man than the larger city 
bank, it is pointed out, but “some- 
times the larger banks quote more 


have noted with interest the State 
department’s announcement invit- 
ing 14 countries to participate with 
the United States in an interna- 
tional trade conference next spring. 


According to plan, the confer- 
ence will serve as a “tryout” meet- 
ing for the general “International 
Conference on Trade and Employ- 
ment” which the United States, 
through the State department, has 
proposed be convened not later 
than next summer, under United 
Nations sponsorship. 

* * 


Roads at War Praised 
Before House Group 


Appearing before a subcommit- 
tee of the House of Representatives 
recently, U. S. Public Roads Com- 
missioner Thomas H. MacDonald 
stated that it was impossible to 
evaluate the contribution of high- 
ways to the winning of the war. 
“We, ourselves have a new concep- 
tion of it,” he said, “we see that 
highways are actually a part of 
the assembly line of production, 
whether it is agricultural or indus- 
trial production.” 

+ # a 


Shortly after Congress recon- 
venes we'll know whether there is 
to be further impairment of rela- 
tions between President Truman 
an Congress. 


Congressional reaction to the 
President’s recent radio speech 
was thin because of the vacation, 
but best-posted authorities be- 
lieve that (a) Congress, as a 
whole, won’t enjoy its scolding, 
and that (b) having enjoyed in- 
dependence recently, the mem- 
bership won’t knuckle in to the 
executive if only for the principle 
of the thing. 

* o * 

Chairman Doughton of the House 
Ways and Means committee, which 
originates revenue bills, sagely ob- 
served the other day that there is 
little chance of major tax cuts 
until the budget is balanced. When 
Congress returns this week, the 
first order of business will be pro- 
posed changes in the social se- 
curity laws. 


After that, the committee will 
see what, if anything, should be 
done about the levies on corpora- 
tions and individuals. 

a * a 


The Federal debt now stands at 
$278 billion, the highest on record. 
But declining expenditures and 
continued high income are expect- 
ed to keep the debt from going 
through the present $300 billion 
ceiling. 

In the last six months of 1945, 
government spending dropped to 
$38.5 billion, $10 billion less than a 
year earlier; income was $19.9 bil- 
lion, as against $20.3 billion in the 
1944 period. 

o * * 

Surplus property disposal has 
struck another hitch. The War As- 
sets Corp., created to handle RFC 
disposals — which are 90 percent 
of the total — won’t get function- 
ing well for another several weeks. 


DAV Appoints 
Sheridan, Seiler 
In Fund Drive 


NEW YORK. — H. E. Sheridan 
and J. E. Seiler have been appoint- 
ed chairmen of the Trucking divi- 
sion for the National Service fund 
of the Disabled American Veterans, 
it was announced last week by C. 
S. Payson, chairman of the fund. 

Sheridan is president of Sheridan 
& Duncan, while Seiler is president 
of the U. S. Trucking Corp. 


The DAV has launched a national 
campaign for $10 million, according 
to Payson. Purpose of the fund, 
first in the group’s 25-year history, 
is to support the expansion of DAV 
services. 

Contributions, which are tax-de- 
ductible, can be mailed to the Na- 
tional Service Fund, Disabled 
American Veterans, 41 E. 42nd St., 
New York 17, N. Y. 
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Just Among Dealers... 


(Continued from Page 3) 


chairman of the Belt County cylinder Winton No. 83 and from 
Transportation committee, of the {that time on became an enthusi- 
Salvage committee, and the Ad- | astic automobilist. In 1910 he took 
visory committee for ODT. the dealership for the Stearns car 
* * and left New York with a oo eae 
:,_| Stearns equipped with six 34 by 4 
ee a ee etoe He |G and J Clincher tires. He blew out 
started as an automobile salesman |tWo brand new tires before reach- 
, in 1925 and he is|i2& Bridgeport and was unable to 
now operating a find a tire in Bridgeport to fit the 
dealership for the| Stearns and consequently had to 
Seifert estate. He leave it there. He recalls in 1905 
is a member of with a two-cylinder Pope Toledo, 
the executive the timing gears were outside the 
committee of the|cTankcase and made of Gutta 
Minnesota Auto- Percha between two brass plates. 
mobile Dealers Forty miles from home those gears 
Assn. He has|*tripped and he manufactured 
served a8 a direc- | 8©4S, using sole leather procured 
tor for the South-|f0m a cobbler shop and cut out 
ern Minnesota| With a jack knife and file. 


district for sev- 
eral years. He is 
active in Rotary and the Winona 
Assn. of Commerce. He, like many 
dealers, feels that the most inter- 
esting startling experience during 
all the years of the industry’s his- 
tory is the fact that dealers made 
more money during the war years 
than ever before without having 
anything new to sell. 

* * * 











































Cecil Baldwin 


Ashley to Move 
Ashley Pontiac Co., Mt. Vernon, 
Wash., plans to open new quar- 
ters in the Sears-Roebuck build- 
ing, according to Cal Ashley, own- 
er. The firm will move after ex- 
tensive remodeling is completed. 


L. S. Grossman (Chevrolet), Min- 
neapolis—born June 4, 1893, in the 
same city. He started out in 1916 as 
a Ford salesman, and became a 
Chevrolet dealer in 1920. During 
wartime, he operated an egg de- 
hydrator plant. He is active in 
many local civic affairs, is a past 
president of the Twin City Chev- 
rolet Dealer Assn. and director of 
the Minneapolis Automobile Trade 
Assn. : 


* * * 


Gene M. McDavw (Buick), El 
Dorado, Ark.—born in 1896 in 
Memphis. He entered the busi- 
ness in 1917 as a shipping clerk 
in the Buick factory branch in 
Memphis. Started as a Buick 
dealer in 1924 in Greenwood, 
Miss., moving to El Dorado in 
1940 with the Buick contract. He 
has been vice-president of the 
Arkansas Automobile Dealers 
Assn. and chairman of the El 
Dorado dealer group. He was ac- 
tive in organizing two companies 
of the Ordnance regiment that 
was sponsored by NADA. He has 
been active in the war drives and 
an officer in the local Chamber 
of Commerce. 

* « ” 

J. V. Linppera (Chevrolet), Roth- 
say, Minn.—born Mar. 25, 1895, in 
Sweden. He became a mechanic in 
1916 and a dealer in 1919, originally 








PLANS FOR AUTOMOBILE, home appliance and home repair financing in 
America during 1946 were perfected by officials of the Universal-CIT Credit 
Corp., meeting recently in Chicago. Left to right are E. C. Kanzler, chairman 
of the board of the company, from Detroit; Arthur O. Dietz, president of Uni- 
versal-CIT, from New York, and S. D. Maddock, vice-president of the company 
in charge of its sales financing operations, also from New York. More than 30 
vice-presidents of the company from Boston to Los Angeles gathered in Chicago 


for the conference. 





° © opment, will guide the research ac- 
Fairchild Names McKay tivities of the new division, Ward 
Personal Plane Chief said. ‘ 

NEW YORK.—J. Carlton Ward! At the same time, Lee H. Smith 
jr., president of Fairchild Engine was appointed to direct sales of the 
and Airplane Corp., announced last division and Robert S. Smith was 
week the appointment of Harry M. named to handle sales promotion 
McKay to head the corporation’s | activities. The division will have 
new Personal Planes division. headquarters in Dallas, Tex., where 

Sherman M. Fairchild, pioneer in! Fairchild’s first postwar personal 
the field of personal plane devel- | planes are being manufactured. 
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Saskatchewan 
. s 

Studies Driver 

* © e 
Liability Law 

OTTAWA.— (UTPS) —The Sas- 
katchewan government’s special 
committee which has been studying 
possible plans for the introduction 
of compulsory public liability in- 
surance for motorists, will present 
its recommendations to the govern- 


ment soon Provincial Secretary O. 
W. Valleau said last week. 


In a preliminary report, the Sas- 
katchewan committee has stated 
that it will recommend a low cost 
insurance plan. 


“The committee feels sure that 
the plan will meet with public 
approval,” he stated. 


Pointing out that financial re- 
sponsibility laws are already in 
force in most provinces, Valleau 
stated that Manitoba has gone one 
step further in requiring a com- 
pulsory assessment in addition to 
each motor license. 


The problem of immediately com- 
pensating victizis of motor acci- 
dents, however, had not been ef- 
fectively met. 
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Aerod: 


“TF you'll sit up and take notice gentlemen — we can 


handling the Buick and Overland. 
He is a past director of the Min- 
nesota State Automobile Dealers 
Assn., a position which he has held 
for seven years. He is also past 
president of the Rothsay Commer- 
cial club, a veteran of World War 
I and was chief of the Air Wardens 
during wartime. 
a ~ os 

Victor H. Recut (Chevrolet), 
Rockford, Ill_—born June 12, 1896, 
in Milwaukee, Wis. He entered 
the field directly as a dealer with 
the Chevrolet line in 1923. He is 
past president of the Janesville 
Chevrolet Zone Dealers Assn., as 
well as the Winnebago County 
Dealers Assn. He is a retired 
Brigadier General of the Illinois 
Militia which command he re- 
linquished in 1945. He-has been 
active in the Masonic, Elks and 
Legion activities, as well as in 
the Rockford Country club. 

= 7 ” 


J. Westzy E. Hoizanp (Chevro- 
let), Carnegie, Pa.—born Feb. 20, 
1896, in Pittsburgh. His first ex- 
Perience was in 1924 as a salesman. 


QUICK FACTS ON REDBOOK 


Redbook buyers pay 25¢ an issue — 
buy to read! 
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40 
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High editorial percentage creates 
cover-to-cover interest. 


Twelve insertions in Redbook give 
you “continuity” in your advertising 
at a low cost — in fact, only $37,200 
a year. 


25¢ selling price contributes 
nearly $4,000,000 toward pay- 
ing for the National Show. 
Monthly issues guarantee $ 


longer life. Reader Research 
assures constant appeal. 








get down to cold fact and simple logic. 

“Even with car manufacturing under way,”” (continued 
the Chairman of the Board) ‘‘initial production will prob- 
ably be limited. Conditions will call for ‘smart dollars’ 
that know where, when and how we can do MORE adver- 
tising for LESS money. 

“So why not consider the NATIONAL SHOW FOR ONLY 
$37,200 a year offered by REDBOOK MAGAZINE. Here is 
a cohesive audience of 1,500,000 families who enjoy 
fine fiction . . . the proof and criterion of their way of 
life . . . of their preference for good cars. 

‘Gentlemen, I’m no advertising expert,’ concluded the 
Chairman of the Board — “but this looks good to me!” 


With more advertising space becoming available, con- 
sider Redbook’s National Show for only $37,200! 


To Nearly 1/5 of America — 


In 1930 he became a Chevrolet 
dealer. His avocation, as well as his 
vocation, is running his business 
and pleasing his customers, which 
precludes much civic activity. He 
likes to fish and hunt, and his hunt- 
ing includes deer and bear. 
* * +. 


Harry H. Brown (Cadillac-Olds- 
mobile), New Haven, Conn.—born 
Aug. 12, 1874, in Southbury, Conn. 
He is one of the real original deal- 
ers, starting in 1902, handling the 
Locomobile and Orient Buckboard. 
He is past president of the Con- 
necticut Automobile Dealers Assn., 
as well as the New Haven Dealers 
Assn. In 1902 he purchased a single 








6 MILLION 


A Program of proven Sales Power. 


Redbook, Cosmopolitan, and American, THE 


FAMILY MARKET, reach six million 


homes with less than 15% duplication—approxi- 
mately one out of every 5 in the United States. 
And a full page in every issue of all 3 magazines 
costs only $160,000 a year. 
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Tax Money 


NEW YORK. — With the states 
now confronted with the problem 
of matching large federal allot- 
ments for postwar highway con- 
struction, state gasoline tax admin- 
istration policies should be reex- 
amined to provide the maximum 
amount of highway revenues from 
existing tax sources, it was de- 
clared last week by the American 
Petroleum Industries committee. 

“Although gasoline taxes have 
provided the states with a major 
portion of the funds needed for 
highway purposes in the past two 
decades,” the APIC notes in the 
current issue of its Tax Hconomics 
Bulletin, “the administration of 
these levies presents many difficult 
problems. 

“One of the most troublesome 
and complex of these problems, 
according to the testimony of 
many state administrative offici- 
als, occurs when non-highway 
users of gasoline are allowed to 
obtain the fuel tax-free, either 
under a refund or exemption sys- 
tem.” 

It points out “Approximately one- 
fourth of the states avoid any dif- 
ficulties in this respect by permit- 


Haig Appointed 
GM Director of 
Distribution Unit 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announced 
last week the appointment of Nor- 
man K. Haig, for- 
merly director of 
General Motors 
War Products 
Training service, 
as director of the 
Government 
Sales section of 
the distribution 
staff, with head- 
quarters here, re- 
porting direct to 
W. G. Lewellen, 
vice - president in 
charge of the dis- 





N. K. Haig 


tribution staff. 7 

The Government Sales section is 
responsible for domestic sales of 
General Motors cars and trucks 
made direct to the federal and state 
governments. 


Gay Cited 

War Department Honors 

Ethyl Official 

WASHINGTON. — Errol J. Gay, 
motor fuel and automotive techni- 
cian with Ethyl Corp. and for the 
past four years technical consult- 
ant to the War department in this 
field, has been awarded the Excep- 
tional Civilian Service award, the 
higkest decoration to be given civil- 
ians by the War department. 

The award was presented by Lt. 
Gen. Edmund B. Gregory and the 
citation read by Brig. Gen. H. L. 
Peckham, chief of the Fuels and 
Lubricants division, Office of the 
Quartermaster General, with which 
division Gay has served since its 
formation in June, 1943. 

A graduate of the Case School of 
Applied Science, Cleveland, Gay’s 
early experience was in the engi- 
neering department of an automo- 
bile manufacturer, as well as about 
three years of foreign travel as 
export engineer for the company. 
For the past 14 years he has been 
connected with the technical divi- 
sion of Ethyl. During the past six 
years has handled commercial en- 
gine and fleet problems. 


Emergency Short Route 


Terminated in Canada 


MONTREAL. — Special wartime 
regulations allowing the transport 
of war materials between United 
States points, through Ontario by 
American trucking companies were 
terminated Dec. 31, officials of the 
department of revenue announced 
last week. 

The regulation was passed early 
in the war to facilitate movement 
of war material, particularly be- 
tween such points as Buffalo and 
Detroit, by using the shorter Cana- 
dian route. 





Slips Away 


Gas Levy Policies Should Be Reexamined 
Petroleum Group Asserts 


ting no refunds or exemptions on 
motor fuel used for non-highway 
purposes. Only three of the other 
states, Kansas, North Dakota and 
Oklahoma, employ the exemption 
plan, while the remainder use the 
refund method for providing tax- 
free fuel to the non-highway user. 


“An explanation for the relative- 
ly greater favor with which the 
states and the motor fuel tax ad- 
ministrators view the refund meth- 
od as compared with the exemption 
system undoubtedly lies in the dif- 
ferences in administering the two 
systems,” the APIC continues. “In 
the case of refunds, the purchaser 
of the gasoline pays the tax at the 
time he obtains the fuel and later 
files a claim for a cash refund, 
submitting supporting data to show 
that the fuel was consumed off the 
highways. 

“Thus, the onus of proof as to 
the validity of the claim for rebate 
of the tax falls on the consumer 
of the fuel. Under an exemption 
system, however, the purchaser is 
permitted to buy gasoline tax-free 
in the first instance, so that the 
responsibility for determining the 
ultimate disposition of the fuel is 
placed on the tax administrator.” 


Asserting that one of “the most 
impressive” comparisons of the 
exemption and refund systems is 
afforded by the states of North 
and South Dakota, the APIC points 
out that geographically and eco- 
nomically these states are very 
similar. North Dakota has only 
about 10 percent more acreage un- 
der cultivation, and employs some 
11 percent more tractors than 
South Dakota. Yet, 61 percent of 
all the gasoline consumed in North 
Dakota in 1944 was exempted from 
the tax, while only 31 percent of 
the gasoline sold in South Dakota 
had the tax refunded. 


“It should be pointed out, more- 
over,” the APIC says, “that the 
percentage of gasoline refunds in 
South Dakota is much higher 
than in other agricultural states 
which employ the refund system. 
For the country as a whole, re- 
funds averaged less than 10 per- 
cent in 1944, 


Discussing difficulties encounter- 
ed under the refund plan, E. B. 
Haedecke, director of the Petrol- 
eum division of the Minnesota De- 
partment of Taxation, stated: “In 
1943 we conducted an extensive 
campaign of investigations. As a 
result we have increased the num- 
ber of voided claims, either whole 
or part, from 4,911 claims in 1942, 
to 9,928 claims in 1943.” 

Similar conditions were found to 
exist in Iowa in 1943. According 
to the state treasurer, there was 
“an increasing number of fraudu- 
lent applications for gasoline tax 
refunds.” The refund situation was, 
he said, “getting worse and it must 
be thoroughly investigated.” 





‘Snow Shoe’ for Autos 


Designed in Cleveland 


CLEVELAND. — An automo- 
bile “snow shoe” designed to 
free cars from snow drifts, ice 
spots and ruts, has been de- 
signed by Brown Fence and 
Wire Co. here. The device is 
said to be patterned after the 
tractor-tread principle. 
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TOP OFFICIALS of the Ford Motor Co., headed by Henry Ford II, president 
of the company, meet regularly for discussions of production and policy matters. 
Front, left to right, J. R. Davis, director of sales and advertising; Ford; R. H. 
McCarroll, executive engineer, and M. L. Bricker, vice-president in charge of 


manufacturing. Back row, left to right, 
secretary and assistant treasurer; John S. 


B. J. Craig, treasurer; H . Moekle, 
Bugas, director of industrial rela- 


tions, and Charles H. Carroll, director of purchasing. 





K-F Plans Stock Offering 
To Raise $25,000,000 


NEW YORK.—Henry J. Kaiser 
and Joseph Frazer, chairman and 
president, respectively, of Kaiser- 
Frazer Corp., disclosed last week 
that the corporation has filed with 
the SEC a registration statement 
covering a public offering of 1,800,- 
000 additional shares of common 
stock. 


Marking the second step in the 
financing of the company, the pro- 
posed offering is designed to pro- 
vide additional capital funds for 
the company’s operations which, in 
addition to presently planned auto- 
mobile. production at Willow Run, 
may in the future include assem- 
bly plant operations on the West 
Coast, expansion of manufacturing 
operations at Willow Run, the cre- 
ation of a Canadian subsidiary and 
other corporate purposes. 

The present offering will raise to 


Plastic Glazings 
Given Safety 
Test at Rouge 


DEARBORN.—A demonstration 
of safety features of plastic glaz- 
ings for automobiles was viewed 
recently by 25 auto industry engi- 
neers, members of a sub-committee 
of the SAE technical board, in 
tests conducted at the Ford Rouge 
plant. 

A leather bag filled with 12 
pounds of shot was swung from 
various heights against the plastic 
glazings, demonstrating the safety 
features of the plastic material. 
Slow motion pictures recorded the 
tests. 

R. H. McCarroll, Ford executive 
engineer and sponsor of the project, 
was host to the visiting engineers. 
J. L. McCloud, Ford chemical engi- 
neer, served as chairman of the 
demonstration. Cooperating in the 
tests were W. R. Koch, Wright 
Field; G. M. Kline, National Bureau 
of Standards, and R. C. Sackett, 
secretary of the SAE technical 
board. 


Representatives of automotive 
companies included C. E. Heussner 
and E. W. Jones, Chrysler; R. E. 
VanDeventer, Packard; F. S. 
Spring, Hudson, and W. M. Phillips, 
General Motors. 





‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


VERN ORR, vice-president, California Chrysler Corp., being congratulated by 


John Schleifer, Chrysler dealer, Huntin 
Kiwanis Club of that city. Also in atten 


[eeseses above, left to right: Robert 


on Park, upon Orr’s dress to the 
mee were Los Angeles newspapermen, 
Grewer, Los Angeles Times; Lynn J. 


ers, automotive editor, Los Angeles Times; Dick Bloomer, Herald Express; 
Schleifer; Orr; Slim Barnard, Automotive News; Herb Preeg, automotive editor, 
Daily News; Herschel Blewett, automotive editor, Herald Express; Ven Guthrie, 
automotive editor, Huntington Park Sentinel. 


a total of 4,000,000 the number of 
outstanding common shares. This 
will leave unissued 1,000,000 shares 
of the 5,000,000 originally author- 
ized total. 

The first step in the financing 
of the company was undertaken 
in September when _ 1,700,000 
shares of common stock were 
sold by an underwriting group at 
$10 per share and when 500,000 
additional shares were taken at 
the same price by the Kaiser in- 
terests and Graham-Paige Mo- 
tors. 

The public offering price of the 
new shares has not been deter- 
mined, but it is anticipated that it 
will be related to the market quo- 
tation at the time of the offering 
for the presently outstanding 
shares. The issue will be under- 
written with a commission of 90 
cents per share by the same group 
which purchased the September 
public offering. This group consists 
of Otis & Co., Inc., First California 
Co. and Allen & Co. 

Based on current quotations for 
the stock, net proceeds to Kaiser- 
Frazer will be approximately $25,- 
000,000. This sum, together with 
net proceeds of approximately $20,- 
000,000 resulting from the corpora- 
tion’s previous financing would re- 
sult in paid-in capital and surplus 
of about $45,000,000. 


The registration statement says 
that it is anticipated that a period 
of at least four months from the 
date of the prospectus will be 
required before the commence- 
ment of commercial production. 

The matter of prices of the new 
cars is in the preliminary discus- 
sion stage the statement says, and 
the company expects to have fur- 
ther discussion with the OPA, lead- 
ing toward fixing of the retail sell- 
ing price of the Kaiser. 

* OK * 


Initial Payment 

NEW YORK.—Aviation Corp. de- 
clared the first regular quarterly 
divided of 56% cents per share on 
the new cumulative convertible 
preferred stock, payable Feb. 1 
to stockholders of record Jan. 15. 

zs * * 


General Tire Dividend 


General Tire & Rubber Co. has 
declared the regular quarterly divi- 
dend of $1.0625 per share upon the 
$100 par value 444 percent pre- 
ferred stock of the company, pay- 
able Dec. 31, to shareholders of 
record at the close of business on 
Dec. 21. 


* * 


Philco Pays 20 Cents 


The board of directors of Philco 
Corp. has declared a year-end divi- 
dend of 20 cents per share of com- 
mon stock payable Dec. 27, 1945, to 
stockholders of record Dec. 14, 1945. 
This year-end dividend compares to 
40 cents paid at the end of 1944 and 
brings total payments for this year 
to $1.00 per share. 


* * 


Motor Wheel Earnings 


LANSING.—For the first quarter 
of fiscal year, ended Sept. 30, Motor 
Wheel Corp. reports net income of 
$268,270.32, equivalent to 30 cents 
per share on common stock out- 
standing, compared with 60 cents 
per share for the first quarter last 
year. 





Bendix Head 


|Explains Cut in 


Dividend Rate 


DETROIT.—Commenting on the 
reduction of the dividend rate from 
75 cents a share to 50 cents a share, 
Ernest R. Breech, 
president, Bendix 
Aviation Corp., 
said last week 
that although it 
had been antici- 
pated, the whole- 
sale cancellation 
of war contracts, 
and problems and 
delays in recon- 
version to peace- 
time production, 
have materially 
changed the cor- 
poration’s profit picture. 

Breech said, “We could not fore- 
see with certainty the present con- 
fused situation with respect to the 
government’s policies on price fix- 
ing, on the one hand, and very 
large wage demands on the part 
of the unions, on the other, with 
profits and the stockholders squeez- 
ed in the middle. We were fearful 
that that might happen, but we 
were hopeful that it would not. 

“Our experience to date with the 
impact upon our operations of the 
national policy in this latter re- 
spect, coupled with the needs for 
improving and expanding our plant 
facilities and for the introduction 
of new products with the expected 
capital requirements, led our di- 
rectors to take the dividend action 
voted at the last board meeting. 

“In the annual report for 1944 
issued in April, 1945, it was ex- 
plained that renegotiation for 1944 
had not been completed, but that 
provision had been made for a 
renegotiation refund to the govern- 
ment of $55 million, based upon 
our experience in dealing with the 
Price Adjustment board in rene- 
gotiation for the years 1942-43. 

“Subsequently, however, the War 
Department Price Adjustment 
board overruling the New York 
board of the Army Air Corps, to 
which this corporation had been 
assigned for renegotiation and 
which had strongly recommended 
a refund of $55 million, demanded 
a refund of $63,799,292. 

“The board of directors refused 
to authorize an agreement on this 
basis, and at the time of the divi- 
dend meeting above referred to, the 
corporation had been informed that 
the Price Adjustment board was 
making a unilateral determination 
in the amount $63,799,292. Notice 
of such determination was actually 
received a few days after the 
meeting.” 


U. C. Ceiling End 
Asked in Dallas 


DALLAS.—The usefulness of 
price ceilings on used cars has 
passed, M. A. Blankenship, newly- 
elected president of the Dallas 
Used Car Dealers Assn., said last 
week. Dealers feel that if ceiling 
prices were eliminated on used 
cars, the supply and demand would 
adjust the price to a lower level 
than is now specified by OPA, he 
added. 

Other new officers are George 
Fry, vice-president; Tom Blundell, 
secretary-treasurer; George Kar- 
len, Grady Garland, Tom Bebee, R. 
H. Huff, Ted Carter, Marion Ham- 
mon, Earl T. Royal, Ed Hamilton, 
Leon McNatt and Otis Garrett, di- 
rectors. 





Ernest Breech 


Buried 
Filipino Hides Car 
From Japs 


CEBU CITY, P. I—After three 
years’ storage, disassembled, in a 
rice field, a 1942 Packard One- 
Twenty is once again cruising the 
streets here. 

Owned by Cayetano Lu Do, a 
merchant, its parts carefully wrap- 
ped, the car placed in its unique 
hiding place during Japanese occu- 
pation. 

On arrival of American troops, 
parts of the car were dug up and 
reassembled. Newness of the car, 
and “those plush seats” aroused 
the interest of a U. S. Navy com- 
mander, who relayed details of the 
incident to Frank Clark of Pack- 
ard-Oklahoma Co., Oklahoma City. 
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Strike Story 


To clarify the issues involved in 
the Timken Roller Bearing Co. 
strike, the firm distributed a port- 
folio of newspaper clippings, ad- 
vertisements, letters, telegrams and 
broadsides which gave an informal 
history of the strike. 

It was sent to members of Con- 
gress, newspaper and radio com- 
mentators, members of the anti- 
friction bearing manufacturers as- 
sociation, and to public opinion 
leaders in plant cities. 

Timken officials believe it was a 
factor in obtaining a satisfactory 
settlement of the strike, and the 
company will mail a copy anywhere 
that it might be of help in sug- 
gesting an approach to similar sit- 
uations. 


Esquire Survey 


Esquire has released the contents 
of a survey made following V-J 
Day to determine where agencies 
and manufacturers expect the cir- 
culation of leading magazines 
should go in postwar. 

John E. Shepherd, research di- 
rector, points out that in some 
ways it is a little contradictory to 
what the Assn. of National Adver- 
tisers learned from its member- 
ship. 

Questionnaires in the survey, 
which was made for Esquire by 
Fact Finders, Inc., were sent to 
366 men in advertising and 227 
manufacturers. Returns were 32.5 
percent from agencies, 28.2 percent 
from manufacturers. 

On circulations, 89 out of a total 
of 119 agency men said it should 
go as high as it will without any 
circulation effort. Manufacturers 
voted 48 out of 64 the same way. 

A good majority in both classi- 
fications said that in two or three 


' years they would have more money 


to spend in national magazines. 

The voting was close on “which 
of the magazines would you like to 
see increase their circulation with 
resultant increase in rates?” How- 
ever, among agencies, Saturday 
Evening Post and Life led the list, 
while manufacturers favored Time 
and Life most. 


New Magazine 


A new general-interest magazine, 
Travel & Camera, will be published 
by U. S. Camera Publishing Corp. 
with a May dateline to answer the 
expressed reading interests of mil- 
lions of Americans who are anxi- 
ous to travel soon and often, ac- 
cording to Tom Maloney, its pub- 
lisher. 

Travel & Camera, with top-qual- 
ity production standards and a 
policy of featuring outstanding 
photographic work, will be edited 
to bring to its readers the finest 
possible report and interpretation 
of the travel scene, Maloney says. 

The magazine will sell for 50 
cents on the newsstands and $2.50 
for 1946 subscription to six issues. 
It will contain 154 pages of Life 
size. 


Forbes Change 


The four sons of B. C. Forbes 
have become stockholders in the 
company, bringing a change in the 
firm name to B. C. Forbes & Sons 
Publishing Co. 

Bruce C. Forbes, oldest son and 
head of the Detroit office of Forbes, 
has been elected vice-president. 
Malcolm S. Forbes has been ap- 
pointed assistant publisher. The 
other two sons, Gordon and Wal- 
lace, have also become stockholders 
in the company, heretofore owned 
Solely by its founder. 


New Word 


George Drake, of Trade Develop- 
ment Corp., the Kaiser - Frazer 
agency, coined a word, “torsionetic,” 
to describe the wheel suspension 
used on the Kaiser car. The word 
has been copyrighted. 


Maxon on Coast 
Establishment of West Coast of- 


fices in Los Angeles has been an- 


Strike Story... Survey 
... New Magazine 
By Bob Finlay 


nounced by Lou Maxon of Maxon, | 
national advertising agency 
with headquarters in Detroit. 

The new offices, located in the 
Pershing Sq. Bldg., 448 S. Hill St., 
wil be in charge of Vinton H. Hall,|¥. Goodrich Co. (right), receives his 
for many years a member of Cali- 20-year service pin from John L. Coll- Names 
fornia and Northwest advertising 


The West Coast addition com- 


yer, company president. 





T. G. GRAHAM, vice-president of B. 


servicing of accounts in most ma- 
jor population centers. Other 
branches are located in New York, 
Chicago, Schenectady, New Orleans 
and Dallas. 


Studebaker Renews 


Studebaker Corp.’s renewal of 
“Bill Costello and the News” con- 
tinues the sponsor’s year-round 
campaign in the New York area. 
The news program for Studebaker 
automobiles is heard on WABC 
Mondays and Wednesdays 6:10 to 
6:15 p.m. and Sundays 11 to 11:10 
p.m., EST. Account was placed by 
Roche, Williams & Cleary, Inc. 


Appointment of E. R. Taylor as 


pletes a nationwide chain of Max-| Zenith Radio Corp.’s director of 


on, Inc. offices and provides local 


advertising was announced last 


naz 
Zul 


ODAY ... tomorrow .. . every working day of the 
year this scene is being re-enacted in thousands of 
service shops throughout the country. 


... Just as it has been for the past 25 years! 


“A Snap-on Man” is visiting a customer, Call his cus- 
tomer “Joe”. Joe is a good mechanic, and a busy one. 


From er calls the Snap-on Man knows the tools 
Joe needs to bring his kit up to par. He brought the 
tools in with him. There they are ... “to see and try 
before you buy”. 


Joe selects the tools he wants. There is no pressure to 
“buy this new type of so-and-so — it’s sure a world- 
beater”, The Snap-on Man has sold Joe for years and 
rizes the faith that Joe has in his recommendations. 
he sale is concluded with mutual respect and confidence. 


Joe, and a vast army of brother mechanics, highly ap- 
preciate this dependable, direct-to-user tool service. So 
do service managers! \t conserves a mechanic’s time, 
and time is money. And it helps keep tool kits in shape 
to give the most efficient service .. . and earn more money. 


Convenient and time-saving though it is, Snap-on service 
could not be the basic reason for the over-shadowing 


preference which America’s better mechanics have given 
Snap-on tools. 
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week by J. J. Nance, vice-president. 
Taylor joined Zenith in 1943, first 
taking charge of sales promotion 
for the new Zenith Radionic Hear- 
ing Aid at the time of its introduc- 
tion. With reconversion, Taylor as- 
sumed charge of promoting Zenith’s 
new line of radios. 


Lt. Comdr. James M. Woodman, 
for the past four years a naval air 
operations and executive officer in 
South Pacific assignments, has re- 
joined Roche, Williams & Cleary, 
Inc. as an account executive. Lt. 
Raymond A. Seng, attached to the 
Field Artillery for three years as an 
information-education officer, has 
returned to his copy writing duties 
at the agency. Both have seen long 
service with RW&C, Woodman hav- 
ing joined the agency in 1926 and 
Seng in 1932. 


That comes right down to the bedrock proposition of 
making better tools . . . and the boys in the shops know 
that’s where Snap-on really shines ! 


For all manufacturers facing the eee of getting 
factory recommended tools into the hands of the mechan- 
ics who service their products, Snap-on offers complete, 
responsible, nation-wide service . . . an organization with 
the man-power and know how to handle the job with 
utmost efficiency and economy. Get all the facts... 
Write Snap-on ! 


SNAP-ON TOOLS CORPORATION 


8032-A 28th AVENUE KENOSHA, WISCONSIN 
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WINDSOR, Ont.—The Ford and 
Chrysler Corp. plants here hope 
to be producing new cars again 
by Feb. 1, it was revealed last 
week. Both are now in production 
of trucks. 

General Motors’ assembly plant 
at Oshawa, Ont., however, remain- 
ed shut down for the second week 
as a result of parts shortages. Until 





Lempco Moves 


Auto Division 


CLEVELAND.—In order to still 
further improve service, as well as 
the merchandising of replacement 
parts, Lempco Products, Inc., has 
formed a separate automotive divi- 
sion. It was moved last week to 
new quarters at 2953 E. 55th St., 
Cleveland 4. 

George J. Barsa, who has been 
with Lempco for 17 years, will 
continue as general manager of 
the new automotive division. 


Cars Due Soon in Canada 


Ford and Chrysler Eye Resumption by Feb. 1; 
GM Halted by Parts Shortages 


the GM strike in the U. S. is settled, 
it was declared, there is little 
chance of the Oshawa plant re- 
opening. 

The Big Three in Canada started 
output of new cars last fall, only 
to be halted by the UAW-CIO 
strike against Ford and sympathy 
walkouts at the other two com- 
panies. 

Ford is scheduled to produce 1,- 
500 new trucks this month, it was 
learned. Ford was closed for 99 
days by the UAW strike. Arbitra- 
tion of the points in dispute is now 
being conducted. 

Chrysler, which’ plans to be roll- 
ing off all four car models at the 
rate of 50 a day, is building 80 
trucks daily despite shortages of 
transmissions and chrome - plated 
parts. 

The first car at GM, a Chevrolet, 
rolled from the line Oct. 30. Some 
Pontiacs also had been turned out 
before the lack of materials halted 
operations. 


ee 





SHOWROOM OF Chrysler dealer, Warl Washburn, of Whittier, Calif., which 
was used as an automatic screw-machine shop during the war and turned out 


14,000,000 bearings for aircraft industry. 


Foreign Air Express 
Continues to Rise 


Pretty good job of ‘‘reconversion,” eh? 


pared with 23,831 for the same 
period last year, a 22 percent in- 
crease. Gross revenue amounted to 


NEW YORK.—International air | $126,181 as against $90,937 for No- 
express continued to score gains| vember, 1944. These totals do not 
for November, air express division | include traffic to and from Canada. 


of Railway Express Agency report- 
ed last week. 
Shipments totaled 29,108 com- 





You get the best results tn our Classified 
Bection, inside back cover. 


Contented Customers...a real franchise 
for Quaker State dealers! 


yep a dealer’s standpoint, no motor 
oil is better than the kind of customers 


it creates. 


Dissatisfied customers never come back. 
You can’t build a business on them. 


Not-so-sure customers may come back. 
You can’t build a reliable business on 


them. 


But the customers who are satisfied 
that you sell them the best—and who can 
tell, by the very performance of the oil 
you do sell them, that it is the best — 


they’re the kind you can build a business 
on. A profitable, life-time business. - 


That’s the kind of customers Quaker 


customers. 


State Motor Oil attracts to a dealer. 
Probably the best known of quality oils, 
refined by the most modern methods, and 
brought to still higher perfection by war- 
born improvements, it always gives satis- 
factory performance. 

Made only from 100% pure Pennsyl- 
vania grade crude oil, Quaker State builds 
good business because it builds contented 


ris 


MOTOR OIL 





\ Retail price 35¢ 
\ per quart 


Member Pennsyloania Grade 
Crude Oil Association 


QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION « OIL CITY, PENNA. 


SAE 


(Continued from Page 10) 


of a pound per capita per year as 
compared with 14 pounds per cap- 
ita in the United States—world de- 
mand would be augmented by 
1,000,000 tons. 

Better Fuel Standards 


Progressive develoment of new 
and reliable methods for evaluating 
motor fuels to replace the current 
inadequate octane number and 
other scales was reported at the 
Fuel & Lubricants session Friday. 


Work being carried on by 
groups under the Coordinating Re- 
search council was reviewed by 
Donald D. Brooks, of the National 
Bureau of Standards. He explained 
that fuels already have outgrown 
the octane scale and extensions 
thereof, and that there is need for 
a scale to facilitate fuel blending 
computations and for an _ inter- 
changeable scale to express relative 
engine performance. 


Of particular promise, he said, 
is the leaded triptane-heptane 
scale, which is expressible either 
as triptane number or “detona- 
tion index,” extensible with accu- 
racy to the upper limit of anti- 
knock quality, and “definitely 
superior in important respects to 
present reference fuel scales.” 


Eleven new SAE vice-presidents 
also were elected. They are: 


Aircraft engineering, George A. 
Page jr., director of engineering, 
Curtiss-Wright Corp.; aircraft pow- 
erplant engineering, Earle A. Ryder, 
consulting engineer, Pratt & Whit- 
ney Aircraft; air transport engi- 
neering, Charles Froesch, chief en- 
gineer, Eastern Air Lines; diesel 
engine engineering, H. S. Manwar- 
ing, chief engineer, Truck Research 
& Development division, Interna- 
tional Harvester Co., and fuels & 
lubricants engineering, J. C. Gen- 
fesse, process supervisor, Research 
& Development department, Atlan- 
tic Refinery Co. 


Also, passenger car engineering, 
J. E. Hale, chief engineer, Firestone 
Tire & Rubber Co.; passenger car 
body engineering, Thomas L. Hib- 
bard, assistant director, Design de- 
partment, Ford Motor Co.; produc- 
tion engineering, Neil A. Moore, 
vice-president, Sealed Power Corp.; 
tractor & farm machinery engi- 
neering, E. A. Petersen, chief en- 
gineer, Tractor division, Massey- 
Harris Co.; transportation & main- 
tenance engineering, Ervin N. 
Hatch, senior automotive mechan- 
ical engineer, New York City Tran- 
sit system, and truck & bus engi- 
neering, Beverly W. Keese, engi- 
neering vice-president, Wisconsin 
-— division, Timken-Detroit Axle 


New members of the SAE council 
are A. E. Raymond, engineering 
vice - president, Douglas Aircraft 
Co.; A. J. Blackwood, assistant di- 
rector, Esso Laboratories, Standard 
Oil Development Co., and C. E. 
Frudden, consulting engineer, Trac- 
an division, Allis-Chalmers Mfg. 


Former SAE President Mac 
Short, vice-president of Lockheed 
Aircraft, was elected a life mem- 
ber. 

Buckendale is the first native 
— to become SAE presi- 
ent. 


F ifty-F ifty 
J&H Employes to Share 
Half of °46 Profits 

CLEVELAND. — (UTPS) — Em- 
ployes of Jack & Heintz, Inc., will 
share 50 percent of the company’s 
profits in 1946, the year the com- 
pany plans to produce 15,000 Jahco 
auto engines, according to officials. 

More than 20,000 persons will be 
engaged in production line activi- 
ties to build 2,500,000 electric mo- 
tors, 1,500,000 refrigerator compres- 
sors, as well as the engines now 
in the experimental stage, William 
S. Jack, president, said last week. 

At the same time, Jack distrib- 
uted the balance of 1945 bonuses 
totaling $5,500,000 at a company 
party. It went to 1,400 employes. 


New Truck, U. C. Unit 


headquarters for trucks and used 
cars. 


Millions of cars need gas, oil, parts. Still more jobs! 


EW of our basic industries contain 

as many postwar opportunities as 
the business of making and selling 
automobiles. 


In almost no other industry is the pent- 
up demand for postwar products so appar- 
ent. At least 15 to 18 million people want 
new cars—and want them just as soon 
as they can get them! 5,000 cars are wear- 
ing out and leaving the roads every day. 
And for many months there will be more 
demand than our factories can possibly 
supply. Over and above this, over 
2,000,000 new trucks are needed. 


Building these cars and trucks will 
mean jobs —in mines, mills, and facto- 
ries. Jobs on farms. Jobs in machine shops. 
More jobs on the railroads that haul 


‘raw materials and parts for making auto- 
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mobiles—as well as the finished product. 


In addition, the manufacture of tires 
and parts, and the selling and servicing 
of automotive equipment, can mean the 
employment of hosts of other workers. 
It can mean additional jobs in the 
country’s 250,000 gasoline stations, 
85,000 independent service shops, 35,000 
car agencies! It can mean jobs in banks 
and in offices, in the service trades and in 
the professions! 


Here’s one of the greatest opportuni- 
ties for mass employment, mass buying 
power, mass prosperity, that any nation 
has ever had! And the automobile indus- 
try is just one of many great enterprises 
along the Chesapeake and Ohio, the Nickel 
Plate, and the Pere Marquette, that are 
preparing for greater production than 
ever before—to satisfy the demands of 


Jobs by the carload! On railroads! In factories! In banks! Shops! Stores! 


Postwar Johs—Delivered b 


y Automobile! 


all of us—and by so doing to multiply 
jobs and opportunities in this country! 


A Report on the Prospects 
for Postwar Employment 
in the Industries Served by 


Chesapeake & Ohio 
Lines 


Cleveland 


CHESAPEAKE AND OHIO RAILWAY 
NICKEL PLATE ROAD 
PERE MARQUETTE RAILWAY 
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Dealer Expansion Awaits Cars... 





Skeleton Staffs Holding 


Fort in San 


SAN ANTONIO, Tex.—Dealers in 
San Antonio are still operating 
with skeleton sales forces and a 
maximum of one model for display 
on their sales floors while they 
wait for strikes to be settled and 
for manufacturers to get into pro- 
duction. 

Fortunately, not many service 
men have yet returned to claim 
places on dealers’ sales forces, and 
the supply of manpower is sstill 
very short in most parts and repair 
departments, so that dealers have 
not been forced to take back more 
men than they can use. 


Few dealers have any definite 
plans on what they will do to 
meet this situation, when and if 
it comes, but returning salesmen 
may be urged to take other tem- 
porary work until the time comes 
when a full sales force may be 
developed, and then be called 
back as needed. ; 

Dealers here feel that there will 
be no difficulty in securing a com- 
petent sales force to handle in- 
creasing business. They point out 
that they will be able to get back 
many of their own men, and that 
there will be an ample supply with 
automobile selling experience from 
which to draw. 


While, of course, there is some 
impatience over the delay, dealers 
look forward with confidence to 
the future. 

“We look for a steadily improv- 
ing market in both new and used 
cars for several years,” says E. A. 
Poe, general manager of the Poe 
Motor Co. (Chrysler - Plymouth), 
whose reaction is typical of San 
Antonio dealers. 

“It will be years before nearly 
enough cars are produced to catch 
up with and meet the demand, and 
in the meantime there is bound to 
be a steady market for used cars 
at good. prices. We do not look for 
any slump in used car prices. 

“The dealer’s parts and repair 
business is, I think, going to be 
heavier than ever, but we are sure 


Pierce-Arrow Plant 


Sold in Buffalo 

BUFFALO.—One of the last of 
the individual buildings of the old 
Pierce-Arrow Motor Car plant has 
been sold to Buffalo Merchandise 
Warehouses, Inc. It is Building D, 
a four-story reinforced concrete 
building containing about 110,000 
feet of floor space. 

It is assessed at $90,000. The 
company previously had acquired 
other Pierce-Arrow buildings. 

Owens to Build 

George H. Burden Co. of Little 
Rock., Ark, has obtained a build- 
ing permit for construction of a 
one-story brick building at 1100 
West Capitol Ave., to cost $35,000. 
The new structure will be occu- 
pied by the Owens Motor Co. 
(Packard). 


IN CLEVELAND 


IT’S THE 


HOME OF THE FAMOUS 


VOGUE 
ROGwM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 
Central Downtown Location 


Antonio 


to have more skilled men to han- 
dle this end of the business, and 
the bottleneck which has plagued 
most of us for the past two years 
will, I think, widen out. 

“In short, once new cars get into 
production, business is going to be 
good all down the line.” 

One problem which will have 
to be solved, dealers say, is dis- 
posal of cars which are in such 
bad shape that they should no 
longer be permitted on the roads. 

Dismantling and destruction of 
cars that have been repaired until, 
like the one-hoss shay, nothing is 
left of the original, is imperative 
for highway safety if nothing else, 
and dealers may have to cooperate 
with this end in view. 

Dealers feel that if they can just 
be patient a little longer, they can 
soon make up for the lost war 
years. 


























































Expense Account Filed 


For Ky. Antidiversion 

LOUISVILLE. — Hernert L. 
Clay, secretary of the Kentucky 
Good Roads Federation, which 
was responsible for Kentucky 
voters voting about three to one 
in favor of an amendment to the 
state constitution whereby road 
funds can not be raided for 
other purposes, has filed an ex- 
pense account of $21,106.18 in na 
report to Secretary of State 
Charles K. O’Connell in connec- 
tion with its expenditures for 
promotion of the amendment. 

Clay’s report showed that the 
largest contributors were the 
Louisville Automobile Club, an 
owners’ organization; the Ken- 
tucky Assn. of Highway Con- 
tractors and the Kentucky Pe- 
troleum Industry, each of which 
contributed about $4,000 to the 
fund, or about $12,000 out of the 
total of $21,106.18. 

Opponents of the measure had 
charged that the trucking indus- 
tries were putting up the funds 
favoring the amendment, and 
alleging that it would take 
money away from education and 
other state needs. 





[Mooney Resigns 
From Board of 


General Motors 


NEW YORK.—James D. Mooney 
resigned last week from the board 
of General Motors. 

He will devote 
a part of his time 
as chairman of 
Technical Man- 
agers, Inc., proj- 
ected in 1945 by 
a group of New 
York business 
men and engi- 
neers to provide 
counsel in the in- 
ternational field 
relating to the 
flow of American 
technolog- 
ical ideas overseas, according to 
Alfred P. Sloan jr., chairman. 

“Mooney over the years has made 
a conspicuous contribution to the 
corporation in the development of 
the overseas phases of the business, 
and has been importantly respon- 
sible for the development of its 
activities in the foreign field,” 
Sloan said. 

E. F. Johnson of Detroit was 





J.D. Mooney 


elected a member of the board. 
Johnson. retired Dec. 31 as a vice- 
president and a member of the 
administration committee. He pre- 
viously had relinquished his status 
as group executive of the General 
Motors divisions at Dayton and 
also of the wartime Eastern Air- 
craft division of GM. 


Trolleys Exiting 
In Chattanooga 


CHATTANOOGA, Tenn.—J. C. 
Guild jr., president of Southern 
Coach Lines, Inc., announced that 
all trolley lines in operation here 
will be abandoned by next March 
or April. 

Guild said 15 new forty-pas- 
senger buses, costing approxi- 
mately $13,000 each, will be de- 
livered early next spring to re- 
place streetcars. Southern Coach 
has also ordered 15 forty-passen- 
ger buses for Nashville. 


Gilmer New Manager 
John L. Gilmer, president of 
Motor Sales Co. (Chrysler), Win- 
ston-Salem, N. C., has taken over 
the active general management 
of that distributorship. 


AUTO-LITE 


SPARK PLUGS 
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Auto-Lite Spark Plugs are ignition 
engineered by men who design and 
produce complete automotive 


electrical systems. 


That’s why 


money cannot buy a better spark 
plug than Auto-Lite. Specified by 
leading engineers as original 
equipment on cars, trucks, buses 
and tractors for dependable service. 
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; Immediate Tab on All Jobs .. . 


Electronic Interphone 


Designed for Dealers 


Change Setup 
To Aid Foreign 
Trade Growth 


WASHINGTON. — A _ reorganiza- 
tion of the Bureau of Foreign and 
Domestic Commerce designed to 
better equip that agency to deal 
with problems of postwar recon- 
version and to aid in achievement 
of high levels of production and 
employment was ordered last week 
by Secretary of Commerce Henry 
Wallace. 

By this action Wallace separated 
the foreign trade promotion func- 
tions from those activities of the 
bureau pertaining to the develop- 
ment of domestic commerce and 
provided a mechanism for _ in- 
creased attention to the problems 


ll busi . ‘ 
*-- new pealigument, it was| fleet of four-mile-a-minute planes| ures from virtually all of the 40 key 


stated, is designed chiefly to assist will fly daily schedules between | cities in the PCA system, it is said. 

administrative direction of a larger | Washington, Chicago and Norfolk, H. & S. Chartered 

trade promotion program previous- starting Jan. 10. The planes have a ” 7 

ly announced. capacity of 56 passengers. H. & S. Motors, of Concord, 
N.C., has been chartered with au- 


—— PCA last week put into effect modtenh ital of $100,000 to deal 

new schedules providing an overall orized capital of $100, Oo dea 

Faster Planes Added 20 percent increase in  service| in automobiles. Principals: Mar- 

By Pa. Central Airlines garet H. Holding, Mary M. Stall- 
NEW YORK.—The first of Penn- | ule 


throughout its system. The sched- 
ings, W. E. Stallings, jr.. and W. 
sylvania Central Airlines postwar|seats and more convenient depart- 





INTERIOR OF central control tower —- with Executone master station 
showing control charts and service records. 





INDIANAPOLIS. — An electronic 
intercommunication system for use 
in dealership service shops has 
been designed by Executone, Inc., 
and installed in Monarch Motor 
Co. here. 


The communication system was 
engineered to meet the purchaser's 
special requirements and make it 
possible for information to flow 
smoothly through every depart- 
ment, enabling a central point to 
know the progress of every job and 
to answer customer’s questions 
with speed and intelligence. 


The Monarch service depart- 
ments spread out into several build- 
ings and different floors, normally 
presenting a costly and difficult 
communication problem. 


Installation of the Executone sys- 
tem has coordinated the various 
and widespread departments as 
efficiently and as effectively as if 























revisions effected give more 
J. Holding, all of Concord. 
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Auto-Lite Sealed Beam Units, with glass 
sealed to metal for durability and safety, 
are standard equipment for many makes 
of cars and trucks. Breakage of lens does 
not destroy the light. Securely sealed and 
accurately pre-focused, they are available 
for replacement on ’40,’41 and ’42 models. 














































Many leading cars, buses, trucks 
and tractors are originally equipped 
throughout with Auto-Lite Wire 
and Cable. Types available include 
low-tension wire, Steelductor and 
copper spark plug wire, full-gauge 
battery cable; in cut-to-length sets 
or on spools as desired. 













































































































































41 


they were all in one room, it was 
reported. 

The system adopted by Mon- 
arch consists of a central control 
tower located on the first floor 
overlooking the service entrance 
and lubrication department, and 
16 outlying departments. The 
tower is equipped with a master 
station which maintains two-way 
communication with each of the 
other 16 stations located in their 
various departments. 
Communication stations are lo- 
cated in the central control tower; 
brake repair, motor tuneup, metal 
working, body and front-end align- 
ment shops; in the cashier and 
bookkeeping, motor overhaul, 
clutch - and transmission, general 
repair and lubrication departments; 
in the service manager’s office, 
body shop foreman’s office, shop 
foreman’s office and general me- 
chanics’ station. 

The central station knows the lo- 
cation of every car in the shops at 
any given time, directs necessary 
supplies to any department or 
workman at a minute’s notice, reg- 
ulates the movement of cars being 
serviced, asks for and gives infor- 
mation without taking workmen off 
their jobs, handles all details of 
intra-shop activity without using 
high-wage workers as errand boys. 

Trumpet type speakers are used 
in high noise level and large areas. 
A mechanic working under a car 
can hear a call and carry on a 
two-way conversation without leav- 
ing his work to approach the inter- 
com unit even if he is 60 to 100 
feet away, it was reported. 

Use of the trumpet type speak- 
ers, permits the control tower to 
instantly locate any man in the 
shop and give or receive instruc- 
tions without work stoppage. Any 
department, such as the cashier’s 
office, is in instant contact with 
any other department. 

By eliminating wasted time and 
motion, this intercom system pays 
off, too, because Monarch Motor 
Co. gets full production every hour 
from high-wage employes and is 
able to turn out more jobs, faster 
and more ecenomically, according 
to Executone. 

Increased production is accom- 
plished through better servicing of 
the departments. For instance, a 
mechanic in the motor repair shop 
finds he will require a new cylinder 
head gasket. He gives his order to 
central control and the gasket is 
on hand when he needs it. Another 
workman needs a decision from the 
service manager. He calls central 
control and the service manager 
gives his decision at once. 

One of the greatest benefits, it 
was said, lies in the degree of cus- 
tomer satisfaction resulting from 
this coordination. When a customer 
drives in and wants a job done, the 
Executone puts the service man- 
ager into instant communication 
with any department where the 
service will be done. 

He can tell the customer at once 
when the job can be completed, 
whether the required parts are in 
stock. If a customer wants a grease 
job and oil change by a certain 
time, the service manager instant- 
ly contacts the lubrication depart- 
ment and, without taking a man 
from his work, asks about the job, 
tells the customer when his car 
can be serviced, 





Me. Surplus Used 
To Match U. S. Aid 


AUGUSTA, Me.— Maine’s state 
highway commission advised the 
State Legislative Research com- 
mittee last week that after its 
current surplus of about $5,000,- 
000 has been used to match fed- 
eral money to construct federal- 
aid highways in the next bien- 
nium, it was “not too clear where 
funds will come from for future 
road expenditures.” 

The commission estimated that 
income from motor vehicle regis- 
tration fees and the gasoline tax 
would be about $10,200,000 by 
1947, compared with $8,400,000 in 
1945. 


—_— Copeman tn ny 
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Backshop 


SAEing 


Press Peeve 


Golden Cap 


By 
Jack Weed 


S I breezed around the fourth 

floor of Detroit’s Book Cadillac 
hotel on opening day of the annual 
midwinter SAE meeting, it seemed 
to me that compared with other 
years more engineers were in at- 
tendance and there was more 
activity among those that had 
something to sell or tell the draw- 
ing-board boys about. At least I 
know there was one more room 
added for manufacturers’ exhibits 
and it was crammed full of new 
products that were bidding for en- 
gineers’ attention. 

Seemed also that there were 
more newsmen from out of town 
here to see what was going on — 
saw such oldtimers as Bert Pierce 
of the New York Times, Russ Hart 
of the New York Tribune, George 
Engerman of Science Illustrated, 
Fred Peters of Materials and Han- 
dling, E. B. Niel of Columbus and 
a whole slew of. wire service men 
and local newsmen representing 
papers from coast to coast. 


IRST crack off the bat I had an 

opportunity to get a little peeve 
of newsmen off my chest. For sev- 
eral years it has been the custom 
of the SAE boys to have a private 
feed in a fifth floor dining room 
for the scribes who cover the an- 
nual event on banquet night. After 
the dinner and before the speeches 
began, they escorted us through 
devious halls and back stairs down 
to the spot vacated by the orches- 
tra and there we “covered” the 
banquet talks. 

This practice did not set well 
with many of the boys who are 
accustomed to having a press table 
directly in front of the speaker’s 
spot at the head table, so this year 
SAE swung into line and arranged 
for such a table. 

* B os 

BUT SPACE being limited, they 
made provision but for one man 
from each paper at the press table 
— and notices were sent out to 
that effect after every seat in the 

(See BACKSHOP, Page 52, Col. 4) 
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Service Chiefs 
Get Training 
In Management 


GM Expands Institute 
Courses to 6 Cities 
As Aid to Dealers 


FLINT.—The General Mo- 
tors Service Management 
Training program which got 
under way last June at Gen- 
eral Motors Institute, here, 
has been expanded to meet deal- 
er’s needs by adding field schools 
in Albany, N. Y.; Sacramento, 
Calif.; Hershey, Pa.; Omaha; At- 
lanta, and Dallas. On Feb. 11 a 
school is scheduled to open in Can- 
ada at a location yet to be decided. 

These schools teach dealers’ 
service managers in all of the 
ramifications of business man- 
agement of the service and parts 
departments, rather than any in- 
struction in technical subjects 
which provide the basic curricu- 
lum of most service schools. 
These GM schools go the essen- 
tial step further in preparing the 
manager of the dealer’s service 
department to better meet the in- 
tense competition anticipated in 
postwar from a business han- 
dling and sales development 
standpoint as against the usual 

mechanical refresher course. 

Maj. Albert Sobey, director of the 
Institute, is announcing the exten- 
sion of the training program, point- 
ed out that it is based on the same 
principle of providing training for 
dealerships in the service area as 
is the Institute’s Executive Train- 
ing program which serves General 
Motors plants by helping them 
meet their training. requirements. 

In preparing to assist retail ser- 
vice managers with present day 
and future problems, representa- 
tives of all GM car and truck di- 
visions combined their thinking 
and experience in designing this 
new service management program 
specifically for service managers 
operating in GM dealerships. Since 
its beginning General Motors deal- 
ers have sent a steady stream of 
service managers from nearly every 
section of the United States and 
Canada to participate in the pro- 
gram. 

The program was planned by the 
general service managers of the 
car and truck divisions, and GM of 
Canada. It was designed by mem- 
bers of their respective organiza- 

(Continued on Page 50, Col. 1) 


Studebaker Opens Course 


For Service Managers 


SOUTH BEND.—Recognizing the 
service department as a major 
weapon in the wideopen competi- 
tive battle that will mark the post- 
war automobile market, Studebaker 
last week inaugurated a training 
course for service managers. 

The one-week course is distinct 
from the regular dealer mechanics 
school that has been maintained 
by the company for many years. 
It streamlines a broad description 
of the service manager’s duties. It 
introduces for tHe first time, in a 
course of this nature, the study 
of the science of handling people. 
It defines the position of the serv- 
ice station in the dealership’s finan- 


‘¥inm This Section 
ucts 


cial structure. 

“We have two purposes in mind 
in inviting dealers to send service 
managers to the school,” explained 
Don O. Wilson, general service 
manager. 

“First, we believe the average 
service manager needs brushing 
up. During the war he was a 
jack-of-all-trades. Because of the 
manpower shortage and increased 
mechanical work, he had little time 
to keep abreast of new business 
practices. 

“Secondly, we are endeavoring 
to erase the misconception that 
@ service manager is a glorified 
shop foreman. Obviously, he is 
more than that. His judgment 
and energy may determine 
whether the final figures are red 
or black. 

“He ordinarily has more contact 

(Continued on Page 44, Col. 1) 
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Rising Traffic Toll Brings 
Threat of U.S. Legislation 


State Inspections Cut Failures 


NOTE: The following report not only shows the effect which the National Brake 
Emphasis program had on drivers getting their cars in better driving shape from 
the first week through to the last week of the campaign, but also shows the 
difference in the safe operating condition of cars in those states where inspection 
is compulsory and where it is not. 
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Increase Traced 
To Faulty Cars 


Dealers Urged to Act 
For Prevention on 
A State Basis 


DETROIT.— Evidence that 
much of the rapidly rising 
death toll on American high- 
ways since the end of gaso- 
line rationing is due to poor 
operating condition of motor ve- 
hicles is contained in the startling 
high percentage of vehicles that 
are not able to pass safety lane 
tests. 

This was pointed up in Chicago 
where, in the first two weeks fol- 
lowing V-J Day, 45 percent of all 
cars inspected on testing lanes 
could not pass the relatively simple 
requirements. 

More evidence is seen in the 
fact that repair business in the 
stations near the modern Penn- 
sylvania Turnpike, 
nects Pittsburgh and Harrisburg, 


centage of 1939 and 1940 jobs. 

In an effort to reduce traffic fa- 
talities and mishaps which are con- 
stantly growing, recommendations 
are being made to the National 
Safety Council for nationwide zon- 
ing of speed limits and establish- 
ment of maximum night driving 
s 

This organization, which was set 
up at the behest of President Tru- 
man to take measures to stop the 
rising highway fatality rate, will 
also recommend an educational 
and enforcement program in a re- 
port to be submitted within two 
weeks. 

If America is not to be saddled 
with another federal regulation 
that may result in lessened new 
car sales and cut touring business 
this coming season, it behooves 
state motor vehicle dealer or- 

ions, automobile clubs and 

(Continued on Page 46, Col. 4) 


NSPA Leaders 
Meet in Gulfport 
Jan. 18-21 


CHICAGO. — National Standar 
Parts Assn. headquarters here last 
week announced that officers, di- 
rectors and committee members of 
the organization will hold a three- 
day meeting, starting Jan. 18, at 
the Edgewater Gulf hotel in Gulf- 
port, Miss., to perfect plans for 
1946. 

The opening day will be devoted 
to sessions of the membership, 
marketing research, international 
trade and executive committees, as 
well as the committees for replace- 
ment parts, shop equipment and 
accessories and supplies. 

Both the wholesalers’ and manu- 
facturers’ boards of governors will 
foregather on the second day. On 
the final day these groups will com- 
bine for a meeting of the complete 
NSPA board of directors which 
serves as a clearing house for plans 
and recommendations developed by 
all other association groups. 


Franklin C. Bradley, Connecticut 
(See NSPA, Page 53, Col. 5) 





SERVICE SECTION 
Owners Haled to Court . . 
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60 Pct. of Cars Flunk 
Montreal Brake Check 


MONTREAL.—More than 60 per- 
cent of the 7,000 cars checked by 
the Montreal police during 1945 
were found to have poor brakes, 
Inspector Tom Leggett, head of the 
Montreal Police Traffic department, 
declared last week in referring to 
the work done by his group. 

Owners with brakes so poor they 
would be unable to stop their cars 
in an emergency were summoned 
to court, although many were given 
only warning notices. The climate, 
of course, plays an important part 
in determining when the work will 
be done, since, the tests, to be fair, 
must be done on a dry roadbed and 
not hampered by a wet or icy 
weather, the traffic inspector ex- 
plained. 

The police, as soon as they see a 
ear suspected of having faulty 
brakes, overtake the driver and 
immediately make a test. This is 
done by means of a decelerator, 
a gadget applied to the brakes 
which enables the examiners to 
gauge whether they are good or 
defective. 

The importance of making regu- 
lar checks was stressed by Leggett, 
especially since a large percentage 
of the automobiles have been kept 
on the road despite the fact they 
are past the age-limit for safe 
operation. Owners have been forced 
to “make them do,” and this is an 


MEWA Urges 
Its Members to 
Join AERA 


CHICAGO.—Stating that the ma- 
chine shop and rebuilding division 
of automotive wholesaling has been 
“most ably represented and pro- 
moted” for the past 20 years by the 
Automotive Engine Rebuilders 
Assn., the Motor and Equipment 
Wholesalers Assn. has recommend- 
ed in a special letter to its member- 
ship that MEWA members not now 


members of AERA join that asso- | 


ciation. 

The MEWA letter also asserted 
that MEWA’s policy of cooperation 
with the AERA as set forth was 
restated at the association’s recent 
New York and Chicago conference 
in connection with the panel dis- 
cussion on machine shop organiza- 
tion and management. 

Further, attention is called to the 
AERA shop manual now in the 
final stages of preparation. 

“The development of machine 
shop and rebuilding operations as 
related to automotive wholesalers 
has been steady and today is a 
recognized ‘must’ on the part of 
top management,” the MEWA de- 
clared. 


Hartman Offers 


New Charger 


ST. LOUIS.—A new rapid bat- 
tery charger and analyzer, desig- 
nated as Model HR-53-2, is being 
presented by the Hartman Corp. 
of America, originator of rapid bat- 
tery charging. 

The HR-53-2 features several im- 
provements, it was said. The up- 
right, narrow type cabinet has been 
redesigned for greater utility, and 
is said to require less floor space, 
facilitating use between cars or in 
other tight quarters. 

For further information, write 
Hartman Corp. of America, 6417 
Manchester, St. Louis 10, Mo. 


Jet Planes to Be Used 
By American Airlines 

NEW YORK.—Jet exhaust pro- 
pulsion will be used in commercial 
passenger airplanes for the first 
time in history as a result of the 
purchase of 100 new type airplanes 
announced last week by American 
Airlines. 

Jet propulsion, used as an auxil- 
iary to conventional propeller drive, 
derives thrust from formerly wast- 
ed exhaust gas heat, and will in- 
crease the plane’s speed approxi- 
mately 20 miles per hour. The 
planes will cost approximately $18,- 
000,000, it is said. 


added reason why the check made 
by traffic officers becomes a mat- 
ter of public order, Leggett said. 

The International Assn. of Police 
Chiefs has reckoned that one-sev- 
enth of all cars on the road today 
have poor brakes. They maintain 
that the mechanical condition of a 
car is closely related to traffic safe- 
ty and that old cars traveling more 
miles on old tires on highways that 
have deteriorated during the war 
create a situation that bears care- 
ful watching. 


Roebuck Incorporates 

Roebuck Motors, St. Pauls, N. 
C., has been incorporated with 
authorized capital of $50,000 to 
deal in all kinds of motor ve- 
hicles. Principals are D. A. Roe- 
buck, T. J. Smith and Mrs. T. J. 
Smtih, all of St. Pauls. 


A GROUP of General Motors dealers’ service managers discuss the varied 
standards of customers during a session of the General Motors Service Man- 
agement Training program, held at General Motors Institute in Flint. 


Air Freight Facilities 
Expanded by TWA 
KANSAS CITY.—An expanded 
air freight system to provide ser- 
vice to 33 cities on its coast-to- 
coast route and more than 500 
communities located within the 
terminal areas for pickup and de- 
livery service has been inaugur- 


ated by Transcontinental & West- 
ern Air, Inc. 

Manufacturers of machinery, 
automobile parts and supplies and 
tools previously had been able to 
utilize the air freight service in 
shipping to customers in only five 
cities on the TWA route. 
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Service Sessions 
Started by 
Oldsmobile 


LANSING.—A series of regional 
meetings is being started by Olds- 
mobile’s field service organization, 
J. J. Dobbs, general service man- 
ager, said last week. The schedule 
calls for sessions in Detroit Jan. 
11-12; Kansas City, Jan. 17-18; Chi- 
cago, Jan. 21-22, and in Los Angeles 
Jan. 28 and 29. 

All zone service managers and 
assistant service managers will at- 
tend. 

Details of the service program 
for 1946 will be outlined by Dobbs. 
A. R. Beaudoin, chief instructor, 
will outline service procedure for 
the improved Hydra-Matic Drive 
feature for 1946. Installation and 
servicing of driving aids for “Vali- 
ant” cars for handicapped service 
men will be presented by Beaudoin. 


Koster & Swope to Move 

Koster & Swope Motors, form- 
ed a few months ago to act as 
dealers and distributors for Hud- 
son will move to a new location 
at 927 East Broadway, Louisville. 
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Studebaker Opens Course 


For Service Managers 


(Continued from Page 42) 


with the customer than anyone in 
his company. All of the salesman- 
ship at our command won't recap- 
ture a customer who has been rub- 
bed the wrong way by a service 
employe.” 

The Studebaker course accepts 
the idea that the average enrollee 
is well grounded in actual car 
servicing. Emphasis in this phase 
of training is given rather to new 
shop equipment with which he may 
not be fully acquainted. Not only 
is the latest equipment demon- 
strated, but the service manager 
is instructed by experts from the 
Studebaker architectural layout 
division on the proper location of 
equipment, work arrangement, col- 
or, lighting and cleanliness. 

“A point that the service man- 
ager too often disregards is the 
effect of his layout on the cus- 
tomer,” Wilson said. “It is not suf- 
ficient to have a department well 
organized. It must look well organ- 
ized to the customer.” 

The owner relations division con- 
ducts the talks and discussions on 





the subject of human nature. 

“Naturally we don’t expect to 
turn out crack psychologists in 
so brief a period,” says Wilson. 
“We can, however, give our stu- 
dents some insight into funda- 
mentals. As a result, a service 
manager should have a better 
understanding of people, whether 
they are customers or whether 
they work for him.” 

Operating costs, inventories and 
related topics are outlined by the 
business management division. 

“Sound business management 
starts in the shop,” Wilson con- 
tends. “Yet it is surprising how few 
service managers appreciate the 
value of the reports and informa- 
tion tabulations that are so much a 
part of his daily routine.” 

Trulson Robbed 

Burglars blasted open the safe 
of the Trulson Motor Co. (Ford), 
Richmond, Calif., and escaped with 
$266, according to Walter Trulson, 
proprietor. 


A Great Line-up for Texaco Dealers: 


FIRE-CHIEF ana Sky Chief GASOLINES - TEXACO and HAVOLINE MOTOR OILS 
MARFAK CHASSIS LUBRICATION - REGISTERED REST ROOMS - ALL NIGHT SERVICE 





Traditional Dutch Barge 


Replaced by Big Trucks 

NEW YORK.—The Dutch, 
whose thousands of river barges 
always carried most of Europe’s 
freight over the continent’s in- 
land waterways, are making a 
bid for leadership in truc 
transportation now that the war 
has made many of these water- 
ways unnavigable. 

With an initial fleet of six 19- 
ton, 10-wheel diesel trucks, th- 
newly formed Netherlands 
Transport Organization has al- 
ready started a trucking service 
from Rotterdam harbor to 
Czechoslovakia. The number of 
trucks will be increased as fast 
as American and British manu- 
facturers can fill the orders 
placed with them. 





Mitchell (S. D.) Dealer 


Completes Building 
Porter Auto Co. (Chrysler), Mit- 
chell, S. D., has completed erection 
of a building, 100 by 140 feet. 
The new quarters will afford 
more efficient handling of an in- 
creasing volume of business. 
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SERVICE SECTION 


TYPICAL CLASS in a new Studebaker course for service managers which 
teaches modern business methods, efficient departmental organization and human 
relations. Seated around the table clockwise: Ed Emig, James M. O’Dea, Detroit; 


J. H. McKibben, McKibben Co., Walled Lake, Mich.; Fred E. 


Hill, McDavis 


Motor Sales, Flint; Walter Yunke, Stolts & Murphy, Detroit; F. V. Krick, Henry 
T. Owen Co., Battle Creek; Rudolph Brownknegt, Oliver White Motor Sales, 


Benton Harbor, Mich.; V. T. Lewis, A. 
manager, Studebaker service school; 


4» Hanson, Inc., Lansing; W. F. Phillips, 
’. B. Weatherly and L. 


H. Robinson, 


7 ae and manager of Studebaker Business Management divi- 
sion; E. A. Boland, service representative; Robert Sands, Nagle Motor Sales, 
Detroit; H. D. Wint, Allen Hisey Motor Sales, Detroit; Walter Harris, Stratton 


Auto Service, Vineland, N. J. 
mazoo; Otto Hagen, 
O’Brien Co., Philadelphia. 


(rear); W. C. Avery, Biscaglia Motor Sales, Kala- 
Wilsher Motor Sales, 


Detroit; and George Mayer, Pat 





Now Lester-Monroe 


Hines Motor Co. (Dodge-Plym- 
outh), Quincy, Fla., has changed 
the name to Lester-Monroe Motors, 
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Dealer . . 


hundred 


Texaco Dealers. 


om you’re a member of a big nation- 
wide family when you’re a Texaco 
. and that pays dividends! 
For one thing, this famous sign is the 
only one that greets motorists inv all 48 
states. For another, there are several 
thousand car owners with 
Texaco Credit Cards — who stop at 


Furthermore — Texaco magazine ad- 
vertising, billboards and radio pro- 
grams plus all kinds of local displays 


and sales help keep car owners sold on 
Texaco Dealers and Texaco products. 


That’s why we say Texaco Dealers 
are busy dealers! 


THE TEXAS COMPANY 







Bear Appoints 
2 to Districts; 


« e 
3 Engineers 

ROCK ISLAND, Ill.— The ap- 
pointment of three engineers, a 
personnel manager and two district 
representatives to the staff of Bear 
Mfg. Co. here, makers of automo- 
tive wheel alignment and balancing 
equipment, ,was announced last 
week by will Dammann, president. 

Dammann also announced the re- 
turn of Brig. Gen. Ian Cumberland, 
Toronto, of the Fifth Canadian 
Armored brigade as Bear repre- 
sentative in Eastern Canada, and 
William O. Merritt, Rock Island, 
a lieutenant (jg), as director of 
public relations. 

New members of the firm’s en- 
gineering staff are Harold O. Hola- 
day of South Bend; James O. King 
of Paterson, N. J., and Elmer Ben- 
son of Moline, Ill. 

The new representatives are Wal- 
ter M. Booth, a former automobile 
dealer in Wisconsin, and Roy V. 
Cosner, an ex-major in Army Ord- 
nance. Booth has the Indiana- 
Kentucky district and Cosner is 
representing Bear in Washington 
and Oregon. 

The new personnel manager for 
the company is Carl Hoefker, Rock 
Island. 


Hollingshead Unit 


Ends Conclave 


ATLANTIC CITY.—Sales execu- 
tives of the R. M. Hollingshead 
Corp., Camden, N. J., have con- 
cluded a five-day conference here 
of the Whiz Automotive division. 
Meeting under leadership of the 
division’s general sales manager, 
L. M. Olson, some 65 district and 
division managers heard details 
concerning the most successful year 
in the company’s history and 
learned new facts centering around 
their 1946 sales and advertising 
program. 

Among those who addressed the 
meeting were M. E. Goldman, 
Aitkin-Kynett Co., Philadelphia; F. 
G. Mitten, president, Automotive 
Marketing Research Institute, New 
York; T. J. Bagley, executive vice- 
president and director of research; 
O. J. Blank, plant manager; V. 
Mantz, assistant director of re- 
search; R. Kembring, chief control 
chemist; W. Young, research divi- 
sion, all of R. M. Hollingshead. 
Other Hollingshead executives ad- 
dressing the group included Olson; 
V. P. Bresan, merchandising direc- 
tor; R. E. Conley, advertising man- 
ager; Miles Powell, field sales man- 
ager; H. L. Danziger and A. V. 
George, assistant sales managers. 


Charles Auto Body 


Boosts Expansion 

MINNEAPOLIS. — Charles Auto 
Body Co., 55 12th St. S., was issued 
a building permit last week for an 
additional $20,000 worth of con- 
struction at Pillsbury Ave. and 
Lake St., where erection of new 
quarters is under way. 

The permit brings total con- 
struction costs to $60,000. Archie 
Butts, manager, said. The building 
will be about 160 by 120 feet. 
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Strikes Hit 


Big Financial Losses 


Everybody 


Suffered by Makers, 


Dealers and Workers 
(Continued from Page 1) 


unit sales. This is based on a 20 
percent discount and an average 
retail price per car of $1,000. 

8. $25,053,300 in accessory busi- 
ness, radios, heaters and other 
items, 

4. 375,799 used cars, as a result of 
tradeins if new models had been 
available. 

5. General Motors dealers alone, 
as a result of the current strike, 
165,724 new cars not produced. 

6. GM dealers, $33,144,800 in com- 
missions from above sales. 

7. 139,183 salesmen with no cars 
to sell. 

LABOR’S LOSS 

1. UAW-CIO, all back dues while 
workers are on strike. In the Gen- 
eral Motors tieup, in which CIO 
spokesmen have declared that back 
dues will not be payable, the union 
will lose at least $600,000 in dues, 
plus the costs of picketing. How- 
ever, it was noted that the union 
may impose an assessment on the 
workers when the strike is settled. 


2. An estimated $500,000,000 i 


5 


OPA Announces 
Minor Changes in 


Car-Price Policy 


WASHINGTON. — Several minor 
changes in the regulation govern- 
ing prices of new passenger auto- 
mobiles were announced last week 
by OPA. 

Th changes, effective Jan. 14, will 
have little if any effect on prices 
to new car buyers. 

They are being made principally, 
OPA explained, to bring the me- 
chanics of pricing into line with in- 
dustry practice, correct minor in- 
equities not foreseen when the reg- 
ulation was drawn, or to simplify 
provisions for easier computation 
of ceiling prices. 

The changes include the pricing 
of accessories, pricing of modified 
original equipment, deduction for 
the fifth tire, and transportation 
tax. 


Obituaries 

Dealer Lanahan 
+. es a 

Dies in Chicago 

CHICAGO. — Dealers here 
mourned the passing last week of 
Michael J. Lanahan, president of 
M. J. Lanahan, Inc. (Dodge-Plym- 
outh). He died early Thursday at 
his home. Funeral services were 
held Saturday. Mr. Lanahan joined 
the Ford branch here about 40 
years ago in the service depart- 
ment. 

He was later appointed as gen- 
eral sales manager of Dashiell Mo- 
tor Co. (Dodge), when that car 
made its debut in 1915. Upon liqui- 
dation of Dashiell in 1933, Lanahan 
took over the Dodge contract in- 
cluding both cars and_ trucks 


through organization of M. J. Lan- 
ahan, Inc. 





* * * 


Charles B. Menzie 
FOWLERVILLE, N. Y.—Charles B. 
Menzie, 54, automobile dealer and town 
supervisor since 1938, died recently in 
his home here. 
~ 


‘ 


* * 
Elmer F. Brunner 
AKRON. — Elmer F. Brunner, 55, 


known nationally for his work in 
seeps farm tires for Goodyear 
Tire Rubber, died last week after 
an illness of several months. 

* a. 


Earl L. Mefford 
AKRON.—Earl L. Mefford, 58, man- 
ager of Goodyear Tire & Rubber west- 
ern division, Los Angeles, died after 
a long illness. He had been with the 
company for 28 years. 
* > 


Robert W. Evans 
FORDYCE, Ark.—Robert Wirt Evans, 
60, in the auto business for 20 years 
here, died Jan. 1 in a hospital at 
Pine Bluff. 


Julius O. Hudson 
COLLEGE PARK, Ga.—Julius Oliver 
Hudson, proprietor of the Hudson & 
Allison Motor Co. here, died Jan. 2 in 
a private hospital. 
. 


Evander A. King 
CLARKSVILLE, Ark. — Evander A 
King jr., associated with his father in 
the operation of the Clarksville Motor 
Co., died unexpectedly of a heart at- 
tack at his home here Jan. 1, 


wages since V-J Day. This includes 
the loss of wages in all strikes 
throughout the auto industry, in- 
cluding all supplier plants of all 
types. 

3. GM labor, a minimum of $64,- 
000,000 so far during the dispute. 
This is based on union figures. 

4. GM labor, nearly 20 percent of 
yearly wages, inasmuch as the dis- 
pute is now approximately of two 
months’ duration. 

5. GM labor, $7,500,000 of personal 
savings used for cost of living, 
based on U. S. Employment Service 
estimate of $25 weekly as basic re- 
quirement to maintain adequate 
standard of living. 


6. Industry-wide loss of workers’ 
wages approximate $27,000,000 each 
week. This figure is based on find- 
ings of the Automobile Manufac- 
turers Assn. 

7. Purchasing power of $110,000,- 
000 weekly, also based on a late 





MONOXIVENT FLOOR OUTLET SET just announced by the Kent-Moore 
Organization, Inc., Detroit 2, Mich. Shown here is the floor outlet installation 
with the hose attachment in operation. Necessary piping for installation of the 
exhaust system is done by the local contractor. Kent-Moore furnishes a double 
socket floor outlet and two flexible hoses, each eight feet long. 


AMA report. other auto products, plus the loss 

In addition to the losses men-jof prestige with competition un- 
tioned, are inestimable losses from|hampered by labor -management 
non-sale of gasoline, lubricants and | disputes. 
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CPA Ups Limit 
On Accumulation 


Of Materials 


WASHINGTON.—Inventory con- 
trols which granted a 30-day period 
to permit plants in which work 
stoppages had occurred to postpone 
or cancel material orders, were 
amended by the Civilian Produc- 
tion administration last week. 

Under the amendment to Direc- 
tion 6 of Priorities Regulation 32, 
continued receipts of materials are 
permitted beyond the 30-day pe- 
riod wherever necessary to bring 
the resulting inventory up to the 
minimum needed for the first 45 
days after resumption of produc- 
tion. An exception to this is pro- 
vided, however, in the case of the 
very scarce materials on List 1 
of PR-32, in which case the shorter 
inventory periods provided in List 
1 apply. 

Under an earlier amendment, 
provision was made for inventory 
adjustments by plants which had 
already had a work stoppage in 
effect for nearly 30 days. 
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THE MORE YOU NEED 


“FACTORY PACKAGED COLORS!” 


HERE’S WHY: 3 
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The MARTIN-SENOUR CO. - 
2520 Quarry Street, Chicago 8, Illinois 
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Prestone Bares 
Role in Making 
Inflated Targets 


AKRON, O.—One of the closest 
guarded secrets of the war was un- 
veiled by the War department last 
week and at the same time it was 
officially disclosed that Firestone 
Tire and Rubber Co. had played a 
major role in perfecting a modern 
version of the “Horse of Troy,” 
a most effective part of “illusionary 
warfare.” 


With the announcement from 
Washington came word that Fire- 
stone’s plant at Memphis had con- 
structed 1,500 inflated Bofors guns, 
while the company’s Akron plant is 
still engaged in the manufacture 
of what had been highly secret 
units of what has become a most 
vital part of military strategy—in- 
flated targets. 

Firestone even now has under 
construction, with technical counsel 
from army engineers, inflated air- 
planes, half-tracks and tanks. Fire- 
stone was selected especially by 
the army for this contract because 
of the “successful” manner and the 
speed with which its technical men 
turned out the big order of inflated 
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FREEDOM-VALVOLINE OIL CO. 


Bofors guns, it was said. 


The inflated targets were de- 
signed by army camouflage experts 
to create the illusion, from the air, 
of actual mobile armament. Con- 
structed of rubber tubing skeletons, 
the frame work was covered with 
olive drab colored canvas with 
proper unit insignias and numbers. 


Thus it was possible for tacti- 
cians to place an “entire army” in 
the field at some point which would 
setve to confuse enemy observers 
while the actual armed unit moved 


exhibit Golden Jubilee of Automotive 
Progress at the Museum of Science and Industry, Chicago. 


under the cover of darkness, or 
camouflage, to some point isolated 
from the illusionary army of hbal- 
loon-like equipment. 

The tube frames were so con- 
structed that, when inflated, they 
could not be detected from a dis- 
tance from actual field pieces and 
military equipment. 


Fremont to Have Meters 


FREMONT, O.—Parking meters in 
the business district are expected to 
be installed soon. It has been recom- 
mended that 325 be placed in heavy 
traffic locations. 


Traffic Toll 


SERVICE SECTION 


Rise Brings 


Threat of U.S. Laws 


(Continued from Page 42) 


tourist organizations to get busy 
at once on programs in various 
states that will set adequate safe- 
ty measures into motion before 
the recommendations of this 
Presidential body are made law. 

The need for drastic action is 
seen in the fatality record which 
is incorporated in the recent re- 
port on the nationwide Brake Em- 
phasis Program which was con- 
ducted last spring under the direc- 
tion of the International Assn. of 
Chiefs of Police and issued by the 
Shell Oil Co. This report shows 
that in the five best touring months 
of last year, the nation experienced 
an alarming rise in highway fatali- 
ties, as follows: 


Traffic Increase 

1945 Deaths Over 1944 
MO sbvieses 1,920 11% 
WE Sweveetus 2,030 15% 
August 2,430 26% 
September .. 2,830 40% 
October ..... 3,440 53% 


For the materials you'll use in peace... youll never find 





DU PONT “LUCITE” 


Set the aim of the tank’s guns 


Or the many new uses which industry is finding 
for Du Pont “‘Lucite’”’ in its postwar plans, few jobs 
will be as tough as those which “‘Lucite” has already 


handled in the war. 


methacrylate resin are 


dimensional stability through the roughest of battle 
action, in temperatures from—70° to 190°F. The ex- 
cellent optical properties of “‘Lucite’”’ make possible 
edge-lighting for uniform illumination of the dial face. 


Originally the Army intended to make these parts 
of metal. By using molded ‘‘Lucite”’ instead, they 
saved half the production time... more than half 
the weight . . . and cut the cost in half. And got a 


better product. 


These properties of “‘ 
to you in making your products more attractive, 
more serviceable, more salable. Write for booklet, 
Heat-Resistant ‘‘ Lucite’ —HM-122. Address E. I. 
du Pont de Nemours & Co. (Inc.), Plastics Depart- 


ment, Arlington, N. J. 
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Consider, for one, the transparent dial cover and 
support plate used on this Azimuth Indicator. No 
car in normal use has to take the vibration that, on 
a tank, is everyday routine. Yet through all the 
shock and vibration those Azimuth Indicators set 
the aim of the tank’s guns with reliable precision. 
Their covers and support plates of “‘Lucite’’ methyl 












a tougher proving ground than war 








































tough . . . they retain their 































Lucite” may well be of use 





THROUGH CHEMISTRY 


BETTER THINGS FOR BETTER LIVING 


time over other materials. 




























THE AZIMUTH INDICATOR is a highly accurate device for set- 
ting the aim of the guns of Army tanks. The dial support 
(1) and dial cover (2) are injection-molded of heat-resistant 
“Lucite” (HM-122). This formulation is heat-resistant at 
temperatures 30° to 40°F higher than ordinary acrylic pow- 
ders, has greater clarity and better optical qualities too. It is 
molded more quickly . . . often makes savings in production 


ate 


Preliminary November figures, 
not available as yet in total, 
indicate that further sharp upward 
trend in fatal highway accidents 
was continued through that month. 

Thus it is seen that the President 
and the nation have sound reason 
to view this rising traffic accident 
and fatality record with consider- 
able alarm, and that there is a 
need for something to be done 
about it quickly before another 
touring season starts. 

With 25 out of every 100 cars 
on the road today being over 10 
years old, 38 from 8 to 10 years 
old, 35 from 4 to 8 years old and 
only 7 less than 4 years old 
—and with many of them having 
been in semi-storage for prac- 
tically four years with little or 
no hard driving—it is reasonable 
to believe that the condition of 
the cars—and tires—now on the 
road are contributing a very 
large share to the present high 
accident record. 

It indicates that today’s cars 
cannot take the strain of prewar 
normal operation without a thor- 
ough overhauling and repair or 
replacement of many faulty parts. 
Cars during 1943 and 1944 ran 
approximately 6,300 miles each dur- 
ing the year, while in 1941 the 
average miles put on a much larger 
number of cars in operation was 
about 10,000 miles per year. 

Dealers need the service business 
that compulsory inspection in every 
state would bring and the driving 
public is entitled to the safety on 
the highway that adequate inspec- 
tions would enforce. 

Added to these highly impor- 
tant reasons for getting behind a 
safety inspection week or period 
before open driving weather be- 
gins next spring is that of taking 
steps to ward off a federal speed 
regulation that might continue 
the wartime top speed of 35 miles 
per hour, which certainly would 
deter many thousands from mak- 
ing long automobile vacation 
trips and tend to lower new car 
sales. 

Unless some measure such as this 
is instituted to materially cut 
highway fatalities quick and soon, 
we may well find that the National 
Safety Conference may come up 
with such a drastic emergency reg- 
ulation that will take years of 
effort to take off the books. 

With all of the other slaps in 
the face the automotive industry 
has had to take since V-J Day, 
drastic safety measures inaugu- 
rated on a national basis might 
be the proverbial camels’ back 
straw that would send mass sales 
prospects into a tailspin. 

Besides Maj. Gen. Phillip B. 
Fleming, Federal Works adminis- 
trator, the President’s National 
Safety Conference, which will meet 
formally next May, is composed of 
the following men: 

Malcolm MacKachin, president, 
American Assn. of Motor Vehicle 
Administrators, Carson City, Nev.; 
Herman A. MacDonald, president, 
American Assn. of State Highway 
Officials, Boston; Chief Fred A. 
Roff, president, International Assn. 
of Chiefs of Police, Morristown, N. 
J.; Gen. E. H. Lantayo, chief of 
the Highway division, Office of 
Chief of Transportation, War De- 
partment, Washington; Pyke John- 
son, president, Automotive Safety 
Foundation, Washington; H. J. 
Brunnier, president, American Au- 
tomobile Assn., San Francisco; 
Eric Johnston, president, United 
States Chamber of Commerce, 
Washington. 

Wallace J. Falvey, chairman, Na- 
tional Conservation Bureau, New 
York; Ned Dearborn, president, 
National Safety Council, Chicago; 
Kenneth B. Coleman, chairman, 
National Committee for Traffic 
Safety, Seattle. 

Representatives of states, muni- 
cipalities and national organiza- 
tions interested in traffic safety 
will be invited to attend this spring 
conference. 


Kleas-Latham Motor Co. 
(Chrysler), Port Arthur, Tex., has 
obtained priorities for a new 
building. 
















es, 
al, 
ird 
nts 
th. 
ent 
on 
ent 
er- 


yne 
1er 


rce, 


Na- 


uni- 








AUTOMOTIVE NEWS, JANUARY 14, 1946 


PHILCO 


AUTO RADIO SERVICE 
IS WORLD-WIDE 


More than 2500 Philco Warranty Service Stations in ‘America, and hun- 
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OVER 


2,500 
PHILCO 
AUTO RADIO 
SERVICE STATIONS 
IN U.S.A. 





TYPICAL DRIVE-IN PHILCO WARRANTY SERVICE STATION IN A 


TYPICAL AMERICAN CITY. Car radio owners are assured of efficient 
service in more than 2,500 of these carefully selected stations. 





dreds in principal centers overseas, provide on-the-spot installation 


and maintenance service for car dealers handling Philco Auto Radios. 


How This Service Helps All Aufo Radio Dealers in 
Merchandising Philco Custom Auto Radios 


S the world’s largest manufacturer 
A of Automobile Radios, Philco 
has long been the leader, not only in 
engineering and advanced design, but 
also in service. 


Today, thousands of specially 
trained and equipped Philco Auto 
Radio Service Stations are prepared 
to perform warranty repairs for Auto 
Radio dealers. 


These stations have the latest tech- 
nical information, and stocks of spe- 
cial Philco parts to handle the service 





requirements of Philco models. If free 
warranty repairs are needed, they are 
ready to provide them without delay. 


Auto radio dealers find this trained 
service organization of the greatest 
assistance in merchandising Philco 
Auto Radios—and in keeping their 
customers satished. 


More than ever today Philco is 
America’s first-choice Auto Radio. 
First in engineering. First in quality 
at low cost. First in service to the 


dealer and his customers. 
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PANCO, ARGENTINA, IS REPRESENTATIVE OF PHILCO AUTO RADIO 
SERVICE OVERSEAS. Drive-in facilities, complete technical knowl- 
edge and adequate parts assure the highest standards of service. 
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Ford Cites Big 
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Frontier 


In Human Engineering 


(Continued from Page 1) 


not management or labor. Both 
management and labor must accept 
their share of responsibility to the 
public welfare and live up their 
commitments. 

4. That mass - production has 
demonstrated its ability to bring 
high wages, and that higher wages 
can come only out of greater pro- 
duction and lower costs. 

5. That, while no single human 
institution or industry can prom- 
ise complete security because of 
the complexity of modern civiliza- 
tion, management and labor can 
work toward more certain, more 
stabilized employment. 

6. That American industry should 
be a place of opportunity — a place 
in which men and women can 
grow and develop into better jobs. 

Ford praised the great accom- 
plishments of mass production, but 
said we are only beginning to make 
progress in the field of human 
engineering. 

“Machines alone do not give us 
mass - production,” he declared. 


both machines and men... and 

I believe that management must 
take the initiative for developing 
the relationships between labor 
and management. 

Ford cited the loss of 216 million 
man-days between 1927 and 1941 
as a result of strikes in the U. S., 
and noted the sharp decline in 
worker productivity during the 
war. 

At Ford Motor Co., he said, pro- 
ductivity per worker declined more 
than 34 percent during the war 
period, adding as an example that 
whereas one group of operations 
took 96 minutes in 1940, it took 128 
minutes in 1945. 

The problem Ford presented to 
the SAE was described briefly as 
follows: 

“In a free, competitive democ- 
racy, mass-production is a tool for 
raising the standard of living by 
reducing costs, and thereby bring- 
ing more and better products with- 
in the budgets of more and more 
people. We have not yet solved the 


our failure in human engineering 
is creating waste and efficiency 
which handicaps the very purpose 
of mass-production — lower costs.” 

He doesn’t believe legislation is 
the answer. 


“What is needed today is indus- 
trial statesmanship — from both 
labor and management,” he said. 
“Instead we have a tradition of 
industrial antagonism. Men who 
in their private lives would not 
think of entering into a street 
brawl have in the past found 
themselves blasting each other 
in the public press by colorful 
name-calling. .. . 

“If we are to have industrial 
relations programs and labor rela- 
tions staffs, and spend as much 
money on them as we do, we should 
do it expertly and efficiently, bring- 
ing to the task the same technical 
skill and determination that the 
engineer brings to mechanical 
problems. . . . Informed employes 
are more productive than unin- 
formed employes.” 

J. M. Crawford, retiring SAE 
president, read a letter from Presi- 
dent Truman praising SAE’s war 
efforts. 

R. J. Waterbury, chairman of 
the SAE Detroit section, and Buck- 
endale gave short addresses. W. 


“Mass production is achieved by | problems of mass-production, forJ. Davidson was toastmaster. 
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For Farm Implements 


Chek-Chart Announces Lubrication Guide 
Covering 50 Different Tools 


CHICAGO.—A new farm imple- 


to the actual point of lubrication 


ment lubrication program designed | Included on the charts are addi- 


to aid oil companies 


in serving|tional detailed instructions includ- 


rural customers is announced by|ing recommendations for the appli- 


Chek-Chart Corp. here. 


The program consists of 69 dif- 
ferent charts representing 50 im- 
plements. Covering the more popu- 
lar implements of the leading 
manufacturers, lubrication charts 
are available for machinery for 
preparing the seed bed, for plant- 
ing grains, and for harvesting 
crops. 


The charts were developed in 
conjunction with the engineering 
and service departments of the 
manufacturers, followed by field 
inspections by Chek-Chart engi- 
neers. The basic charts, approved 
by manufacturers are available in 
any format:in keeping with an oil 
company’s lubrication program ma- 
terials. 


Each implement is depicted with 
a Ben Day illustration with arrows 
leading from instructions as to type 
of lubricant and interval of service 





tions of automotive motors. 


THE PIERCE UNIVERSAL GOVERNOR 
used on most industrial applica- 


PIERCE GOVERNOR species 


6, 


BEFORE TRUARC 


—Bearings on rocker arm 
were pressed against shoul- 
ders at the bottom of the cast 
iron housing. Wire snap rings 
were required, adjacent to in- 
side face of bearings to posi- 
tion the shaft and keep it 
from moving sideways. 





Waldes Truarc Retaining Rings have increased the efficiency and 
simplified design of countless machinery products by saving 
weight, space, cost and man hours. For holding and positioning 
machine parts, they have definite advantages over nuts, shoul- 
ders, collars and pins. They can be put on and taken off time 
and again—and still retain the perfect circularity which gives 
them their unfailing grip. Make your own tests. We'll gladly 
furnish samples and complete data. Write Dept. D-1. 


TRUARC« 


TRADE MARK 





RETAINING RINGS 


WALDES KOHINOOR, INC., LONG ISLAND CITY 1, NEW YORK 


CANADIAN REPRESENTATIVE: PRENCO PROGRESS CORP., LTO., 72-74 STAFFORD STREET, TORONTO 





RETAINING 





AFTER TRUARC 


—It was possible to slip-fit 
the bearings. Truare Retain- 
ing Rings have greatly sim- 
plified the design by perform- 
ing the dual function of 
positioning the shaft and 
holding the entire assembly 
securely in place. 


RINGS 







U &. PAT RE— 16,144 





cation of rust preventive to all 
exposed parts when the implements 
are idle. 

Experience gained by farmers 
during the war concerning the ne- 
cessity for proper care of imple- 
ments and the definite outlook for 
further agricultural mechanization 
accentuate the future market pos- 
sibilities for farm implement lubri- 
cation. 


Nash Appoints 
Watson Eastern 


Sales Chief 


DETROIT. — James W. Watson 
has been appointed eastern region- 
al sales manager of Nash, H. C. 
Doss, vice - presi- 
dent and general 
sales manager, 
said last week. 

Watson has had 
extensive retail 
and wholesale au- 
tomotive experi- 
ence. He has been 
prominent in the 
Oldsmobile sales 
organization for \ 
the last 10 years. “aaa 
He began his ca- J. W. Watso 
reer at the age of 
15 as a Franklin dealer in Mari- 
etta, O. 

When World War I was declared 
he closed his dealership and enlist- 
ed in the Army. A native of Mari- 
etta, O., Watson later graduated 
from the University of Pennsyl- 
vania. Subsequently, he joined the 
Franklin Automobile Co., and was 
made service representative in 
Michigan and Indiana. 

In 1923, Watson was named 
wholesale manager of the Belt- 
Franklin Co., Columbus, O. In 1931 
he was appointed sales manager of 
Dowd-Feder, Inc., Chrysler distri- 
butor, Columbus. He joined Chrys- 
ler as sales manager of Plymouth 
in 1932. 

Later he had charge of Chrysler, 
vod Soto and Plymouth in central 

io. 


Officers Elected 


In Milwaukee 


MILWAUKE E.— William 
Schwartzburg was elected president 
of the Milwaukee County Automo- 
bile Dealers Assn. at a meeting 
here last week. Al Shallock was 
named vice-president; Erwin Deis- 
ing, secretary, and Frank King, 
treasurer. 

Directors elected for two years 
include Fred Bettis, A. F. Ennis, 
Wallace Rank, Abe Zembrosky, 
Fred Black, Deising, Monte War- 
shauer, Edward Wehe and George 
Habhegger. Named for one-year di- 
rectorships were Charles Hack- 
barth, J. B. King, Herbert Laev, 
Shallock, Schwartzburg, King, Aad 
Dahl, Mel Newald and Arthur F. 
Hale. 
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Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 


Order Monday—Get it Friday ! 


All oat 238 | 


Pamous “‘HANDEE” 
truck, best known, 
widest used truck ofits § 
type in America...and § 















1 width 





” 
you can get it right now. # 14 
Stores, manufacturers, § 
deliverymen by the thou- § 
sands use them for bags, § wt. 
cases, cartons, kegs, & 28 
etc. 600 lb. capacity. § ibs. 


Curved cross straps. 
Easy to handle. Fully 
guaranteed. Order £3 
f 


HANDEES CO. 


Dept. 20A4 
Bloomington, 
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New Dealer Signs 


Various Ford-Lincoln-Mercury Types 
Ready for Retailers 


DEARBORN.—Entirely new dou- 
ble-faced fluorescent outdoor signs 
for all three cars feature the new 
catalog of Ford-approval dealer 
signs. The catalog was issued last 
week. 

The new dealer sign employs 
red and white fluorescent against 
a blue porcelain background, the 
word “Ford” being outlined with 
white tubes while three red tubes 
against light yellow stripes band 
the blue background. 

The outdoor Mercury sign is 
composed of white fluorescent 
tubes against a maroon  back- 
ground. The Lincoln model has 
white fluorescent tubes against a 
grey background. Provision is made 
in the Lincoln sign for the addition 
of the Mercury emblem under it to 
make it appear one unit. 

Departmental types are available 
in four different styles, free stand- 
ing block letters to be mounted on 
a ledge silhouetted by indirect 
lighting, block letters in fluorescent 


K-F Appoints 
Steigerwalt 


Parts Chief 


WILLOW RUN, Mich.—The ap- 
pointment of A. K. Steigerwalt as 
manager of the parts and accesso- 
ries division at Willow Run was 
announced last week by W. A. Mac- 
Donald, vice-president in charge of 
sales for Kaiser-Frazer and Gra- 
ham-Paige. 

He will have charge of service 
parts and accessories for both the 
Kaiser and Frazer cars. 

A veteran of 30 years in parts 
and service management, Steiger- 
walt has served with General Mo- 
tors and Chrysler. From 1935 to 
1943 he was manager of parts and 
accessories of the Chrysler-Detroit 
Co., leaving to go overseas as ma- 
rine parts technician for General 
Motors, assigned to Bureau of 
Ships, USN. 


Complete Tool Kit 
Offered Vets for 
$96 in Chicago 


CHICAGO. — Discharged service 
men can procure a complete kit of 
standard tools, including toolbox, 
for $96.70, as against $100 allowance 
for such a purchase by the Veter- 
ans Administration. 

This was the conclusion reached 
here last week at a meeting of auto- 
mobile and truck dealers, tool com- 
pany representatives, service sta- 
tions and motor clubs. 

Pat Nestel, personnel manager of 
the Chicago Automobile Trade 
Assn., sent out the call for the 
meeting, which was conducted un- 
der the chairmanship of Robert 
James, automotive section, Veter- 
ans Aministration. Also represent- 
ing CATA was Eward L. Cleary, 
general manager. 

It was made clear that the kit 
of tools does not include those of 
specialized types, and that the 
standard tools recommended will 
take care of servicing motor ve- 
hicles ranging from large trucks 
to all passenger cars. 


Ford Produces 
80,000 Trucks 


During Year 


DETROIT.—Ford produced 80,000 
light and medium trucks in 1945, 
J. R. Davis, director of sales and 
advertising, announced last week. 

Company now produces a light 
truck of 114-inch wheelbase, and 
ton-and-a-half vehicles of 134 and 
158-inch wheelbases, respectively. 
Also in production are 158 and 194- 
inch wheelbase school bus chassis 
and a 148%-inch wheelbase transit 
bus. 





Reinholt Named 


COLUMBUS, O.—Ralph E. Reinholt, 
Cincinnati, has been appointed a mem- 
ber of the Ohio Motor Vehicle Dealers 
and Salesmen’s Licensing Board. He 
succeeds George E. Bobb of Columbus. 








HERE IS Ford sign. 


tubing, fluorescent tubing in script 
to be suspended from ledge or 
ceiling and red fluorescent tubing 
signs in red block letters. 

Lubrication, engine tune - up, 
brakes, quick service, alignment, 
washing, parts, body, battery and 
radio service are among the de- 
partmental identifications suggest- 
ed. 

Fluorescent window styles are 
available for all three cars, used 
cars, parts and the new “crystal 
ball” slogan, “There’s a Ford in 
Your Future.” 

Road markers and window de- 
calcomanias make up the balance 
shown in the new book. 
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HERE ARE the departmental signs featured in Ford’s new Sign Catalog 
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@s|Ramspeck Slated 


To Address ATA 
This Week 


WASHINGTON. — Former Rep. 
Robert Ramspeck will be one of 
the speakers at the annual direc- 
tors meeting of American Trucking 
Assns. in Cincinnati, Jan. 14-17, 
when postwar problems of the 
trucking industry will be discussed, 
ATA announced last week. 

Ramspeck, who recently resigned 
from Congress to accept a position 
as executive vice-president of Air 
Transport Assn. of America, will 
speak at the final session, Jan. 17, 
on “Common Problems of Air and 
Highway Transportation,” 


Ford Starts Line 
At Memphis 


MEMPHIS.—Last week 30 of the 
1946 models rolled off the assembly 
line at the Ford plant here on the 
first day of production since con- 
version to war work in January, 
1942... 

Up to 75 cars daily will be pro- 
duced by mid-February, It is expect- 
ed a peak of 375 to 400 cars daily 
will be reached by April, 














@ TIME STUDIES SHOW 25% TO 40% INCREASED PRODUCTION ON A 


WEave® 





TWIN POST LIFT 


For Lubrication aud Wechanical Services 


With gas restrictions off, and more cars on the road, 
you can expect increased demands for service. You’ll 
be called upon to turn out better work in less time— 
and to meet conditions profitably, you’ll need the 
advantages gained through the use of the 
Weaver Twin Post Lift. It Has No Rails 
In the Way. 


x 








Users report that Weaver Twin Post Lifts effect 

great savings in time and labor. Various mechanical 

service operations under accurate time study have 

shown from 25% to 40% increased production on a 
Weaver Twin Post Lift, as compared 
with ordinary methods. 


For complete information ... ask the 
nearest Weaver jobber, or write us. 





WEAVER MANUFACTURING COMPANY, Springfield, Illinois, U.S. A. 
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OPA Hits Chiselers 


Opens Attack on Used Car Violators 
In St. Louis Area 


ST. LOUIS.—With a steadily di- 
minishing supply of used cars due 
to strikes that are holding up 
production of new models, used car 
dealers in the St. Louis area are 
resorting to black market opera- 
tions to reap a harvest, principally 
from former servicemen, according 
to the local OPA office. It is said 
to be having a hard time pinning 
violations on the dealers. 

According to an OPA official, the 
used car dealers are resorting to 


Neb. Owners Must Show 


Titles to Secure Tags 

Nebraska automobile owners 
must exhibit title certificates be- 
fore they can get their 1946 license 
plates. An alleged “joker’ in LB 
84, an act passed by the 1945 leg- 
islature, caused the confusion. Sen- 
ators Cliff Ogden and J. Conklin 
explained that the bill merely re- 
quired title certificates from own- 
ers of trailers and semi-trailers, 
but the act as passed includes all 
motor vehicles. 


FACTORY- DESIGNED 


SYSTEMS and FORMS 


For Accounting, Sales, Parts 
and Service Departments 


Profit by the experience of thou- 
sands of users. Know where and 
how your operation stands on pro- 
fit or loss. Learn how you too can 
establish clear-cut records and re- 
ports. Strengthen your procedure 
to insure the proper accounting of 
all funds. Have all the facts neces- 
sary for intelligent, profitable 
management. 


les 

ite for free samP 

W rit DSA-506 T co 

Ticket which defini y 
controls labor costs. 


several methods to circumvent the 
ceiling price and are reported to 
have received as much as $500 over 
the fixed price. One method is to 
accept a check for the ceiling price 
and then demand the excess in 
cash, it is claimed. 


Another scheme is to fail to give 
the purchaser a receipt or any 
other evidence that would indicate 
an over-the-ceiling sale. Many used 
car dealers, according to investi- 
gators, refuse to discuss a sale if a 
prospective purchaser is accom- 
panied by another person who 
might be a witness to a transaction. 


While the large dealers have 
hued to the line in obeying all 
OPA regulations the OPA investi- 
gators say at least one used car 
operator starts in business each 
day despite all efforts to stop the 
black market operations. 

The OPA office here collected 
$13,729 for the government in 17 
cases prosecuted for over ceiling 
violations on used cars and indi- 
viduals have filed more than 100 
suits seeking in excess of $50,000 
for alleged overcharges in the sale 
of cars. 


Book Discusses 


Detergents as 
Sales Tool 


LOS ANGELES.—Asserting that 
detergent oils offer car dealers and 
service-station operators a new and 
certain means of holding custom- 
ers, the Petroleum Educational In- 
stitute here has published a book, 
“Additive Engine Oils.” 


Purpose of the book is to give 
dealers and shop operators a short, 
simple explanation of detergent 
oils and detergent purging fluids. 
The institute says that changes in 
engine design have made the use 
of detergents an _ indispensable 
phase of engine maintenance. 


Detergents, says the institute, 
provide a positive sales tool for 
securing new customers and for 
increasing the prospect-to-customer 
ratio. 

The text is easy to read, and 
every point is illustrated. 


Johnson Named 
To Sales Post 


DETROIT. — Establishment by 
Continental Motors Corp. of a gen- 
eral service and distributor sales 
department under 
the direction of 
C. Wheeler John- 
son, newly elect- 
ed vice-president, 
was announced 
last week by C. 

J. Reese, presi- 
dent. 


Johnson became 
associated with 
Continental a 
year ago, follow- 
ing 17 years with 
the Oliver Corp., 
manufacturer of farm equipment. 
During his last six years with 
Oliver he was manager of that 
company’s Battle Creek plant. 
Since coming with Continental he 
has been on special assignments, 
chief of which has been working 
with the company’s national dis- 
tributor organization and formu- 
lating a program for rendering 
improved engine service and en- 
larging the field sales organization. 


Cc. W. Johnson 


Ostendorf Expands Facilities 
Of Parts, Service Units 

Ostendorf Motor Car Corp. 
(Packard) has expanded service 
facilities in the Packard building, 
Main and Riley streets. Several 
new hydraulic lifts have been in- 
stalled on the first floor and a new 
lubrication department has been 
completed. The largest retail Pack- 
ard parts department in the state, 
outside New York City, is also lo- 
cated on the first floor. 

Heavy repair work is done on the 
second floor while the third floor 
includes a paint and collision shop. 
Vincent Schmauss is service man- 
ager. 


Warning to Welders| Porous Ri 


Another Explosion in Ky. 


From Empty Gas Can 


LOUISVILLE.—It would appear 
that welders and garage mechanics 
and owners would eventually learn 
that empty drums, gasoline tanks, 
etc., which contain air, and which 
formerly contained gasoline can 
not be welded without danger of 
explosions. However, every so often 
there are such explosions and men 
killed or injured. 

Experts have long contended that 
if filled with water, sand, or some- 
thing to prevent formation of gas, 
which is especially explosive when 
heated up, there is no danger, but 
an open tank is quite explosive, 
when a flame from a welders torch 
hits it. 


Last week a 4,000 gallon gasoline 
tank on a truck blew up at the 
plant of the Louisville Machinery 
& Welding Co., 218-226 E. Main 
St., causing estimated damage of 
$3,000 to the truck and tank; and 
$1,500 to the building, including 
blown out windows and skylights, 
but a welder and several other 
persons escaped: injury. 


Suess to Spend 
$100,000 on 
New Dealership 


BUFFALO.—After serving more 
than three years in the armed 
forces, George Suess, owner of the 
George Suess Motors Inc., has re- 
entered the automobile business 
here. Forced to give up his business 
when he was inducted into the 
Army in June, 1942, Suess plans to 
spend more than $100,000 for re- 
entry into the automobile field. 


As an initial step in resuming 
business, Suess has purchased the 
one-story building and adjoining 
lot at 2036 S. Park Ave. where he 
will operate a Dodge - Plymouth 
dealership. 

Before opening the new estab- 
lishment, Suess will spend about 
$25,000 for expansion and remodel- 
ing of the structure. The building 
will be enlarged to have a front- 
age of 66 feet and a depth of 150 
feet. An additional $10,000 will be 
spent for equipment. Suess said a 
service department will be opened 
Feb. 1 and a showroom around the 
middle of March. 

“Structural glass will be used on 
the facade of the building, plus 
solid glass doors. Glass also will be 
used extensively for interior parti- 
tions. The showrooms will have a 
customers’ lounge. 

Early in 1947, Suess plans to erect 
a new building, costing about $75,- 
000, at the corner of S. Park ave- 
nue and Okell street. He acquired 
the property several years ago. The 
new building will serve as the main 
unit of the dealership, with the out- 
let at 2036 S. Park utilized princi- 
pally for reconditioning, servicing 
and some sales. The dealership ex- 
pects to employ about 65 persons. 

Buffalo Automotive Trade Assn. 
lists Suess as the only member who 
was forced to close his business 
because of induction into the armed 
forces. 


Aero Firm Makes 
Auto Jack Bid 


DAYTON, O. — Carrol E. Gray 
jr., chairman of United Aircraft 
Products, Inc., aeronautical manu- 
facturers and engineers, announced 
last week the entry of the company 
into the hydraulic jack field, in- 
cluding automotive jacks. 

Production is in progress at both 
the Dayton and Los Angeles plants 
of a full line of hydraulic jacks for 
passenger cars, trucks and buses 
as well as a range of patented 
“quick - contact” hydraulic four- 
wheel jacks for garages, service 
stations and factories, Gray said. 
The “quick - contact” hydraulic 
jacks are being marketed under 
the trade-name of “Sky-High.” 


Swab Incorporates 


Incorporation papers have been 
filed with the Iowa secretary of 
state by Swab Motor Co., Cedar 
Rapids, capitalized at $50,000; Oli- 
ver J. Swab, president and treas- 
urer; Frances H. Swab, vice-presi- 
dent, and V. E. Richtarik, secre- 
tary. 
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ngs Seen as Step 


To Lessen Engine Failures 


BALTIMORE.—A significant step 
toward a solution of the problem 
of engine-part failure was claimed 
last week in the application of 
porous chrome to piston rings by 
American Hammered Piston Ring 
division of Koppers Co. here. 

American Hammered rings, em- 
bodying the Van der Horst process, 
are now available to truck and 
bus operators after having been 
proved in over 7 million miles of 
road tests, division officials said. 
These tests, made in cooperation 
with 25 of the nation’s leading 
fleets, were taken under all condi- 
tions of service in various kinds 
of operations: inter-city bus op- 
eration; long distance hauling; ur- 
ban bus and truck operations; 
door-to-door deliveries of bread and 
milk — a cross section of bus and 
truck service. 

The engines used in the tests 
ranged in bore from 3/16 inch 
to 5 inches, using three, four, five 
and six-ring pistons; were both 
gasoline and diesel; and included 
V type, L head, overhead, two 
cycle and four cycle, and ver- 
tical and horizontal designs. 

“The results of the various tests 
demonstrated that the best setup 
from the point of efficiency and of 
economical operation included a 
porous-chrome compression ring in 
the top groove; and cast iron rings 
in the remaining grooves,” it was 
declared. 

“These exhaustive road tests es- 
tablished these facts about Amer- 
ican Hammered piston rings: 

“1. Wear on all rings, porous- 
chrome and cast iron, was reduced 
to one-fifth of what was considered 
normal. 

“2. The porous-chrome compres- 
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sion ring produced a gentle honing 
action which caused all the rings 
to seat immediately. Wear on pis- 
ton rings and cylinders normally 
experienced during the break-in 
period was entirely eliminated. 

“3. The porous - chrome piston 
ring set in many cases outlasted 
other parts of the engine. 

“4, The porous - chrome piston 
ring reduced cylinder wear as much 
as one-third from what was con- 
sidered normal. 

“5. Oil - consumption remained 
lower over a much longer period. 

“6. Scuffing or scoring of the 
rings was entirely eliminated.” 


Shops Organize 
For G. I.,Bill 


SPOKANE. — Ten independent 
automobile body and paint repair 
shops here have organized under 
the name of Independent Auto 
Shop Assn. with Clyde Prall of 
Mason & Prall Body Shops as 
president. Art Elwell of MacGillv- 
ray Motors was made vice-presi- 
dent and Charles Demberling of 
Novelty Carriage Works secretary- 
treasurer. 

The independent body shops or- 
ganized to qualify under the G.I. 
bill apprentice plan. 


Rose & Martin Chartered 


Rose & Martin, of Jonesville, N. 
C., has been incorporated with 
authorized capital of $100,000 to 
deal in automobiles. Principals are 
T. W. Rose jr.. Mary Etta Rose, 
J. Evan Martin and Ina Mae Mar- 
tin, all of Jonesville. 


il that works 


—cold snap Or eher engine operation. 


rting, sm 
en AM 
winter oil, Your 
ciate the ni 
tne profi 
utor, or 


Sub-Zero— 


oa 


f 


B rw Va 
Heed aoa 


Salas 
88 Lexington te ow ° 


1.,P 
rT 


thee 
RCI Lt el tbe :} 


DIVISION 


ee Le 


« 
16, N.¥ 


Dallas 1, Texas 


CA’S AUTO DEALERS 


The same precision workmanship and the same 

fine quality mark Ward Antennas now as before the war 

But now there are added reasons of new design and newly- 
engineered efficiency which will give Ward Antennas an even 
greater margin of preference with America’s auto dealers. For 
extra profits that satisfied customers always bring, order 
Ward—world’s finest antennas for car and home. 
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THE WARD PRODUCTS 


CORPORATION 


1523 E. 45th St., Cleveland 3 
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“SERVICE SECTION 


Anti-Fog Announced 


By Merix Photo 

A new product called “Merix 
Anti-Fog” reportedly prevents fog, 
mist or steam from forming on any 
glass or plastic surface. Easily ap- 
plied with a soft cloth, it forms an 
invisible protective film which 
keeps any surface crystal-clear for 
an indefinite period, the maker 
claims. Merix is non-inflammable, 
non-acid, designed for auto wind- 
shields, display windows and other 
uses. 

Surfaces remain clear in any 
weather, climate or temperature, it 
is claimed. Packed in 4 oz., 8 oz., 
32 oz., and gallon size bottles. Merix 
anti-fog is sold by Merix Photo Co., 
Dept. 131, 712 Wrigley Blidg., Chi- 
cago 11, Ill. 

- * + 


Automatic Soldering Iron 
Offered by Multi-Products 


A patented, automatic-feed, elec- 
tric soldering iron, the Eject-O- 
Matic, is being introduced by Mul- 
ti-Products Tool Co., 123 Sussex 
Ave., Newark, N. J. 

This new iron is trigger-operated 
and ejects a measured amount of 
solder from a reel concealed in the 
handle. A special retracting feature 
prevents the melting of excess 
solder on the heating tip, it was 
said. 

The actual amount of solder de- 
posited each time the trigger is 
pulled is regulated by a micrometer 
adjusting wheel mounted in the 
handle of the iron easily accessible 
to the operator’s thumb. If, during 
the course of a job, more or less 
solder is required, a touch of the 
wheel changes the amaunt ejected. 

* a” +. 





OAKITE PRODUCTS, Inc., has de- 
veloped a new wmultiple-duty steam 
cleaning unit known as the Oakite- 
—— Cleaning Unit. The unit is a 
self-contained, downdraft flame, oil- 
fired, enclosed coil t pe steam gener- 
ator that delivers hot vaporized clean- 
ing solutions under selective pressures 
up to 200 pounds for the speedier, 
easier removal of grease, grit, grime, 
paint and other deposits from surfaces. 
A wide range of fuel oils such as No. 1, 
No. 2 or No. 3 fuel oil, kerosene or gas- 
oline, may be used to operate the unit. 

~ 


Marion Issues Brochure 


Marion Electrical Instrument Co. 
announces the publication of an 
illustrated 12-page brochure, ex- 
plaining the history and uses of 
Marion electrical indicating instru- 
ments. For a free copy, write to 
Marion Electrical Instrument Co., 
Manchester, N. H. 


* * ~ 
Die Casting Machines 
A bulletin, describing the line of 
H-P-M all-hydraulic high pressure 
die casting machines, has been 
issued by the Hydraulic Press Mfg. 
Co., Marion, O. 
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WAGNER ROTARY AIR COMPRES- 
SOR has recently undergone refine- 
ments in design that improve its per- 
formance and further increase its adap- 
tability. Some recent a oe are: 
A highly efficient oil filter with easily 
replaceable filtering element has been 
added; bearing cores? has been in- 
creased; inlet and discharge air pass- 
ages have been enlarged and stream- 
lined to increase the volumetric effi- 
ciency of the compressor; an improved 
type of rotary shaft seal has been in- 
corporated; cooling has been improved 
by the addition of exterior fins to in- 
crease air —t and the use of a 
heat exchanger ty endplate to in- 
crease water cooling; improved oil 
economy has been accomplished by 
a in the separating a in 
combination with the above improve- 
ments; the air-pressure control valve 
has been made an integral part of the 
compressor, ——— exterior tub- 
ing and making the un f more compact. 

- 


Sylvania Daylight Lamps 
Are Available Now 


Designed especially for use in 
stores, store windows, offices, 
printing press rooms, assembly 
operations, inspection tool and 
die production or wherever a 
sharp color definition or light 
more nearly approximating day- 
light in color is desirable, day- 
light lamps are now available 
from Sylvania Electric Products 
Inc., Salem, Mass. 

Constructed with a special blue, 
inside frosted bulb, daylight 
lamps are supplied in 60, 100, 150, 
200, 300 and 500-watt sizes for 
use on 115, 120 and 125 volts. 
Medium bases are used for watt- 
ages between 60 and 200, mogul 
bases for the 300 and 500-watt 
sizes. Daylight lamps of higher 
wattages than standard incan- 
descent lamps are usually recom- 
mended since their light output is 
approximately 35 percent less 
than clear or inside frosted bulbs 
of the same wattage rating. 

oe * on 
Mid-States Equipment 
Offers Small Welder 

Mid-States Equipment Corp., 2429 
S. Michigan Ave., Chicago 16, man- 
ufacturers of Metal Zipper Arc 
Welders, last week announced a 
new, small portable electric welder, 
under the trade name Zipper-Et. 
According to the manufacturer 
the new Zipper-Et has been pat- 
terned after the Mid-States DeLuxe 
welders and operates as nearly like 
them as possible within the limits 
for which it is designed. It is 
recommended especially for light 
duty welding and general mainte- 
nance, and for the home-work- 
shop. Detailed information may be 
obtained from the company. 
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Abrasive Firm Produces 
Full Line of Utility Kits 
Abrasive Co., Philadelphia, now 
offers a complete line of Mounted 
Point utility kits for industry, 
home workshop and job shop. 
Utility kit MP21 contains 20 
mounted wheels and points and 
an Electrolon dressing stick 5 x 5 
x % inch, for dressing the points 
and altering shapes for special ap- 
plications. MP9 contains nine 
mounted wheels; kits MP7A and 
MP7B each contain seven points. 
The MP7A kit covers the smaller 
type points for jobs requiring 
finer work or presenting hard-to- 
get-at spots. 
* 


* * 


Redi-Files Announced 
By Remington-Rand 

Redi-File, newly developed type 
of hanging file folder, vastly in- 
creases efficiency of executives’ 
personal files as well as general 
files, it is claimed. Redi-File, tail- 
ored to fit any size desk drawer, 
gives executives fingertip accessi- 
bility of working papers. Easy-to- 
read angle tabs on hanging folders 
make papers easy to locate. The 
arrangement of the folders requires 
no follower block to hold papers 
upright. Folders cannot sag or 
bind—whether they be few or 
many, full or empty. 

Prices, descriptions and specifi- 
cations can be obtained from any 
Systems division branch office or 
by writing to Systems and Methods 
Research department, Remington 
Rand Inc., 315 Fourth Ave., New 
York 10, N. Y. 

* 


* * 
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THIS NEW WIRE and cable calcu- 
lator developed by the Merchandising 
division of Electric Auto-Lite Co. is 
still available in limited numbers. The 
calculator allows the user to determine 
proper gauge wire for head, tail, mark- 
er and rear lights, generator and power 
circuit for any make automobile. They 
can be obtained for 10 cents from Auto- 
Lite distributors, jobbers or by writing 
directly to the Merchandising division 
of Auto-Lite at Toledo 1, o. 


Brake Shoe Hold-Down Pin 


Redesigned by Gibson 


Gibson Products Co., 101 E. 242nd 
St., Cleveland, has redesigned its 
brake shoe hold-down pin. It now 
has a double-axe head which is 
said to be more efficient in retain- 
ing the spring than the old design. 

Gibson’s complete brake shoe 
hold-down assemblies, including 
spring, cover, locks, and the new- 
design pin, now are cadmium 
plated. = 3 


Turco Shampoo Units 
Set for Early Delivery 


Back again for immediate deliv- 
ery are the Turco car shampoo 
units, according to Turco Products, 
Inc., 6135 S. Central Ave., Los 
Angeles. 

These units dispense Turco car 
shampoo, a rich, non-soap foam. 
They are now available in a new 
senior deluxe model, as well as a 
specially designed unit for fleet 


operators. 
* + * 


Bulletin on Air-Brakes 


Wagner Electric Corp. has pub- 
lished a 24-page bulletin an auto- 
motive air-brakes in which various 
types of air brake systems are fully 
explained with schematic diagrams 
and photographs. It can be had 
upon request at Wagner Electric 
Corp., 6451 Plymouth Ave., St. 
Louis 14, Mo. 


* * * 


New Drill Cleaner 


A new electrically operated clean- 
ing machine which develops 400 
pounds working pressure in less 
than 10 seconds, and will handle all 
types of high pressure degreasing 
and cleaning, is being marketed by 
Drill Mfg. Co. Descriptive folders 
are available from the company, 
301 Circle Tower, Indianapolis. 





A NEW LINE of “Canton”’’ portable 
cranes for handling loads, where over- 
head lifting equipment is not available, 
is announced by the Hill Acme Co., 
Cleveland 2, O. These new ‘“Canton’’ 
cranes, made of welded steel, weigh 
less than half as much as previous 


models. 
* * * 


New Metallizing Gun 
Added to Metco Line 


Metallizing Engineering Co., man- 
ufacturers of Metco equipment, an- 
nounce a new metallizing gun 
designed for heavy-duty, continu- 


ous operation. Known as the Metco || 


Type Y metallizing gun, it is the 
result of an increasing demand for 
a metal spraying gun that could 
be used for production and other 
heavy duty metallizing jobs. 
Other features are described in 
bulletin 49P which will be mailed 
on request to the company at 38-14 
30th St., Long Island City 1, N. Y. 


* * od 


Interchangeable Nibs 


Featured on Dresser 


A new diamond wheel dresser, 
with interchangeable nib for auto- 
motive service garages, is an- 
nounced by the Precision Boring 
Tool Co., Lansing, Mich. It is avail- 
able for all popular makes of valve 
grinding machines using threaded 
holders. 

Many advantages are claimed for 
the interchangeable nib. When dia- 
monds wear out, the shank need 
not be discarded, but only the nib 
needs replacement. It is expected 
to save time and trouble in re- 
ordering, since the machine and 


shank need not be specified. 
* *~ a 
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SPECIAL “VELVET GRIP” vise that 
holds piston pins, spindle bolts and 
other cylindrical parts without distor- 
tion or ne is being manufactured 
by Thompson Products, Inc., Cleveland. 
The patented tool handles diameters 
from %-inch to 1%-inch and may be 
bolted to the bench or held in a stand- 


ard machinist’s vise. 
* * * 


Miniature Inspection Lamp 


Announced by Harmon 


Eder-Lite, a miniature inspection 
lamp, is announced by Harmon & 
Co., 6 N. Michigan Ave., Chicago 2. 
The lamp is designed for the in- 
spection of cylinders, gear hous- 
ings, tubes, rifle barrels, pipes and 
other equipment that has small 
openings. 

A descriptive folder regarding 
the lamp is available from the 
manufacturer. 

. ” * 


New Motor Described 


A four-page bulletin just issued 
by the Crocker-Wheeler division 
of Joshua Hendy Iron Works, Am- 
pere, N. J., describes the com- 
pany’s Sealedpower electric motor. 
The motor was developed for use 
in dusty locations, in places where 
there is excessive moisture, and for 
all applications where the conven- 
tional alternating-current, totally- 
enclosed, fan-cooled motor has been 
used in the past. It is available in 
sizes from 2 hp to 15 hp. 


51 


Kerkling Offers Addition 


To Block Repair Line 


Supplementing its K & W line of 
block repair equipment, Kerkling 
& Co., has introduced a portable 
circultor and aluminum test heads 
for automobile and truck engines. 
With the use of this new equip- 
ment, major block repairs may be 
thoroughly tested and K & W 
Metallic seal circulated at the 
proper temperature and pressure 
before reassembling and installing 
the motor, the company states. 

With minor block cracks, where 
K & W Metallic seal only is needed 
for repair, the circulator is ideal 
since it locates and seals the crack 
under pressure at the proper tem- 
perature, it is claimed. 

* * * 
3 New Cleaning Systems 
Offered by Gray-Mills 

Gray-Mills Co., Evanston, IIL, un- 
nounces three new parts cleaning 
systems for the automotive and 
aviation field. Model H-71 is a 
general utility unit. The overall 
size of this model is 38 inches long, 
34% high, and 21 wide. 

Model J-75 is 60 inches long, 34% 
wide, and 33% high. It is equipped 
with a high volume, high pressure 
rotary pumping unit for hose- 
cleaning motor blocks and other 
large parts. The smallest of the 
three, Model L-73, is 21 inches wide, 
21 long, and 34% high. Being on 


castors, it is easily portable. 
* * * 





FIRST OF A SERIES of new prod- 
ucts to be announced by the automo- 
tive division of the McAleer Mfg. Co., 
Rochester, Mich., is the Vibromatic 
compressed air cleaner for vacuuming 
automobile upholstery and carpets. 


Insulator, Made for War, 
Ready for Peace Use 


A new material, “Airtron,” cre- 
ated during the war for aircraft 
heating and ventilating, is now 
available for other manufacturers 
as a ducting for hot or cold air. 
Made of glass cloth and rubber, it 
provides very high insulation qual- 
ities as well as great flexibility. The 
flexibility makes its use very de- 
sirable where vibration is present, 
for it will operate indefinitely un- 
der conditions where metal ducting 
would develop fatigue cracks, the 
makers claim. 

Literature and information will 
be sent upon application to Dept. 
A-29, Arrowhead Rubber Co., 2244 
E. 37th St., Los Angeles 11. 


* * * 


New List of Standards 


A new free list of all American 
standards and war standards has 
been published by the American 
Standards Assn., 70 E. 45th St., New 
York 17, N. Y¥. 





A PRESSURE switch designed for 
reliability as a warning device on oil 
pressure systems of gasoline and diesel 


engines, also as a safety device for 
warning against the loss of air pres- 
sure in the braking systems of buses 
and trucks, is announced by the Nason 
con 7663 Epworth Bivd., Detroit 4, 
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1946 Lincoln 
Prices Up 
1% Over 42 


WASHINGTON.—OPA announced 
last week that the basic retail ceil- 
ing prices for 1946 model Lincoln 
passenger cars will be about 1 per- 
eent higher than prices on 1942 
models in October, 1941. 

In addition, from $72 to $87 will 
be added to the price of the 1946 
models for engineering improve- 
ments. 


Retail prices for 1946 models, to- 
gether with comparable prices for 
1946 Lincoln-Zephyrs, are as fol- 
lows: Four-door model 73 sedan, 
$1,799 (compared with $1,700 for 
1942 model); model 77 club coupe, 
$1,784 (compared with $1,700); mod- 
el 73 four-door sedan with custom 
interior, $1,915 (compared with 
$1,795), model 77 club coupe with 
custom interior, $1,900 (compared 
with $1,795). 


The net wholesale ceiling prices 
are $1,371, $1,360, $1,460 and $1,449, 
respectively. 

OPA said the retail prices reflect 
an absorption by dealers of 2% per- 
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cent of their prewar initial mar- 
gins. 

The retail ceiling prices do not 
include federal excise taxes, trans- 
portation, or preparation and han- 
dling charges. 

Retail ceiling prices for some 
items of optional equipment, are as 
follows: 

Antenna fender mourt, manual 
type, $5.50; automatic overdrive 
(Warner), $70; center bumper 
guard, rear, $4.75; gas tank lock- 
ing cap, $1.35; hot air heater, com- 
plete with dual defrosters, Models 
56 and 57, $40; license plate frames, 
$1.75; rear center arm rest in cars 
without custom interior, $27; right- 
hand drive, $15; roadlamps, pair, 
$11.25; seat covers, $21; side mirror, 
$6.80; special solid colors, $80; spot- 
light assembly, with bracket, $15.75; 
standard leather upholstery, $75; 
visor vanity mirror, $1.55; wheel 
bands, set of five, $7.75. 

The Ford company, manufac- 
turer of the Lincoln, is authorized 
to sell cars to users, such as fleet 
owners, at the retail list ceiling 
prices less 10 percent of the dis- 
count given dealers. The reduction 
of 10 percent in the discount on 
such sales brings such sales in line 
with the 2.5 percent absorption by 
dealers required in dealer sales, 

OPA pointed out. 
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(Continued from Page 42) 


dining room was sold out so that 
papers like Automotive News, which 
usually covers such an event with 
at least three men, could not buy 
tickets for the banquet for the 
extra men. 

So when I bumped into John 
Warner, general manager, and L. 
R. Buckendale, the incoming prexy 
for next year, I spouted. Told them 
that the papers with more than one 
man assigned to this event would 
be happy to pay for the extra men 
(we'd be glad to pay for all of our 
men), but we do resent not being 
able to give our readers the cover- 
age of such an event as they are 
entitled to and have been getting 
in the past. Because our readers in 
particular are interested in what 
is done by the SOCIETY. 

So now the problem is in “Buck’s” 
lap and he and his new crew of 
vice-presidents can do with it what 
they want — which wil be to 
establish the same efficient han- 
dling of the subject that auto 
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engineers are noted for I hope, I 
hope, I hope. 
* * * 

RAN INTO Walter Wright, erst- 
while Detroit head of the War 
Production Board now plain 
citizen Wright with no New Deal 
Big Stick powers and full to the 
brim with “thanks for everything” 
for us typewriter pounders on Au- 
TomoTive News and the boys at 
AMA. 

Walter was also full of another 
subject — his boy who is shedding 
his Naval officer’s uniform for 
civies some time next month. Asked 
Walter what he was going to do 
now and he said he had planned 
on doing what his boy wanted to 
do, so as to help the young full 
commander get properly started in 
business. But the boy has wisely 
decided to work for someone else 
for a number of years and get some 
much needed industrial experience. 

So this leaves the ex-Chrysler 
distributor and WPB head kinda 
footloose and free. Free that is 
for some smart manufacturer of 





Missouri 


a product or gadget he wants to 
introduce to the automotive busi- 
ness, to pick this guy up and put 
|him to work. I say smart because 
if I were such a manufacturer and 
needed a ‘front man,” I’d want 
somebody who had had just the 
experience of dealing with “who- 
does-what” among the auto makers. 
Maybe my publisher should send 

Walter a bill for this advertise- 
ment, but both “me and Pete” like 
the guy in spite of the many knock- 
down drag-out fights we had during 
the heat of wartime production. 

* cg * 

SAW ANOTHER guy that should 
get a little mention some where — 
and so why not here — one F. H. 
(Cap) Harvey, who started his 
fiftieth year with the Detroit News 
Jan. 5 and who was in charge of 
auto advertising from its inception 
in that paper until last summer 
when they gave him what they 
thought was an easier job. In the 
words of the present day song hit 
— that’s a long, long time — one 
hell of a long time to be on one 
newspaper. 

* * * «@ 

There’s a little giggle in the way 
Cap hired out to the News away 
back in 1897 — before I was born 
and I’m pegged as an oldtimer 
myself. Seemed Cap came to see 
H. S. Scott, then general manager 
of the News, from the Cincinnati 
Post. Down there the business of- 
fice men had the custom of working 
in “toppers” — silk hat and frock 
coat. So Cap called on Scott in 
this work-a-day garb and so im- 
pressed Scott that he hired him 
at once. 

Cap got his title because he had 
@ boat on the river. Scott was the 
pilot of the boat and called Harvey 
“Cap,” on and off the boat. Cap 
once went to some high shindig in 
Canada and a very austere English- 
man heading the event politely and 
pointedly asked Cap what regiment 
he served in — was extremely dis- 
gusted with both Cap and Amer- 
ican customs when he found Cap 
was but a small river boat sailor. 

* * * 

ENRY FORD II gave the en- 

gineers a talk on “The Chal- 
lenge of Human Engineering” at 
the Wednesday night banquet 
which was attended by the largest 
crowd to ever be fed at such an 
affair by SAE. Through the audi- 
ence I noted a good number of 
brasshats from both out of the city 
as well as Detroit and environ 
eutomotive plants. 

For instance I ran into Jim 
Knowlson, president, and Frank 
Hiter, vice-president, of Stewart- 
Warner; John Thomas and Jack 
Linforth, of Goodyear, and many 
other top execs of like prominence 
who came to hear young Henry 
talk. 

Henry II gave them a talk on 
the approach to our present labor 
problem that was very cleverly 
written. The laborites could take 
part of his talk and make out an 
excellent prolabor case by quoting 
his reference to the way manage- 
ment had fallen down in meeting 
-he changed relationship between 
labor and employer which had 
taken place during the development 
of mass production. 

On the other hand, management 
could point out how he had scored 
labor for falling down on the pro- 
duction job when he referred to 
the instances that made up the loss 
in Ford worker productivity by at 
least 34 percent from 1940 on the 
same machines and same work. 

eo oe * 


HOWEVER, to us who had the 
opportunity to read his speech and 
study it, came the realization that 
he handled the subject as near 
flawlessly as it could be handled, 
giving both sides of the problem 
fairly and clearly. 

I cocked my ear to remarks in 
the surging crowd at the close of 
his speech and all I heard from 
every side was appreciation of the 
manner in which he handled his 
subject and the points brought out 
for consideration. Especially was 
the point of “When free men give 
up the task of trying to get along 
with each other and pass the buck 
back to government they surrender 
a large part of their freedom,” com- 
mented upon frequently and favor- 
ably. Seems the engineers at least 
feel that this labor problem should 
be settled by industry and labor 
and without any government busy- 
bodies muddying up the issues. 
Maybe Henry II struck the key to 
a large part of our present trouble 
in that paragraph. 
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SERVICE SECTION 
GM Expands Course... 
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Service Chiefs Getting 


Management Training 


(Continued from Page 42) 


tions and coordinated, written and 
produced by General Motors In- 
stitute. The procedure used in pre- 
paring this program resulted from 
25 years of experience on the part 
of General Motors Institute in de- 
veloping programs, and went 
through the following steps: 
A committee of general service 
managers met to plan the pro- 
It included E. L. Harrig, 
of Chevrolet; A. A. Shantz, GMC 
Truck and Coach; Harry Dickson, 
GM of Canada; J. J. Dobbs, Olds- 
mobile; E. N. Taber, Pontiac; G. 
W. Otto, Cadillac; and C. W. Ja- 
cobs, Buick. From specifications 
arrived at by this group, the pro- 
gram was designed by a commit- 
tee composed of representatives 
from each of the divisions as- 
signed to the job by their general 
service managers. 

This group that designed the 
program was made up of S. A. 
Walker, Chevrolet; L. D. Flynn, 
GMC Truck and Coach; J. E. B. 
Shortt, GM of Canada; S. C. Starn- 
aman, Oldsmobile; R. L. Ambert, 
Pontiac; I. M. Maxey, Cadillac; E. 
J. Krause, Buick; and M. S. Firth, 
N. T. Witt, R. D. Hardesty, W. L. 
Webster, W. V. Sines, General Mo- 
tors Institute. This committee spent 
two days a week for several weeks 
at the Institute setting up specifi- 
cations for the detailed flow of the 
program. 

From these specifications the In- 
stitute staff prepared material for 
use by instructors and group mem- 
bers. All material thus developed 
was then revised individually by 
members of the Design committee 
which again held several meetings 
to incorporate changes and sug- 
gestions. After building these alter- 
ations into the program, it was 
presented to a test group of service 
Managers and observed by mem- 
bers of the Design committee which 
later met to make further revisions 
that grew out of their observations 
of the program in operation. 

Emphasis is placed throughout 
the program upon the necessity 
of applying the fundamental prin- 
ciples of management to the 
problems of operating a dealer- 
ship service department, in such 
@ way as to fulfill the service 
manager’s responsibility of profit- 
ably satisfying General Motors 
customers. It includes training in 
service department relations with 
other departments in the dealer- 
ship, effective use of service de- 


Dealers Place 

New Lincoln 
* 

On Display 

DETROIT. — The 1946 Lincoln 
was placed on display last week. 
Announcement of prices by the 
OPA is expected soon. 

Although shortage of parts from 
suppliers, especially shortage of 
grilles and bumpers, has restricted 
production, T. W. Skinner, Lincoln 
general manager, said everything 
possible is being done to keep cars 
flowing from assembly lines to 
dealers in constantly increasing 
volume. 

The situation with respect to 
parts is slowly improving, he said, 
and production is expected to reach 
100 units per day within a few 
weeks, 





The car features new grilles, 
bumpers, color combinations, up- 
holstery and hardware throughout. 
It also has new panel instruments, 
new steering wheel and automatic 
window lifts. 





Truman Safety Parley 


Set for May 8-10 
WASHINGTON. — President 
Truman last week set the dates 
for his highway safety confer- 
ence as May 8-10, when plans 
will be formulated to reduce the 
mounting toll of deaths and in- 
juries resulting from traffic acci- 





partment facilities, operating pro- 
cedure, business management, 
factory relations, merchandising, 
improvement in operations and 
dealing with people. 

In order to develop participation 
in the program by members of the 
group, the discussion type of con- 
ference rather than the lecture type 
of instruction is used throughout. 
Through the use of charts, films, 
figures, illustrations and forms, the 
service managers are encouraged 
to express their ideas openly and 
freely and to draw from the ex- 
perience of each other. Classes are 
attended eight hours a day and the 
program lasts for two weeks. 

Guy R. Cowing, assistant director 
of the Institute, is administrator 
of the program, and Institute per- 
sonnel assigned to conduct the 
various schools, under the super- 
vision of R. D. Hardesty, include 


Give ’em 
plane facts! 





Even more of our business is giving our readers 





NEW SOUTH WIND heater, made by Stewart-Warner, mounts under the 
hood, taking fresh air directly in back of radiator, warms it and delivers it 
to under front seat and front of driver’s feet positions, as well as to windshield 


ducts. Heater has no effect on engine performance and can used as fresh 
air intake in summer without heat, it is said. Will be made available to 
manufacturers as standard equipment, as well as marketed through Stewart- 


Warner distributors. 





E. T. Fasset and M. Varner at; and R. W. Field, Omaha; L. A. 
Albany; R. S. Cliffton and W. L.| Mitchell, and S. A. Sutton, At- 
Webster, Sacramento; J. A. Taft| lanta; and R. G. Hay and H. N. 
and J. T. Reidy, Hershey; M. Liddy | Farrell, Dallas. 


We’re continuously giving ’em plane facts, 
because Mechanix Illustrated has the kind 
of readers who expect facts. They want 
details, too—the kind of down-to-earth 
truth that comes in handy when they’re 


up in the air. They go for such a full-page 


NSPA 


(Continued from Page 42) 


Bearing Co., New Haven, presi- 
dent of the association, released the 
names of 1946 committee chairmen 
who will preside over the confer- 
ence sessions, as follows: 

Marketing research—Norman 
Kaplan, Pennsylvania Rubber and 
Supply Co., Cleveland; membership 
—Henry Trauscht, Evanston Auto 
Co., Evanston, Ill.; international 
trade development—H. C. Never- 
man, McCord Corp., Detroit; execu- 
tive—Franklin C. Bradley; replace- 
ment parts—Ira Saks, Accurate 
Parts Mfg. Co., Cleveland; shop 
equipment—C. R. Crowder, Van 
Norman Co., Springfield, Mass.; 
accessories and supplies—L. M. 
Olson, R. M. Hollingshead Corp., 
Camden, N. J.; wholesalers’ board 
of governors—E. M. Sheehan, Mo- 
tive Parts Co., Pittsburgh; manu- 
facturers’ board of governors—to 
be elected; board of directors— 
Franklin C. Bradley. 


Approximately 75 are expected to 
be present at the conferences. 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 


item as ‘Sky Signposts” in the December 
Mechanix Illustrated—i’s a quiz on map 
symbols and airway signs. A professional, 
an amateur or just an air-minded ground- 
ling can get the answers if he doesn’t know 


them. But there’s plenty more in that 


December issue—including clear photo- 










the newest—first. The “flying wing” pictured 


at right, for example, is just being tested 
now. But our authoritative article, complete 
with photographs and colored diagrams, has 
already been read by the men who bought the 
December Mechanix Illustrated—and judging 
from their response, we really published some- 


thing in “Something New on the Wing!” 
& 8 s 






The magazine that 
makes plane 
facts exciting 


*Carrying more avia- 
tion advertising because 
Mechanix Illustrated is 
largely an aviation maga- 
zine, we do not apologize for 
the pun—we’ve been plane 
talkers a long time! 


graphs of Goodyear Aircraft’s new fighter 
plane which goes upstairs at 7,000 feet a 
minute—and a full-color picture article 
showing how student mechanics learn the 
complicated fuel and hydraulic systems of 


the Douglas C-54... 








But—planely*—it’s your business...to tell your story to the 
greatest air-minded market in the country, the young, eager, 
coupon-clipping readers who are making Mechanix Illus- 


trated the most up-and-active magazine in the aviation field 


Fawcett Publications, Inc., 295 Madison Avenue, N. Y. 17 
World's Largest Publishers of Monthly Magazines 
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1714% Pay Boost Recommended . . . 


Settlement of GM Strike 


Is Still in Offing 


(Continued from Page 1) 


blers would then be forced to 

close down within a short time. 

Glass stocks at all auto makers 
except Ford and Studebaker were 
either exhausted or perilously low 
last week as the prolonged CIO 
strike wore on. Negotiations over 
proposed wage settlements contin- 
ued at Columbus, O., with represen- 
tatives of the CIO, Libbey-Owens- 
Ford and Pittsburgh Plate Glass in 
attendance. 

The electrical industry is sched- 
uled for a CIO strike Tuesday (Jan. 
15). A shutdown of General Elec- 
tric, Westinghouse and the GM 
electrical divisions would halt the 
flow of ignition systems and lamps 
to the vehicle lines. 

The three-man panel recommend- 
ed a 17% percent wage increase 
for the nearly 200,000 strikers. The 
union had asked for a 30 percent 
boost, while GM offered 10 percent. 

The board said the company 
should grant a general wage in- 
crease of 19% cents an hour. Its 
present rate is $1.12 an hour, ac- 
cording to the UAW. 

Union leaders hailed the panel’s 
finding that GM could meet the 
recommendation without higher car 


prices, a 1941 level of production, 
higher payrolls and administrative 
expenses than in ’41 and material 
costs 15 percent above that year, 
the board said. 

Truman Backs Fact Stand 


The recommendation of the three- 
man GM factfinding board, an- 
nounced Thursday, received the en- 
forsement of President Truman, 
who declared: 

“If such a settlement is made, 

the industrial skies will rapidly 
clear and American industry and 
labor will go forward to new 
heights of achievement in the in- 
terests of the whole country.” 

Before a final settlement is 
reached, however, many observers 
here felt that GM and the union 
would hold further negotiations 
over the disputed issues. 

The corporation, which walked 
out of the factfinding proceedings 
in protest against consideration of 
“ability to pay,” was unlikely to ac- 
cept the panel’s suggestions without 
additional bargaining with the 
UAW. 


That the UAW leaders would 
hitch their hopes for peace at GM 





Driveaway Row Forces 


Dodge Truck to Close 

DE IT. — A jurisdictional 
dispute over the drivers of truck 
driveaways forced Dodge Truck 
to close down last Monday. 

AFL pickets, protesting Chry- 
sler Corp.’s refusal to make its 
dealers employ only AFL drivers 
to drive away trucks, prevented 
UAW-CIO workers from enter- 
ing the plant. Dodge Truck was 
producing 400 trucks a day when 
the shutdown began. 





factfinding board’s opposition to 
price rises in GM _ products. 


Could Cite Price Rises 


Walter P. Reuther, vice-president 
and GM director of the UAW, has 
repeatedly said that the strikers 
want no part of a wage boost that 
would entail price increases. 

Reuther now could contend that 
if GM raised its wages any more 
than 17% percent, prices would also 
have to go up. 

The 22-man Executive board of 
the UAW was to meet here Satur- 
day to study the factfinding report, 
while the union’s 200 GM local rep- 
resentatives were slated to tackle 
the recommendations here Sunday. 

If for the panel’s stand on price 
rises alone, GM might reject the 
17% percent proposal. The corpo- 
ration has maintained that prices 
were strictly a matter for it and 
OPA to decide. 

The price question was the key 


The Bobbi-Kars .. : 


SERVICE SECTION 








BOBBI-KAR SEDAN, shown here, has a 20-inch longer wheelbase and greater 
overall length than the coupe. This is a five-place car powered by a four- 
cylinder water cooled engine located in the rear. On this model the top is re- 
movable as a unit for operation as a touring car. The weight for this model 


will be approximately 1,000 
model to sell for approximately $600. 


ounds. The corporation expects to produce this 








prices as “a smashing victory for}to the 17% percent proposal ap-|to a steel wage accord, however. 
the union on the price front.” peared certain Friday. Although] After the steel mills flatly refused 
40-Hour Week Urged such a stand would be a reversal |to —" oo CIO egg ooo L. 

The report urged that the settle-|of the earlier demand for 30 per-|™ands unless prices were raised, a 

ment selwes the parties “should|cent, union strategists could claim |P ae Se a a ae el 
be made on the basis of a continua-| victory in the wage battle on the|'"& Of Steel makers, = . 
tion of the basic 40-hour week.” | ——————_____________ | union last week. sy at 
Approval of GM’s proposal for a c Although Big Steel had originally or 
45-hour peacetime work week|Packard Substitutes Pay a price lift of a ton, a : 7 
might set a pattern “adverse to For Vacations in ’46 manufacturers reportedly agree BOBEI_-KAR STATION WAGcon is a five-passenger car with the four-cylinder, al 
national policy . . . as laid down to accept a compromise figure of Beise-cos ¥ 2 See = = sear. am ng price will be approximately $600. * 
by Congress,” it declared. DETROIT. — Packard announced /|$4 at the Washington conference. s model will go into production shortly. 

A large part of the 19% cents | Thursday that approximately $750,- Bowles Loses Steel Fight e e e u 
hourly wage increase “is for a |900 will be paid this month to} Chester Bowles, OPA administra- Bo L- Kar Specifications a. 
cost-of-living adjustment to the | ourly-rated employes, temporarily tor, insisted that any increase above - 
workers, who have received no | idled by a shortage of parts, in the |$2.50 would be inflationary, but he . * > 
general ‘wage increase since 1942. | first of two payments in lieu of }was overruled by the President's eved e "y alls. uwrm 7 
ihe Balance ia o componanie for | 9%. einated 780 emplayes willis fc increase would ot be te : 

estimated 7, employes wi e P . , ; ; 
lg ae os er oseniats dain an eae aie thems 25| flected in retail prices, indicating] CHULA VISTA, Calif. — Bobbi | horizontally opposed, four-cycle air- “ 
F in the first payment for vacations|cost absorption by manufacturers | Motor Car Corp.. plans to complete | cooled engine, and the sedan model . 


panel explained. 

“The proposed wage boost is in 
line with the national wage-price 
policy” and is reasonably related 
to adjustments which already have 
been made by some portions of 
American industry.” 

General Motors “can pay, in the 
first 12 months after the resump- 
tion of production, the recommend- 
ed wage increase without increas- 
ing prices”—assuming 1942 car 


Lng 


to be foregone during 1946 to attain 
maximum car production in the 
company’s expanded program, it 
was declared. 

Payments are in accordance with 
an agreement between Packard and 
UAW-CIO Local 190. The plan also 
provides for payments to qualified 
workers drafted or enlisted into 
military service and eligible return- 
ing veterans. 





and retailers. 

Negotiations in the three- 
month glass strike started under 
an optimistic note. CIO officials 
said a wage settlement that would 
end the walkout was impending. 

Strikes affecting vehicle output 
continued at Yale & Towne, Stam- 
ford, Conn.; Western Electric, and 
Bohn Aluminum, Detroit. 

A CIO strike at the Bohn plant 
in Holland, Mich., ended, with the 
union accepting a 10 percent raise 
after first demanding 30 percent. 


* * * 


Johnston Workers to See 


Books and Share Profits 

SPOKANE, Wash. — A profit- 
sharing and joint management pro- 
gram, under which employes will 
have access to the company books, 
has been launched by Eric John- 
ston, president of the U. S. Cham- 
ber of Commerce, in his firms here. 

The plan, according to a joint 
statement by the Washington Brick 
and Lime Co., the Columbia Elec- 
tric and Mfg. Co. and the Brown- 
Johnston Co., provides for profit- 
sharing on a basis of 25 percent 
of net trading profits before taxes 
and dividends. 

The statement said the joint 
management plan provides for a 
junior board of directors composed 
of employes and elected after the 
first group has been appointed by 
department workers. The junior 
board has access to company books 
and may submit any suggestions 
to the management, which reserves 
a veto right. 


Timken Axle 


Ups Lincoln 


DETROIT.—Neil S. Lincoln has 
been named sales manager of the 
automotive division of Timken- 
Detroit Axle Co., it as announced 
last week by Ralph T. Trese, vice- 
president. Lincoln, a veteran of 
many years in the automotive in- 
dustry, joined Timken in 1942. 


its first small car this week and 
announced a schedule of 50 cars in 
February and 75 in March. The 
plant here has capacity for pro- 
duction of 200,000 cars annually 
from an assembly line 1,000 feet 
long, officials stated. 

The auto is tentatively priced at 
between $500 and $600, subject to 
OPA approval. 


More than 80 percent of the 
firm’s orders, which now total $50 
million, are from foreign sources, 
they said, adding that most of the 
commitments were accompanied by 
credits ranging from $5,000 to $50,- 
000. 

Confusion apparently exists on 
some of the features. Conflicting 
reports from the factory say that 
no clutch pedal will be needed, and 
that the clutch will not be elimi- 
nated. One report says the body is 
molded from high-strength plastic; 
another that early models will have 
steel bodies. 


The report on the plastic body 
says that the rear deck is hinged 
so that it may be swung open for 
access to the engine, which is in 
the rear. The hood compartment is 
used for luggage. It is also said 
that the, sectional plastic top may 
be stowed in the luggage compart- 
ment. 


It is further reported that the 
two-place Bobbi Kar and Bobbi 
Wagon will have a two-cylinder, 





is powered with a four-cylinder 
water-cooled engine. 

Overall length of the two-place 
car and the package car, or Bobbi 
Wagon, is 132 inches on an 80-inch 
wheelbase. Width of body is 52 
inches and height with top is 55 
inches. Seat width is 43 inches. 


S. A. Williams is president of the 
firm. J. B. Liefeld, vice-president 
and general manager, was formerly 
an engineer with Chrysler. During 
the war he was with Consolidated- 
Vultee. 

The first prototype of the car 
was built by Williams for his 
young son, Bobbi. The car attract- 
ed so much interest from persons 
who wished replicas that orders 
were soon being taken for the Bob- 
bi-Kar. 

Financing for the corporation 
has been subscribed by five San 
Diego capitalists. No securities 
will be offered to the public, it 
is said. 





°45 Sees Fewer Strikes 


But More Strikers 

WASHINGTON. — A total of 
4,600 work stoppages affecting 
3,325,000 workers occurred in 
1945, compared with 4,946 stop- 
pages involving 2,115,000 em- 
ployes in 1944. 








HENRY J. 
between Kaiser-Frazer Corp. and the UAW-CIO. Joseph . Frazer, 
at the right, Soned se pecnident of the compony._ At Kaiser’s left is William 


KAISER, chairman of Kaiser-Frazer Corp., signs the contract 


FINISHING TOUCH. Joyce Leverton makes a last minute adjustment to the seated 


gets exhibit of Electric Auto-Lite Co. displayed in Detroit’s Convention Hall 
uring the annual meeting of the Society of Plastics Engineers, Inc. Plastic 
frodecte displayed by Auto-Lite were molded at the company plant in Bay City, 

-» and included scores of products made especially for use on automobiles. 


C. C. Bartell, who joined the or- 
ganization in 1939, has been made 
McAulay, regional director, who with 


sales manager of the special equip- 
the competitive shops division, seated between Kaiser and Frazer 
ment division. their names on the’ document for the union. : 


iam Stevenson, director of 
placed 
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Contract 


(Continued from Page 1) 


yn was signed Thursday to take 
ct today. The ratification cere- 
ay was performed here by 
ary Kaiser and Joseph W. 
izer, for the corporation, and 
liam McAulay and W. C. 
rvenson, for the union. 
Che new bonus program was an- 
unced last Monday night in De- 
roit after a seven-hour meeting 
»*tween Kaiser, Frazer and R. J. 
thomas, UAW president. The plan, 
rst broached when Thomas visited 
aiser on the West Coast last 
pring, will operate as follows: 
' The corporation will set aside 
~ the sum of $5 for every car, 
<aiser or Frazer model, produced 
uring the year. 
y About Dec. 20 the bonus pool 
= will be prorated among the K-F 
smployes, according to manhours 
worked during the bonus period. 
3 Any worker who strikes or in- 
stigates other workers to walk 
out will forfeit his bonus for that 
year. 
A bonus plan along the same 
lines will be instituted for work- 


ers on the Graham-Paige Rototiller. 


Trustees of the bonus fund will 

include a union representative, a 
company representative and a third 
impartial trustee. 

Frazer estimated that the 1946 
bonus pool would total $1,500,000 if 


the company achieves the planned 


production rate of 300,000 cars this 
year. He said that approximately 
1,000 employes would share in the 
1946 payments. 

“This contract gives every work- 
‘r an interest not only in his own 
vork but also in the work of his 
ellows,” Kaiser said. “It sets up 
1armony between management and 
abor to get the efficiency that the 
ountry is looking for. 

“Also, workers themselves will 
ake an interest in cutting costs 
nd increasing production.” 

Thomas, hailing the contract as 
the “best ever worked out in the 
auto industry,” claimed that the 
new wage agreement satisfies the 
union demand of a 30 percent 
raise abuve presont GM rates. 

He said that the bonus amounts 
» a 10 percent increase and that 
1e sum total exceeds by 30 percent 
1e basic GM rate of $1.13 an hour. 

Thomas’ reasoning was not fol- 

wed by some observers, however, 

ho pointed out that the exact sum 
the annual bonus payments is 

»pendent upon factors impossible 

' determine now. 

In return for the company-secur- 

y plan, Kaiser-Frazer agreed to 

1ion shop and dues checkoff. Ford 

the only other auto producer 
ith a checkoff arrangement. 


Other contract features were a 
JAW pledge against wildcat 
trikes and a clause granting dis- 
bled veterans seniority for time 
pent in the armed forces. 

The Kaiser-Frazer bonus plan 
ffers in many respects from the 
mpany-security proposal made by 
rd te the UAW. 

Whereas the K-F plan would cost 
e wildcatter his plum at the end 

the year, the Ford proposal 
ould take financial penalties out 

the striker’s daily wages as the 
oppage continues. Ford would al- 
exact a similar penalty from the 
nion in a wildcat walkout. 
The Ford recommendation, how- 
‘er, fails to provide a cash incen- 
ve to the individual worker. 





JOBBER LINES WANTED 


WANTED 
Jobber Lines for 
Automotive 


* 
Equipment 

‘e are large wholesale parts dis- 
mibutors contacting automobile 
‘ealers and independent garages in 
‘isconsin and Northern Illinois. 
order to expand our line, we 
® interested in jobber’s contracts 
overing any good lines of automo- 
ve accessories or parts. Our sales- 
en are capable and aggressive. 
e have ample financial resources 
carry any inventory which may 

necessary. 

Box 1157 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged 
PER WORD“for one insertion or 25¢ per word for 3 


TEN CENTS (10c 


numbers as one word. Ads may be signed with your full name and address at 


Detroit 26, Mich.’ 


care of Automotive News 


forwarded, unopened 


WANT AD DEPT 


HELP WANTED 


SERVICE MANAGER for large New York 
City Chrysler products dealer. The man 
we seek must be capable of profitably 
directing a service department having 
a potential sales volume of up to $20,000 
per month. If you are that man, your 
salary and bonus will greatly exceed 
your present earnings. Write for ap- 
pointment, giving full details, to Harry 
Miller, Advertising Manager, 310 West 
57th Street, New York 19, New York. 


SERVICE MANAGER — Buick Chevrolet 
dealership. Present manager entering 
business. This is permanent job in one 
of the best towns to educate your chil- 
dren in the U. 8S. A. Living conditions 
normal. Box 1140, c/o Automotive News, 
Detroit 26. 


AUTO MANUFACTURER WANTS Junior 
Truck Sales Executive, not over 35, who 
has a technical knowledge of light and 
medium weight trucks and buses. One 
who can develop technical factory sales 
literature. Must be capable of selecting 
equipment for projected operation con- 
ditions. Export office experience desir- 
able. Box 1141, c/o Automotive News, 
Detroit 26. 


WANTED: MAINTENANCE SHOP FORE- 
MAN for fleet of 80 cars and trucks 
operated by an industrial company. Per- 
manent position and good salary for the 
right man. Location, northwestern Penn- 
sylvania. Address reply box 1145, c/o 
Automotive News, Detroit 26. 





ACCOUNTANT AND OFFICE MANAGER 


for a 300 car dealership. Must be capa- 
ble, sober and permanent. Motor Holding 
experience preferred. State full experi- 


ence, education, qualifications and sal- 
ary desired in _ first. communication. 
Mac-Nash Motor Company, 711 West 


Third Street, North Little Rock, Arkan- 
sas. 


SERVICE MANAGER, Studebaker experi- 


ence preferred but not essential, if ap- 
Plicant has other necessary qualifica- 
tions. This position pays salary and 
bonus and has a fine future. Present 
Service Manager going into our Sales 
Department. ‘‘Andy’’ Schain Sales & 
Service, 2830 Burnet Ave., Cincinnati 
19, Ohio. 


POSITION WANTED 

b ve years 
experience selling Automotive accessories 
to the New England trade. Excellent 
following, veteran U. S. Army. Available 
immediately to cover above territory. 
Own car. Box 1142, c/o Automotive 
Detroit 26. 


AVAILABLE: DEALERSHIP GENERAL 
MANAGER and/or Sales Manager. Eight 
years manager fast Chevrolet deal. Dy- 
namic organizer, experienced and able in 
every department. Exceptional sales pro- 
motion and advertising ability. Keen 
detail mind. Age 47, married, healthy, 
solvent. Box 1146, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER with more than 
twenty years’ experience with Cadillac 
distributors and Cadillac factory. Have 
training and experience in complete 
operation of service and parts depts. 
Will be available about February first. 
Box 1147, c/o Automotive News, Detroit 
26. 


News, 


TYPIST ORDER CLERK wishes position 
{n Toronto, Ontario. Box 1148, c/o Auto- 
motive News, Detroit 26. 


NOW EMPLOYED AS FACTORY SERV- 
ICE MANAGER. Want connection with 
large dealer as general manager or sales 
manager, including used car dept. Any 
location except Gulf Coast. Excellent 
reference. Address 1306 St. Mary, New 
Orleans 13, La. 


ADMIN. ANALYST, EXEC. ASSISTANT, 


capable relieving busy executive details 
directing, improving office work, cutting 
costs. Long record achievement respon- 
sible positions requiring creative plan- 
ning, installing procedures new offices, 
activities. Proficient designing, simpli- 
fication, standardization business forms. 
Exper’d statistics, surveys, graphs. Can 
get facts, interpret, report. Knowledge 
street traffic planning. Wharton gradu- 
ate; 21 yrs. experience. Box 1153 c/o 
Automotive News, Detroit 26. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY 
WE BUY WE SELL WE SWAP 


COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 





the same day received. Display Ads: $7 


of the automotive 


in all branches 


nserteons. Cash 


add one Dollar ($1 


per 


per 


nch. per insertion 





POSITION WANTED 


MR. CAR DEALER—Let’s get our heads 
together on your reconversion problems. 
Post War sales and service will present 
a challenge to traditional methods and 
experience is the real builder of a 
successful dealer. Solving sales and serv- 
ice problems has been my business for 
three motor car companies. Thorough 
automotive executive experience is avail- 
able for permanent connection with ag- 
gressive dealer requiring an associate of 
well balanced judgment. Thoroughly 
versed with dealer problems who will 
make substantial financial investment. 
Prefer small town and General Motors 
Products. Box 1151, c/o Automotive 
News, Detroit 26. 


VETERAN—U. 8. NAVY—Rank—Motor 
Machinist Mate 2/c—30 years old—mar- 
ried—2 children. Seeks desirable position 
with advancement opportunity in Pur- 
chasing, Production Control or Export 
Department of substantial company. 
Knowledge, operation and maintenance 
all types Diesel engines, electrically driv- 
en pumps, compressors and refrigeration 
equipment. Past experience includes cost 
distribution, material supervision and 
stock control work with large corpora- 
tions. Write Daniel W. Rice. 160 West 
96 Street, New York 25, N. Y. 


GENERAL MANAGER—Aggressive man, 
39 years old with 20 years experience in 
the automobile business, eight years as 
successful manager, desires connection 
with a livewire dealer located either in 
Southern California or Southern Florida. 
Am now employed but wife’s health ne- 
cessitates change. Position considered 
must have a potential of over $10,000 
per year with chance to purchase part 
interest in firm after proving my ability. 
Box 1154 c/o Automotive News, Detroit 
26. 


AUTOMOBILE MAN EXPERIENCED in 
practically all phases of HUDSON dis- 
tributor, dealer and factory operations 
desires managership. Will invest. Box 
1156, c/o Automotive News, Detroit 26. 


SERVICE MANAGER AVAILABLE. Over 
twenty years experience. Major makes. 
Salary and bonus basis. Has consistently 
increased service and parts volume. Wish 
permanent connection any territory. What 
have you to offer for immediate connec- 
tion. Box 1155, c/o Automotive News, 
Detroit 26. 





MANUFACTURERS REPRESENTATIVE 


MANUFACTURERS! Do you need intelli- 
gent, experienced and aggressive repre- 
sentation for your products in the Gulf 
States? If so, write or wire at once. 
R. W. Cooper, 3203 Nashville Ave., New 
Orleans 15, La. 


DEALERSHIP FOR SALE 


CAR DEALERSHIP FOR SALE. Popular 
car. Sale includes building, show room, 
service garage, many gas pumps. Good 
corner northern town. 1941 quota 180 
cars, and total volume-business-$500.000. 
Price $75,000, want all cash. Ralph Dein- 
inger, Broker, 33 West 42nd, New York. 


DEALERSHIP FOR SALE. Handling 
Packard and Willys. Studebaker, Pon- 
tiac, Nash, Crosley, Kaiser open. Build- 
ing and equipment $35,000. One-third 
down in northern Ohio on 20. Box 1143, 
c/o Automotive News, Detroit 26. 








DEALERSHIP WANTED 


DEALER EXECUTIVE, age 35, with 
proven successful record managing large 
G.M. dealership, will pay cash for deal- 
ership with 500 to 1000 new car poten- 
tial or will buy part interest. May 
consider managing position. Factory 
approval assured. All replies will be 
kept confidential. Box 1149, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP WANTED. Experienced au- 
tomobile man with ample finances, in- 
terested in purchasing dealership with 
quota of 350-600 cars. Consider any 
good location. J. H. Goodman, 1004 
Darrow Road, Akron 5, Ohio. 





INTERESTED IN NEW CAR CONTRACT 


—Prefer state of Florida. $50,000 cash 


available. OK'd for a General Motors 
contract. Box 1150, c/o Automotive 
News, Detroit 26. 


regulor rates 


industry from Maine to California. Low Rates 


n advance. Count initials and groups of 


but if signed ‘‘Box No Ta 


insertion for this address and extra service as replies are 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 


BUSINESS OPPORTUNITIES 


FOR SALE, stock of IHC and Genl. 
repairs, some machinery, all repair bins 
and office equipment. Also 36x114 tile 
and stucco building with adjoining lot 
suitable for service station. Will sell 
stock below wholesale inventory price. 
Good location and business opportunity. 
Fred Lakosky, Loyal, Wis. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

AUSTIN CARS AND PARTS, WANTED. 
Hage-Master, Laurel, Miss., and Mem- 
phis 8, Tenn. 


USED CARS AT WHOLESALE. Used cars 


at ‘‘as is’’ price, some below. 35 in 
stock today, 1937 to 1942 models. Buy 
one or all. Good shipping facilities. 


Chrysler Pittsburgh Company, 5625 Baum 
Bivd., Pittsburgh, Pa., Telephone HIland 
3700. 


HEARSE 1931 REO ROYALE. 1500 miles. 
All equipment intact, 6 wheels, six tires 
pre-war, like new. Paint, interior like 
new. Side and rear loader. $1200. Box 
1152, c/o Automotive News, Detroit 26. 


1939 CADILLAC—7 PASSENGER. Model 
75-33, a low mileage car. Beautiful in- 
side as well as outside with very good 
tires. Not a livery car. George Motor 
Company, Dodge & Plymouth, 60 Shrews- 
oat St., Worcester, Massachusetts, 2- 

47. 


“AUTO EQUIPMENT 








PLACE YOUR ORDER TODAY 
Improved Automatic 


TOW PILOT 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, Ill. 
ANDover 8838 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





TRUCKS WANTED 











WANTED TO BUY 


All Makes and Models of New © 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Hlinois 





PARTS WANTED 


WANTED COMPLETE COWL ASSEM- 
BLY, New or used, excellent condition 
1941 Chevrolet, five passenger, special 
deluxe coupe. Alden MacLellan, Inc., 
718 No. 7th 8t., Allentown, Penna. 


LEFT REAR AND LEFT FRONT DOOR 
garnish moulding 1942 Custom DeSoto 
touring sedan. Left front fender 1937 
Chevrolet. Honkey Garner Motor Co., 
Poplar Bluff, Missouri. 


EERE RRR TS 

RIGHT FRONT DOOR for 1941 Buick 
model 41. Hoag Motor Company, Beaver 
Dam, Wisconsin. 


WANTED, FRONT END, No. 831747, new 
or used, including moulding, for 1939 
Plymouth. 2—new, used, or repairable 
right rear fenders for 1941 Dodge. 
Quaker City Motors, 4233-37 Frankford 
Ave., Philadelphia 24, Pa. 


WANTED COMPLETE FRONT END, or 
complete upper and lower engine hood 
panel assembly for 1940 Chevrolet. 
Quaker City Motors, 4233-37 Frankford 
Ave., Philadelphia 24, Pa. 


| AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 


Kindly insert the following 


(1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 
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PARTS WANTED 


E FOR CADILLACS — 1 
hood, grille, air deflector, transmis, 
main shaft, instrument panel. 194 
hood, right front fender. 1941-62 ca 
coupe, windshield, superstructure, rij 
door, door-trim. 1941 Plymouth conv 
coupe, doors and trim. 1941 Buick Super 
conv. coupe, windshield superstructure, 
doors. Landis Garage, Landis, N. C. 





WANT RIGHT REAR WHEEL SHIELD, 


Olds 78, 1941 Henry Schoenmann, 
Schoenmanns Garage, Finlayson, Minne- 
sota, 





PARTS FOR SALE 





FOR SALE: One complete 1937 Chevrolet 


2-dr. body, with trunk, glass, windshield, 
seats and everything complete from hood 
back. Will sell right. A. M. Karns & 
Sons Co., Everett, Pennsylvania. 


SHOP EQUIPMENT FOR SALE 


John 
static and dynamic wheel bal- 
ancer. (Bell ringing type), cost $185, 
will sell for $125. F.O.B. Birmingham, 
Steel City Olds Co., 2415 7th Ave., So., 
Birmingham 5, Ala. 





Bean 


LIQUIDATION SALE. Complete Aro lubri- 


cating outfit including background and 
late model hydraulic hoist, $400. Myers 
2 car washer, extra motor—connections, 
$100. Moto Lab Bear brand, $125. Bat- 
tery charger, Hobart Bros., $50. Fuel 
analyzer, Engelhard, $65. Further in- 
formation gladly furnished. Box 150, 
Cambridge, Ohio. 


FOR SALE: Steel part bins, 40 unit stand- 


ard size. H. T. Flinn Motor Co., Larch- 
mont, N. Y. 


BUSES FOR SALE 


Aare Retest tenet 
BUSES FOR IMMEDIATE SALE—2 1942 
Ford, 100-hp., 33 passenger Wayne bod- 
ies; 2-speed axle. 1 1944 Ford, 100-hp., 


are in excellent condition; 
fully equipped with heaters 
safety equipment. MOSBY-MACK MO- 
TOR COMPANY, 7th and Van Buren, 
Topeka, Kansas, Phone 4121. 


TWO 45 PASSENGER CHEVROLET BUS- 
ES 1942 and 1945. Perfect condition— 
Will sell at As Is price and guarantee. 
7-825 tires perfect condition on each 
bus. Laming Motor Company, Chanute, 
Kansas. 








1937 I.H.C. 48 Pass. SCHOOL BUS in 
good condition, body, motor and tires. 
Price $2095.00 F.O.B., Milwaukee, Wis. 
Wisconsin Auto Sales and Service, 5610 
W. National, West Allis, Wis. 


SIXTEEN TWIN COACH INTEGRAL 
BUSES, twenty-three passenger. All are 
in excellent condition, both appearance 
and mechanically. Priced for quick sale. 
Fletcher Motors, Inc., Jacksonville 2, 
Florida. 


1942 DODGE 32 PASSENGER BUS, Union 
City bus body excellent mechanical con- 
dition, good tires, spare tire, booster 
brakes, heaters, defrosters, fog lamps. 
Mounted on a Dodge 2 ton chassis. 
Priced for a quick sale at only $1985. 
Low ceiling price, $2695. Kohler Chev- 
rolet, Bristow, Oklahoma. 


FOUR LATE MODEL CHEVROLET BUS- 
ES, One GMC, all large size, priced 
under the as is ceiling price. One new 
station wagon body mounted on 1941 
Chevrolet chassis. 1941 Century Buick 
4-dr. low mileage. All in A-1 mechanical 
condition. N. Willis Garage, North Pitt 
Street, Mercer, Pa. 








ACCESSORIES WANTED 


WANTED: HEATERS for 1942 Fords, 21A- 
18455A. Blaine C. Watson, Linesville, 
Pennsylvania. 


ACCESSORIES FOR SALE 











FOR SALE 400 new Mopar defrosters for 


Chrysler and Plymouths. Eleventh Street 
Motor Company, 1120 8. 1ith St., Phila- 
delphia 47, Pa. 





ATTENTION CAR DEALERS—aAuto seat 


covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


AUTO SEAT COVERS, forest green twill. 


Coupes $4.95. Sedans and coaches $6.95. 
Immediate shipment. Bay Auto Sales, 
374 Bay St., Rochester 5, N. Y. 


MISCELLANEOUS 








ENGINE REBUILDING—Crankshaft grind- 


ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 





Advertise in 


AUTOMOTIVE NEWS 





| 


_ 
° 
‘ 
: 
iiamn canip site eae yun conse cuit am eases Seen came taal 


: 
i 





ee eeeneeeeeerscecees secceeeneeressenesensreeeenens . 


! 
! 
| 
| 
! 
| 
| 
J 





“Look at the Books” 


or 


“A Finger in the Pie’? 


Which is the VAW-CIO really after? Is it seeking facts—or new 
economic power? Does it want to know things —or run things? 
These questions concern you as well as General Motors. 


For years the facts about General Motors have been 
made public. 


In spite of this, the UAW-CIO demands a chance to 
look at our books, with the hint that we could meet 
Union demands “if the truth were really known.” 


We have firmly declined to recognize this as a basis 
for bargaining. 


1 = The Full Facts are Published 


How much General Motors takes in each year—how 

much it pays employes—how much it pays to stockholders— 
how much it pays in taxes—how much net profit we make— 
and many other facts are plainly stated in annual reports 
and quarterly reports. 


These are broadcast to 425,000 stockholders from coast 
to coast—sent to newspapers and libraries. Additional 
copies are free for the asking. 


2. All Figures are Thoroughly Checked 


Every General Motors Annual Statement is audited by, 
outside auditors. Similar figures are filed with the Secur- 
ities & Exchange Commission. 


Does the UAW-CIO honestly believe that General 
Motors would or could deceive these experts? 


3. The Basis of Collective Bargaining 
is Defined 


The Wagner Act lays down the rules for collective bar- 
gaining. These cover such areas as rates of pay, hours 
of work, working conditions. 


No mention is made of earnings, prices, sales volume, 
taxes and the like. These are recognized as the problems 
of management. 


4. Something New has been Added 


The obvious fact is that the UAW-CIO has gone beyond 
its rights under the law—and is reaching not for informa- 
tion but for new power — not for a look at past figures, but 
for the power to sit in on forecasting and planning the 
future. 

A “look at the books” is a clever catch phrase intended as 
an opening wedge whereby Unions hope to pry their way 
into the whole field of management. 

It leads surely to the day when Union bosses, under 
threat of strike, will demand the right to tell what we can 
make, when we can make it, where we can make it, and 
how much we must charge you—all with an eye on what 
labor can take out of the business, rather than on the value 
that goes into the product. 


5. This Threatens All Business 
If the Union can do this in the case of General 
Motors, it can do it to every business in this land 
of ours. 


Is this just imaginationP Union spokesmen have said, 
“The Union has stated time after time that this issue is 
bigger than just an ordinary wage argument, that it is 
bigger than the Corporation and bigger than the Union.” 


For Labor Unions to use the monopolistic power of their vast 
membership to extend the scope of wage negotiations to in- 
clude more than wages, hours and working conditions is the 
first step toward handing the management of business over to 
the Union bosses. 

We therefore reject the idea of a “look at the books” not because 
we have anything to hide but because the idea itself hides a threat 
to GM, to all business, and to you, the public. 


GENERAL Motors 


+ “MORE AND BETTER THINGS FOR MORE PEOPLE” 





